OUTHERN banat: 


GEN. MGR. 


UTOMOTIVE i 


FOREMAN 


A ye 


eo °® 
on engine repair costs with Nurlizing 


Perfect Circle’ proven metnop 


OF RESTORING WORN PISTONS 


Here's how: Nurlizing accurately and permanently increases 
piston diameter by displacing metal in the piston skirt in a 
regular pattern. Overall increase can be precisely controlled 
and the increase in diameter can be varied to compensate for 
piston collapse or excessive wear. 


The resulting interrupted surface also provides small “‘reser- 
” for oil, assuring adequate lubrication at all times . . . 


New life for old pistons nee pon fit is possible without danger of scuffing or scoring and 
longer life for new pistons! piston slap is eliminated. 


For thousands of extra miles of economical performance, 
lower maintenance costs, make sure that worn pistons are 
Nurlized on every engine overhaul. Perfect Circle Corpora- 
tion, Hagerstown, Indiana. 


, Perfect Circle =~ 


The Standard of Comparison 





Sandy Scavo, Sandy's Texaco Service, 600 E. Hennepin Avenue, 
Minneapolis, decided to change over to Factory Fresh V-Belts.. 


Same day, same station, but what a difference with this colorful 


display—part of the Durkee-Atwood Factory Fresh Program! 


From sielimer to HEADLINER / 


No wonder thousands of dealers have changed 
over to Durkee-Atwood Factoty Fresh V-Belts 
within the past year. The sensational 

package lifts V-belts from a sideliner to a 
headliner—puts you in business with the clean- 
est, freshest stock in town! 


Durkee-Atwood V-Belts are Factoty Fresh 


when you buy ’em and Factoty Fresh when you 
sell °em. The exclusive plastic-sealed package 
keeps out dust, dirt, sunlight, oil and grease, 
retards oxidation. As a result, Durkee-Atwood 
V-Belts are GUARANTEED NEW and 

as long as the sealed package is unbroken. 
No other V-belt gives you this assurance of quality. 


DURKEE-ATWOOD CO., Dept. SA 4 

215 N.E. 7th St., Minneapolis, Minn. 

Gentlemen: I'd like further information on Factory Fresh V-Belts 
Without obligation, send complete details and name and address 
of your nearest jobber 

Nome 

Firm 

Address 


City 


For your convenience, each Factoty Fresh 


package carries a cross-reference listing of num- 
bers of all popular belts replaced by the belt 
inside. It also specifies the belt’s inside circum- 
ference, outside circumference, and top width, 
and catalogs the makes and models of cars serv- 
iced together with the car manufacturers’ own 
belt numbers. 

You can make the change to Factoty Fresh 
whenever you say the word. There’s a special 
change-over package for old stocks, to give you 
a uniform, sparkling belt display and a fresh 
start in the belt business. Fill in the coupon on 
the left for full details! 





Whenever you put water into a radiator, just 
suggest the addition of a can of Permatex 
Water Pump Lubricant. The amount you sell 
will go a long way in making FREE WATER a 
profitable service and at the same time you will 
be rendering a real service to your customers. 


Permatex Water Pump Lubricant and.Radiator 
Anti-Rust serves a dual purpose. It takes the 
squeak out of the water pump and keeps the 
water in the cooling system crystal clear and 
clean. The special soluble oil it contains does 
the trick. It provides the necessary lubrication 
for all the moving pump parts, and coats the 
metal surfaces, thus preventing the formation 
of rust in the cooling system. Harmless to metal 
parts and rubber connections. Will work per- 
fectly in any standard anti-freeze. 


PERMATEX COMPANY, INC. 
Brooklyn 35, N. Y. 


PERMATEX * 
Ask your 


Jobber Salesman 


WATER PUMP | cbt the 
SPECIAL OFFER 


on this. 


LUBRICANT 
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ra bade 


every feature 
you'd expect 
to find ina 
GRADE “A” 
MUFFLER... 


EXPANSION JOINTS 


Permit McCord mufflers to 
expand and contract. 


ROUND NON-CLOGGING 
OPENINGS 

Make McCord mufflers 
quieter and free from 
clogging. 


HIGH FREQUENCY 
RESONATOR CHAMBER 
Individual location of 
chambers makes McCord 
@ quieter muffler. 


&y i 


FORMED HEADERS 
Shaped for strength, make 
McCord mufflers extra 
strong. 


Ve | 


LOW FREQUENCY 
RESONATOR CHAMBER 
McCord engineering re- 
sults in quietness and low 
back pressure. 


INTERMEDIATE SHELLS 
Equipment mufflers have 
intermediate shells—so 
have McCord. 


ecutive and Editorial Offices 
"a. Subscription Rate 


MCORD INDIVIDUALLY ENGINEERED 
Mufflers — Pipes 


United States and Posse ns, $2.00 py pplication pendir 
Number 4 


5 and Besclen Goantelen 
Volume 32 








Uutsells because it outperforms! 


Nation’s Favorite Additive 
Gives an Easy, 5-minute Tune-up — 
Yet continues to serve for 1000 miles! 








e . 
@ There are many reasons Casite outsells all the rest, but one of the biggest is because it 
solves so many problems. Casite quickly cleans up an engine, restores zip and power—and 
then it continues to work for the motorist throughout the next 1000 miles. Here’s the whole 


story—cover it with your customers. 





















































Casite actually speeds oll up te 46%! Casite makes that 
slow oil move fast. The above chart shows exactly how 
much 10% Casite speeds all three S.A.E. grade oils, as 
proved by a nationally recognized testing laboratory. 


CASITE DIVISION, HASTINGS MANUFACTURING CO. - HASTINGS, MICHIGAN 
Casite, Drovt, Hastings Piston Rings, Spork Plugs, Ol! Filters 


GUARANTEES Better and Smoother Performance or Double-Your-Money-Back! 





wash cars like magic... 


Cloldtads 


“Auto-magic” 
Carwasher 


$795 


COMPLETE WITH MOTOR & PUMP! 
NO AIR COMPRESSOR NEEDED! 
No Tracks to Lay, 

No Arch to Sway, 

No rack at All— 

To Pull or Fall. 

Won't Jump the Track 

Or Break your Back. 

No Tank to Fill, 

No Soap to Spill, 

No Valves to Stick— 

Now—Take your Pick! 

But, be sure before you buy . . 
The CHOLDUN is the one you try! 


seca | 


PUSH A BUTION— *¥ato-magically  s¥ulo-magically ’rurrie macic” 
SPRAYS FRONT, BACK, TOP, SIDES AND SHAMPOO COVERS AND ADHERES TO EN- COMPLETELY aneseD 
WHEELS WITH WATER WHILE GOING DOWN TIRE CAR FOR EASY MITTING. c / 


AND UP. 
OTHER CHOLOUN PRODUCTS 


See your local Jobber or 
Write for further details! 


EXPORT OFFICE: 238 MAIN STREET, CAMBRIDGE 42, MASS. CANADIAN OFFICE: 298 LAKESHORE ROAD, HUMBER BAY, TORONTO, CANADA 
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Here’s what Users say about 


VAN NORMAN'S 232 “PIN SHOP” 





“Hottest Item 
in Years!” 


Yes, reports from users show that No. 232 
wins the big majority vote as the top money- 
maker on all these 6 jobs: 


1) Reconditions rod forgings ... the only 
real heavy-duty machine that takes ail 
forgings, up to 314” diameter. 

2) Bores wrist-pin holes in pistons and rods 
to original factory-accuracy and finish. 

3) Bores piston pin and bearing holes parallel. 

4) Maintains proper center distances. 

5) Finish-bores semi-finished babbitted rods. 

6) Bores inserts in rods, to .00005”. 


Remember . . . 2 sets a day pay 
for the machine! See your job- 
ber or write Van Norman Co., 
Springfield 7, Mass. 


The Best-Equipped Shop ‘1 Pays to Van Not ye” 


Gets the Business! 
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Metallic Aluminum-Fused-Oxide Steel Asbestos 


FUSED ALUMINUM 


OXIDE 


Combining strength and flexibility of specially 
GREASE RETAINERS © CORK GASKETS 


soft-annealed steel . . . aluminum’s resistance to PITZ-RITE TREATED FIBER GASKETS POR Oil. 


rust and corrosion . . . and a filler of top quality GASOLINE AND WATER CONNECTIONS 
COMPLETE SETS 


asbestos . . . Fitzgerald gaskets give a lasting perfect seal under iicitiadintiaacaais 


the tough punishment modern high compression engines deliver. 
Users who've ended a series of costly gasket failures by switching 


to Fitzgeralds swear by them. You will, too. 


THE FITZGERALD MANUFACTURING CO. 
Torrington, Connecticut 
Canadien Fitzgerald itd., Toronto, Canada © Branch and Worehouse, Los Angeles, California 
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Youll ‘Stl 
TWICE AS MANY 
Twice AS EASILY 





MOK 


FUMBLIN 


on the 'shield...or on the shelf | 


Drivers like the new Trico Soft-Rubber Blades because Rls Wiper Arms g 
they give the cleanest wipe ever seen. Blades 


YOU'LL like them — 
— because they fic ALL FOUR types of wiper arms 


' = 
without adaptors. No more fumbling on the 'shield ! oS. 
— and because Trico’s new metal Stock Organizer 
Cabinet puts the right blade or arm at your finger 
tips. No more fumbling on the shelf! 


: es _ . . a. 
Fifteen million television screens are telling car drivers / r) 
“a 


about them. That's why sales are breaking all records. 
Your jobber will help you cash in. Phone him! Ps ~~ 
Y METAL STOCK 


Windshield Wipers ay 


TRICO PRODUCTS CORPORATION, BUFFALO 3, N. Y. ter Shell es 


’ 


Pe “ Counter 
a | 
ote 





DODGE mupiz 


PROFIT OPPORTUNITY 


/\ THREE LINES 


DODGE ... America’s Most 
Dependable Motor Car. 


PLYMOUTH ... 3rd Largest 


Selling Car in America. 


DODGE “Job-Rated” TRUCKS 
Meet 98% of All Hauling Needs. 





THREE PROFITS 


All available in one sales 
agreement. The only agreement 
_ of its kind in the industry. 





ONE OVERHEAD 


Three profit-makers under 


one roof reduce operating cost 


... boost net gains. 





PROFIT-TESTED FOR OVER 37 YEARS 








WRITE FOR COMPLETE FACTS 


DODGE DIVISION e CHRYSLER CORPORATION e¢ DETROIT 31, MICHIGAN 


8 SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1952 





>” To restore FULL POWER 
install Moog X-Plus Piston 
Rings— America’s No. 1 
oil control set-up. ... 


© 
1952 M.1.1. 


CORO R CME, Bo RUE BO 20 2. am nL om 6650 Easton Ave., St. Louis 14, Mo. 
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ENGINEERED 


GRILLE GUARD 
TRUNK GUARD 


1952 TION 


You want extra 
Individually designed FP oc no 
to fit all "52 models best protection for 
their cars. When you 
sell CELLO both you and 
the customer are satisfied, 
because Cello Grille Guards 
are specifically ENGINEERED 
to provide the finest protection 
money can buy. 


Only top-quality materials 
ven aunuiieate and workmanship go into the making 
| of Cello Guards. 


Join the thousands of success- 

ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1952 


| 
; | For full information on Cello 
/ | Guards and License Plate frames write 
/ / to the factory today for FREE catalog pages 
and price lists. 


wd f 
your GUARD for life 
mule uaRDS “Re 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1952 


ADJUSTABLE P ae 


10 





for Hotsehoy, 
The eel aM Gy 


.«- and with it comes the most important 


development in muffler history 


-++.a@ new generation of Walker “Individually Tuned” Silencers 
to meet the New and More Complex Exhaust Problems Created by 


the New Generation of Engines and Automobiles 
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190 HP 





INCREASED HORSEPOWER... 
AUTOMATIC TRANSMISSIONS 
SMOOTHER RIDE AND 

CREATE MANY, NEW, COMPLEX 


Cc Nr Olle, 7 
lestin 2 o, 
te Crtha 





knows 8? 
Nou hey 


sy 
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WALKER “Precision Tuning” is backed by the world’s finest exhaust sound laboratory 


In this new generation of engines and automobiles, the 
exhaust problem is an integral part of the overall problem 
of quiet, efficient, yet flashing performance. With a total 
of 71 years of accumulated experience, Walker’s staff of 


expert exhaust sound engineers, accomplish this difficuit, 
complex quieting job—and at the same time, provide More 
AVAILABLE Power, Less Back Pressure, More TraFFic 
Get-Away and Less Nolse. 


THIS WALKER “PRECISION TUNED” SILENCER SUCCESSFULLY QUIETS 
180 HORSEPOWER WITHOUT ROBBING ENGINE POWER 


NOW MORE THAN EVER BEFORE 


Special “Double Shell Tuning” Reduces Ex- 
haust Sound to Proper Quietness Level While 
Maintaining Correct Back Pressure 


Glencers 


“INDIVIDUAL TUNING’ ...... 
“PRECISION TUNING’ ....00- 
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HIGHER COMPRESSION RATIOS... 
- +» TRAFFIC GET-AWAY... 
QUIETER PERFORMANCE 


PROBLEMS IN EXHAUST SYSTEM DESIGN 


WALKER “Precision Tuning’ SETS THE NEW 
STANDARD IN EXHAUST SYSTEMS AS AN 


INTEGRAL PART OF ENGINE DESIGN 


@ The race for horsepower is on! Today we stand on the threshold of 
a new generation of engines, born from the motoring public’s demand 
for greater flexibility of performance . . . power on the hills . . . reserve 
“‘power-spurts” for passing . . . greater “traffic-getaway” . . . increased 
economy of operation . . . and for smoother, quieter performance. 

The race for horsepower is on! And with it come Walker “Precision 
Tuned” Silencers to meet the many new and more complex exhaust 
problems. No longer can “yesterday’s mufflers” meet even the mini- 
mum requirements of these new standards of car performance and 
engine design. 

Walker “Precision Tuned” Silencers are specifically engineered to 
help make this new generation of automobiles the quietest, most effi- 
cient, most flexible, most economical motor vehicles in America’s bril- 
liant automotive history. 

And for the millions of fine “other generation vehicles,” Walker 
“Individually Tuned” Silencers offer the highest possible standard in 
exhaust system design and performance. 

Only Walker gives you Exhaust Silencers to accurately meet the 
individaal requirements of every vehicle—regardless of make, model 
or year. 

Now more than ever, Walker Silencers make the difference. 


A NEW WALKER DUAL EXHAUST SYSTEM 


= 
= 


for the millions of fine cars now in service 


for the new generation of engines and cars 
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HERE'S wuy WALKER 
recision Tuning’ 
WAS Born 


More Powerful Engines... 
More Intense Explosions mean 
~ Heavier Power Notes 


¥ Greater Tail Pipe Roughness 


Greater Muffler Body 
and Exhaust Pipe Noise 


¥ Greater Volume of 
Exhaust Gases 


More Automatic Operation and 
Increased Flexibility Through 
Automatic Transmissions mean 
v¥ More Critical Power Note 
Peaks Through 
“Acceleration-to-Cruising’ 
Range of Operation 


Greater Economy ... Quieter 
Smoother Ride mean 
¥ More Rigid Back Pressure 
Limitations 
v More Rigid Acoustical 
Specifications 


No longer can yesterday's mufflers 
meet even the minimum requirements 
of these new standards of car per- 
formance and engine design. 





e 


What Walker ‘Precision Tuning” means to the 


new generation of engines and automobiles 


WALKER “INDIVIDUAL TUNING” 


means to the millions of other fine vehicles in active service 


] 


@ For the multitude of “other generation vehicles’ 
which still are the major source of your exhaust 
system service business, Walker “Individually 
Tuned” Silencers offer the finest in exhaust sys- 
tem design and performance. 

Now, as always, “Individual Tuning” preserves 
the full measure of performance which each engine 
is capable of delivering. By recognizing and re- 
specting its back pressure standards, J. T. provides 
each engine’s full available power, its traffic get- 
away, its flexibility. And through accurate and 
specific sound control, “Individual Tuning” pro- 


tects the quietness and smoothness of ride for each 
individual make and model of car. 

But, improperly designed mufflers are horse- 
power thieves. An “old generation muffler” on a 
“new generation” engine may cause loss of power 
and performance, defeat economy of operation, 
create annoying noise peaks. So Walker—and only 
Walker—offers you “Individually Tuned” Silencers 
for the millions of vehicles now on the highways 
and “Precision Tuned” Silencers for the “new gen- 
eration” of vehicles, now and to come. Today, 
more than ever, Walker Silencers make the difference. 


Get into the MUFFLER MONEY 


with Walker Silencers 


@ Boost your business, increase your customer 
traffic, step up your profits—with exhaust system 
service. There’s real money in mufflers. Worn out 
mufflers are easy to locate . . . easy to replace. 
They require no trained mechanics, no investment 
in special tools and equipment. 

Look for exhaust system business every chance 
you get. Listen on the driveway for the tell-tale 
burbles and roars of those ailing, winter-weary 
mufflers. Check the exhaust system of every car 
that goes up on your lift. Make lubrication and 
exhaust system business your “daily double.” Use 
it to absorb “dead time” around your station 
or shop. 

Give it a chance to boost your business. From 
every angle the muffler business is one of your 
finest profit opportunities. 


WALKER MANUFACTURING CO. OF WISCONSIN - 


Exhaust System Service means 


“PLUS” DOLLAR-VOLUME for you 
“$951.60 
1903.20 
2854.80 
. 3806.40 


1 Exhaust System Sale per Week. . 
2 Exhaust System Sales per Week 
3 Exhaust System Sales per Week 
4 Exhaust System Sales per Week. 
5 Exhaust System Sales per Week.... 4758.00 
1 a day (300 days) 5490.00 


*Based on on average for muffler, pipe ond labor of $18.30 of 
consumer cost. 








YOU MAKE A “2-WAY” PROFIT 
on every Exhaust System Job 
Average Selling Average Average 

Price cost Proft 
$9.00 $5.80 $3.20 
5.30 3.40 1.90 
4.00 2.00 2.00 
$18.30 $11.20 


Silencer 
Pipe and Clamps 
Lobor* 
$7.10 
A gross profit of approximately 40% on an aver- 


age $18.30 sale. 
*Sased on an average $4.00 fiat rate labor chorge— 50/50 split. 


RACINE, WISCONSIN 
Lifts ‘Oli alii ta} 








Jacks 


Serving the Automotive World— Exhaust Silencers 
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Cheairs Porter says, “Most of Our Best 
Customers Read Farm and Ranch 
Southern Agriculturist” 


Cheairs Porter is the President of the successful hardware firm of Porter 
Walker Hardware Co., Inc., of Columbia, Tennessee and is also a farmer in 
this community. Founded in 1907, Porter Walker Hardware Co., Inc., is now 
the largest hardware firm in the Columbia trading area and depends, to a major 
degree, upon its 12,000 farm families for a flourishing, prosperous business 


Farm Ranca 


SOUTHERN AGRIGULIURISI 


NASHVILLE, TENNESSEE 


More Southern Farm Families read Farm and 
Ranch-Southern Agriculturist than any other pub- Pa 
lication . . . circulation guarantee — 1,290,000.  L ’ 
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and mail it to us. 


Mr. Porter went on to say, “I have checked 
over the Maury County subscription list of 
Farm and Ranch-Southern Agriculturist and I 
am greatly impressed with the number of our 
leading farmers who subscribe to your maga- 
zine. Over 75° are good customers of ours. 
These people are among the best farm fam- 
ilies in this territory. 

“In our trading area there are 12,724 farms of 
which 9,317 are electrified. These families 
are the backbone of our business. From the 
outset in 1907, the farmer has been our best 
and most consistent customer. In the early 
stages our billing was every six months. 
Electrification and crop diversification have 
changed all that. Now our billing is on a 
30-day basis and without the farmer we would 
be out of business. 

“Even during the depression it was the farmer 
who kept us going. Town families stopped 
buying, but not the farmers. They had to keep 
buying to operate their farms without 
their business we would have closed our doors. 


National advertisers doing business in areas 
like ours should realize that the farmer is the 
man to be sold. When over 759% of your 
subscribers are our customers it stands to 
reason that we will do more business on 
products which are advertised in Farm and 
Ranch-Southern Agriculturist.”’ 


Special Notice to Sales Managers, Adver- 
tising Managers and Media Directors. 


What Mr. Porter has to say about the South- 
ern Farm Market is fully substantiated by 
the agricultural statistics in the 1950 census. 
We are preparing a state-by-state digest of 
these figures as they are released. We will be 
happy to mail them to you as they come 


off the press. 
Pod 

os 
- 


Just sign the coupon 
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Advance ¢ entur 


Y Car Foam 
orks Wonders on my Wash Rack! 


am ° 
~s es H, Smith, wi. Pm 
in Atl mith and Luck . 
‘anta, Geor gia 1€ Streets 


) 


eR 
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} It’s a Sure, Safe Way to Cut 
Grease and Grime in a Flash! 


“I’ve got to have production, and plenty of it, to make a profit out of my 
wash rack . . . and I’ve got to turn out top quality work on every car, too. 
That’s why I’m sold on Advance Century No.761 Car Foam. It really cuts 
the toughest grease and grime in a hurry. My boys are turning out good, 
clean cars quicker than ever before since I started using this Car Foam. 


Order These Other Advance 
Century Products From Your 
Jobber Today, Too: 


. 141 Tire Sheen “And it’s the safest thing to use for the car surface that I’ve ever found.” 
. 400 Rubber Renewer 

. 664 Rubber Wax 

. 777 White Tire Paint 

. 555 White Sidewall Cleaner 
- 444 Dual Cleaner 

- 600 Pre-Wax Cleaner 

. 353 Insect Remover 

- 666 Neutral Wax 


cleans three to four cars. 


So, forget about soaps and other alkali for washing cars. Try 761 Car 
Foam and see for yourself why other operators say this Car Foam is a 
honey. Order it today and watch the efficiency of your wash rack boys 
improve in a hurry. 


P.S. And if it’s not the best you've ever tried, your jobber will gladly refund 


your money. 


| 
| 
| 
| 
| 
| 
| 
| 
| Advance Century No. 761 Car Foam is economical, too. Just a half ounce 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 


YOU GET A MONEY-BACK GUARANTEE 
ON EVERY ADVANCE CENTURY PRODUCT 


ADVANCE CENTURY MFG. CO. 


P.O. BOX 781 * GREENVILLE 1, SOUTH CAROLINA 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1952 









ing TALL 


ae aa TOP GROOVE Ff 


Extra wear life because Leak-Proof rings are 
Altinized ... which means they prevent scuffing and 
premature wear. Altinizing is a natural bearing 
material which assures quick seating due to its 
built-in lubricating qualities. 


Remember: you get this extra wear life at NO 
extra cost...and only McQuay-Norris rings 
are Altinized. 


4 > a 
_s K > 
ee ay 


_ etd os te 
> es foal ot: 
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FAR LIFE: 


RA COST! 
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McQUAY - NORRIS 


\EAKTRoor 


REG US. PAT OFF 


PISTON RINGS 


a 














» 5 the best way to make money on a bearing job is to 


CUT DOWN INSTALLATION TIME... 


and the best way to do that is to put in 


McQUAY - NORRIS 


BEARINGS | 








bsorbers 
i of shock © 
ee eae tests which 


It’s a good story ... a TRUE story .: : one 

that is regularly impressing Ford owners 
with the wisdom of buying only track 
tested GENUINE FORD PARTS for their 
cars. Why not capitalize on this con- 
sistent campaign? 


You can get a goodly share of this 
business by displaying the famous 


blue and white sign over your door. 
Find out how to get it. 


Clip and Mail 
oy el 


NOW! 


f------------- 


PARTS AND ACCESSORIES SALES DEPARTMENT 
Ford Division, Ford Motor Company, 

Box 658, Dearborn, Michigan 

Please send me complete information telling me how 
independent garages can get a Genuine Ford Parts sign. 
I'd like to cash in on this, too! 


NAME___ 





SUED CN enen 


ADDRESS __ 
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STYLE AEN 


DOOR VisOoORs 
3 MODELS EQUIP ALL 1949 to 1952 CARS 


You you're assured of a perfect fit for all doors with 3 sizes of this 
new, adjustable design. Lifetime stainless steel with mirror-finish. Installs quickly, 
easily on any front or rear door. Quick, profitable turncver! 


MOEA cpr Let aOR frre. 








PES Tye = eM gER 


Universal weaver DOOR VISORS 


“7a models fit all 1935 to 1952 cars, front and rear doors. Sparkling, 
lifetime stainless steel. Install in only seconds! Year ‘round profit makers! 


FREE 
DISPLAY 


sets up ino couple 
ve, suent salesman... 


an actual Door Visor, it . 
° \ithographed in 


ffecti 

kas ane 
oes to pose doy. Sturdy -- 
TODAY! 


Demonstretin 
of seconds, 9 
helps make sales ev 


3 colors. see YOUR JOBBER 


IHinois 
Chicago 36 
Ashland Avenve, 
6055 South 
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JOBS GO EASY...WHEN 
YOU HAVE THE RIGHT 
FITTING ON HAND! 




















No need to hold up a job—when you stock Weatherhead parts 
in one of these 5-Star Salesmakers! These merchandisers really 


make repair jobs easy for you— 


[AGS to sell eee This F-92 Salesmaker is a good starter 


assortment—holds all the fittings you need for hurry-up jobs. 


They're all original equipment items. 


fS/ASY/ to stock. ee The F-200 holds a more complete 


stock— 568 pieces, and every one a /ive item. Glass jars keep 
fittings in plain view—you always know exactly how much stock 


you have on hand. 


AS to identify ... Free wall chart helps you 


identify fittings, drain cocks and flexible fuel lines. Ask your 
jobber for it. 

WRITE for free Weatherhead catalog, No. J-103-L 

Original Equipment Automotive Parts". Address: The 

Weatherhead Company, Dept. D-1, 300 East I3ist Street 


Cleveland 8, Ohio. In Canada, The Weatherhead Company 
of Canada, Ltd., St. Thomas, Ontario 


The IZASY/ tine to handle is... 
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QUALITY 
PRODUCTS 








OL FILTER ELEMENTS 
The Industry's Fastest-Grow- 
ing Line—Original or approved 
equipment on Buick, Chevro- 
let, Cadillac and Oldsmobile. 


SPEEDOMETER CABLE- 
CASING ASSEMBLIES 


AC 


AIR CLEANERS 
AND ELEMENTS 


With Patented CORALOX In- 
sulator— Factory equipment 
on more new cars than any 
other make of spark plug. 


FLEXIB 


> DIVISION 


AY 
eS 


AND OIL LINES 


SENERAL M 


2 


Means a 
Tremendous 
Replacement 
Market 


FUEL PUMPS 


The Only Complete Line— 
More than 100,000,000 have 
been built—more than 40,- 
000,000 are in daily use. 


GASOLINE 
STRAINERS 


LE GASOLINE 


OTORS 
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The biggest Fuel Pump advertising campaign APRI L LKS jive 
in history reaches a climax in April. Cash in! p 

The poster reproduced below ties AC dealers FU E L UMP 
into this program. Put up your copy today. MONTH 


Get your share of sales on this profit- 
able preventive maintenance item. 
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vy 
THE 
MARK OF 


Perfection Products include: 
Silent Timing Gears, Metal Timing Gears, 
Silent Timing Chains, Sprocket Gears, Trans- 
mission Gears and Parts, Differential Ring 
Gears ond Pinions, Differential Cases and 
Parts, Fiy Wheel Gears, Clutch Pilates, Pres- 
sure Plates, Clutch Cover Assembly Parts, 
Clutch Forks and Parts, Clutch Throwout 
Bearings, Clutch Rebuilders. 


You—and your customers—gain when you install 
PERFECTION Certified Replacement Parts. 


These high quality products are made especially for 
replacement needs. Every step of manufacture is a matter 
of precision workmanship to achieve “‘pre-fitted”’ uni- 
formity, ease of installation, and long dependable service. 
Yes, you can stake your reputation on PERFECTION. 


There is a PERFECTION jobber near you. He carries a 
representative stock of these quality parts and is prepared 
to render prompt, efficient, friendly service. If you 
do not know his name, write us. 


Perfection Gear Company, Harvey, Til. 
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When you buy brake lining . . . when you exchange 
brake shoes . . . look for the name Thermoid 


on the lining. That way, you’re sure to get the lining 


that gives you the brakes. 


Every Thermoid Custom-Built set carries the 
unqualified guarantee of the famous Pittsburgh 
Testing Laboratory which states that Thermoid 
Linings absolutely are correct for the car specified. 
This means Thermoid makes it possible for you 

to duplicate new car brake performance in every 
reline job. And it means an end to those costly, 


time-wasting comebacks for adjustments. 


Remember! Your reputation and your customers’ 
safety depend on the brake lining you use. 

You just can’t afford to use anything less than 
Thermoid—the lining that gives you the brakes. 


the standard of precision 
processing in brake lining, 
eo] é- 1 {Mm o) (ole. <- mam ah vele-lel om ill liom 
cylinder assemblies, hydraulic 
brake parts. 


Thermoid Company e Trenton, New Jersey 
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United States 15,700,000 TV Sets 
Rest of the World 2,000,000 TV Sets 


COMPETITION Turns Luxuries into Necessities 


T; millions of people throughout the world, wash- 


ing machines, radios and television sets are mi- 
raculous inventions remote from their lives . . . for 
the wealthy only. 

In the United States, however, a new product 
appears in no time in the homes of wage earners as 
well as salaried executives. 

Consider television, for example. Only 6,500 sets 
produced in 1946... . over 5,000,000 in 1951. Or 
washing machines . . . more than 24,000,000 in 10 
years. 


What has Competition to do with this? 


Do you think we’d continue to get more and better 
products if only one company made each item or 
each line? 

No! We get more and better products here in 
America, because anybody who thinks he can make 
anything better or sell it more efficiently is free to try. 

And many succeed. Take electrical products like 
radios and television sets . . . and home appliances 
like washing machines and electric fans. Does the 
biggest company monopolize this industry? Not by 
a long shot! Even counting all its affiliated com- 
panies, it still sells less than 1/5 of such products 
bought in this country. 

There are nearly a thousand other companies that 
make home appliances, radios and television sets. 
And they do more than 4/5’s of the business! The 


smallest of them make the biggest companies hustle 
their bones to keep making products better and better. 

In America, a better product can always win con- 
sumer acceptance in any field. 


Let’s keep the COMPETITIVE SYSTEM working for us 


The Competitive System can be killed! When indus- 
tries are run by government, when taxes are so high 
that they destroy the incentive to work hard and 
risk savings in business ventures, the Competitive 
System languishes and dies. 

You’ve seen it happen in other lands. Let’s not 
let it happen here. 

Let’s all of us watch closely to see that those who 
represent us in government are working with us and 
for us to preserve our Competitive System; to as- 
sure a tax structure that leaves enough incentive to 
make hard work worthwhile, so that any man with 
ability and energy has a chance to earn good money 
and keep most of it. 

Competition thrives best where the rewards are 
high. People live best where competition thrives. 


° 


This report on PROGRESS-FOR-PEOPLE is published by this 
magazine in cooperation with National Business Publications, 
Inc., as a public service. This material, including illustration, 
may be used, with or without credit, in plant city advertise- 
ments, employee publications, house organs, speeches or in any 
other manner. 


THE COMPETITIVE SYSTEM DELIVERS THE MOST TO THE GREATEST NUMBER OF PEOPLE 
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hy 
be The Ultimate 
Ys in 4-Wheel 


{lignment 


Centers Steering Position and sets Toe 
to hairline accuracy in one operation. 

No rolling. No shaking. Restores all 
parts to normal position with the flick 
of a switch. 

FAST—Users report 20 minutes aver- 
age for complete check and correction. 

ACCURACY never before available. 
Gets the job done RIGHT—no comebacks. 





YES SIR! The Dyn-A-Lyzer 
does more than any other align- 
ment machine—does it FASTER 
—does it MORE ACCURATELY 


—and we love to prove it, 


Just mail the coupon for com- 


ie bie 
aan oF plete information 


Dynamic ret 


Modernize your present Alignment Machine 
with a Dyn-A-Lyzer change-over. Get all the 
benefits of greater SPEED, greater ACCU- 
RACY, and greater PROFIT. Send make and 
model of your Aligner or mail the coupon for 


details NOW! 





MANBEE EQUIPMENT DIVISION 
185-F3 North Wabash Ave., Chicago 1, Ill. 








Send complete information about the Dyn-A-Lyzer® 
[_] with drive-on rack, [_] for pit installation, 
(_] change-over for our present rack. 


Nome. 





Company 


Street 





City. Zone State 
S20 Se Sees esas anoananeoenad 





Perr ee eeece se = 
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Feature VENUS Car 
Finish for an easy-to- 
use, ““one-operation”’ 
cleaner and wax. Con- 
tains exclusive For-SIL 
ingredient for greater 
speed, lustre and extra 
wear! 


Sell the LUSTERIZE 
Beauty Kit where sep- 
arate wax and cleaner 
are preferred. Here’s a 
pint of liquid cleaner 
and a pint of liquid wax 
(with silicones). Color- 
ful display box sells 
them as a pair! 


@ we oct a Wuiz Bonus! 


You can have (free of extra charge) your choice of these 
wonderful WH1z bonuses—when you buy either 2 cases 
of VENUs (48 pts.), or 4 doz. LUSTERIZE kits, or any 
polish assortment totalling $43.20 or more. 
PALM-GRIP RATCHET SCREWDRIVER nationally advertised at 
Ratchet fits palm, has 3 posi- $10.00. Necklace and earrings 
tions for forward, reverse and with sterling silver clasps. A 
stationary twists. Standard beautiful gift, handsomely 
blade and Phillips head in- boxed! 
cluded in offer—many other See your Wu1z jobber about 
types available to fit. $6.75 the Spring Polish Deals now 
value. or write direct! If your jobber 
BEAUTIFUL MATCHED SET of cannot supply Wuiz items, ask 
“Lady Ellen” synthetic pearls him to stock them for you. 


R. M. HOLLINGSHEAD CORPORATION, comden 2, W. J. 


LEADER IN MAINTENANCE CHEMICALS 
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°M/INIMUM 
INVESTMENT! 
© EASY TO START! 


Big volume . . . small inven- 

tory ... big market . . . mini- 

mum investment! If this is 

what you want—you want 

Rochester! A small stock of 

carburetors—a few fast-moving 

parts—and you are in business! 

Pick up your phone! Your Rochester wholesaler is located 
nearby—he can give you the Rochester opportunity story in 
a few words. 


©LOOK AT THIS MARKET! 


Rochester prospects —in volume — pass your door every day. 
Think of it—Rochester carburetors for Chevrolet cars and light 
trucks made since 1932; service parts for Chevrolet cars and 
trucks beginning with 1950 production; carburetors and service 
parts for Oldsmobile beginning with ’49, and Cadillac beginning 
with 1951 as well as Pontiac 6’s the same year. These are your 
prospects right in your own neighborhood. 


© 7OPS IN QUALITY! 
© TOPS IN PERFORMANCE! 


Rochester carburetors are jam-packed with advance-design 
features. Designed by leading automotive engineers—approved 
after exhaustive tests in the laboratories and at the famed 
General Motors proving grounds—1952 Rochester carburetors 
are setting new standards of carburetor performance. Individ- 
ually designed for the specific application, they are the original- 
equipment carburetors on Cadillac, Chevrolet, Oldsmobile and 
Pontiac “6” for 1952. 


ROCHESTER CARBURETORS 


A GENERAL MOTORS PRODUCT (-...... A UNITED MOTORS LINE 








DISTRIBUTED BY WHOLESALERS EVERYWHERE 


UNITED MOTORS SERVICE 
Division of General Motors Corporation : 
General Motors Building Detroit 2, Michigan 


SOUTHERN AUTOMOTIVE IOURNAL for APRIL, 1952 


(ACT NOW! 


Don’t delay. Get volume 
sales with minimum invest- 
ment! Sell a big carburetor 
market. Call your nearby 
Rochester wholesaler now! 


“T'S EASY 10 GET STARTED 
WITH ANY OF THESE 
GNITED MOTORS LINES 


DELCO Batteries 


AC GAUGES, Speedometers and 
Rebuilt Fuel Pumps 


SAGINAW Jacks 

MORAINE Engine Bearings 

DELCO Radio Parts 

ROCHESTER Cigar Lighters 

HYATT Roller Bearings 

INLITE Brake Lining 

HARRISON Heaters 

GUIDE Lamps 

DELCO Clocks 

NEW DEPARTURE Ball Bearings 

DELCO Shock Absorbers 

MORAINE Gasoline Filters 

HARRISON Thermostats 

DELCO-REMY Starting, Lighting & 
ignition 

KLAXON Horns 

HARRISON Radiators 

ROCHESTER Carburetors 

DELCO Hydraulic Brakes 





Lhe Mystertous Case of the 


PAINSTAKING PAINTER 


4 
. 





How the TINTOMETER saved a young man’s life! 


Maybe so. But strange things were beginning to happen to me. 
I couldn’t spray a color match to save my neck. I was beginning 
to see many colors before my eyes! Today, when I hit the con- 
crete, bright flashing lights appeared before me; words took 


His hands were lifeless with the clammy cold of death. 

No one in the paint shop could tell precisely what had hap- 
pened. One of the men said that a shadowy figure had been 
seen lurking in the alley during most of that gloomy after- 
noon. Another had told of hearing a muffled scream, then a 
choking sound before hearing the thud of his body as it hit 
the concrete. 

They called him Paul. Everyone knew he was ... well... 
just different. You see, Paul 
wanted to paint every car 
perfectly ... right down to 
the last detail. That's why 
they called him the “pains- 
taking painter.” 

So they gathered ‘round 
his lifeless form to pay him 
their last respects in the best 
way they knew how. 

Suddenly, like a spectre, 
he arose! His lips began to 
move! Listen ... if you 
dare . . . to the words of a 
man who came back from 
the dead! 

“The boss always said I 
took my job too seriously. 


Write today for 
your copy of the 
helpful R-M Re- 
finishers’ Manual. 


form and began to make sense. Apparently some mysterious 
friend was trying to reach me. As I slowly came back to life, 
I heard a full, rich voice saying : 

"Paul, young fellow, if you want a perfect color match every 
time, start using the R-M Tintometer, with R-M Lacquers and 
Enamels. Exacting color formulas are a part of the R-M system; 
they tell you what color to add to compensate for any weather- 
ing or drifting which may have occurred on a car! You can 
match any color on amy car in a matter of minutes! Ask your 
R-M jobber today!” 

Ask your Jobber to show you the latest 
R-M Refinishers’ slide film, "Pat, the Pixie Painter.” 


5935 MILFORD AVE., DETROIT 10, MICH. 
1244 N. LEMON ST., ANAHEIM, CALIF. 


Manufacturers of passenger and commercial 
car lacquers © enamels © primers «¢ 
surfacers © tinting colors ¢ thinners 
* removers * rubbing compounds, etc. 
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Any one of these faults 
in inferior brake fluid can cause a 


VAPOR LOCK: Fluid with low boiling 
poet can't withstand heat generated b 
peking ce steep hills or at high E apeed. 
Fluid ils and vaporizes—result, no 
brakes. 

FREEZING POINT: Inferior brake fluid 
will freeze, thicken or come sluggish. 
It may separate, solidify or crystallize at 
sub-zero temperatures. 

NON-MISCIBLE: Improper brake fluid, 
when added to the fluid in the system, may 
not mix properly—result, eventual brake 
failure. 

INABILITY TO ABSORB MOISTURE: 
Free water in inferior fluid will boil off, 
leaving air pockets which will compress 
when brakes are applied, or water may 
freeze in cold weather—result, brakes 
inoperative. 


serious accident! 


IMPROPER LUBRICATION: Fluid not 
containing proper lubricating qualities 
fails to protect vital working parts—re- 
sult, excessive wear and eventual brake 
failure. 

NO RUST INHIBITOR: Fluids lacking rust 
inhibitor allow metal parts to rust and 
corrode. Sticking or “seizing” result and 
brakes fail. 

GUMMY RESIDUE: Fluid that deposits 
gummy residue on moving parts when 
exposed to air or high heat retards the 
movements of these parts—result, brake 
failure. 

CAUSES RUBBER PARTS TO SWELL: 
Brake fluid with improper ingredients 
causes rubber cups, ts and hose to 
swell, immobilizing moving parts—result, 
brakes inoperative. 


YOU PROTECT YOUR CUSTOMERS » 


with America’s No.1 Brake Fluid 
HERES WHY WACNER FLUID 8 BETTER / 


CHEMICALLY BALANCER —with just the right 
amount of costly vegetable type lubricant to 
assure proper lubrication to all parts of the 
hydraulic system. 

CHEMICALLY BALANCED—with exactly enough 
moisture absorber so that no separation can 
occur. 

CHEMICALLY BALANCED — with the correct 
proportion of all ingredients required to assure 
an all-season fluid. 

CHEMICALLY BALANCED—to maintain stabil- 
ity even after long use. 

CHEMICALLY BALANCED—so that it maintains 
high operating temperature characteristics, yet 
functions in sub-zero temperatures. 


@ Does not harm rubber cups or hose. 
@ Forms no gummy residue. 

@ Does not evaporate excessively. 

@ Used by vehicle manufacturers. 


Here’s how Wagner helps you! 


Colorful counter cards and large wall posters 
for point-of-sale use are yours for the asking. 
Get them from your Wagner Jobber. Displey 
them and tie in with the Wagner advertising 
appecring regularly in the $ day Evening 
Post and Collier's. 


Wadaner Electric @rporation 
6362 Plymouth Avenue, St. Lovis 14, Mo., U.S.A. 
(Branches in principal cities in U.S. and in Canede) 





rents 0 
Renee es 


5s amenich 

;" us Teo ware* . 
i. tric (orporati 

=wo..0.5-A 


Wagner Elec! 





H52-19F 


... The best known 
narne in brake service 
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PRING POSTER 


THE SATURDAY EVENING POST « LIFE + COLLIERS «+ TIME 
\ 
AMERICAN MAGAZINE 
OUTDOOR LIFE 


PATHFINDER 


| COUNTRY GENTLEMAN 


FARM JOURNAL 


AMERICAN LEGION 


NEWSWEEK 


SUCCESSFUL 
FARMING 


CAPPER’S 
FARMER 


PROGRESSIVE 
FARMER 


POPULAR 
MECHANICS 





POPULAR SCIENCE MONTHLY 


FARM AND RANCH WITH SOUTHERN AGRICULTURIST 
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ADVERTISEMENT 


BACKS 


CHAMPION 


DEALERS! 


This advertisement featuring CHAMPION’S Spring 
Poster is appearing in April issues of 
ow leading magazines with a combined 


circulation impact of over 100,000,000 reader 
impressions—the largest number of magazine 
impressions ever made of any single advertise- 
ment featuring spark plugs exclusively. 


In addition, this Spring Poster will be featured 
in Champion TV spot announcements in many 
of the nation’s top marketing areas. 


This is the kind of advertising support CHAMPION 
gives its dealers. Make sure you capitalize on 
the impact of this tremendous promotion by dis- 
playing CHAMPION Spring Posters prominently 
at your place of business. Available from your 
Champion representative or jobber salesman 


on request. 


| CHAMPION SPARK PLUG COMPANY, TOLEDO 1, OHIO 


BE A CHAMPION DEALER EIT PAYS! 
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DELCO LINED BRAKE SHOES 


Delco’s combination of the 
original equipment lining 
correctly installed on dimen- 
sionally true shoes makes 
brake customers satisfied 
customers. Replace with 
Delco lined brake shoes— 
the brake shoes made to 
original equipment stand- 
ards. Sets of Delco lined 
brake shoes are available 
for General Motors cars 
and light trucks. Order from 
your nearby United Motors 
distributor. 


...WITH THESE 
FAMOUS PRODUCTS 


THE BEST BRAKE FLUID DELCO BRAKE REPAIR KITS 


\ . 
Two Delco brake fluids . . . Super . r) 17 Delco Master Cylinder 
9 and Super Il... serve vehicles Repair Kits, left, and 
—from light cars to the heaviest - © * Delco Wheel Cylinder 
trucks and buses. Delco Brake C3 © > Repair Kits are excellent 
Fluids exceed SAE specifications. * shelf items, good sellers 
Packed in 8-ounce bottles to 54- in every market. Order 
gallon drums. Order from your from your United Motors 
United Motors distributor. distributor. 





MORAINE PRODUCTS 
DIVISION OF 
GENERAL MOTORS DELCO BRAKE—A UNITED MOTORS LINE 


DAYTON, OHIO Available Everywhere Through 
UNITED MOTORS DISTRIBUTORS 


DELCO SUPER 9 AND SUPER 11 BRAKE FLUIDS + DECLENE 
BRAKE PARTS + ENGINE BEARINGS ~- GASOLINE FILTERS 


STANDARD FOR EQUIPMENT THE STANDARD FOR REPLACEMENT 








IT'S A FACT— 


ACME 538 Primer-Surfacer 
REDUCES 270 1 


From ACME’S Laboratory: 


Peter Brooks says, ‘‘“Acme 538 
Primer-Surfacer is certainly made 
to fill. But be sure to reduce it a 
full 2 to 1 for best results.’ 


Wakes 
PAINTING PAY 


Let your Acme jobber-salesman 
give you the facts on the indus- 
try’s most complete color ser- 
vice—the Acme Color Eye and 
Acme Factory-Made Colors. 


_ Ne 


Thousands of Painters Report: 


“Not only does 538 ‘go a long 
way’ (2 to 1 reduction) but it’s got 
all the other qualities you want— 
really fast drying without gum- 
ming the paper, quick, easy sand- 
ing, and non-settling in the spray 
cup.” 


Let Your ACME Jobber- 
Salesman Tell You More 


Laboratory research has perfected 
it, painters have proved it, that’s 
why 538 Dark Gray Primer- 
Surfacer is an outstanding seller. 


Your ACME Jobber-Salesman 
Has All the Facts on 538, as well 
as 550 Red Oxide and 545 Neutral 
Gray. Call him today. 





ACME QUALITY PAINTS, INC. 
DETROIT 11, MICHIGAN 





Sirst with the finest 








Bearings get 
“hot-foot” 


as perfection tes?! 


ONMOUTH thinwall bearing 

production lines are dotted 
with men and women who are making’ 
perfection tests. Nothing is left to 
chance. Here the workman is melting 
off babbitt from the steel back of a 
sample bearing to check the presence 
of a steel burr around the oil hole. If a 





burr were present and not eliminated 
in the machining operation, subsequent 
bearings would leave the production 


line as imperfect. 


- 
; 
e 
: 
: 
: 
‘| 
| 
4 


Menmouth Bearings, with the con- 
stant checking of each step in the 
manufacture, are delivered over the 
counter to the ultimate purchaser ina 
state of perfection. Regardless of the 
application, you can be sure when the 
bearing is Monmouth—it is first for 
guality and finest in the field. 


thinwall babbitt lined steel-backed bushings, 1931— continuous casting of copper lead on 


CGB FIRSTS: The development of continuous strip casting, 1929 
Clevite 77, 1944— and others which have helped to revolutionize the lined bearing industry. 


steel strip, 1934—tri-metal bearings, 1938— Micro Bearings, 1939 
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3 Rollers grip 


Floating Afigner moves 
valve firmly 


in or out for different 
lengths of valves 
































SIOUX 


Inverted center in 





QUICK-ACTING igo 
valve stem 





*% Wet Grinding Built-in. A fea- *%* Removable coolant tank for 
ture appreciated by every auto- easy cleaning. 
pace Sepasemes. rhage *% No other method equals wet 
SOCIRSE, MOSS ScCUre® Sm grinding for valve recondition- 
finished jobs. Reduces wheel ing. 


dressing to a minimum. a 
% Wet grinding eliminates heat 
% Worn rocker arms refaced to and distortion, producing finest 
original efficiency. Scientific finish and factory precision. 
design lines up rocker arm face 


with bearing. 

* Trues up valve tappets. Simp- No. yr ee _ Crtading 
lifies valve stem grinding and : — 
adjustment. 





No. 645—Valve Face Grinding 


Machine, Wet Grinder No. 620—Valve Face Grinding 


Machine, Dry Grinder 


Sold only through Authorized SIOUX Distributors 


No, 682—Valve Face Grinding STANDARD | 
Machine, Wet Grinder THE WORLD 


OVER 
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[t$ the complete 
Johns-Manville 


that 


For a complete line of automotive and industrial 
friction materials you can depend on... for building 
volume sales and satisfied customers . . . a line devel- 
oped by modern research and manufactured under 
rigid specifications for safety and long wear ...a 
line backed by the leading name in the development 
of asbestos products—you’ll want to sell Johns- 
Manville Asbestos Brake Materials. 


For more than forty-five years Johns-Manville has 
led the way in the manufacture of brake materials 
and clutch facings. Through the years, the develop- 
ment of today’s most complete line of Johns- 
Manville Friction Materials has gone hand in hand 
with the advancements and refinements of the auto- 
mobile itself. 


It’s 4-Star 
Passenger Car Sets 


Today, this outstanding line of automotive friction 
materials stands the test of quality by being spec- 
ified and used as standard original equipment on 
leading makes of new automobiles, trucks and buses. 
Whatever the vehicle—or whatever the special 
requirements—there is a Johns-Manville Friction 
Material to meet the need. The completeness of the 
J-M line takes the guesswork out of any brake 
service or industrial friction material problem. 


For more information on how you can build up 
your brake lining sales and other friction materials 
business and satisfy more customers, write to 
Manager, Automotive Department, 


Johns-Manville, Box 60, New @)) 


York 16, New York. 








: Johns-Manville GLO 
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line of 
ASBESTOS BRAKE MATERIALS 


builds volume and satisfied customers! 


..-It’s WireKlad .--[t’s Fleet 
Linings Tested Sets 


Johns-Manville Clutch Facings —There 
is a complete line of smooth acting, long it’s Molded 
wearing facings for every type of service “pty 

Brake Blocks 


... precision-molded resin-bonded Johns P 
Manville STM Facings; “cushion’’-action 200 


J-M Spiral Wound Facings; hard, dense 
J-M Molded Facings. 


... It’s Brake 
Shoe Exchange 


.lt’s Indu 
Friction 


FRICTION MATERIALS 
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PROFIT PACKED PRODUCTS 


by e§antay 


AMERICA’S FASTEST MOVING LINE 
OF AUTOMOTIVE ACCESSORIES 


‘ > — 
No. P-J50 —AERO-FLITE LUCITE VISOR--Here is Atnerica’s leading visor, tried, 
tested and proven. Its entirely new concept in aerodynamic design adds 
ultra streamlined beauty to any car. Constructed of durable, molded Lucite 
and stainless steel the Aero-Flite is now America’s fastest moving, most 
popular visor 
No. 610—BUG-N-SNOW DEFLECTOR- Here is a sure-fire profit 
builder thanks to pesty bugs and sparkling snow flakes. A year 
round best seller the Bug-n-Snow DEFLECTOR, shaped 
like a large butterfly, and molded ue, green, red and clear 
plast Fits almost every a6 and truck which means Dig 


olur profits 


No. 520 —WONDER-WAND FENDER GUIDE A clear Lucite rod witt 
a scientifically designed prism at the bottom Fits into car 
headlight by means of an adjustable clamp. The WONDER 
WAND FENDER GUIDE GLOWS SOFTLY AT NIGHT WITHOUT 
ANY ELECTRICAL WIRING. Perfect for safe passing, easy 
parking no wrinkled fenders. Fits every car except those 


with recessed headlights 


No. 155 —OUT-O-WAY WHEEL SPINNER- America’s newest, best 
wheel spinner. Precision engineered it's the foremost note 
of fashion inside the car from the sparkling iridescent 
silver cap to the luxuriously colored butyerate body and stream 


lined, polished chrome base 
t} 
t 


A press on the button and 
spinner springs out of driving 
position level with wheel 
completely clear of driver's 
hands. Lift the ball, the lock 
catches and it’s back in driving 
position again. The finest 
wheel spinner ever made 








TELEPHONE SAcramento 2 
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PERFECTIONIS?... 


BONNEY 


TOOLS 











Here's Why-//e new 


NOW EXIDE GIVES YOU AN OPPORTUNITY TO BOOST YOUR BATTERY BUSINESS: 


A SENSATIONAL NEW BATTERY WITH REVOLUTIONARY NEW 
FEATURES THAT GIVE IT AMAZINGLY LONGER LIFE! 


So startling are the results of continuing tests accident or downright neglect, the owner of 
that we hesitate to predict just how long this an ULTRA START will not have to buy another 
remarkable new battery will last. But barring _ battery for a long, long time! 














EXIDE ULTRA START 


THESE EXCLUSIVE FEATURES MAKE ULTRA START THE BATTERY 
THAT EVERY THINKING MOTORIST WILL WANT IN HIS CAR! 


SILVIUM we corrosion-resistant Grid ALLOY! 


Stivium is Exide’s newly developed 

alloy of silver, lead, and other com- 

ponents. St_vrum defeats a battery’s 

most destructive enemy—grid cor- 

rosion caused by overcharging, which 

, accounts for 60% of all battery fail- 

ures. Corroding tests of SrLvrum grids show a life span 
more than double that of ordinary grids! 


ACTIVE E MATERIAL NEW FORMULA! 


The power capacity of a battery 

depends largely upon the active 

material in the plates. The AcTIVE 

MATERIAL in the ULTRA STarT is 

an entirely new formula, developed 

by Exide after exhaustive electro- 
chemical research. So effective is the new active mate- 
rial of the ULtra Srart that it is possible to take full 
advantage of the benefits of an acid solution of lower 
specific gravity (1.260 full charge). 


PORMAX PRACTICALLY INDESTRUCTIBLE SEPARATORS ! 


PorMAX is a plastic separator... 

extremely resistant to heat and acid 

. flexible and tough. It has many 

times the life of separators used in 

ordinary batteries. And, because 

PorMAX is extremely porous and has 

low internal resistance, it increases cold-weather start- 
ing ability! 


P lUS THESE OTHER OUTSTANDING ULTRA START FEATURES: 


ViTREX RETAINERS—a _ glass-plastic composition « 
ELEMENT PROTECTOR— guards each elernent from physi- 
cal damage « PLastic CONNECTOR SHIELDS—eliminate 
danger of shorting battery by metal objects laid on top 
e PLastic Vent Caps—a new type which prevents loss 
of electrolyte « Improvep SEALING CoMPOUND—seals 
battery elements firmly in place; stays tight in high or 
low temperatures « SHocK RESISTANT CONTAINER— 
ruggedly built, strongly reinforced; has great mechan- 
ical strength. 


NATIONAL ADVERTISING SUPPORTS 
YOUR SALES OF ULTRA START! 


ULTRA SrartT is the biggest news in storage 
battery history! The story is being told to 
car owners in your own neighborhood by 
hard-hitting advertising in such sales-making 
magazines as THE SATURDAY EVENING Post, 
Lire, CoOLLIER’s, TIME, COUNTRY GENTLEMAN, 
and FARM JOURNAL. These publications 
have a combined circulation of more than 
61,437,000 readers! 


THE ELECTRIC STORAGE BATTERY COMPANY, Philadelphia 2 + txide sareries of Conoda, Limited, Toronto 


“EXIDE”, “PORMAX” and “VITREX” Reg. Trade-marks U.S. Pat. Off. “ULTRA START” 


T.M. Reg. applied for. 


Order ULTRA START batteries from your Exide Distributor today. 





It means 


an early 
se 


USE FEDERAL-MOGUL EXCHANGE 
INSERT CONNECTING ROD SERVICE 
ON EVERY OVERHAUL / ¥ 


* Low Cost A 
* Guaranteed Quality o ”( é 
* Available NOW! | 


R 
FEDERAL-MOGUL SERVICE DIVISION OF FEDERAL-MOGUL CORP. DETROIT 13, MICHIGAN 
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Car manufacturers Say it 


Brake lining companies say it... 


5 say it 





Good whe station 





























“Whenever you take out an oil seal, 
always replace it with 4 new one..." 


.-.-and be sure the new seal is a National! 
New seals are mighty important, even on front wheel 
re-packs. One oil company tested hundreds of seals 
With National service stocks, you have taken out during re-packs. The results of this test proved 
the right seals when, where you need them. conclusively that old seals are not dependable. So 
Cabinet comes with the deal, jobber . . ‘ ep . ‘ 
Pe : whether your job is a ‘52 business coupe or a big diesel 
keeps stock up. Stocks “tailored” for , . 
different needs. Ask your jobber, today! from the fleet, play it safe. Do a better job, save time 
and work and earn extra profit without increasing over- 
Service stocks to fit your needs »> head. Replace with new National Oil Seals —every time! 





NATIONAL MOTOR BEARING CO., INC. 


yo OSES =| = General Offices: Redwood City, Calif. Plants: Redwood City, Calif.; Van Wert, Ohio 
BRAKE LININGS peared 2392 


BEARINGS 


NATIONAL 
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PACKARD IGNITION CABLE 


Packard high-tension cable, long considered 
the standard of the automotive industry, 

is used as original equipment on more cars, 
trucks, buses and tractors than cable of any 
other make. Packard FOUR-FORTY and 
Packard LAC-KARD ignition cable are 
designed to deliver balanced performance 
in every make and model car, truck, 

bus and tractor in operation today. 




















THESE PRODUCTS HAVE 
‘“ 


Trnue 


PACKARD BATTERY CABLE 


Packard battery cables are used as original 
equipment on more cars, trucks, buses and tractors 
than cables of any other make. Packard battery 
cables are full size, full weight . . . are available 
with LEADALLOY terminals or leaded brass terminals. /# 
Both types are packaged in individual cartons—~ 
both deliver top performancg— 
both have acceptance, everywhere. 


i 





7 









£ 






* 


PACKARD LOW-TENSION CABLE 


As with Packard's two other products, Packard 
low-tension cable is used as original equipment 

on more <ars, trucks, buses and tractors than 

cable of any other make. Packard's “249 Compound 
insuiation, by every laboratory test and by 
the test of long, hard usage, has exceptional 
resistance to heat, oil, chemicals and abrasion. 
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| Meters Corporati 
Warren, Ohie 
FOREMOST BUILDER OF AUTOMOTIVE AND AVIATION WIRING 
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STROMBERG 


Better Performance for Your Customers, Better Business for You 





Satisfied customers are an old story 

to the men who sell and service 

Stromberg* Carburetors—the im- 
Y proved performance, gasoline econ- 
omy and added service life always 
make a hit with motorists. But, 
equally as important are the many 
advantages Stromberg Carburetors 
offer you. The extra quality becomes 
customer goodwill. The scientific de- 
sign and exclusive engineering fea- 
tures result in customer confidence. 
The mechanical simplicity makes it 
easy to do a good job every time. 


*REG. U. 5. PAT. OFF. 


AVIATION CORPORATION 


These Bendix signs stand for good busi- 
ness and for good business relations 
between factory, dealer and customer. 





Replacement Carburetors Original Equipment 
—Repair Kits on most cars 





. 


Hydrovac* Power Brake Cold Immersion Parts 
—Trailer Power Braking Cleaner saves time and 
Systems money. 


steer eta ali 
ARBURETOR 


Canadien Soles: Bendix-Eclipse of Canada, Lid., Windsor, Ontario, Canada @ Export Soles: Bendix International Division, 72 Fifth Avenue, New York 11,N. ¥. 
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Black & Decker Drills are versatile, 
practical, profitable All Over Your Shop! 


VEN this brief sample of uses makes it nearby B&D Distributor for demonstrations. 
plain why electric drills are worth their Write for free catalog of over 100 Electric Tools 
weight in gold in your shop. And remember: to: THE Biack & Decker Mre. Co., 633 
Black & Decker is your best buy in electric Pennsylvania Ave., Towson 4, Md. 
drills! That’s because you get powerful B&D- 
built electric motors—full ball-bearing con- 
struction—extra-tough gears, shafts and chuck 
spindles—husky housings, streamlined design, 
perfect balance—and a choice of 25 models, B)) 
\4,” to 114" capacity in steel; choice of speed, 
power and price in most capacities. See your 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1952 

















t 
equip- - ance 
rs ers € 

and — their ca 
ment showed an y program 
to-Lite 
on the Au 


on TY; heard each wee 


re Vrs . 
ma see wat y 
i) 


your reputation cee 


Lwhen You Mle AUTOLITE 


, = reputation is based firmly on your own honest 
workmanship and on the quality of the products you 
handle. When you sell Auto-Lite, you are selling products 
that have, year after year, met the most exacting 
requirements of many of America’s greatest automotive 
manufacturers. The selection of Auto-Lite as original 
equipment on millions of cars, trucks and tractors is 
your best assurance of the high quality for which 

you want to be known. 


TELEVISION TUESDAYS 
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tapered roller be 
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i ervice if ing. And p 
uality service ! : page 
= use nothing but the name th 
hen you install a 


USTOMERS will ha 

to say about your hi 
you'll let them know that x - 
best replacement parts. 5O 


Just tell ‘em it’s “TIMKEN” 


Timken tapered roller bearings are chosen by 
leading car manufacturers as original equipment. 
That’s because Timken bearings have advanced 
design, are made of Timken fine alloy steel, are 
manufactured to extreme limits of precision and 
have their quality rigidly controlled at every step 
in production. 

More than 50 years of bearing research and 
development have made Timken bearings first 
choice throughout industry. Make sure the trade- 
mark ‘‘Timken”’ is on every tapered roller bear- 
ing you use. VALUABLE FREE BOOKLET! 
Send today for ‘‘Timken Tapered Roller Bear- 
ings, Their Care and Maintenance” to Dept. 
JAS-4, The Timken Roller Bearing Company, 
Canton 6, Ohio. Cable address : ““‘TIMROSCO”, 


TIMKEN 


TRADEMARK REG US PAT OFF. 


TAPERED ROLLER BEARINGS 


er’s mind. 


the 














WOT JUST A BALL CO WOT WUST A ROLLER C— THE TIMKEN TAPERED ROLLER C—> BEARING TAKES RADIAL b ano Tanust —@— Loans OR ANY COMBINATION > is 
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SOLD BY 


n> 


g 


SS2HaK} BUYS 


= 
2 % 
“MUSTANG TIRES’ 
FREEWAY 
CUSHION 
MASTER 
TRAVELER 
WINTER GRIP 
PILER 
EXPRESS 
LOADMASTER 
HI-WAY LOGGER 
LAHER LOGGER 


3 a 
Sayers on Sayers in Jaher 


HE TANGHEST THING IN TIRES 





LAHER TIRE & RUBBER CO., INC. 
EASTERN HEADQUARTERS + 2131 LOCUST STREET * ST. LOUIS, MISSOURI 

SOUTHERN HEADQUARTERS * 300 MADISON AVE. * MEMPHIS, TENNESSEE 1, a 

WESTERN HEADQUARTERS * 2615 MAGNOLIA ST. * OAKLAND, CALIFORNIA note Sen Srenciose 
KANSAS CITY, 1620 McGEE STREET + FORT WORTH, 910 FLORENCE STREET Portland Seattle 


% LAHER INDUSTRIES 


5 Sa, g 3 3 > 


Secromento 


Spokone Salt Lake City 
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AUTOMOTIVE | 


{ 
HANDY “PAY-OFF PROFIT CHART” 


A ul f om 0 f / ve enables you to easily figure—in advance 


—actual time and money savings in your 


own shop through the use of Impactools. 


LY e [ V/ ce It'll pay you to get these facts! 
ANCL 


2 Ypactaots hay §* 





’ 
savinos 
ouR TOTAL gsTIMATED 
¥ 


gave EROUOM To PAY 
wit 


pays 
m just © 
ACTOOLS 
yon — 


SAMPLE TIME 
STUDY PAGE 


gives you convincing proof 
that Impactools are cutting 
costs on service jobs all 
over the country . . . just 
like it can do for YOU! 


You'll want this new “CHEVROLET AUTOMOTIVE SERVICE GUIDE” 
right away! Contains well illustrated pages of facts and figures on 
actual time studies covering essential service jobs. Shows how min- 
utes—and hours—are saved every day in hundreds of service shops 
throughout the country—reducing job time at least 25%! Get copies 
from your Ingersoll-Rand jobber now. 


After Mid-West Chevrolet Corporation of Tulsa, Okla- 
homa equipped their shop with 16 Impactools they 
TYPICAL reported: 
EXAMPLE: Mechanics’ Wages Up $85.00 a month 
Shop Output 
Customer Labor Sales 


That's how Impactools pay for themselves ! 





SERVICE GUIDE 


proves you can 


RENEW PISTON RINGS “¢% FASTER! 





GRIND VALVES >/* FasTER! 


OVERHAUL POWER GLIDE 75% FasTER! 


REPLACE REAR SPRINGS ©-* FASTER! 


ADJUST MAIN BEARINGS ¢/* FASTER! 


GOT MANPOWER PROBLEMS? 


Concerned about skyrocketing service costs? Want 
to know how to reduce labor time on every car you 
work on? Here’s convincing proof that you can. 


It's all in the new series of Impactool “Automotive 
Service Guides” just being issued after a solid year 
of time study work by Ingersoll-Rand field men. They 
gathered the facts in the only way that counts—by 
checking and rechecking actual jobs in hundreds of 
shops all over the country. 


HERE’S HOW IT WAS DONE 


I-R field men worked with the mechanics. Nut 
running, drilling, tapping, and other everyday jobs 
were carefully clocked. In every case, a mechanic 
first performed each job with conventional hand 
tools. Then—the same mechanic did the same jobs 
with an easy-to-use I-R Impactool . . . and what a 
difference it made! 


These new Automotive Service Guides—first of their 
kind ever produced— show you those savings in 
black and white. A glance at the sample chart 
illustrated gives you some of the proof. 


YOU'LL WANT THESE FACTS 


Here is powerful evidence that your mechanics can 
easily handle increased service work without shop 
expansion — without extra manpower. You'll get 
more jobs done each day. You'll boost your service 
profits. And just as important — your mechanics 
themselves will earn more money on a flat rate basis 
when equipped with Impactools. 


BE SURE TO GET THE FIRST ONE — 
THE CHEVROLET “AUTOMOTIVE 
SERVICE GUIDE” 


Similar Impactool service guides on Ford, Plymouth, 
Buick, etc., are scheduled for release in following 
months. Meantime, find out how I-R Impactools 
will pay for themselves in less than a month in your 
shop—by asking your Ingersoll-Rand jobber for 
copies of the “Chevrolet Automotive Service Guide” 
now. 





IT’S A es 
MULTI-PURPOSE bug 


TOOL! 


<< 


With standard tool attachments,* Ingersoll - Rand 
Impactools are used to speed nut running, drilling, 
tapping, driving and removing studs, and many 
other operations. Operates like an ordinary electric 
tool, except when it meets resistance, then it auto- 
matically converts its power into hundreds of pow- 
erful rotary impact blows. There's no kick or twist. 
Can't stall or burn out the motor. Pays for itself in 
30 days or less! 


Available in air or electric 
Capacities up to 154" bolt size 








Ingersoll-Rand 


11 Broadway, New York 4, N. Y. 








Gix ornart. dealer 
toll you why 


ou should order 


These dealers . . . and thousands like them . . . are 
not going to miss out on the profitable “‘first fill’ 
business this year. They’re playing safe by ordering 
their ‘‘Zerone’’* and ‘Zerex’’* anti-freeze early! 

No jobber can deliver your requirements . . . as 
well as those of other dealers . . . if everybody waits 
till the last minute to place orders. And with the 
customer in a position to pick and choose, it’s smart 
to be ready with the most popular brands. 

Year after year, most folks ask for Du Pont anti- 
freezes .. .‘‘Zerone’”’ and “‘Zerex.”’ They’re your best 
investment in the annual bid for Mr. Motorist’s 
anti-freeze dollar. 

. and as things look now, it’s the dealer with 
the most popular anti-freeze team that will reap the 
biggest anti-freeze profits this fall! 

So sign up now, with your supplier, for big fall 
profits with the leading anti-freeze team —‘“‘Zerone”’ 


and “‘Zerex.”” 
“REG. U.S. PAT. OFF. 


“90% of the cars we serv- 
ice take Du Pont anti- 
freezes. I like to order and 
get it early ... then I'm 
all set for next winter.” 
—Charles A. Carlin, 
Newark, N. J. 


“My anti-freeze order is 
already in... my source 
of supply is assured, and 
I can count on good first- 
fill business.”’ 

Harry O’Brien, 
Pittsburgh, Pa. 


“You can’t always buy 
anti-freeze when you want 
and need it. Stocking up 
early means we seldom 
lose an anti-freeze sale.”’ 
—Verne B. Anderson, 
Denver, Colo. 


“I order early for a very 
simple reason you 
can't go wrong ordering 
early, but ordering toolate 
can be a bad mistake.” 


Ray E. Brown, 
Spokane, Wash 


“Folks can pick and 
choose nowadays. Most 
of them want ‘Zerone’ or 
“Zerex’ so I take no 
chances and place my or 
ders early ™ 

Oran J. Rathbun, 
St. Louis, Mo. 


“Early winterizing has 
proved profitable with us, 
and your customers will 
appreciate your interest 
in protecting their cool- 
ing systems. The Du Pont 
appotintme nt hook prot ed 
very effective with us for 
early anti-freeze and ac- 
cessories sales.” 

Ed Hadlock, 
Oklahoma City, Okla. 


080% AnwnIVer38ar/ 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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RUDY'S VALLEY GARAGE 


ONE OF LONG ISLAND’S 


Cec aro © 


CO 


7 


SOIT EE Ns Eee RO OREN, 


t 
i? 


A gala welcome by civic leaders 
... TV and radio stars... and 
the whole community... 
greeted the recent opening of 
Rudy’s Valley Garage and 
Super Service Station in Man- 





hasset, Long Island! 


“We wanted the finest equip- 
ment throughout”, says Rudy 
Schneider, owner. ““That meant 
ARO for our lube department! 
Comparison showed ARO 
overhead reels and cabinet 
units outstanding in eye-appeal 
and time-saving features. ARO 
helps us profit!” 


See your Aro Jobber. 


The Aro Equipment Corporation 
Bryan, Ohio 


Aro Equipment of Canada, Ltd., Toronto, Ont. 


a EE 9 REO 
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TREASURER 


A. JACOBY & SONS 


8620 EIGHTEENTH AVE 


BROOKLYN, NEW YORK 








national magazine and farm magazine 
advertising—PLUS ‘Operator 25’ Serv 
ice that brings battery buyers right to 


“Tr A DEALER just starting in business 
asked me what battery line to handle, 
I wouldn’t hesitate a minute,” says 
Joseph Jacoby. 


“Td tell the dealer to get the Auto-Lite “Then add the premium-profit 
Auto-Lite ‘Sta-ful’ Battery that 


a een 


the dealer’s place of business. 


Battery line in his place just as fast as 


he could. Because Auto-Lite Battery needs water only 3 times a year 
in normal car use, and you've 


has one of the biggest original equip 
Ss S | I 


ment replacement markets, backed by — got the top money-making line 


a national radio and television show, in the battery business.” 





NEW CASCO 


SPOTLIGHT 


n PAIR ot 


on-the-Pos 


cpotlights 


NEW On-The-Post spotlight has all the eye appeal 

and light power of more expensive thru-the-post types 

... yet is easily installed in minutes with a “%“ drill 
and a screwdriver. Rigidly affixed to windshield post with 2 self- 
threading Phillips Head screws and is turned on and off by a toggle 
switch mounted on the dashboard. 


CASCO STANDARD $ CASCO DELUXE 

6 volts No. $-240 MIRROR ATTACHED (as shown) 7 

(also available in 12 volts) tax incl. 6 volts No. $-240M tax incl 
LIST PRICE LIST PRICE 


CASCO SPOTLIGHT MIRROR... Fits Most Spotlights! 


Casco’s new 4” Spotlight Mirror is encased in heavy gauge brass, bril- 
liantly chrome plated, mounted on a free action swivel to a stream- $ 
lined bracket that fits most spotlights... left or right. Its double 
thick, polished bevel plate glass is weather sealed. Complete with 
LIST PRICE 
— 


attaching plate and screws. No. $-10 


ING INTRODU 70) 


WITH INTRODUCTORY OFFER ‘“ A 


STANDARD “'ON-THE-POST” 
SPOTLIGHTS—No. $-240 
YOUR COST @ 8.40 $25.20 
TOTAL RETAIL VALUE (tax incl.) 42.00 
YOUR PROFIT $16.80 G t 
OR te 9 e 
INTRODUCTORY OFFER a 


DELUXE (mirror mounted) 
“ON-THE-POST” SPOTLIGHTS— 
No. $-240M 
YOUR COST @ 10.20 $30.60 


TOTAL RETAIL VALUE (tax incl.) 51.00 
YOUR PROFIT $20.40 


OFFER LIMITED! ORDER TODAY! 


CASCO PRODUCTS CORP. BRIDGEPORT 2, CONN. 





Southeast Repr.: LAWRENCE M. HIRSIG & CO Southwest Repr.: HIRSIG-FRAZIER COMPANY 
American National Bank Bidg., Jacksonville 7, Fla Box 1140, 807 Cotton Exchange Bidg., Dallas, Texas 
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100% PENNSYLVANIA 


YOU PROFIT AND SO DOES YOUR CUS- 
TOMER . . . when you sell 100% Bradford-Penn- 
sylvania VEEDOL OILS. 

For cars and trucks — VEEDOL MOTOR OIL, 
“The World's Most Famous Motor Oil” goes far 
beyond mere “premium-type” oil performance! 
Veedol’s exclusive “Film of Protection” actually 
cleans motors as they run . . . protects bearings 
against corrosion and assures a smooth, powerful, 
easy-running motor. 

For tractors — 150-HOUR VEEDOL TRACTOR 
OIL — madc« specially for tractors — gives a full 
150-hour service in gasoline-fueled tractors and 
cuts oil consumption in all tractors regardiess of 
fuel used. Veedol Oils and Greases are sold 
through independent distributors . . . write for 
information today! 


TIDE WATER 


ASSOCIATED OIL COMPANY 
Tulse Thompson Bldg. Atlanta—Rhodes-Haverty Bidg 


TIDE WATER 
ASSOCIATED 
OiL COMPANY 


New York Tulsa Son Francisco 





A PREMIUM PRODUCT 
FOR A PREMIUM MARKET 


CHROME 


Surplus slots for full flow of oil! wieane it 


COUNTS! 


WITH THE FULL-FLOW SPRING 


Can't block any piston oil hole! 
Long curves for greater bearing area! 
Double the drainage with half the drag! 


Thousands of extra miles between ring jobs! - : 
* Sealed Power KromeX Full-Flow Ring Sets : 
Best for oil control even in + are the finest ring sets made. Top com- - 
+ pression ring is of chrome-alloy iron, with - 


: solid chrome face, lapped at the factory : 


sAD LY TA PEREpd 2 to a light-tight finish for quick seating. *: 


: Chrome on rail faces of the MD-50 ring : 
and : means twice the mileage. Sell Sealed - 
+ Power KromeX Ring Sets for alllate-model - 


QUT-OF-ROUND BORES  onend eum 


See eee oo Fe eee Tee Seren = fe Se ee 








POTIGHTING #s NEWS 


Car production is not as gloomy today as it loomed 

a few weeks ago. In fact, a good 
many Southern dealers have been probing for the best 
means of sharpening their salesmen’s abilities to 
wring the most profitable deals out of every contract. 
With the increased supplies of metals made available 
by the federal government to the manufacturers, pro- 
duction this second quarter is expected to top’a million 
units easily. For the entire year, the units turned out 
may aggregate 4,500,000, which may well mean some 
pretty hard selling efforts must be made by a lot of 
dealers, including some handling volume-selling 
brands. 


Service Will continue to run in fairly high figures in 

Southern shops, too, as owners endeavor to 
keep their vehicles in good condition, rather than trade 
as early as they have in 
the past. That was the 
thinking expressed by a 
number of dealers at the 
recent Louisiana deal- 
ers’ convention and by 
others in interviews 
over the South. 





Garage operators are 
doing some- 


thing about their appe- 
tites for new or better 
buildings, in order to 
meet the stiffening com- 
petition from dealers. 
SAJ has been receiving 
more requests than usual 
for building plans. For 
many garagemen, the 





that the result has been that they have been able to 
command the full gross on their deals. But of course 
local market conditions often influence this sales factor. 


Parts inventories 20d how to turn them over fast 

are a continuing problem. The 
year-end business management survey being announced 
this month by the National Automobile Dealers Asso- 
ciation reports this on figures obtained from car deal- 
ers for 1951: “Parts stocks increased 16.5 per cent dur- 
ing the year, on top of the 16 per cent increase recorded 
in 1950. Measured by the current rate of sales, they 
represented 612 months’ supply. Even though more 
parts and accessories were being sold, the investment 
in inventories was only being turned 1.8 times an- 
nually.” Seems that salesmen are needed everywhere. 
is needed. Get 
it in! Listen to 
what one radiator manu- 
facturer has to say: 
“You probably don’t 
have to be reminded of 
the increasingly short 
supply of copper. How- 
ever, we feel you should 
be reminded that: 1. 
Copper and brass mills 
depend upon scrap for 
better than 30 per cent 
of their total require- 
ments. 2. Radiator cores 
and complete radiators 
that are constantly being 
replaced are a_ vast 
source of scrap. They all 
are 75 to 90 per cent cop- 


Scrap 


- D—, 











hour has long been late 
for them to turn toward 
improving their facili- 
ties. Customers and me- 
chanics alike prefer an 
up-to-date shop, which means a reasonably clean place 
offering modern equipment. It’s true that good me- 
chanics and good customers, both groups, are a little 
harder to get—and hold—unless the shop owner offers 
these inducements. 


Chrysler has in the works some plans which are 

elating Dodge and Plymouth dealers. An 
overdrive is being offered on the Plymouth and the 
Dodge will, in around six or eight months, be sporting 
a more powerful engine, probably 140 hp. Body designs 
of both cars will be considerably different when the ’53 
models appear, according to reports out of Detroit. 
These changes are prompted particularly by comments 
from dealers handling some makes of cars whose '52 
designs were changed considerably. They reported 
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“Wanna see him blow a gasket? I’m going to 
tell him the free air now costs a dollar.” 


per. One average passen- 
ger-car core alone con- 
tains as much as 25 
pounds of copper — or 
more.” You can clean up 
the shop (and that certainly won’t offend your service 
customers!) by turning useless cores and radiators in 
to scrap dealers. Good-will can be acquired, on the 
other hand, if you will offer this scrap to the Salvation 
Army, your local church or some other charitable 
organization. 


More money? Is that what you're wanting? At 

least that’s understandable, now 
you’re still heaving from digging so deep into your 
pockets for Uncle Sam on March 15. That’s why SAJ 
is emphasizing this month actual examples—here in 
the South and Southwest—of how garagemen and deal- 
ers have found ways of utilizing equipment or different 
methods which have led to bigger pay-offs in the front 
office. These articles begin on page 65. 
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Grey-Rock advantages 


Faster Stops, 
Longer Wear 


brake sv wiee 


Grey-Rock Balanced Braksets, made of 
special combinations of friction materials 
for each make and model of car. assure 
faster, smoother, safer stops and longer 
lining life . . . with fewer adjustments. This 
is the famous balance principle pioneered 


g Fa by Grey-Rock over 20 years ago. It reduces 
comebacks and helps you make a better 
profit on every brake job. When you accept 
unbranded lining, you never know what 
& you're getting . . . but when you install 
branded Grey-Rock Balanced Braksets, 
you're sure of a job that will win your 

customers’ confidence. 

r oo 0 Proof of a Better 
C Brake Job 


This tag is packed in every Grey-Rock 
set, ready for you to snap on a dash button 
of your customer’s car. It tells how your 
workmanship joins with Grey-Rock Bal- 
anced Braksets to deliver a better brake job. 
It’s good advertising for your shop! 


Solid Reputation 


Grey-Rock Balanced Braksets have 
Every segment factory- been nationally advertised for years. Car 
branded for your cus- owners know the Grey-Rock name, and 
tomer's protection. For have confidence in shops that use Grey- 
riveting or for bonding. Rock. Every time you install a Grey-Rock 
Balanced Brakset you build your reputation 
for good brake work. You can make every 


job a profitable reputation-building job. 
| e Yj we 0 Cc Consistently advertised in 
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GREY-ROCK DIVISION of Raybestos-Manhattan, Inc., MANHEIM, PA. 


RAYBESTOS-MANHATTAN, INC., Manufacturers of Brake Linings © Brake Blocks © Clutch Facings « Fan Belts ¢ Radiator Hose © Packings 
Rubber Products « Rubber Covered Equipment «© Asbestos Textiles © Sintered Metal Products © Abrasive and Diamond Wheels * Bowling Balls 
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Not only Paretti, pictured 
here, but all employees in the 
service department can keep 
track of the progress of each 
operation and _ = siant sales 
efforts accordingly. 


A board shows 
the need and 


April, 1952 


OR A LEELA ALE TEL LET EE ITS | ARB EEE 


Everybody in the 


By Robert Leidenheimer 


FJ. HE obvious fact is being driven 
home with increasing emphasis 
tnese days: 

When fewer new cars are avail- 
able, service becomes more impor- 
tant—both to the shop and to the 
customer. 

A haphazard approach to service 
is not good enough. A car owner 
who doesn’t buy all-around service 
soon finds his car is not giving him 
the performance he wants. 

And a shop that neglects one type 
of work while promoting another 
may find its profit picture is not 
satisfactory. 

A “balanced operations” service 
plan has been put in use by Paretti 
Pontiac Co. of New Orleans, La., 
with what it considers gratifying 
results. 

The plan has helped the com- 
pany to increase its active-customer 
total from 800 to 2,400 in two years. 
It has helped to place the firm at the 
top in Pontiac dealer service busi- 
ness for that zone twice in 1951. 


3ut more important, said J. L. 
Paretti, Jr., vice-president and head 
of the service department during 
the two years since the system was 
started, it has enabled the company 
to keep close and accurate check on 
various phases of its service de- 
partment. 

The system has revealed declines 
in some activities before they 
reached the danger point and en- 
abled the company to rebuild those 
phases of operation to the percent- 
age of total volume which manage- 
ment felt they should attain. 

The heart of Paretti’s system is 
a sales blackboard which has been 
converted into an “operation” 
blackboard to show daily business 
by number of jobs in each depart- 
ment and sales by each service 
salesman. 

A simple device, the operations 
board is a ruled blackboard with 31 
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columns representing each day of 
the month. Horizontal spaces rep- 
resent each department under the 
service Manager. 

The quota for the month in each 
department is listed in an addi- 
tional column at the left of the 
board. The board is posted daily by 
Paretti’s secretary. At any time 
during the month, the board indi- 
cates whether any given department 
is above or below the quota as- 
signed to it. 

Two additional lines on the board 
denote the number of additional 
jobs recommended by employees 
and the number of such jobs ac- 
tually sold to the customer. 

One operation not listed is major 
engine overhaul. “That’s some- 
thing you can’t sell a customer,” 
said Paretti. “If he needs it, he'll 
know it.” 

The backbone of the plan—the 
quotas listed in the first column— 
are set on the basis of past per- 
formance, taking into consideration 
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three factors: 

1. The capacity, or production 
ability, of the shop. 

2. The amount of business which 
is available in the area. 

3. The location of the shop. 

The board shows day-to-day 
progress on the quotas. When an 
employee sees that his operation is 
dropping behind its quota, he knows 
he has to step on the gas. 

“The blackboard reflects merely 
the work done,” Paretti said. “We 
concentrate continually on getting 
the jobs in the various lines that 
will keep it in balance. 

“Every one of our 65 service em- 
ployees is a service salesman. We 
try to keep the good-will and co- 
operative spirit of each employee 
so no customer will be subjected to 
the slightest discourtesy that might 
deter his or her return for future 
work. 

“All of these workers are encour- 
aged to suggest some service to the 
customers with whom they may be 
in contact during the day. The 
mechanic may notice a small fen- 
der dent that had not been seen by 
the customer and suggest a repair 
job. A car jockey may suggest a 
speedy wash job that the customer 
had not considered.” 

When an employee spots a pos- 
sible additional job on a customer’s 
car, he writes a recommendation 
for the work—in triplicate. One 
copy goes to the customer, one is 
attached to the customer’s repair 
order and the third is placed on 
file. When or if the service is sold, 
the file copy is moved to “sold.” If 
the service is not sold, a follow-up 
is employed, either by card or tele- 
phone, reminding the customer that 
the service is needed. 


Every one of these mechanics, as well as car jockeys, office help and 
other service-department personnel, is a “service salesman” too. All 
participate in contests to increase operations that are lagging. 


“If we find that a phase of our 
business is sagging too much” Pa- 
retti said, “we may call a special 
employee meeting and place the 
matter before them, asking for 
their help. Most times we get this 
help to a very gratifying extent. 
We have special incentive awards, 
of course. 

“During October of last year, 
for example, our Porcelainizing 
jobs dropped off pretty sharply. 
Naturally the board showed it. So 
at the next employee meeting I ex- 
plained the situation and offered a 
cash incentive—a percentage of the 
additional sales on jobs. 

“The offer was open to anyone 
in the organization, but the car 
jockeys made the best showing. In 


Serre: 


the period following the meeting, 
Porcelainizing exceeded the quota 
we set. By mentioning the need 
for finish protection to customers 
he served, one car jockey sold 11 
jobs during the 30-day period to 
win first-place award.” 

The incentive plan doesn’t have 
to be “sold” to the employees. It 
offers them two benefits—a chance 
to increase their earnings and to 
win a prize at the same time. The 
prizes usually are gift certificates 
for sporting goods or other mer- 
chandise or a cash percentage of 
the increased business. 

An additional feature indirectly 
responsible for the success of the 
“everybody sells” program is Pa- 
retti’s recreation department. The 
department sponsors parties, 
dances, excursion-boat trips and 
athletic teams. Profits from sales 
of salvage parts go into the recrea- 
tion fund. 

“It gives the employees a sort 
of esprit de corps —a closer tie 
with the organization, promoting 
better cooperation and _ harder 
work,” Paretti said. 

Paretti said he can’t keep all 
phases of shop work at the level 
he would like, but his set-up gives 
him a working objective and he is 
able to hit pretty close to the target 
by the end of the month. 

Shop work in dollar totals is di- 
vided approximately as follows: 
motor tune-up, ten per cent: brake, 
five per cent: lubrication, five per 
cent: Porcelainizing. ten per cent: 
transmission and differential, ten 
per cent; engine, ten per cent; 

(Continued on page 108) 
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Net for Inspection! 


feces steel-and-glass building was 


opened earlier this year by the 
Earl Hayes Chevrolet Co., Dallas, 
Texas, and widely publicized as be- 
ing dedicated principally to inspec- 
tion of cars and trucks to make 
them conform to requirements of 
the new Texas safety-inspection 
law. 

Because circumstances prevented 
authorization of enough inspection 
stations to pass on all Texas ve- 
hicles before the original deadline 
of April 1, the law was modified 
and the deadline extended to Sept. 
1. This relieved the urgency and 
long lines of cars at all inspection 
stations dwindled overnight. 

The result was that the Hayes 
station, represented as having the 


only facilities separately installed 
by a dealer for inspection purposes, 
has been inspecting - between 40 
and 50 cars daily, compared with 
90 daily <¢t the peak. Also, 100 
per cent of repair volume resulted 
from safety inspections in the be 
ginning, but it has been down to 2! 
per cent recently. 

Inspection equipmént is arranged 
so that the owner enters one front 
door, makes the circuit and emerges 
from the other door. There are 
15 mechanic stalls, but only three 
mechanics have been engaged in in- 
spections during recent weeks 

In his advertisements, Hz 
stated that every conceivable piece 
of equipment necessary for inspec- 
tions had been installed 


oar 





Earl Hayes (left) and George W. 
Busby, head of the enforcement 
branch of the state department of 
public safety, are shown above at 
the rere nies. At left 
below >» fi ear inspected 
under the law—a Chevrolet owned 
by Frantz Sherman, state represen- 
ive sponsor of the inspe 
t law. More than 100 guests were 
served lunch at the opening (right, 
below). 5S of inspee tion 
equipment * stalls can 
be seen in the bee kgro 


os, 


a 
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Saving Labor by 


“H OT-SPRAY” painting has been 

used in our shop since early 
in the summer of 1951. We have 
found it a help in meeting some 
problems that are common to most 
paint and body shops. 

In our experience, the best fea- 
ture of the hot-spray system is the 
saving :n the number of man-hours 
needed to turn out a satisfactory 
job. Especially in compounding 
time on lacquer jobs, the time saved 
has been substantial. 

The hot-spray method is simply 
a variation on conventional spray- 
painting technique. The lacquer or 
enamel] is heated to about 160° and 
the air pressure for spraying is re- 
duced. For heating, we use a 
thermostatically-controlled electric 
cup. The type cup we use holds a 
quart of lacquer or enamel and at- 
taches to any standard spray gun. 
The cup remains plugged in during 
painting so the temperature of the 
lacquer or enamel stays constant at 
160° with no drop throughout ap- 
plication. 

We use about 60 pounds air pres- 
sure. Different painters will vary the 
pressure to meet their individual 
preferences. An experienced painter 
soon gets the “feel” of the pressure 
that is right for him with heated 
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By JAMES H. BAKER 


Manager, Auto Body Co. 
Atlanta, Ga. 


lacquer and with heated enamel also. 
Hot spraying has been effective 
for both lacquer and enamel. When 
lacquer is used, the biggest time 
saving has been in compounding. 
With enamel, reduction of drying 
time and the ability to paint in 
damp weather without “blooming” 
have been important factors. 
Although we do a lot of spot and 
patch painting, our shop has always 
specialized in complete jobs. Using 
the conventional cold-spray method, 
compounding time on an all-over 
lacquer job was about a day. We 
would spray a car one day and the 
next morning four men would set 
to work on it. It would take them 
until around 4 p. m. to do a first- 
class rubbing out on many cars. 
When hot spray is used, com- 


Photos Above: 


The hot spray method can save 
the painter time because fewer 
coats are required for the same 
quality job. Compounding time 
for lacquer jobs is cut also, ac- 
cording to the author. 


pounding on a lacquer job usually 
is finished by noon. Rubbing time 
is cut in half. Some shops will even 
deliver a hot-spray job without any 
rubbing out. But we believe some 
rubbing is essential to give the 
“velvet” finish the customer wants. 

In spraying lacquer, we have 
found that three coats by the hot- 
spray system give the same type 
job as six coats of cold spraying. 
The same amount of paint will be 
used on both and the depth of the 
finish is the same. Through heating, 
it is possible to apply a thicker 
coat without danger of orange peel. 

Actually, the finish on the hot- 
sprayed car may be a little deeper 
than that on a car sprayed with 
the same amount of lacquer by con- 
ventional methods. Because of re- 
duced air pressure, almost 100 per 
cent of the lacquer adheres to the 
car and the amount lost in “mist” 
is greatly reduced. 

The hot-spray method has been 
useful with enamel also. It is easier 
to do a smooth job without running 
of the enamel. If a man is experi- 
enced in spraying lacquer, I can 
teach him to hot-spray enamel in 
just a few minutes. It takes the 
average painter several years to 
learn to do a good job with cold- 
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spray enamel, judging by my ob- 
servations. 

Drying time of enamel is cut just 
about in half when it is applied at 
160°. If a shop takes in a fender 
job in the morning, for example, 
the metal work can be done, the 
fender sprayed and allowed to dry 
about an hour and a half and the 
job can be delivered that noon. With 
conventional spraying, often the 
fender would not be dry in time 
for the finishing touches to be put 
on that same day. An all-over job 
is ready for striping in about two 
hours. 

In ordinary weather, hot-spray 
enamel is out of dust in about 45 
minutes. This is important to a 
shop in keeping jobs moving to 
meet overhead and make a profit. 
If the shop has a spray booth, but 
no baking oven, it means the booth 
is free for another spray job in 
much less time. 

If the shop does not do enough 
painting to justify buying a spray 
booth, the hot-spray method is a 
great help. If the floor of the shop 
is wet down thoroughly and the 
spraying is done the last thing in 
the afternoon after shop activity 
has ended, I wou!d say that a good 
hot-spray job could be done without 
a booth. If the painter is careful 
with the wetting down, not enough 
dust will settle in 45 minutes after 
spraying to give any trouble. 


Helps in Wet Weather 


We have found the hot-spray 
technique especially valuable for 
applying enamel in damp weather 
since “blooming” is virtually elimi- 
nated. This means a big saving in 
rubbing time. 

Hot-spray enamel can be spotted 
in with lacquer because the thinner 
doesn’t penetrate, according to our 
experience. 

Our shop was the first one in this 
area to try the hot-spray method, 
as far as we have been able to learn. 
We did a lot of experimenting be- 
cause at that time even the factory 
men hadn’t had much opportunity 
to test the method under actual 
shop conditions. We had some trou- 
ble at first, as can be expected with 
any new technique, but soon we 
were sold on the hot-spray idea. 
Maybe some of the things we 
learned would be helpful to others. 
We certainly had enough people 
come by to see the outfit and ask 
questions during the first months 
we were using it. 

If a shop does all-over paint jobs, 
I would recommend that it buy two 


Baker demonstrates how a hot-spray cup can be attached in the usual 
manner to any standard spray gun. Note the electric cord, indicating 
that the type cup he uses remains plugged in during the spraying job. 


of the heating cups. The type cup 
we have been using holds a quart, 
which will not cover an entire car. 
It takes about 15 minutes to get the 
paint up to temperature. With two 
heating cups, there is no delay 
during spraying since the second 
cup can be heated while the first cup 
is sprayed. For fender and panel 
work, one cup is sufficient. 

The type cup we are using costs 
about $40. The saving in man- 
hours soon will cover the cost for 
two of them. 

The hot-spray cup we use is 
about three inches deeper than a 
conventional paint cup and weighs 
about 14% pounds more. On the first 
few jobs I did, the cup felt heavy 
and several times I hit the roof of a 
car with the end of the cup because 
of its depth. But soon I had the 
feel of the cup and now I have no 
trouble at all handling it. 

The biggest problem we had in 
learning to use the hot-spray meth- 
od was to determine the proper 
amount of thinner to use for the 
smoothest job. As any painter 
knows, the amount of thinner for 
a conventional job will vary with 
the color and the brand of lacquer 
or enamel, as well as the individual 
preference of the painter himself. 
In hot-spraying also, there is no 
hard and fast rule for the amount 
of thinner to use. 

Generally speaking, we use about 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1952 


@ 


the same amount of thinner for hot- 
spray as we would for conventional 
spray. We have found that this 
gives the best flow and the smooth- 
est job and reduces compounding 
and rubbing time to the greatest 
extent. We consider this saving in 
manpower the most important fea- 
ture. 

Some manufacturers recommend 
that the amount of thinner be re- 
duced considerably for hot spray- 
ing. And a good job can be done 
with much less thinner, resulting in 
some saving on material costs. But 
it has been our experience that 
much reduction in the amount of 
thinner means more time to finish 
the job after spraying. 

For jobs that are 
roughness, orange peel, running, 
blooming and other faults, hot- 
spray application of lacquer or 
enamel—to which the conventional 
amount of thinner for that brand 
and color has been added—has 
proved most satisfactory for us. 

Hot-spray painting is no cure- 
all. It still requires skilled mixing 
and application to produce a first- 
class job. But having tried this 
method, we definitely plan to con- 
tinue using it. 

I don’t say that I wouldn’t con- 
tinue to operate a paint and body 
shop without hot-spray equipment. 
But I wouldn’t like to be without 
it again! 


free from 
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A Pair Beats 


One of 


a Kind 


Here are tips on how to convince a 
car owner that it’s a good deal to 
install two front springs at a time. 


By Jackson Smith 
Spring Designing Engineer 


“H ERE’S a car owner who wants 
a new front spring installed 
in his car. When can we have it 
done?” asked Jerry. 

“Just a moment,” said Tom, the 
shop owner, turning to the cus- 
tomer. “We can install a front 
spring as quickly as anybody. But 
we want to serve your best inter- 
ests, and here’s how: Suppose I 
found a hole in one of my shoes and 
suppose you were the shoemaker, 
what would you advise?” 

“That’s easy,” replied the quick- 
witted customer. “I'd tell you to 
have both shoes half-soled, because 
I would know you had walked just 
as far with one foot as with the 
other. You’d save yourself both 
time and money by doing that. Now 
I'll bet you're going to tell me I'll 
save myself both time and money 
by buying two new springs, instead 
of only one.” 

“You beat me to it,” agreed Tom. 
“You've told yourself.” 

“Not so fast,” argued the cus- 
tomer. “A steel spring is different 
from the sole of a shoe, which 
wears away from rubbing on the 
ground. But the front coil springs 
of a car don’t rub against anything, 
so how could there be any wear?” 

“It’s true that there is no ‘exter- 
nal’ wear of the steel,” agreed Tom, 
“but let’s take a bar of steel. If we 
bend it a sufficient number of times, 
what happens? It breaks—even 
though no ‘external’ wear has oc- 
curred. That break has been caused 
by ‘internal’ wear or working of 
the molecules inside the steel 
against each other. Engineers call 
this fatigue—which puts the steel 
in readiness to break. 
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“Since steel is more uniform 
than leather,’ Tom continued, 
“isn’t it reasonable to believe, when 
the right-hand front spring of your 
car breaks from accumulated fa- 
tigue, that the left-hand front 
spring, which has carried the same 
load for the same number of miles, 
is about ready to break? And there- 
fore shouldn’t it be replaced to 
avoid the possibility of an accident? 

“But there is another important 
reason. After replacing a front coil 
spring, the wheel and steering 
alignments should be checked. This 
usually takes as much or more time 
than replacing the spring itself. 
Furthermore, rechecking the wheel 


and steering alignments takes 
about the same amount of time, re- 
gardless of whether one or both 
springs are replaced. Consequently, 
money is saved by replacing both 
at the same time. 

“Another reason not generally 
understood is that, from their very 
nature, it is difficult to make coil 
springs exactly alike. When a 
sturdy bar of steel is wrapped into 
coils, it is difficult to make two coils 
exactly alike. So one big vehicle 
manufacturer groups the replace- 
ment coil springs for his cars in 26 
sets of ‘matched pairs,’ with the 
idea that these front coil springs 
should be replaced only in pairs to 
give the same resistance to deflec- 
tion, or calibration, throughout 
their working range and to keep 
the front end of the car at the same 
height on both sides and give better 
steering.” 

“Do these same reasons also ap- 
ply to the semi-elliptic rear 
springs?” asked the car owner. 

“Well, it is certainly true that 
both rear springs travel the same 
distance and carry the same loads, 
with the effects of road camber 
being equalized by the ever-present 
weight of the driver,” said Tom. 
“So from expectations of remain- 
ing life, it is equally logical to re- 
place both rear springs at the same 
time. 

“However, since leaf springs 
can be and are pre-set by being 
stressed and tested beyond their 

(Continued on page 116) 


With passenger cars, it is customary to replace both rear springs for 

a better ride, but on trucks and buses, which receive regular inspection 

and maintenance of chassis and springs, leaf springs may be replaced 
individually, This machine tests condition of springs. 
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By Richard Montague 


HE automobile dealer reportedly 

doing the biggest volume of 
body work in Virginia isn’t content 
to rest on his laurels. Now nearing 
completion is his $250,000 body 
shop in which he hopes to do a 
monthly business of $30,000, begin- 
ning later this year. 

The Norfolk Motor Co., Inc., was 
established as the Cadillac and 
Oldsmobile agency in Norfolk, Va., 
by Walter J. Wilkins, its president, 
in 1937. From the very beginning 
he emphasized the importance of 
service and repair work, probably 
because in his earlier days he had 
headed the service department for 
another dealer. One of his three 
sons in business with him—Jack 
Wilkins—is now the service super- 
intendent. 

“Service is a big part of any au- 
tomobile dealership,” said Jack Wil- 


Ba 


It’s plain to see from the top photo that the shop is designed for 
volume. The private conference room where customers and insur- 
ance adjusters can talk the job over receives a lot of favorable comment. 


Walter J. Wilkins, a past president 

of the Automotive Trade Association 

of Virginia, has always believed in 

the importance of service—and set 
out to give it. 
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kins. “And we intend to make our 
service so outstanding that we’ll get 
our share of this business.” 

It has been this policy, he said, 
that has led to a steady growth in 
the work-load of the body shop and 
gained for the firm the leadership 
in the volume of body work in the 
state. Since beginning operations 
in the new shop last November, the 
work has been averaging 

$18,000 gross volume a 


body 
about 
month. 

The body work had been done in 
a third-floor department of the 
company’s main sales office and ser- 
vice building. It shared this third- 
floor space with the new-car condi- 
tioning department. 

(Continued on page 122) 





Closing Tough Deals 


By talking with customers to find out 
why they did not buy, a Texas manager 
is ready to meet the problem next time. 


By C. Thomas 


BOUT once a week John Jordt, 
used-car manager for Gillespie 
Motors (Ford), San Antonio, 
Texas, spends an entire day on the 
lot to get first-hand information on 
the operation. 

Every prospect that day must be 
funneled through his office. Jordt 
talks with each prospect in front of 
the salesman to find out why he 
bought, or why he did not buy an 
automobile. 

Jordt trains his men to regard 
everyone who walks on the lot as a 
live prospect. While a visitor to the 
lot may not be ready to buy today, 
he is definitely in the market for a 
used car. 

Actually, few deals are closed on 
the lot. Before going very far, each 
salesman must get the prospect’s 
name and address. When the pros- 
pect walks off the lot, the salesman 
can expect Jordt to quiz him as to 


Salesmen always get a prospect’s name and address before he leaves 


the lot so they, or Jordt, can follow up later. 
finds out the reasons from the salesman handling it. 


closed, Jordt 


why he failed to make the sale. 
Jordt certainly will want to know 
the prospect’s name and address. 


The salesman had better have it, for 


it is likely that Jordt will make it 
a point to call on that prospect the 
following day. Neither the address 
nor the name can be faked. 

“We know that we cannot depend 
on those who walk on our lot for vol- 
ume,” said Jordt. “Our salesmen 
have one day on the lot and one day 
off. On the day off they are ex- 
pected to bird-dog leads, not depend 
on following up leads they got the 
day before on the lot.” 


On this follow-up, Jordt (right) found the prospect was having his 


home painted and couldn't afford a car right away. 


But see those 


two painters in the background? One is now driving a Gillespie car! 


When a deal isn’t 


Salesmen must ferret out their 
own prospects. They get these leads 
from service-station owners and at- 
tendants, from old customers, 
friends and relatives. The men 
must be on their toes to find leads 
from every available source. 

“We have 11 used-car salesmen,” 
said Jordt. “Nine of my men had 
never sold a car—new or used 
prior to coming with us. I will not 
consider applications from experi- 
enced automobile salesmen.” Two 
of the men returned to Jordt after 
spending time in the armed forces. 

This makes for a green selling 
organization, but they get results. 

“It takes hard work.” said Jordt. 
“There is no longer a chance for the 
salesman who thinks he is on the 
job to wrap up the shopper’s choice. 
Many used-car salesmen, because 
of their success in the past, are un- 
able to adjust themselves to hard 
work. They have had it too easy. 

“We will not keep a salesman who 
cannot make at least $500 a month. 
And we are not too happy with a 
man who hovers around the mini- 
mum consistently, since he won't 
possess the feeling of security that 
makes for a good salesman.” 

Jordt, of course, cooperates to 
make volume sales possible. The or- 
ganization does not wholesale cars. 
They junk some models but they do 
sell, at retail level, what many deal- 
ers classify as rough stuff. 

“In our set-up,” said Jordt, “we 
are interested in unit sales. By that 
I mean we are just as anxious to 

(Continued on page 112) 
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He Slashed 
His Shop 
(verhead 


By Ross L. Holman 


H. KING believes that the dollar 

e he spends, as well as the dol- 
lar he makes, is worth 100 cents 
on the balance sheet. As head of 
King Nash Motors Co., Nashville, 
Tenn., he can dream up a lot of 
ways to add more buying power to 
every pay-out dollar. 

He pursues this policy in every 
department, but he is making it 
count most in his service shop. 

In his service department he 
learned that one $2-an-hour skilled 
mechanic, plus an 80- to 90-cents- 
an-hour unskilled trainee, could do 
as much work as a couple of $2-an- 
hour men. 

Take the body men, for example. 
When a battered car comes into the 
shop to be face-lifted, there is a lot 
of work about it that any able- 
bodied man can do with only a few 
days’ training. To pay a topflight 
mechanic to do it may result in red 
ink for the department. 

King has one trainee serving two 
body mechanics. The trainee takes 
over the car first and does all the 
unskilled make-ready work while 
the higher-paid mechanics are do- 
ing the complicated work on cars 
previously made ready. 

The helper takes off the fenders, 
doors, headlights, wheels or other 
parts before the mechanics even 
come around the car. The veteran 
mechanic then takes over and does 
the straightening, sanding and 
other work that requires special 
training and experience. 

The two body mechanics usually 
work near each other so one trainee 
can wait on both. He keeps up with 
the tools, goes after extra needed 
tools, brings parts from the parts 
department and carries word to 
other parts of the shop for needed 
cooperation. 





By relieving the higher-paid me- 
chanics of these details, King not 
only gets more work done for less 
‘money but keeps a more satisfied 
force. 

“My newest man has been with 
me for three years and others have 
been here ten to 15 years,” he said. 
“T annihilate a lot of labor cost by 
reducing turnover. If I continually 
had to train green men to replace 
discontented older workers, the cost 
would be heavy.” 


Trainee Again Takes Over 

When the necessary repair work 
on a car is finished, the trainee 
takes charge again. He puts back 
all parts, shines the car, polishes it 
if necessary, cleans up all the de- 
bris and gets the car ready to turn 
over to the customer. 

The trainee not only handles the 
minor details of each job but soon- 
er or later learns how to do much 
of the skilled work. When a vacancy 
occurs among the top-flight me- 
chanics, he is prepared for the job. 
If the trainee—King doesn’t like to 
call him a helper—is assured of a 
future, he is better satisfied and 
has more incentive to put out his 
best. He takes an interest in his 
work and his enthusiasm for the 
job may be given a lift by an occa- 
sional raise in pay. He gets further 
encouragement by temporarily re- 
lieving a skilled man on vacation or 
sick leave. 

Each mechanic is paid a 50 per 
cent commission on the customer 
labor for the jobs he performs. 

King gives his trainee applicants 
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a thorough screening to be sure he 
has men who can be not only first- 
rate assistants to the mechanics, 
but also can step into the vacancy 
in an emergency. 

“I would like the applicant to 
have at least a little mechanical ex- 
perience, especially with cars, be- 
fore he comes to me,” he explained. 

“The best and most dependable 
trainee, I find, is a boy who has 
worked one to three years in a 
service station. In that job he 
works with a lot of cars, learns one 
car from another and gets a fine 
preliminary build-up that enables 
him to enter right into the work of 
a trainee. 

“Some dealers are prejudiced 
against GI training schools as a 
source of shop help. My experience 
is that the average boy finishing 
such a school has enough training 
to start as an efficient trainee, or 
mechanic’s assistant.” 

In order to get a trainee who 
will like the job and the firm well 
enough to stay, after time and 
money have been spent to train 
him, King offers sufficient starting 
pay. 

Once an applicant from a service 
station was so anxious to work in 
the shop that he offered to work a 
few weeks for nothing. King ad- 
mired his spirit but told him he 
wasn't willing to accept any kind 
of efficient service without paying 
for it. He started the man at $150 
a month. He is now a front-end 
mechanic at $275 a month and is 
learning skills that will make his 
pay even better. 
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This makes the need clear to owners. 


HERE’S nothing new about the 

fact that radiator hose need re- 
placing from time to time. 

But many shop operators may 
not realize that they are missing a 
nice profit by not checking hose 
every time they have a hood up. 

R. V. Gomez and Gilbert Salcedo, 
partners in Del Camino Super Ser- 
vice, E] Paso, Texas, make a gross 
profit of around $20 a week on 
radiator-hose sales. They take in 
another $15 or so for installation. 

An average of 30 hose installa- 
tions are made each week at Del 
Camino. Some cars need both up- 
per and lower hose, while some need 
replacement of only one hose. Hose 
for different makes and models vary 
in price but the average cost to the 
car owner is around $1.60 to $1.70. 
Mark-up is generally 40 per cent. 
So with just a little multiplication, 
it’s easy to see where the profit 
comes from. 

Del Camino charges 50 cents for 
installing hose. Time required for 
installation, like the price, varies 
with make and model, but the aver- 
age is 15 to 20 minutes. 

How do Gomez and Salcedo sell 
so many hose? The answer is sim- 
ple and obvious. 

“Every time we have a hood up, 
we reach over and feel the hose,” 
said Gomez. “You can tell immedi- 
ately if the rubber is drying out 
and crumbling or if the hose is 
loose. If the hose is coated with 
grease and dirt, we wipe it off with 
a cloth so we can tell what condi- 
tion it is in. 

“If the hose is in bad condition, 
we mention it to the car owner. Or 
we can show him, since anyone can 
both see and feel the difference in 


Quick “Touch Test” 
Nells More Hose 


A share of radiator-hose profits is 
easy to obtain by this method, says 
a Texan who installs 30 hose a week. 


a new hose and one that needs re- 
placing.” 

The cost of radiator hose is small 
and installation does not take long. 
Most motorists accept the recom- 
mendation that hose in doubtful 
condition be replaced, rather than 
risk trouble with the cooling sys- 
tem on the road. 

About 75 per cent of Del 
Camino’s business is from out-of- 
town motorists, both tourists and 
people traveling through on busi- 
ness. Many motorists away from 
home hesitate to accept service 
recommendations from shops with 
which they are not acquainted, for 
fear of being sold something they 
don’t really need. But in the case 
of radiator hose, or similar items, 
the need is obvious to the owner, 


once it is pointed out to him. 

Gomez and Salcedo have a hose 
inventory of around $200. This en- 
ables them to take care of any car 
that is likely to come in. The hose 
are kept on hooks high on the wall, 
so no valuable floor space is oc- 
cupied. 

The company also does a good job 
with fan belts. Belts, as well as 
hose, are checked each time a hood 
goes up. Again, it is easy for the 
service man to determine the condi- 
tion of the fan belt and show the 
customer if a replacement belt is 
needed. 

Sales of fan belts average ten to 
16 a week. Prices vary with make 
and model, the cost to a car owner 
averaging $2.25 to $2.50. Mark-up 

(Continued on page 112) 


Gilbert Salcedo, like other Del Camino personnel, examines radiator- 
hose connections and the hose itself each time he gets under the hood. 
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Can You Drive ‘Em Like This? 


RIDE on the steepest, most er- 

ratic roller coaster is as smooth 
as a boulevard compared to the 
Signal Corps Training Center’s 
driver testing course at Camp Gor- 
don, Ga. 

But the bumps a soldier must 
take to get his G. I. drivers’ license 
have resulted in a steady drop in 
the accident rate. And this, in 
turn, has meant a decrease in costly 
damages and personal injuries. 

Driving over ruts—three to six 
feet deep—is a challenge to any 
driver. And when you’re behind 
the wheel of a two-and-a-half ton 
truck, the task is seemingly impos- 
sible. 

Add to this a dirt hill tilted at a 
45° angle that your vehicle must 
descend. And picture a stream to 
ford, while your vehicle tips pre- 
cariously like a tray half-balanced 
on a table. You can se you have 
to be an ace of a driver to get 
through this course. 

There are plenty of aces dealt 
every day at SCTC’s drivers’ school. 

“He either is a driver or isn’t,” 
Capt. John Storer, motor officer, 
commented on students who gradu- 
ate from the school. “There are no 
‘in-between’ drivers.” 

That’s why the accident rate at 
SCTC’s motor pool has steadily de- 
creased. In August the rate was 
4.94 accidents for 100,000 miles of 
travel. (Storer’s 405 vehicles aver- 
age 220,000 miles a month.) In 
September the rate dropped to 4.77. 
October’s rate was 3.25. 

The most important phase of sup- 
ply economy at the motor pool is 
the prevention of accidents. For 
accidents cost money and lives. 

Each Saturday, Storer spends an 
hour drilling safety into his 310 
men. 

“Where are you going so fast?” 
he asks. “Nobody is rushing you. 
You’re getting paid by the month, 
not bv the job.” 

Covering the walls of his driv- 
ers’ school are pictures of accidents 
and signs, like: “What some peo- 


Editor’s note: Photos and infor- 
mation for this article were fur- 
nished by the Army's Depart- 
ment of Information. 


Sand enough to make any vehicle bog down (top photo) is just one 

hazard on the driver-testing course. Dropping into a culvert on a turn 

is another danger for students (bottom photo). And even the instruc- 

tors aren’t aware of every danger—such as the rattlesnake lurking 

behind the stump (in white square). The photographer himself didn’t 
notice the snake until he developed this photograph. 


ple don’t know about accidents 
would fill a hospital—or a ceme- 
tery.” 

For Storer believes: “If you can 
save one man, you've done a pretty 
good job.” 

The driver-testing course is a 
three-mile-long motoring headache. 
Students at the school spend their 
last week going over its twisting 
sand roads in practice for a final 
driving test. 

Storer, who laid out the course 
last year, boasts there hasn’t been 
one accident on it yet. He takes 
the wheel of his Jeep and invites 
you to ride over the course. 

You enter on a dirt road as 
bumpy as a camel’s back. Your first 
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obstacles are ruts, getting deeper 
as you go. 

Storer glides down the rut, then 
shifts his Jeep into second for the 
trip up. The lurch jerks you head- 
long against the canvas top. 

The next hazard is the stream. 
Storer plunges his Jeep in as a 
horse takes to water. Half way 
across the Jeep suddenly sags over 
on its side at a 45° angle. The wa- 
ter swirls threateningly close to the 
floorboard. 

A 45° incline doesn’t look too 
steep from the bottom, but your 
stomach pays your mouth a visit. 

Storer merely cruises down, say- 
ing: “This isn’t really steep. We’re 
building a new one, much steeper.” 
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Check Wiring for Added 


W* PAY very close attention to 
electrical wiring in a car—par- 
ticularly an older model where 
faulty wiring may constitute below- 
par performance or a fire hazard. 

In any general repair job where 
we come upon loose connections, we 
xo ahead and tighten them. In a 
motor tune-up, the electrical system 
is given a thorough check-up. 

Where we come upon faulty wir- 
ing that means considerable time 
and labor and a sizable bill, how- 
ever, we get the customer’s okay 
before going ahead. 

In 90 per cent of the cases the 
customer allows us to carry out the 
electrical repairs we suggest. These 
may be jobs anywhere from $1 or 

2 to about $60. 

We have had a steady increase in 
our electrical repair volume with a 
rise of 15 per cent in the last two 
months. This comes entirely from 
the recommendation of our work 
from customer to customer — and 
our explanation of causes and ef- 
fects of bad wiring in talking to 
the customer. 

We do no formal promotion of 
any kind. 

There are two practices we set 
and insist on without 
compromise: first, we never do a 
patch-up wiring job. Connections 
have to be soldered to take out the 
high resistance. Second, every elec- 
trical job has to be checked, re- 
checked after an _ interval and 
checked again before the car leaves. 


ourselves 


The author is shown inspecting the 
wiring system of a car. In 90 per 
cent of the cases, customers accept 
the suggestions for replacement of 
any faulty wiring that is found. 


By HYMAN ZIMMERMAN 


Owner, Dave and Zim 
Washington, D. C. 


This is why we're so careful 
about rechecking: 

We may have a car come in with 
lights not working properly. You 
can correct the wiring, and the 
lights will be fine. Try the lights 
again in about an hour or two and 
further repair will be needed. 

It is important to check again be- 
fore the car is taken out. The car 
owner may get the car out on the 
highway, press the toe switch and 
the lights may go out completely. 
A serious accident may follow. 

In old cars where the wiring is 


underneath the battery, most elec- 
trical trouble is due to acid and the 
gassing up of the battery, overflow- 
ing and getting on the wires. Acid 
eats into the insulation. 

Frequently someone has tried to 
find a short and has unravelled the 
harness, leaving the wiring loose. 
Sometimes there is an improper in- 
stallation of terminals. 

In the ’40 and prior-’40 model 
cars, clutch and brake pedals may 
rub against an improperly-installed 
battery cable. Friction of this kind 
can cause a fire. In one of the 
early-model Fords wiring for lights 
that is located on the steering wheel 
becomes soaked with grease. This 
is another fire hazard. 

We watch for all such possibili- 

(Continued on page 102 
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“Tet’s Go in Your Gar” 
Nells More Service 


By JAMES S. DAILEY 


President, Dailey Motors, Inc., Martinsburg, W. Va. 


pages of driving the customer 
v in his own car to wherever he 
happens to be going when he has 
brought his car in for repairs, gives 


our service manager, Donald V. 
Krouse, the opportunity of observ- 
ing a car’s performance on the road 
in the presence of the owner and 
discussing needed repairs and rec- 
ommendations right on the spot. 

This is done in every case except 
where a customer is waiting for his 
car to be serviced. 





We believe that the steady ten- 
per-cent gain in shop volume we 
have had yearly over the last 16 
years is in part due to this prac- 
tice. In a town like Martinsburg, 
which has had more or less static 
population over the years, with 
neither the expansion nor contrac- 
tion that many towns experienced 
from the war, we believe this 
steady gain is very significant. 

Service Manager Krouse spends 
two-thirds of his time in personal 
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President Dailey stops to greet a 

customer as Service Manager Krouse 

prepares to drive her to her destina- 

tion and then bring the automobile 
back for service work. 


contact with our customers in this 
manner. 

When the customer’s car is ready 
to be returned we phone him, find 
out where and when he will be 
ready for his car, or where we can 
park it—and deliver his car to him. 
If he wishes us to take a short drive 
with him to ascertain whether 
everything has been taken care of 
to his satisfaction, we happily com- 
ply. 

Naturally most complaints on 
cars are thus caught before the cars 
ever leave our hands. Also, Service 
Manager Krouse anticipates trouble 
by giving the car a thorough check- 
up on the rack before he turns it 
back to its owner. 

I think a few examples will illus- 
trate best how we operate. 

Mr. R of Charlestown 
brought his car in for a lubrication. 
As Krouse drove him down to the 
plant where he wanted to be 
dropped, our service manager no- 
ticed that the steering was wobbly. 
He pointed this out to the customer 
who had not paid it any attention 
before. Krouse advised a steering- 
gear adjustment, to which the cus- 
tomer agreed. That $2.50 
job. 

Another customer, Mr. C 
pulled up in his new car for a 
lubrication. We looked over the 
car casually, asked him how he 
enjoyed it and how it per- 
forming. He was completely sat- 
isfied. However, as we _ looked 
at the tires, we noticed the right 

Continued on page 115 
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Officers of the I 


bile Dealers Association, reelected at 


the annual convention last month, are (1. to r.): Joseph A. Paretti, 
New Orleans Pontiac dealer; William J. Cleveland of Crowley, vice- 
president; A. DuPre Vaeth of Houma, secretary, and Manager-Director 


John O. Hofbauer. 


Several hundred persons attended the two-day 


meeting, which was held in New Orleans. 


Set Up School for Mechanies, 
Louisiana Convention Is Told 


After Manager-Director John O. 


— appoint a live, hard-hit- 
ting committee to organize 
a school to train skilled workers.” 

That was the answer to the 
shortage of mechanics suggested 
last month at the annual conven- 
tion of the Louisiana Automobile 
Dealers’ Association by President 
Joseph A. Paretti. 

He cited figures from a survey 
by the National Automobile Deal- 
ers’ Association which showed how 
defense plants were attracting 
masses of skilled labor and the de- 
creasing size of the pool of labor 
from which shop men have been 
drawn heretofore. 

Paretti, who made this sugges- 
tion in the president’s annual ad- 
dress, explained that he had no 
exact details to offer toward imple- 
menting his idea, but urged that 
members consider steps to bolster 
the current situation which finds it 
harder and harder to obtain skilled 
mechanic help. 
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Hofbauer had recommended the 
membership consider sponsoring an 
automobile show along the lines of 
the highly-successful ones staged at 
Chicago and Washington, the con 
vention adopted a resolution author- 
izing a poll of the members’ feel- 
ings along this line. “I know we 
could have a swell show,” Hofbauer, 
himself a former New York City 
dealer, asserted. 

Membership in the association 
has climbed from 265 when Hof- 
bauer, the first full-time associa- 
tion executive, was hired in August, 
1950, to 412 on Feb. 29, Paretti 
reported. 

Directors elected included L. M. 
Cooksey of Delhi, Lawrence Mann 
of Baton Rouge and Jerry Ashley 
of Crowley. 

Among the principal speakers 
were: Robert E. Elliott, president 
of Internatienal House at New Or- 
leans and of New Orleans Petro- 


leum Corp.; Clayton Rand, Gulf- 
port, Miss., publisher and lecturer; 
Dr. Alfred P. Haake, lecturer and 
consultant to General Motors; 
Executive Director Robert W. 
French of the College of Commerce 
and Business Administration, Tu- 
lane University; R. S. Abbott of 
Alexandria, NADA regional vice- 
president, and S. J. Rogers of 
Monroe, state chairman for the 
Inter - Industry Highway Safety 
Committee. 

Cocktail parties and entertain- 
ment were sponsored by GMAC and 
MIC one evening and by Plymouth 
Motor Corp. the second evening. 
Entertainment for the _ several 
scores of ladies who attended in- 
cluded a tour of some ante-bellum 
homes. 


Eyles of Arlington Heads 
Northern Virginia Group 


ALTER Eyles of Arlington Nash 

has been elected president of 
the Northern Virginia Automotive 
Dealers Association, succeeding 
Earle Kirby. Al Wasserman of 
Arlington is vice-president, Ken- 
neth Moore of Alexandria is secre- 
tary and Harold Erwin of Fairfax 
is treasurer. 

Directors include: Burton Kep- 
hart, Arlington; Larry Kenyon, 
Arlington, and J. Leo Sugrue, 
Alexandria. 


Hershfelt Named at Clearwater 


James L. Hershfelt of Clear- 
Motors, Inc. (Studebaker), has 
been elected president of the Clear- 
water, Fla., Automobile Dealers 
Association. M. N. Kenyon is vice- 
president and J. E. Davis is secre- 
tary-treasurer. Directors include 
Otis E. Pruitt, Larry Dimmitt, Jr., 
and Richard H. Burkhart. 


Hoehn Dies at Memphis 


Theodore W. “Ted” Hoehn, 57, 
president of Hoehn Chevrolet Co., 
Memphis, Tenn., died last month. 
He had been in the automobile 
business for 28 years. 
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AUTOMOTIVE 
INDUSTRY 


Trucking Employment 
May Break Record 


| "prema 8g in for-hire trucking 
companies, which haul for ship- 
pers wanting trucking service, 
reached an all-time high in Septem- 
ber, 1951, and the rise is expected 
to continue, according to a report 
last month from the Bureau of La- 
bor Statistics. 

The 629,000 employees in that 
month represented an 18 per cent 
increase over January, 1947, em- 
ployment. If self-employed persons 
and proprietors are included, be- 
tween 1,500,000 and 1,900,000 were 
employed in such companies, ac- 
cording to industry estimates. An 
additional 3,000,000 to 4,000,000 
are connected with trucking trans- 
port. 

More than two thirds of the work 
force are drivers and helpers, seven 
per cent are maintenance workers 
and six per cent are platform or 
dock workers, it is estimated. 


Houston Plant Increases 


Cold-Rubber Output 


30 per cent increase in the 

output of “cold” GR-S rubber 
has been made possible by a major 
improvement in the manufacturing 
process at the government-owned 
Port Neches, Texas, rubber plant, 
J. R. Hoover, president of B. F. 
Goodrich Chemical Co., has an- 
nounced. 

Using existing plant facilities, 
the new process increases reaction 
rates 30 per cent or more, Hoover 
said. Over-all cost of the rubber is 
lowered by a reduction in the 
amount of auxiliary chemicals used 
to promote the rubber-forming 
chemical reaction. The cold GR-S 
so produced is said to be more uni- 
form in quality and to require less 
exacting technical control during 
processing. 

Now in full-scale production at 
the Texas plant, the process uses a 
tetra-sodium salt of ethylene dia- 
mine tetra-acetate, which forms 
complex compounds with the iron, 


Kenneth Gregory has been pro- 
moted to manager of the Ford News 
Bureau. He joined the company in 
1949 after 17 years with the As- 
sociated Press. He spent three and 
a half years in the Navy during 
World War II as a public relations 
officer, including duty in Charles- 
ton, S. C., during that time. 





calcium and magnesium ordinarily 
found in water.’ This chemical] is 
added to the water used in making 
cold GR-S latex, Hoover said. 

Time required for the rubber- 
making reaction is decreased by 
three to four hours, which results 
in more rubber being produced in 
each polymerizer during a given 
period. By using the water-treating 
chemical, smaller amounts of cata- 
lysts are necessary. 


Dawson Named at El Paso 


Jay Dawson of Dawson Motor Co. 
has been named president of the 
El Paso (Texas) Automobile Deal- 
ers Association, succeeding Norman 
Casner. James Nance of Nance 
Buick Co. is vice-president and 
W. R. Sullivan, of Nash El Paso, is 
secretary-treasurer. 


Wilson Heads Fauquier Dealers 


Roy Wilson has been reelected 
president of the Fauquier County 
(Va.) Automotive Trade Associa- 
tion. O. M. Robinson is vice-presi- 
dent and Mary N. McClanahan is 
secretary-treasurer. 
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Little Rock Car Dealer 
Seeks Governorship 


uTtcH H. O’Neal, automobile 

dealer of Little Rock, has an- 
nounced that he will seek the Demo- 
cratic gubernatorial nomination in 
Arkangas. He also operates dealer- 
ships in North Little Rock and in 
Baton Rouge and New Orleans, La. 

He said his action was prompted 
by the success of Senator Kefauver 
in the New Hampshire presidential 
preferential primary. 

“If that guy can do that well, 
maybe I can do the same,” he said. 
O’Nea] is the first Democrat to an- 
nounce for the office. 

He was born and reared in Sun- 
flower County, Miss. He was in 
business in Memphis, Tenn., for six 
years before moving to Little Rock 
13 years ago. 

Tallahassee Dealers Have 
Weekly Radio Program 
T° KEEPING with the policy of the 

National Automobile Dealers 
Association to build up good-will, 
the Tallahassee (Fla.) Automobile 
Dealers Association is sponsoring a 
good-will program over a local radio 
station each Sunday morning. The 
program consists of religious, popu- 
lar and classical music. 

New officers of the association, 
elected last month, include: Tommy 
Mingledorff, Mayo-Mingledorff 
Motors (De Soto-Plymouth), presi- 
dent; Fred O. Drake, Dodge-Plym- 
outh, vice-president; James M. Al- 
ford, Chevrolet, secretary, and 
Alton Dean, Studebaker, treasurer. 


Burns Heads Trailmobile 


William A. Burns, Jr., has been 
named president of Trailmobile, 
Inc., succeeding George M. Bunker. 
Burns had been vice-president and 
general sales manager since 1950. 


Reagan Dies at Shreveport 


James T. Reagan, 46, co-owner 
and operator of United Automobile 
Co. at Shreveport, La., died last 
month of a heart attack. 
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April 27-28—Spring convention of 
Automotive Wholesalers’ Associa- 
tion of Alabama, Hotel Whitley, 
Montgomery, Ala. 

April 27-29—-Annual convention of 
North Carolina Automobile Deal- 
ers Association, Carolina Hotel, 
Pinehurst, N. C. 

May 5-7 — Annual convention of 
Automotive Engine Rebuilders 
Association, Municipal Audi- 
torium, San Antonio, Texas. 

May 16-17—Southeast Automotive 
Show Conference, George Van- 
derbilt Hotel, Asheville, N. C. 

May 19-20—Spring convention of 
Southwestern Automotive Whole- 
salers Association, President Ho- 
tel, Kansas City. 

Aug. 24-26—Annual convention of 
Automobile Dealers Association 
of West Virginia, Greenbrier 
Hotel, White Sulphur Springs. 

Sept. 14-16—Annual convention of 
Kentucky Automobile Dealers 
Association, Cumberland Falls. 

Sept. 20-22—Annual convention of 
South Carolina Automobile Deal- 
ers Association, Ocean Forest 
Hotel, Myrtle Beach. 

Sept. 21-23—Annual convention of 
Arkansas Automobile Dealers 
Association, Arlington Hotel, Hot 
Springs National Park, Ark. 

Oct. 12-14—Annual convention of 
Mississippi Automobile Dealers 
Association, Buena Vista Hotel, 
Biloxi, Miss 

Oct. 19-21 Annual convention of 
Florida Automobile Dealers Asso- 
ciation, Sans Souci Hotel, Miami 
Beach 

Oct. 26-28—-Annual convention of 
Tennessee Automotive Associa- 
tion, Noel Hotel, Nashville. 

Oct. 26-28—-Annual convention of 
Automobile Dealers Association 
of Alabama, Buena Vista Hotel, 
Biloxi, Miss. 

Oct. 31-Nov. 2—Annual convention 
of Automotive Parts Rebuilders 
Association, Conrad Hilton Hotel, 
Chicago, III 

Nov. 19-20—Annual convention of 
Oklahoma Automobile Dealers 
Association, Oklahoma City. 

Dec. 10-13 Biennial Automotive 
Service Industries Show, Munic- 
ipal Auditorium, Atlantic City. 

Feb. 14-18, 1953—Annual conven- 
tion of National Automobile 
Dealers Association, Civic Audi- 
torium, San Francisco, Calif. 


a 


Quite a collection of “greats” of the industry took a bow alongside 
their latest models when The Electric Auto-Lite Co. staged its televised 
“Parade of Stars” Automobile Show at the Waldorf-Astoria in New 
York City April 1. In the two top views, President Royce G. Martin 
of Auto-Lite and Ken Murray, television emcee, appear at left. Robert 
C. “Bob” Somerville, Plymouth’s general sales manager, appears at 
right in top photo and President George W. Mason of Nash is at the 
right in middle picture. The bevy of girls who sprinkled color into 
the 30-minute show appear in bottom picture. Car factories “saluted” 
were Packard, Dodge, Hudson, Plymouth, Willys-Overland, Chrysler, 
Kaiser-Frazer. Studebaker, De Soto, Crosley and Nash, all of which 
use Auto-Lite products. 
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Floridians Name Trustees 
For Insurance Plan 


|) gone the first two weeks that 
the Florida Automobile Dealers 
Association had its workmen's com- 
pensation self-insurers’ plan in op- 
eration, contracts amounting in 
premiums to over $100,000 were 
signed, Walter C. Mallory, general 
manager, reported. 

The following trustees for the 
fund have been appointed by Presi- 
dent Stanley Peeler: William Cat- 
lin, Jacksonville, chairman; A. P. 
Clark, Orlando, secretary-treasurer ; 
Charles S. Brooking, Gainesville; 
E. R. Elkes, Tampa, and C. B. 
Tutan, Miami. 

The trustees held their first 
meeting in Orlando last month. 
Mallory and W. J. Steed, general 
counsel, attended the meeting. 
Binks Announces Dates 
For Painting School 


5 pe five-day classes in spray 
painting have been announced 
by Binks Manufacturing Co., to be 
held May 7-11 and June 4-8 at the 
firm’s Chicago headquarters. 

Although designed especially for 
supervisors and managers, the 
classes are not limited to these key 
people. The courses include selec- 
tion and care of equipment, spray- 
ing methods and trouble-shooting. 
No tuition is charged but each stu- 
dent is expected to pay his trans- 
portation to Chicago and living ex- 
penses while there. 

Additional information may be 
obtained from E. F. Watts, Binks 
Manufacturing Co., 3122 Carroll 
Ave., Chicago 12, TIl. 


Packard Sales Show 
Increase in 1951 


a sales and other in- 
A 


comes for Packard Motor Car 
Co. in 1951 were $179,550,724, com- 
pared with $174,415,663 in 1950, 
according to the annual report. 
Production totaled 76,075 cars in 
1951, an increase of nearly 4,000 
units over the 1950 output. 
Earnings of $5,594,060 were re- 
ported for 1951. This was equal to 
38 cents a share, compared with 34 
cents a share in 1950, the announce- 
ment stated. 


McGahey Buys Miami Deal 


Ben McGahey, formerly with 
T. B. MeGahey Motors, Inc., is now 
owner of John Jones, Inc. (Dodge- 
Plymouth), at Miami, Fla. 


1952 “Safety Check” Campaign 
Is Ready to Roll during May 


swore of the 1952 “safety- 
check” program, to be spon- 
sored during May, have been an- 
nounced by the _ Inter-Industry 
Highway Safety Committee. Pro- 
motional materials on the “Check 
Your Car—Check Accidents” theme 
are ready for distribution. 

The need for safety checks is em- 
phasized by the results of the 1951 
campaign. Last year 30.6 per cent 
of 375,000 vehicles checked by a 
representative sample of 1,200 deal- 
ers during the campaign—almost 
one out of three—were unsafe be- 
cause of service attention required 
to one or more parts affecting safe 
vehicle operation. 

Items checked include: brakes, 
front lights, rear lights, steering, 
tires, exhaust system, glass, wind- 
shield wipers, rear-view mirror and 
horn. 

The 1952 “Operation Safety” kits, 
prepared for participating dealers 
by the National Safety Council, in- 
clude sample news releases, radio 
scripts, radio spot announcements, 
poster designs, stickers, safety- 
check leaflets, speech material, out- 
door poster design, suggested news- 


paper advertisements and a variety 
of facts and figures relating to the 
need for inspections. 

During 1951, about 20,000 auto- 
mobile, truck and tire dealers par- 
ticipated in the program and 20,- 
000,000 car owners were reached by 
direct-mail pieces. 

“From advance contacts with the 
various companies, as well as dealer 
associations, everything points to a 
bigger and better program than 
ever,” reported M. R. “Bud” Dar- 
lington, Jr., managing director of 
the Inter-Industry Highway Safety 
Committee. 

In addition to the “Operation 
Safety” kits, a variety of dealer dis- 
play materials is available. Special 
display and promotional items may 
be obtained by truck dealerships. 

The importance of having ve- 
hicles in good operating condition 
is emphasized by the number of 
vehicles now on the road and the 
increasing number of miles driven 
each year. A total of 52,217,000 ve- 
hicles were registered at the end of 
1951, compared with 49,143,000 in 
1350. These vehicles traveled an es- 

Continued on page 164 


Plymouths and Dodges aren't so scarce that dealers are coming to 


this! 


ander Motors, one of Dodge's “big ten” franchises, arrange 


for these famous Clydesdale geldings, owned by Wilson & Co., meat 
packers, to be stabled several days in its showroom last month in 


connection with promotion of the 
Said Lander’s Sales Promotion Manager Glenn Miller: 


Ga. 


Atlanta, 
“We had 


Red Cross campaign in 


to turn out the lights one night to get the crowd out so we could 
close up.” Attendance of spectators was estimated at 15.000. 
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T’S no small feat to set up a ma- 

chine shop capable of rebuilding 
an average of 24%. engines a day. 

3ut the real achievement, of 
course, is to merchandise the en- 
gines once they have been rebuilt. 

Car Parts Depot, Inc., El Paso, 
Texas, installed a machine shop 
with that capacity when it moved 
into its new building earlier this 
year. And it has been doing a real 
selling job also. 

The company has attacked the 
merchandising job from three main 
angles. It has told garages and au- 
tomotive repair shops about the 
quality and immediate availability 
of its rebuilt engines. It has helped 
these shops sell their customers. It 
has cooperated in a financing pro- 
gram, 

“We have 14 machine-shop men 
and the entire shop is set up on a 
production-line basis to turn out 
quality jobs,” said Miles A. Pryor, 
general sales manager. “We have 
modern equipment. We maintain a 
separate parts department for the 
machine shop so there will be no 
time lost in gathering needed parts 
from our customer or warehouse 
stock. 

“We put something extra into 
our rebuilding job, beyond the oper- 
ations that are required. Each en- 
gine is cleaned as thoroughly inside 
as it is outside. Freeze plugs are 
replaced. Those are just two ex- 
amples of ‘extra’ operations we put 
into rebuilding. 
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“Crankshafts are placed on spe- 
cial racks—never on the floor—to 
protect them from dirt and damage. 
Other parts handled just as 
carefully.” 

Salesmen for Car Parts Depot 
emphasize these procedures when 
talking with their accounts. But to 
give customers a clearer picture of 
what goes into the process, the com- 


are 


The machine shop is on a production-line basis. 


pany has issued an illustrated bro- 
chure on its rebuilding operation 
for distribution to garages and re- 
pair shops around El Paso and the 
areas covered :by its eight branches. 

The booklet includes many photo- 
graphs of actual rebuilding opera- 
tions, with a step-by-step descrip- 
tion of what happens to an engine 

rom the moment it is brought 

through the door at Car Parts 
Depot until it is delivered to the 
shop operator for installation in a 
customer’s car. It is actually a 
“conducted tour” of the machine 
shop. 

Another section of the book gives 
instructions on the installation of 
rebuilt engines, as well as tips for 
the mechanic to pass along to the 
car owner so he will get the most 
from the engine. 

Prepared under the direction of 
Pryor, the booklet is written in a 
manner that appeals to both old- 


Note that crank- 


shafts (in foreground) are kept on special racks, not on the floor. 
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This handsome building, opened earlier this 


timers and newcomers in the auto- 
motive servicing field. 

“We generally keep about 50 to 
60 rebuilt engines on hand,” said 
Pryor, “‘so there is no delay when a 
customer wants a particular model.” 

Car Parts Depot cooperates with 
garages in selling their customers, 
which is an important part of a 
wholesaler’s job, Pryor believes. 


“Too often garagemen and opera- 


tors of other automotive service 
shops haven’t been able to get help 
in solving specific, individual prob- 
lems,” he commented. “We've tried 
to give our accounts that kind of 
help, as well as general merchandis- 
ing suggestions and materials.” 
Fifteen local garages, for ex- 
ample, banded together in a cooper- 


ative advertising program to be 
carried in local newspapers. Most 
of the men had little or no experi- 
ence in the preparation of ads that 
would catch the eye of car owners 

Pryor and other personnel of Car 
Parts Depot helped write the copy 
for ads on rebuilt engines and sup- 
plied photographs and 
newspaper cuts from their own 
stock of advertising materials. Each 
ad in the series included an illustra- 
tion, plus a to-the-point description 
of what a rebuilt engine was and 
what it could be expected to do. 
Names and addresses of the rarages 
participating in the cooperative ad- 
vertising were listed at the bottom 
of the ad. 

Featured in the ads was the third 


suitable 


If a customer wants to select equipment, write a newspaper ad or 


arrange financing on an engine, Car Parts Depot 


is ready to help. 
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year, is arranged for maximum efficiency. 


angle used to sell rebuilt engines 

a no-down-payment financing plan 
for car owners. This plan is one of 
several that are used widely in the 
automotive field. 

When a car owner wants to buy 
a rebuilt engine or other repairs 
through the plan, the local office of 
the finance company is contacted. 
In the case of El Paso residents, 
Pryor said, approval usually can be 
obtained in two hours. 

As soon as the application is ap- 
proved by the finance company, the 
shop operator can go ahead with the 
work. The finance company issues a 
check payable to the wholesaler and 
the shop operator. All further deal- 
ings and payments are between the 
car owner and the finance company 
concerned. 

“On January 1 we began a four- 
month program of special emphasis 
on rebuilt engines,” said Pryor. 
“Within the first month there was 
considerable activity on engines. 
We anticipate increasing sales.” 

The age and number of cars on 
the road today, plus the smaller 
number of new cars to be available 
this year, certainly point to a good 
potential for rebuilt engines. 

With its streamlined shop facili- 
ties and wide-awake merchandising 
program, there’s every reason to be- 
lieve that increasing engine sales 
for Car Parts Depot are a sure 
thing. 


Kaufman Dies at Greenville 


Bernard Kaufman of Kaufman 
Brothers, Greenville, S. C., died last 
month. He is survived by his wife, 
his son, Alfred Kaufman, of Green- 
ville, and two daughters, Mrs. Her- 
bert Katz of Greenville and Mrs. 
A. P. Rothstein of Raleigh, N. C. 
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Record Attendance Anticipated 
At Southeast Meeting in May 


y prs attendance of 500 or 
more is expected for the 1952 
conference, sponsored by the South- 
east Automotive Show at Asheville, 
N.C., May 16-17, according to Pres- 
ident George V. Gilbert of Char- 
lotte, N. C. 

Recently 2,500 invitations were 
extended to Southeastern jobbers, 
executives and representatives of 
automotive manufacturers. Imme- 
diate response was well in advance 
of expectations and in sufficient 
number to guarantee a well-attend- 
ed conference, Gilbert reported. 

The conference is co-sponsored by 
National Standard Parts Associa- 
tion and Motor and Equipment 
Wholesalers Association, which are 
conducting their annual Southeast- 
ern meetings. 

B. W. “Whit” Ruark, general 
manager of MEWA, is in charge of 
the program for the opening ses- 
sion on Friday morning. J. L. 
“Jack” Wiggins, executive’ vice- 
president of NSPA, is in charge of 
the afternoon program that day. 

Automotive Booster Clubs in the 
Southeast are sponsoring a cocktail 
hour at 6:15 p.m. Friday, to be fol- 
lowed by the fellowship banquet and 
floor show. 

Russell E. Conley, advertising 
manager of R. M. Hollingshead 
Corp., will discuss the “Care Will 
Save Your Car” program at the 
Saturday morning session. This will 
be followed by an open forum on 
“Equipment Selling Today.” 

H. Lester Flowers of Hickory, 
N. C., immediate past president of 
the Virginias-Carolinas Automotive 
Wholesalers Association, and Na- 
than M. Roberts, executive secre- 
tary of the Automotive Wholesalers’ 
Association of Alabama, will con- 
duct a forum on “Programs Which 
Local Wholesale Associations May 
Find Advantageous to Develop.” 

The program will be concluded 
with an address by Webb Patten, 
chairman of the 1953 show commit- 
tee and president of Patten Sales 
Co., Miami, Fla. 

All sessions will be held at the 
George Vanderbilt Hotel. 

In addition to President Gilbert, 
who is president of Piedmont Auto 
Exchange, Charlotte, N. C., officers 
include: H. Lester Flowers, The 
Flowers Co., Hickory, N. C., first 
vice-president; A. Lee Proctor, 
Black & Decker Manufacturing Co., 
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Atlanta, Ga., second vice-president; 
Harry Gee, Federal-Mogul Service, 
Atlanta, secretary, and John A. 
Doyle, Southern Bearings & Parts 
Co., Atlanta, treasurer. 

Wholesaler directors are: Webb 
Patten, Patten Sales Co., Miami, 
Fla.; Harold W. Hart, Hart Supply 
Co., Columbia, Miss.; B. M. Gibbs, 
Service Auto Parts Co., Knoxville, 
Tenn.; O. H. Hamby, Southern 
Bearings & Parts Co., Charlotte; 
John Rogers, John Rogers Co., At- 
lanta; Ned Holland, Holland Auto 
Supply, Greenville, S. C., and Ar- 
nold J. Siegal, Alabama Auto Parts 
Co., Birmingham. 

Manufacturer directors are: 
Henry S. Clark, Atlanta; R. F. Cole- 
man, The Electric Auto-Lite Co., 
Atlanta; John E. Colley, Perfect 
Circle Corp., Atlanta; W. E. “Gene” 
Fike, Tobin-Arp Manufacturing 
Co., Atlanta; Harry Gee; H. 
Fletcher Jones, Walker Manufac- 
turing Co., Atlanta; G. N. Keim, A. 
C. Spark Plug Co., Atlanta; Bert 
Kaple, Atlanta, and Frank J. Merry- 
man, Atlanta. 
Virginias-Carolinas Names 
Cameron as President 


— B. Cameron of MacMillan 
& Cameron, Inc., Wilmington, 
N. C., was elected president of the 
Virginias-Carolinas Automotive 
Wholesalers Association at the 23rd 


Officers of the Virginias-Carolinas 


are (1. to r.): H. Lester Flowers, Hickory, N. C.. 


annual spring meeting in Greens- 
boro, N. C., March 19-20. 

Other officers elected were R. E. 
Kirkland of Wilson, N. C., 
tary-treasurer, and R. G. Devlin of 
Winston-Salem, vice-president. 

H. Lester Flowers of Hickory, N. 
C., outgoing president, presided at 
the two-day meeting which drew a 
record attendance of 77. 

Among the main speakers during 
the two-day meeting were: Dr. Er- 
nest A. Beaty, professor of Latin 
at Davidson College, who was 
speaker at the banquet Wednesday 
night; Nathan M. Roberts, execu- 
tive secretary of the Automotive 
Wholesalers’ Association of Ala- 
bama; Carlyle Fraser, chairman of 
the board of Genuine Parts Co., 
‘Atlanta, Ga.; Frank G. Stewart of 
Standard Automotive Supply Co., 
Washington, D. C., and William T. 
Kennedy of NSPA headquarters. 

Fraser, who spoke on “Trends in 
the Parts Jobbing Business,” pre- 
dicted that even if no new cars are 
made, the parts business is expected 
to increase from now until 1954. 
If new cars continue to come out, 
then business will be even greater, 
Fraser predicted. 

Stewart spoke on “Our Interest 
in the 1952 ASIS.” 

At the conclusion of the meeting 
Flowers, the outgoing president, 
was commended warmly by the as- 
sociation members for the fine pro- 
gram. Other retiring officers are 
W. H. Rockafellow, Columbia, S. C., 
vice-president, and Holton R. Par- 
ris, Charlotte, N. C., secretary- 
treasurer. 


secre- 


Automotive Wholesalers Association 


retiring president; 


R. E. Kirkland, Wilson, N. C., secretary-treasurer; R. G. Devlin, Wins- 
ton-Salem, N. C., vice-president, and President Bruce B. Cameron of 


Wilmington, N. C. 


The group met at Greensboro, N. C. 
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Garrett of Dallas Will Head 
Southwest Show March 26-29 


By Baron Creager 


Southwestern Editor 


a unforeseen develop- 
ments, the Eleventh Southwest 
Automotive Show will be held in 
Dallas, Texas, in 1953 and T. C. 
“Buddy” Garrett, Dallas jobber, 
will serve as president. 

This was indicated as the tenth 
edition of the Southwest Show drew 
to a close in Houston, Texas, March 
20 to 23, inclusive. 

In a meeting of sponsoring job- 
bers, or stockholders, seven new 
members of a 14-member board of 
directors were elected, with Garrett 





Southwest Show Board 
Names T. C. Garrett 


T. C. “Buddy” Garrett was 
elected president of the South- 
west Automotive Show at a 
meeting of the board on 
March 31. It was decided to 
proceed with plans for the 
1953 show, which will be held 
March 26-29 in Dallas. 

Other officers are: Chester 
Westbrook, first vice-presi- 
dent; T. H. Everett, second 
vice-president, and John Har- 
vey, treasurer. Officers were 
chosen from the board elected 
during the 1952 show. 

Another board meeting has 
been called for May 26. 











the only Dallas jobber on the direc- 
torate. A jobber of the host city 
must serve as president according 
to the show’s constitution and by- 
laws. 

Before and during the show and 
in the meeting of sponsoring job- 
bers, notice was taken of sentiment 
that has repeatedly found expres- 
sion in the Southwest, to the effect 
that the Southwest Show be pre- 
sented only in years alternate from 
the year in which the ASI Show is 
held. 

This sentiment is recognized for 
its strength and, according to fac- 
tors in the automotive industry, 
may prevail. However, it is also 
pointed out that if the Southwest 
Show alternates with the ASIS, it 
would be entirely logical to repeat 


the Southwest Show in 1953, an off- 
year for the ASIS. Meanwhile, in 
off years for the Southwest Show. 
equipment clinics would be organ- 
ized. 

This situation may be clarified 
when the new board of directors 
meets to elect officers in Dallas on 
March 31. Until then John Rey- 
nolds, of the Straus-Frank Co. of 
Houston and president of the 1952 
show, was to continue as ranking 
officer. He automatically 
over to the new board as director. 

In addition to Garrett, of the 
Ashby-Garrett Auto Supply of Dal- 
new jobber members of the 
board are: Wayne Bull, Wayne 
Bull Auto Parts, San Antonio; R. C 
Archenhold, Archenhold Auto Sup- 
ply, Fort Worth, and H. J. Van- 
hooks, Van’s Auto Supply, Okla- 
homa City, Okla. 

Manufacturers’ men newly elect- 
ed to the board are: John Harvey, 
Harvey-Merrithew Company, Ltd., 
and W. Frank Russell, manufac- 
turers’ agent, both of Dallas, and 
Jack Porter, Kline-Porter Sales Co., 
Oklahoma City. 

Jobbers reelected are: Harold 
Delhommer, of Harold's, Lafayette, 
La.; C. H. Westbrook, Westbrook- 
Reynolds Co., Texarkana, Ark., and 
J. B. Wilson, Gulf Distributing 
Corp., Houston. 


carries 


las, 


Manufacturers’ men retained 
are: A. L. Barnett, of the Storm- 
Vulean Co., and T. H. Everett of 
the Better Monkey Grip Co., both 
of Dallas; John McKinney, the Van 
Norman Co., Houston, and Harry 
Spear, Industries, San An- 
tonio. 

This year’s show was spread in 
Houston’s Sam Houston Coliseum, 
a one-floor plant in which 290. ex- 
hibitors booths, a 
single booth unit 10 by 10 
Thus there was 53,500 square feet 
of floor space tor exhibit purposes, 
not counting wide aisles 

Another feature of this 
show was the longest list of spoa- 
soring jobbers—276—in Southwest 
Show history. 

As the show closed, figures on 
attendance totaled 22,064. There 
were the usual complaints about low 
attendance, especially during the 
first two days, while other partici- 
pants expressed themselves as satis 
fied. Attendance zoomed to propor 
tions satisfactory to all on Saturday 
and Sunday, the final two days 

Houston's fervid enthusiasm as 
an automotive show center was 
doubly demonstrated during the 
Tenth Southwest Show 

At the kickoff banquet, for which 
Clayton Rand of Gulfport, Miss., 
was principal and featured speaker, 
Mayor Oscar A. Holcombe welcomed 
a capacity audience in the Emerald 
Room of the Shamrock Hotel 

Houston’s confidence in its capa 


Moog 


occupied 535 


being 


year’s 


ity was also illustrated in declara- 
tious of industry factors that they 
intend to get the ASI Show in Hous 
A campaign for this 
148 


ton eventually 
(Continued on page 


A dinner meeting, complete with an attractively-decorated three-tiered 
cake—though only part of it shows in this photo—marked the 20th 
anniversary of Southern Auto Supply Co., Chattanooga, Tenn., doing 


business with Standard Motor Products, 


Inc. Shown (1. to r.) are: 


Ralph Free. regional sales manager of Standard; Bill Kown, district 


manager of Standard; President 


Bill Gates, 


Sr., of Southern Auto: 


Fred Kenny, general sales manager of Standard, and Bill Gates, Jr.. 
who is sales manager of Southern Auto. 
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Servicing 


Fuel 
Pumps 


W HAT prompted this story was 
our visit to the unit-repair 
room in several large shops. In 
these rooms we saw “bushels” of 
used and new fuel-pump assemblies 
which had been tossed into a dis- 
carded oil drum. 

When asked “How come?” the su- 
perintendent of the department re- 
plied, “Oh! They are old pumps 
which did not operate and were re- 
placed with new ones.” We followed 
with, “What about these apparent 
new ones which don’t show any 
signs of service?” He _ replied, 
“They were new but when installed 
they didn’t work either.” 

With further looking around we 
spotted what we thought to be an 
improvised fuel-pump tester. Yes, 
he admitted, that it was, but it 
hadn’t been used since fuel-pump 
assemblies became available after 
Crusade Number Two. We sug- 
gested to the superintendent (a 
good friend of ours) that we get the 
tester out and make a few tests. We 
did, and what a surprise! Many of 
the units proved to be okay. 

On the way back to the office we 
decided that things hadn’t changed 
very much because our observation 


Fig. 1—Vacuum-gauge “hook-up” for testing fuel-pump pressure. 


brought to mind our first personal 
experience with a vacuum tank. 


By E. M. Lowery 
Technical Editor 


In the early 20’s we were “chief 
mechanic” with a small-town Ford 
dealer. One morning we answered 
a road call on a Cadillac which had 
stopped about five miles out of town 
and wouldn’t start. The owner said 
it acted as though it wasn’t getting 
any gas. We made the _ usual 
“checks” and sure enough we 
couldn’t get gas to the carburetor. 

We noticed a tank-like device 
mounted on the fire-wall and the 
gas lines were connected to it, so 
we figured it must have something 
to do with the fuel system. We dis- 
connected the lines, removed a few 
screws and carefully lifted out the 
upper chamber. When we saw all 
of the levers, valves and springs, 
we immediately put it back in place 
and told the owner that we would 
have to tow his car back to our shop 
and replace the “tank.” He agreed, 
and after several hours’ delay we 
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Fig. 2 (above)—Low pump pres- 
sure causes low carburetor fuel 
level. Engine starves. 


Fig. 3 (below)—High pump pres- 
sure causes high carburetor fuel 
level. Poor gas mileage results. 
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had his car running once more 

After he had gone we dug out our 
Stewart-Warner Vacuum Tank Ser- 
vice Bulletin and within a few min- 
utes had located the trouble in the 
old tank and “fixed” it. 

Moral: Let’s learn how to fix ’em. 

Sure, we want to sell lots of parts 
but the day may be just around the 
corner when assemblies are not 
available; we may have to dig out 
these old pumps and repair them. 

How does the fuel pump operate? 
Those most commonly used are op- 
erated by a cam on the camshaft of 
the engine. Power is supplied to 
fuel-pump rocker arm by this eccen- 
tric cam. The rocker-arm move- 
ment through the link and rod pulls 
the diaphragm away from the fuel 
chamber against the diaphragm 
spring. 

Vacuum, created by the dia- 
phragm movement, allows atmos- 
pheric pressure to force fuel from 
the main gas supply tank through 
the fuel-pump inlet valve in the 
fuel chamber. The return stroke 
of the rocker arm (low point on 
cam) releases the compressed dia- 
phragm spring which, through the 








May: Safety Inspections 
Safety checks and how to handle some of the bugs that 
show up in this type of inspection will be the subject 
discussed by Technical Editor Lowery in the May issue. 








diaphragm, forces the fuel through 
the outlet valve into the carburetor 
fuel bowl. 

The link is hinged to the rocker 
arm so that the link and connected 
diaphragm can be moved down— 
but not up—by the rocker arm. The 
link and the diaphragm are moved 
upward only by diaphragm spring. 
(Thus the fuel-pump pressure is 
controlled by the diaphragm 
spring.) The pump, therefore, de- 
livers fuel to the carburetor only 
when the fuel pressure in the out- 
let line is less than the pressure 
maintained by the diaphragm 
spring. This condition arises when 
the carburetor float needle valve is 
not seated and the fuel passage 
from the pump into the carburetor 
float chamber is open. 

When the needle valve in the car- 
buretor is closed and held in place 
by the pressure of the fuel on the 
float, the pump builds up pressure 
until it overcomes the resistance of 
the diaphragm spring. This pres- 


Fig. 4—Sectional view of a fuel pump and component parts. 


sure results in almost complete 
stoppage of the diaphragm move- 
ment until more fuel is needed. 
However, the rocker arm is kept in 
constant contact with the camshaft 
by the pressure of the rocker-arm 
spring. 

The fuel pump is in constant use 
whenever the engine is operating 
and is subject to considerable wear, 
so each time an engine tune-up job 
is done, the fuel pump should be 
tested as it has a direct bearing on 
carburetor efficiency. High pump 
pressures and leaky diaphragms are 
the most common causes of low gas 
mileage. Low pressure may cause 
the engine to starve due to insuffi- 
cient amount of fuel being delivered 
to the carburetor. (Figs. 2 and 3.) 
However, low fuel-pump pressure is 
important only in relation to vol- 
ume. If enough gas is supplied to 
the carburetor to keep the bowl un- 
der all conditions of load and speed, 
then it logically follows that low 
pressure is not important. 


1—Fuel 


pump eccentric (integral with engine camshaft), 2-—Diaphragm, 3— 
Top cover valve—pressure, 4—Top cover air dome, 5—Diaphragm pull 
rod, 6—Top cover and valve seat, 7—Top cover valve chamber valve— 
inlet plate. 8—Top cover valve chamber valve plug, 9—Strainer screen, 
10—Fuel inlet, 11—Rocker arm, 12—Rocker arm spring, 13—Body 
bottom cover gasket, 14—Rocker arm links, 15—Diaphragm pull rod 
spring, 16—Body bottom cover, 17—Body, 18—Strainer screen bow! 
gasket, 19—Strainer screen bowl, 20—Bowl bail screw nut. 


1 2 3 a 
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Testing the Fuel Pump 


1—Pressure test: 

Disconnect the fuel line at the 
carburetor and connect a pressure 
gauge as shown in Fig. 1. Crank or 
run engine until maximum pressure 
shows on gauge. Stop engine and 
note action of gauge. Pressure 
should be as specified (usually from 
2' to 5 Ibs.) and fall off very 
slowly. If the needle falls back 
quickly, it indicates an internal leak 
in the pump, at valves or dia- 
phragm. 

2—Volume test: 

Disconnect the fuel line at the 
carburetor and connect a_ short 
piece of flexible hose to the end of 
the line. Place other end of hose in 
a container, crank the engine a few 
revolutions to prime the pump and 
fill the line. Pour out fuel caught 
in container and crank the engine 
for the number of pump strokes 
specified and measure the amount 
of fuel in containers; if not to speci- 
fication, the pump may be leaking 
internally, or the fuel line between 
fuel tank may be restricted or leak- 
ing air. To determine this, make 
the following test: 

3-—Vacuum test: 

Disconnect inlet fuel line at fuel 
pump and connect a vacuum gauge 
to pump. Crank and run the engine 
until maximum vacuum is indicated 
on the gauge. Reading should be 
at least six inches. If pump supplies 
sufficient vacuum, yet volume test 
indicates insufficient fuel supply, 
check for restrictions in fuel lines. 


If fuel pump is found defective, 
remove, clean thoroughly, disas- 
semble, replace all defective parts, 
assemble and install. Any loss in 
the sales of parts will be made up 
in the additional labor for the 
“overhaul.” 


Plymouth Adds Overdrive 
As Optional Equipment 


| grwnay of an automatic over- 
drive transmission as optional 
equipment at extra cost on all 
models of the 1952 Plymouth has 
been announced by Plymouth. 
The overdrive increases fuel and 
oil economy, lengthens engine life 
and, as a highway cruising “fourth 


speed” gear, adds to driving and 
riding comfort. 

The overdrive unit reduces gaso- 
line consumption by cutting down 
engine speed by 30 per cent while 
the car’s road speed is undimin- 
ished, company engineers said. It 
has the effect of providing a high- 
way cruising gear, which engi- 
neers estimate saves up to ten per 
cent on gasoline. 

An additional gear ratio in each 
of the other two forward speeds is 
also provided by the unit. Over- 
drive is said to be especially useful 
for traffic in second gear. 

Here’s how the Plymouth auto- 
matic overdrive works: 

A hand control is moved into “op- 
erating” position. When the car 
reaches about 25 miles an hour, it 
automatically goes into overdrive 
when the driver lifts his foot from 
the accelerator for an instant. En- 
gine speed is automatically re- 
duced, but road speed is main- 
tained. 

If the driver wishes greater ac- 
celeration, he simply depresses the 
accelerator all the way and the car 
automatically returns to conven- 
tional drive. It will also return to 
conventional drive when the road 
speed drops below 22 miles an hour. 

If the driver wishes not to use 
overdrive at all, he simply places 
the hand control in “locked out” 
position. 

D. S. Eddins, president of Ply- 
mouth, said tests have shown that 
the overdrive improves the car’s 
performance in several ways. 

“When the overdrive is engaged 
the engine operates at .7 the pro- 
peller shaft speed,” he said. 





Breaking 


is installing. 





In our article on installing piston rings, which was 
published in the February issue of Southern Automo- 
tive Journal, we recommended the use of a 500-grit 
hone to remove the glazed surface from the cylinder 
walls before installing the rings. 

The question of what number grit is best to use for 
honing, or the necessity of removing the glaze at all, 
appears to be quite controversial. 

Therefore we suggest that the service man follow 
the specific instructions regarding this that are pro- 
vided by the manufacturer of the particular ring he 


the Glaze 


E. M. L. 
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The 1952 Lincoln 
lectric Window Lift 


By Lynn F. Snoddy 


WNERS of the new Lincolns can 

still enjoy push-button window 
control but the system itself has 
been changed completely. Instead 
of the former combination of hy- 
draulic-electric, the window opera- 
tion on these cars is now all electric 
with a separate motor and relay 
unit in each door. 

Some of the advantages claimed 
for the new system are: greater 
reliability, elimination of fluid with 
its ever-present danger of leakage 
and—since each window is indepen- 
dent—failure at one point cannot 
affect the operation at others. 

The change in the window control 
will mean a little study for those 
who expect to service these cars. 

Briefly, the system consists of 
four small, but powerful, motors, 
one for each window, plus a relay 
unit mounted near each motor, a 
control switch at each door, a mas- 
ter switch on the driver’s door by 
which all windows can be controlled 
and the necessary wiring. 

A bank of four 30-ampere circuit 
breakers located to the right of the 
glove compartment protects the cir- 
cuit for each door. A 40-ampere one 


under the hood protects the whole 
system against overload. 

A specially-designed worm gear- 
ing connects the motor with the ap- 
paratus which actually moves the 
window and a friction overload 
clutch protects it when motor is op- 
erated with window in fully up or 
down position. Because it is felt 
that trouble in the gearing and link- 
age is strictly mechanical and there- 
fore more easily located, this article 
will deal with operation and service 
of electrical units only. 

The motor and relay unit of a 
right rear door, after door trim and 
window access plate have been re- 
moved, are shown in Fig. 1. The 
contro] switch is not shown but the 
wires connecting it with the relay 
can be seen at the left. Wires from 
the master switch connect to termi- 
nals not visible in Fig. 1. 

At first, the number of wires may 
seem confusing but each one is nec- 
essary for the proper operation of 
the relay unit and motor. All must 
be connected at the proper point 
and until it is possible to work from 
memory, it is best to follow the dia- 
gram of the system. The term “re- 
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Fig. 1—Shown here are the motor 

and relay unit of a right rear door 

after door trim and window access 
plate have been removed. 


lay unit” is used because there are 
two relays in the same case, one to 
operate the motor in the “up” direc- 
tion and the other to bring the win- 
dow down. (Diagram on next page. 

While it will in most cases be 
more practical to replace, rather 
than attempt to repair the different 
units, some knowledge of their op- 
eration is necessary to locate 
trouble at the proper point in wir- 
ing, switches, relays or motors. 

A point to remember is that noth- 
ing in the door grounds to the door 
itself. Motor, relay and switch are 
grounded to a bolt of the mounting 
bracket of the relay (No. 5 in dia- 
gram), which in turn is carried by 
the black-and-white wire to a defi- 
nite ground near the circuit break- 
ers. Current is brought into the re- 
lay unit by the orange wire attached 
to No. 2 terminal. 

To better understand the opera- 
tion, let’s trace the path of current 
when the control switch is pushed 
to the “up” position. The control- 
circuit current flows by the yellow- 
green wire from No. 4 to “A” on 
the switch, across the switch con- 
tacts to “B” and by the black-white 
wire to ground at No. 5. This 
causes the “up” relay to operate. 

With the relay in operation, No. 
2 is connected inside the relay to 
No. 1 and No. 3 and current flows to 
the motor by the yellow and green 
wires. Current returns to ground 
from the motor by the red wire to 
No. 7, which is connected inside the 
relay to No. 8. From there the path 
is to ground terminal No. 5 by the 
black-and-white wire. Current also 
returns from motor to ground by 
the black wire which is connected 
at No. 5. Release of the control 
switch severs the connection from 
“A” to “B” which renders the re- 
lay inoperative. Current no longer 
flows in the green and yellow wires 
and the motor stops. 

With contro] switch in the 
“down” position, the control-circuit 
current flows from No. 6 by the 
yellow-green wire to “C,” across the 
switch contacts to “B” and by the 
black-white wire to ground at No. 5 
This causes the “down” relay to op- 
erate and the path of current is 
then from No. 2 to No. 1 and No. 7 
inside the relay and by the red and 
green wires to the motor. Current 
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returns from motor to ground by 
the black wire and by the yellow 
wire is connected inside the relay to 
the black-white wire at No. 8. 

All this sounds a bit involved it’s 
true, because it’s all done by means 
of two relays with three sets of 
points each. When a relay makes 
contact with two sets of points, it 
breaks contact with another set—to 
give a brief explanation. When the 
points close and open as they should, 
the path of current will be as de- 
scribed, When they don’t—well, it 
would be best to get another relay. 

From a service angle there is 
nothing to cause any great head- 
aches, provided a little thought is 
given the matter. Any problem pre- 
sented will be a lot easier, for in- 
stance, than trying to build up pres- 
sure on some of the older hydraulic 
systems. 

Some troubles that may occur, to- 
gether with checks and remedies: 

1. No windows on car operate. 
Check battery. Check connections 
at starter and window lift circuit 
breaker under hood. Check connec- 
tions at circuit breaker under cowl. 
As a last resort, jump circuit 
breaker under hood. 

2. One window will not raise or 
lower. Make sure glass does not 
bind in channels. 

Listen carefully at door for click 
of relay. If no click is heard, re- 
move switch from door, using 
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blunted ice pick in small holes to re- 
lease from panel. Touch one and 
then another of outside wires to 
center ground wire. If operation is 
then okay, trouble is in switch. If 
still no operation, check circuit 
breaker under cowl. Unless colors 
are known, it will be necessary to 
check each one until possible defec- 
tive one is found. If this fails, it 
will be necessary to remove door 
trim and access plate to check out 
motor and relay circuits. 

First make a visual check by not- 
ing that colored wires are connected 
according to diagram. Note: Sup- 
ply wire at No. 2 is a different color 
for each door but it is always the 
largest wire and must be connected 
at 2. 

If wires appear to be connected 
properly, attach jumper wire at No. 
2 and flash to ground at No. 5. If 
flash is satisfactory, it proves sup- 
ply current to relay and ground 
are okay. If no flash, then ground 
jumper to door striker plate or 
other suitable ground and try again. 
If still no flash, make checks sug- 
gested in cases where no windows 
operate. 

When satisfied as to supply cur- 
rent and ground, but motor still 
does not operate, it will be neces- 
sary to check out motor and relay 
as follows: 

Connect yellow wire and green 
wire to orange wire at No. 2. Con- 


nect red wire to black wire at No. 5. 
Motor should then operate in one 
direction if wires and motor are 
okay. If motor does not run when 
thus connected, connect yellow wire 
to black wire at No. 5 and connect 
red and green wires to orange wire 
at No. 2. Motor should operate in 
one direction when thus connected, 
provided wires and motor are okay. 

Note: To eliminate any possi- 
bility of jammed gearing, it may be 
necessary in some cases to discon- 
nect motor from gearing. 

If motor does not operate in 
either direction when these checks 
are made and the supply current 
and ground are known to be good, 
then trouble is in motor. If motor 
operation is okay on these checks, 
then trouble is in relay and it must 
be replaced, making sure it is con- 
nected properly. 

3. Window goes up when switch 
is pushed to “down.” Reverse wires 
at switch. 

4. Window will operate from door 
switch but not from master switch. 

Check connections at master 
switch. Check master switch wires 
at relay connections No. 6 and No. 
4. There may be a broken wire 
from master switch to door. 

After all, there’s nothing very 
complicated about this new window- 
lift system. We'll soon know as 
much about it as we did about the 
old one. 

Setting Ignition Timing 
On the 1952 Pontiac 


oe following information on 
timing of high-compression 
engines on 1952 Pontiacs was con- 
tained in a recent issue of the 
Service Craftsman News: 

Engines with 7.7 compression 
ratio cylinder heads are timed at 
3° BUDC in production. When set- 
ting ignition timing in service, they 
should be set to 3° BUDC ard then 
checked for borderline detonation 
on road test. 

Ignition timing should never be 
set earlier than 3° BUDC. If neces- 
sary, the timing can be retarded to 
TDC without any noticeable change 
in performance or economy. Retard- 
ing beyond TDC is not recommend- 
ed since such a setting will produce 
excessive loss in economy and 
power. 


Despite relatively high produc- 
tion in postwar years, fewer pas- 
senger cars were produced in the 
1940-50 decade than in either of 
the two previous decades. 
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STUDEBAKER 
Hart of Americas life 
and traditions through 00 years 


Our country’s dramatic march across the pages 
of history is eloquently symbolized by the two 
Studebaker vehicles you see above. 


In the span of 100 years between those two 
Studebakers, our United States grew from a strug- 
gling young republic to the most powerful and 
most prosperous nation on earth. 


That century saw mechanical power supplant 
animal power as the preferred motive power for 
vehicles—the great transition from wagon wheels 
to automobiles took place—and American initia- 
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tive made possible many of the big steps forward. 


Studebaker is proud to have played a role in 
every stage of this progress. 

In the sleek and spirited beauty of the excit- 
ingly styled 1952 Studebaker Starliner, you see 
an example of the evolution that a century of 
Studebaker experience in vehicle designing has 
helped to bring about. 

All the accumulated knowledge and skills of 
Studebaker’s 100 years serve the public superbly 
in every car and truck that Studebaker builds. 
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A NEW PLANT 
... and A NEW PLAN 


COMPLETE 


REBUILDING 





PLANT IN OPERATION APRIL 1952 


-ARROW brings to Southern Markets 
a New Approach to Faster Sale of 
Rebuilt Generators, Starters & Armatures 


UNCONDITIONALLY GUARANTEED PRODUCTS 
Production methods and scientific testing tech- 
niques, developed and proved in twenty years experi- 
ence at the main factory in Boston, are duplicated in 
our Southern plant. Generators, Starters and Arma- 
tures completely rebuilt or rewound in this modern 
factory, and every unit unconditionally guaranteed. 


PROVEN MERCHANDISING 

A new approach to volume sales . . . tested and 
proved in other areas... brought to Southern markets 
now that our Spartanburg plant can supply the in- 
creased demand which will be created. The plan is 
based on: 

1. UNCONDITIONAL GUARANTEES On every Arrow 

product. 
. MERCHANDISING at all trade levels, 


NATIONAL ADVERTISING to support concentrated 
sectional merchandising. 


BOSTON 34, MASS. 





Cm to Peet 
HIRSIG 
Swe Some 
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FOR REPAIR SHOPS AND DEALERS 

@ Arrow products have immediate consumer ac- 
ceptance; they are proved for endurance, fully guaran- 
teed and offer substantial savings. 

@ Arrow creates sales with free banners, point-of- 
sale displays, envelope enclosures, mailings. 

@ Repair shops and dealers make more dollars on 
each installation. 


FOR JOBBERS AND DISTRIBUTORS 

@ Arrow provides a concrete proposition to sell, 
the chance to make immediate sales, automatic repeat 
sales. 

@ Arrow helps build volume with premiums, 
sectional campaigns, effective sales material, monthly 
mailings, national advertising. 

@ Dollar profit is greater on every sale. 

Clip this coupon to your letterhead and mail to 
Boston or Spartanburg... today! 


| Please send, without obligation, your illustrated | 
| brochure, “A New Approach to Volume Sales” | 
a) 


& SPARTANBURG, S&S. C. 
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MILLIONS OF TIME BUYERS have financed 


automobiles with the Commerciat Crepir Pian. These are the 
people who want credit, expect credit, need credit in order to 
buy. When you offer them the CommerciaL Crepit PLAN, you 
have the advantage of “brand name” financing that is known 


and preferred by customers and dealers alike 


YEAR AFTER YEAR 


Commercial Credit financing is 


complete, competent, dependable 


e's 

nik - 
ae ))- 
ene SEER 8S : : 
INSURANCE PROVIDES DOUBLE PROTECTION MARS! ENDORSES COMMERCIAL CREDIT — John WRITE, WIRE OR PHONE the Cowwr 
Life Insurance Coverage* pays indebtedness in P. Marsi, Secretary-Treasurer of Beckerle Crepir office nearest su toda 


ash 


event of purchaser's death. Automatic Car Marsi Motors Inc., Spring Valley, N. Y., says CommerciaL Creprr representative drop in 
Insurance protects customers against accidental We have used Comwerctat Crepir Pian ind show you our interesting stud The 
damage to the car from time contract is signed ever since been in business and are Dealer's Stake in Time Selling There's 
(And dealers profit by Calvert Fire Insurance more than satished with the complete cover no obligation and it may prove profitable 
Company's policy of arranging for the selling age and close dealer cooperation this plan 

dealer to do the repair work.) affords. It makes business a pleasure.” 


*Not available in California 


COMMERCIAL CREDIT CORPORATION 


A Subsidiary of Commercial Credit Company, Baltimore . . . Capital and Surplus 
over $125,000,000... offices in principal cities of the United States and Canada. 














CURRENT PASSENGER-CAR SPECIFICATIONS 
Engine and Equipment 








ENGINE 


MAKE AND 
MODEL 


Bore 
and 
Stroke 


Main Bearings 
Oil Filter 
“ <! Vibra. Damper 


Std. Wheelbase 
No. Cylinders 
Arrangement 
Taxable H. P. 
Camshaft Drive 
Crankcase 

Air Cleaner 


and Valve 
qts.) 


| Carburetor 


< 
7 


120 @3600 | 


pa pate 40 Special 
BU = CK 50 Super (except Model 
) 


BUICK Model 52 125! 3Me x 32.51 | 124@3600 | 
BUICK 70 Roadmaster (except| _ | | | 
Model 72) 126% K x 37 152 @3600 | 


124 @3600 


<< < 


BUICK Model 72 1304 3g x4 37 170 @3800 


CADILLAC 62 ’ | 126 8 3! Vigx 3% 5 190 @4000 
CADILLAC 60 (Fleetwood) 130 3B'Y gx 3% 5 190 @4000 
CADILLAC 75 146%, V8I 3'Yigx 34 b.! 190 @4000 


CHEVROLET eStyleline & Fleet- | 
line Special & DeLux 6 3*o x: 2 92 @3400 

CHEVROLET Styleling e _ 5 ¢ 3° 3! ’ 105 @3600 
line (with Powerglide Dr | 


CHRYSLER Windsor A Delase ke . 33 4 28.36 119 @3600 
CHRYSLER N. Y. & Imperial 31%) V 3! 6 x3 % 5 180 @4000 
CHRYSLER ) at Imperial 5 hy : 3% : 180 @4000 


CROSLEY Model CD : | 26.5 @5400 


De SOTO S- 15 DeLuxe & Custom 25'9| 6L 37 » | 28.36 | 116@3600 
De SOTO §-17 Fire Dome | 12515 5 | 160@4400 


DODGE Wayfarer 5 , [38% x4% | 25.3: 103 @3600 | 
DODGE Coronet & Meadow. 2349] 6L Q x4% | 25.35 103 @3600 | « 


FORD Main. & Cust. 6 5 3.56 x 3.60 | ; 101 @3500 
FORD Main. & Cust. 8 5 | . | 3.19 x3.75 | 32.5 110 @3800 


FRAZER Std. & Man. 2349) 6L B%ig x 4% | 26.: 115 @3650 


HU DSON ‘Pacemaker ‘ 3%6 x 3% d 5 112 @4000 
| 





Mine 


~ 





HUDSON Commodore 6 23 BL 3% x 4% ‘ 5 127 @4000 





HUDSON Commodore 8 23 y : » 28 128 @4200 


te Ae) a ee ae 


Moto i el | ee 


HUDSON Hornet 2 BL. hy : 145 @3800 





KAISER Spec. & DeLuxe _ ~.| 11836] 6 | 3% 5 115 @3650 
HENRY | 4L K 5 68 @4000 
HENRY J DeLuxe 5 : : 23 80 @3800 


LINCOLN Cosmopolitan ~ | 12% 1 | 3. 5 160 @3900 
LINCOLN Capri } 123 : 3. 5 160 @3900 


MERCURY . | 3.18 32.: 125 @3700 


NASH Statesman ‘ : 26 88 @3800 
NASH Ambassador 5 Blo x4 5 120 @3700 
NASH Rambler | 6L ‘ 7 2! 82 @3800 


OLDSMOBILE DeLuxe 88 3 ‘ § 145 @3600 
OLDSMOBILE Super 88 3 7 : f 160 @3600 
OLDSMOBILE Classic 98 ; Vasil | : : 5 160 @3600 
PACKARD “200” : 3'o x: 39.: 135 @3600 
PACKARD “300° ‘ 3 39. 150 @3600 
PACKARD “400” | 3 : 155 @3600 


PLYMOU TH P- 22 Concor : 5.35 97 @3600 
PLYMOUTH P-23 Coeliac and 
Cranbrook Bly Q 25.35 97 @3600 


PONTIAC 6 Model 25 20 | 3%6 x | 3 | 100 @3400 
PONTIAC 8 Model 27 ; ( ‘ ; 36 | 118@3600 


cll tirtaensnsnetect che ea | 
STUDEBAKER Champion 10G 5 13 21.6 85 @4000 | 
STUDEBAKER Commander H 5 ‘ | 38 : 36 | 120@4000 | 
STUDEBAKER Land Cruiser H 3% x: 4 120 @4000 


WILLYS Jeepster & Sta. Wag. | 3% 5.6 72 @4000 
WILLYS Jeepster & Sta. Wag 3 3% x: : 5 @4000 | 
WILLYS Aero Ace & Aero Wing : i : 0 @4200 | 
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ABBREVIATIONS 


—Refill DM—Dry Mesh Valve in head —No St—Stromberg 
A—Aecessory o— Tee 000s. Midéle .13 "88," 119% ; “98", 122 OB—Oil bath T—Tillotson 
Ca—Carter F—F Head motor o . Y_-Y 
Ch—Chain G—Gear -~—L head CM—Oil-coated mesh —Yes 

Ho—Holley ‘'—Optional at extra cost RP—Rochester Products Zn—Zenith 
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GIVE oP. AIT 


ADVANTAGES 


ENGINEERING DEVELOPMENT 

Today, as in the past, Delco is the recognized leader in shock 
absorber development and engineering. This is proved by the 
fact that Delco holds many basic patents in shock absorber design 
and continues to pioneer new improvements in “ride control.” 


MANUFACTURING FACILITIES 

Delco’s complete manufacturing facilities—unmatched in the 
industry and exclusive with Delco—insure greater accuracy, 
higher quality and more uniformity. Many precision operations — 
which Delco alone performs—insure better performance and 
longer shock absorber life. 


MARKET COVERAGE 
EASIEST TO STOCK More than half the cars on the road today are equipped with 


Delco shock absorbers—more Delcos are in use than any other 
make. This tremendous pre-sold market is your key to easier 
sales—at more profit! 


APPROVED PRODUCT 

Leading automotive engineers specify Delco shock absorbers 
Delco makes it easy for you to get for more new cars than any other make. They know that Delcos 
into the shock absorber business by fulfill all requirements for smooth, efficient and dependable 


, ’ : operation—with assured long life. 

offering a wide variety of assort- 

ments that fit the requirements for A COMPLETE LINE 

3 ie Nae ‘ Delco makes the right type of shock absorber for every car! No 

your operation. © investment ts matter what your customer needs, you have it with Delco. That 

small—the profit large! Reap the a ny more a eee, Sane absorbers are in use 
today... why elco’s complete line is your easiest road to 

benefits of fast turn- satisfied customers and quick profits! 


over ... increased cus- 
seen at ae eee DELCO SHOCK ABSORBERS 


absorber business with 
DELCO today! See A GENERAL MOTORS PRODUCT [in A UNITED MOTORS LINE 


your Delco shock ab- 
DISTRIBUTED BY WHOLESALERS EVERYWHERE 


sorber wholesaler 


today. DELCO PRODUCTS pivision 


GENERAL MOTORS CORPORATION ° DAYTON, OHIO 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 








IGNITION AND TIMING Battery Clutch Facings 


| | 
MAKE AND 
MODEL 


Tappet Clear- 


xhaust 
Outside 


ft. Ibs.) 

Cool. System 
(Qts.) No Heater 
Thickness 
Diameter 

Inside 

Diameter 


0) 


Tappet Clear- 
ance E. 

Cyl. Head 
Bolt Tension 


(.0) 


Arm Tension 
Spark Plug 
ance Intake 


Breaker Point 
(ozs 


Cam Angle 
(degrees 
Gap (.0) 


100N 
100N 
120N 


ez 


BUICK 40 Special 
BUICK 50 Super 
BUICK 70 Roadmaster 


CADILLAC 60, 62 & 75 10-15 


CHEVROLET Styleline and 
Fleetline Sp. & DeLuxe 

CHEVROLET Sty. & Fleet. 
(with Powerglide Drive) 


| ee 
cue 
sow 


115N 


18 70-80W} 100N 


70-80W; 100N 


} 

18 
CHRYSLER Wind. & DeLuxe.| 18-20 [34 !s-: 20) 3! 65-70 | 120P 
CHRYSL . & Imperial 15-18 34-36 | : 35 | 3 F 5° 80-85 135P 
CHRYSLER Crown Imperial 15-18 34-36 ~20) , | 80-85 1351 


CROSLEY Model CD 20 
DeSOTO S-15-1 DeLuxe 20 194 %-3 20) 3! 60-65 120P 
5 | 60-65 120P 


DeSOTO S-15-2 Custom ‘ : : 3: : g 
DeSOTO S-17 Fire Dome 32-36 q 35 F | 80-85 1201 


No 90P 





DODGE Cor., Mead. & Way EW 105P 
FORD Main. & Cust. 6 35- 7 | 37 5h | B°b 65-70 100P 
FORD Main. & Cust. 8 2 215 ) 65-70 1001 
FRAZER Std. & Man 30-35¢ | 100P 
HUDSON Pacemaker 2 ; ’ 60-65 100P 8) of} 203 8 
HUDSON Commod. 6 & Hornet 2 d | | 60-65 100P 203 (9 
HUDSON Commodore 8 1 7 b 45-50 120P | , 203 \9 
KAISER Spec. & DeLuxe 31-3 20) 3 30-35¢ | 100P | 1 125 | 
HENRY J | 20): 60-65 1001 32) 
HENRY J DeLuxe 60-65 100P 138 
LINCOLN Cosmopolitan | ; - 20] 29-3 > J 120P | 22 oft sje 
LINCOLN Capri 20) ) J 1201 o}r 





MERCURY J | 100P 
NASH Statesman | 2 3 7 3 5 » 60W 100P 
NASH Ambassador : 3 70W 105P 
NASH Rambler 60-65W 90P 


OLDSMOBILE 88 & 98 








60-70W)| LI1SN 


PACKARD “200 / 23-28) O7h 5 60-62 | 100P 
PACKARD “300” : y 23-28] au | 15% | 60-62 100P 
PACKARD “400 23-28) au | 5 60-62 120P 


PLYMOUTH P. 


PLYMOUTH P-2: 
and Cranbrook 


oncord 65-70 | 100P 


ambridge | 
65-70 | 100P 


PONTIAC 6 Model 25 ‘ : 7-20) 23-2: 5°b 
PONTIAC 8 Model 27 : : ) 60W 


100N 


STUDEBAKER Champ. 10G 38 20) 22-27) 16 » | 46-50W] 100P 

STUDEBAKER Comdr. H } 22-2 | 33 16 5OW | 100P 

STUDEBAKER Land C. H 46 10W| 100P 
} 


60W 100N 
| 
| 


30 t 60-65 100N 
30 60-65 100N 
30 l 5 ) 60-65 100N 


WILLYS Jeepster & Sta. Wag 
WILLYS Jeepster & Sta. Wag. 
WILLYS Aero Ace & Aero Wing.| 





ABBREVIATIONS 


10” on DeLx. with std 6” on Windsor DeLx Without heater. With N— Negative a5 gt 
eleo 17-2 


3-speed transmission 


Total dwell for two points ; 


26° to 28° for each 
breaker. 


Self-adjusting, self-cen- 
i Hydraulic 

Hot 

Automatic J—85 on cast-iron head, 
Before 45 on aluminum 


P 
Ps 


RW 


Positive 


Propeller shaft, rear 


transmission 
Rear service brake 


heater add 1 qt. O—Own " . 
Warm 


Do not recommend using 
dwell meter for set- 
ting breaker point gap 

Tolerance of one degree, 


Hydra-Matic Trans. Std Borg & Beck head 
on 62-60 Series Cold 

Each point. Total effec- Hydraulic valve lifters 
tive dwell 34° to 36°. Nuts 52 to 57, car 


114 with Auburn facing screws 65 to 7 


. - s 

Statesman 15, Am- = 
bassador 18 with Tr 
heater 

Long Mfg 


plus or minus, allowed 
in adjusting 
Auto-Lite 27, Delco 31 


Duo Servo 
Borg & Beck, or 
Auburn 
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hydraulic jacks are powerful.... 


You hear it in shops . . . and on the road—wherever 

a good jack is needed—men who speak from experi- 

ence say “give me the green jack” ... They refer to 

open oat the Hein-Werner Hydraulic Jack, known by so many 

12 TON as the “green jack” because. of the distinctive green 
color of ali H-W under-axle jacks. 


These jacks are powerful . . . they have the lifting 
power equal to the combined strength of hundreds of 
strong men... These jacks are fast, easy, and safe to 
operate .. . Jack can't lower accidentally as handle 
must he removed from pump to open release valve. 


Made in models of 3, 5, 8, 12, 20, 30, and 50 and 100-tons capacity 
Complete line also includes “Bumper-Lift’ Jacks for passenger cars, 
‘Swift-Lift’” and Service Jacks for shop use, and “Push and Pull” Hy 
draulic Jacks for body, fender and frame repair work. 


Ask your jobber or write us for details. 


Meme 


HEIN-WERNER CORPORATION + Waukesha, Wis. 
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Regulations and News Items Alon¢ Federal Row 


Third-Quarter Vehicle Quotas 
Increased 10 Per Cent by DPA 


A ten per cent boost in automo- tion Administration. 
bile production for the third quar- The industry will be allowed to 
ter of 1952 was authorized late make as many as 1,150,000 cars and 
last month by the Defense Produc- 300,000 trucks in the third quar- 





One name that means 


eyERYTHING for safe lubrication 


= 
“96 sueaicarie® 


EVERY PROFIT OPPORTUNITY YOURS WITH PENNZOIL 


Cash in on Pennzoil quality by selling the full line of Pennzoil 
products. Coast-to-coast acceptance of Pennzoil motor oil— 
the nation’s fastest-selling premium oil—gives you a ready 
market for all Pennzoil lubricants. ; ; 

You'll stock fewer brands, because you can meet any lubri- 
cation need with a Pennzoil product. You'll have less money 
tied up in inventory, because Pennzoil products sell fast. And 
you'll realize more profit through proved Pennzoil merchan- 
dising programs that develop more customers and keep them 
coming back. 

Get the facts now! Contact your nearest Pennzoil distributor 
or write us for his name. 


THE PENNZOIL COMPANY ot¢ city, pennsvivania 





ter, according to Manly Fleisch- 
mann, defense production adminis- 
trator. Since materials will be pro- 
vided for only 1,050,000 cars and 
270,000 trucks, strict conservation 
measures will have to be followed 
by car makers. 

Reports from Washington also 
indicated that by May or June 
terms of Regulation W might be 
relaxed to permit extension of pay- 
ments to 21 or 24 months, rather 
than the present 18 months. Down 
payment probably would remain at 
one-third of the price. 


MAKING WHITEWALL TIRES 


The government lifted its ban on 
white-sidewall tires late last month 
and increased the amount of nat- 
ural rubber that may be used in 
passenger-car tires. 

The National Production Author- 
ity also announced that tire and 
rubber companies may use 110,000 
long tons of natural rubber in each 
quarter after April 1, instead of 
105,000 tons, as had been per- 
mitted previously. 

A promise of further easing of 
rubber controls “in the near fu- 
ture” was made by the production 
agency, in addition to a series of 
relaxations in controls made since 
the first of the year. 


PRODUCING AMBULANCES 


Production of 800 ambulances 
and hearses for domestic civilian 
use and normal commercial] export 
has been authorized by the NPA 
for the second quarter. This does 
not include ambulances and 
hearses for the Department of 
Defense, other government agen- 
cies and military export. 


INCREASING CAR OUTPUT 


The authorized production of 
passenger automobiles for the 
second quarter has been increased 
to 1,050,000 units, 120,000 more 
than the level previously an- 
nounced. 

This is for the second quarter, as 
differeniated from the third quar- 
ter in first item above. 

The amount of additional ma- 
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Here’s how you can make 
more money... just on the glass! 


You can make more money on a sale—and please cus- 
tomers more—when you sell E-Z-Eye Safety Plate Glass. 

This handsome blue-green glass cuts sun and sky glare 
way down— makes driving more pleasurable with less 
eyestrain (cuts snow glare in winter, too). And, used 
throughout the car, it keeps the interior definitely cooler 
in hot weather. 

E-Z-Eye Safety Plate Glass is made in two types: 
Unshaded, which is a uniform blue-green color, for win- 


If you sell new cars you increase your profit when 
you sell the E-Z-Eye option. 


If you replace auto glass you'll turn ordinary jobs 
into extra profit installing E-Z-Eye. 


rae ee 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1952 


dows and windshields, and Shaded E-Z-Eye, for wind- 
shields only. Shaded E-Z-Eye has a deeper blue-green band 
across the top to further reduce glare from sun and sky. 
However, Shaded E-Z-Eye can be installed only in car 
models for which it has been specifically designed. 
Customers will gladly pay extra for this glass. So talk 
up the advantages of E-Z-Eye, made only by Libbey: 
Owens-Ford Glass Company, 5942 Nicholas Building, 
Toledo 3, Ohio. *® 


E-Z- Eve sarety PLATE 
OLAsS 





Redeces glare and heat 
less Eyestrain — More Comfort 


| 
- 
: 
: 
{ 
: 





terials allocated for the produc- 
tion of passenger cars, together 
with the materials available out 
of inventories of the individual 
companies, is sufficient to reach 
1,000,000 units of production, ac- 
cording to Manly Fleischmann. 
If it can stretch available ma- 
terials, the industry is authorized 
to produce the additional 50,000 
cars. 

Material has been allocated for 
30,000. more commercial trucks in 
the second quarter, to a unit ceil- 
ing of 250,000. 


SETTING DELIVERY CHARGE 


Dealers may charge no more for 
preparing and conditioning a new 
car for delivery than they charged 
during the base period of Jan. 26 
through Feb. 24, 1951, George D. 
Patterson, Jr., Southeastern re- 
gional director of the OPS, an- 
nounced last month. If this charge 
exceeds five per cent of the basic 
price of the automobile, it must be 
reduced to not more than five per 
cent. 

OPS regulations prohibit dealers 








10 
—Tiaverano 2 o% 


at ten 1.0030 


YOURSELF! 


4 of the qncreas 


1 can YELP 
you cen to be rem 
covably don't have © 


{ndec 


ingly 


from including charges for unre- 
lated items or services, such as 
advertising, in the preparation and 
conditioning charge. These charges 
must be related directly to ser- 
vices actually performed on the 
automobile in preparing it for de- 
livery. 

All such charges must be posted 
in plain view in the dealer’s place 
of business. So must allowable 
charges for any extra, special or 
optional equipment the _ dealer 
offers, Patterson said, as well as 
all other charges making up the 
total delivered price. 


Check Wiring for $ 
(Continued from page 76) 


ties when people drive in and tell 
us they’ve got a flare in their lights 
or want the voltage regulator and 
generator checked. 

We had such a case recently and 
raised the hood to show the cus- 
tomer faulty wiring of the harness. 
We explained how his lights were 
affected and what caused the flare. 
He consented to a rewiring which 
came to about $50. 

In the early-model Ford where 
wiring on the steering wheel has 
become greased, we rewire head- 
lights, installing push-pull switch. 

In the °40 and prior models 
where we find the battery cable not 
installed properly from starter to 


t supply of COPPER. snded of: 
battery, we relocate the cable, put- 


ting it along the chassis. By mov- 
ing it out of the way, friction with 
the clutch ard brake pedals is 
eliminated. 
g We frequently come upon faulty 
turning 1° Te G installation where “hot” wires are 
left close to metal. Not enough 
clearance was left. Failure to 
check and recheck on a previous re- 
pair job elsewhere left this undis- 
covered. In such cases good insula- 
tion was needed around the wiring 
or bending the wire away would 
have avoided trouble. 

We watch for loose connections 
behind the ammeter and ignition 
switch and tighten them up. Where 
the wiring is bad and repair in- 
volves time, we show the customer 
what has to be done. 

On a minor job like a horn repair, 
we do not go over the complete 
wiring. 

But we do recommend to all our 
customers, particularly those with 
older model cars, that they have 
tune-ups twice yearly, with a com- 
plete inspection of wiring, to avoid 
the trouble that may mean poor car 
performance or, even worse, fire. 


ou should be rem 


eel that ¥ F for ve 
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MOST ADVANCED “%-: / 7-4 PASSENGER CAR 


POWER BRAKING — 


FOR EFFORTLESS, ‘SAFER BRAKE CONTROL! 





... Thanks to Kelsey-Hayes Superior Vacdraulic Power 


Kelsey-Hayes ‘‘Vacdraulic’’, already standard equip- perfect ‘‘feather-touch'’ control, assuring perfect 

ment on over 100,000 passenger cars made by one of “pedal feel’’ in direct proportion to the pressure 

the world’s three largest automotive manufacturers, is applied 

today's most advanced power braking development That's why more and more car manufacturers 
Kelsey-Hayes ‘‘Vacdraulic”’ unit utilizes complete consider ‘‘Vacdraulic’’ the safest unit, particularly 

hydraulic control with a fixed reaction ratio which for passenger cars following the new trend to the 

powers the brake action instantaneously, with a much lower, faster, accelerator type of brake pedal. 


UT Ce se ee ee i) a ee a) oa 


a 


ou 


ASSURES PROVEN PRODUCTS AT 
5 23 BD 2 28 |: ©. O 2 25-2; © 20 2p Fe 0 0 Be 8D 


DETROIT 32, MICHIGAN 


ic) 





PRODUCTS Wheels —Hub and Drum Assemblies—Brokes— Vacuum Brake Power Units—for Passenger Cors, Trucks 
Buses —Electric Brakes for House Trailers and Light Commercial Trailers —Wheels, Hubs, Axles, Parts for Farm implements 


PLANTS Kelsey-Hayes Plants in Michigon 4 McKeesport, Pa los Angeles. Calif Davenpert, lowa, Windsor, Ontario, Canada 


tears are tc ts conriate = SHOP TALK- 





LP GOES OVER 


Tampa, Fla. 
Dear Sir: 

I am interested in your article 
in SOUTHERN AUTOMOTIVE JOURNAL 
for February about LP-gas conver- 
sions. I am in the repair business 
and would like all the information 


and help on this subject that I can 
get. Is there any place near Tampa 
where one could get some informa- 
tion as to taking on this line of 
work? Also some place where 
equipment and parts are available. 
C. W. McCLENDON, 
Bay City Garage 
A number of other people have 











in recent important tests 


by a leading consumer testing organization! 


Acme Tire Pressure Gauges rated 
among the top two for accuracy, 
readability and ability to “take it” in 
recent important consumer tests! Used 
by leading servicemen everywhere. 
Send for complete catalog No. 1003. 


ACME AIRLINER 


flates, deflotes, gouges 
A ‘‘must'’ for all stations 


The 3-in-) Gouge. ; e to or better thon 


ACME VALVE CORES ‘J ACME RUBBER VALVES 


other leading brands, by 
independent test! 


No. 525 
Personal Gauge 
(10 to 40 Ibs.) 
1 Ib. calibration 


Made of premium quality 
rubber. For use on nat- 
urol or synthetic rubber. 





ACME 


TIRE PRESSURE GAUGES 


AND OTHER AIRLINE ACCESSORIES 


ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale St., Brooklyn 7, N. Y. 





A column of informal 

comments about the 

automotive trade and 
its problems. 





written us asking for the same in- 
formation, including Samuel B. 
Parrish, LaFayette Motor Sales, 
Fayetteville, N. C.; Joe Hale, Car- 
den and Hale Garage, Owensboro, 
Ky., and R. I. Bernath, Jr., Bernath 
Motor Co., Bryan, Texas. 

We might suggest several sources 
of additional information. First, 
most communities have an LP-gas 
dealer who may hold the agency for 
conversion equipment. He'll prob- 
ably be glad to cooperate—whether 
or not he handles conversion equip- 
ment himself. 

One of the firms that manufac- 
tures conversion equipment is J & 
S Carburetor Co., 2634 North Beck- 
ley, Dallas, Texas. 

A book on conversions, “Butane- 
Propane Power Manual,” is now 
available for $3.50 from Jenkins 
Publications, Inc., 198 South Al- 
varado St., Los Angeles 4, Calif. 


HE KNOWS WOMEN! 


Put it down in your little red 
book: Manager-Director John O. 
Hofbauer of the Louisiana Automo- 
bile Dealers’ Association knows wo- 
men. 

In fact, he outdid himself a mite 
last month at his annual convention. 
As the ladies received their big en- 
velopes with credentials, they oohed 
and aahed when they found enclosed 
a thick book containing a world of 
favorite recipes of New Orleans 
housewives. 

The men who had come without 
their wives upset the recipe cart, 
though. When they learned of this 
gift, they clamored for one to take 
back home. The association only or- 
dered 60. Now John is having to 
make good his promise to mail the 
additional books. 

For association managers and 


Please address any comments 
to: Shop Talk, Southern Auto- 
motive Journal, 806 Peachtree 
St., N. E., Atlanta 5, Ga. 
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the NEWEST advancement gives you the NEWEST 


LRU liaicaiiem way to sell alinement services 


Screens All Cars for Steering Mis-Alinement as 


“BEAR” your Customers See It! 
the NEW —_— 


Operator reads Screen and makes Adjustments 
without getting out from under car! 


| . __. 6 
CL .. Ci / Checks Caster, Camber, Kingpin, Turning Radius 
4 and Toe Electrically!. .. Both Mechanical and 
A : j -Electrical readi b de at the same time! 
all steering and alinement troubles / ,—_*t"'o2! "eadings can.be made af the same Um 


i v / Readings are MAGNIFIED on Tell-All Screen 
are exposed right before your eyes; / which requires no High watt, Expensive 


/ Projection Tubes! 


/ Sells Itself because it's NEW . ... it’s Novel 
... it's Electrically Accurate, Sturdy, Dependable 


FLECT: IAGNETICALLY! / __and unaffected by temperatures! Sen 
ff, Alinement Checked from Either Wheel Rim 
or Spindle ... Quickly Adaptable to 
Present Equiprrent! 


Stamps your shop as up-to-date with the latest, * 
most scientific equipment—Helps sell your 
other “BEAR” Services! 





WHEEL 


Complete Merchandising 
Program Available to help 
you sell the hottest idea in 
Wheel Alinement History! 








New, Modern 
Cabinet Design Adds Beauty to 
Your “BEAR” Service Department 
++. with or without Merchandisi 
; ee ee pine ’ ACT NOW —See Your Jobber for Com- © 
Background! ° . ; : 
plete Details about the New “BEAR’ 
Telaliner or Write for New Teloliner 
Bulletin! 
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anyone else looking for this choice In recent years you may have fea- 
way of making the men and women __ tured a story on some individual 
both happy, they may contact: John using a special driving device or 
O. Hofbauer, Louisiana Automobile featured such a device. Or pos- 
Dealers’ Association, 610 Industries | sibly you know of one or more com- 
Building, New Orleans, La. panies who have made such a de 
vice, or who are now in the business 

of building standard or custom- 

HELPING THE HANDICAPPED made equipment specially adapted 
to the disabled driver or passenger. 

Detroit, Mich. We are also interested in trans- 

Dear Sir: portation aids for the invalid, such 
We are now editing a manual as a reclining seat, bed in a car 
to be titled “Driving and Trans- or car made over to permit moving 
portation Aids for the Disabled.” of a person in and out while in a 











AJAX 


“ HYDRAULIC SERVICE JACKS 


.. FOR EVERY JOB IN THE SHOP 
. FOR YEARS OF 
TROUBLE-FREE SERVICE 


AGES Fe Sh 
=) Here's your wi baa 
“ee nog ak 


TROUBLE-PROOF POWER UNIT for every lifting Soogy 
Heart of Ajax No. 2784 is this pre- a Take the fast, 


cision engineered —— built hy- 
v 


rugged 
Grentie poem emt ery vital part jack, No. 2784—desi and built for 
long-lasting, dependable operation. Its 4- 
ton capacity handles cars and all 
i and tractors. Here 


DIRECT LINE DRIVE centered fea for quick positioning. 


This exclusive feature of the No. 2784 


assures trouble-free performance by For quick driveway, shop and curb serv- 
eliminating side strains on the power e Fs 
unit which cause leakage of jack fluid ice, No. 2767—a 1% ton hydraulically 
4 : operated jack— provides outstanding value 
at surprisingly low cost. 

In times like these, it’s doubly important 
that you have good, sturdy, dependable 
lifting equipment—quality jacks that will 
outlive the “emergency.” With Ajax, you 

SPEEDY, FACTORY-QUALITY get long, trouble-free service with 7 


REPAIR SERVICE mum maintenance expense. 
8 Direct Factory Branches and 9 
Authorized Service Stations staffed AJAX AUTO PARTS COMPANY - RACINE, WISCONSIN 
with factory-trained specialists pro 
vide fast, preventive maintenance and i? 
repair service with new jack guarantee. 


THE "COVERAGE LINE’ OF QUALITY JACKS 





wheelchair. Also, gadgets such as 
a hand-operated dimmer, accelera- 
tor, etc. 

HARRY E. SMITHSON, 

Editor, Outwitting Handicaps 

We're sending you tear sheets of 

an article we carried some time ago 
about a garage in Memphis, Tenn., 
that specializes in adapting cars for 
disabled drivers, as well as an ar- 
ticle on a Georgia dealership that 
employed handicapped persons in 
its service department. 


KEEP THEM LOYAL 


“There have been recent indica- 
tions of activity on the part of cer- 
tain unions to organize dealer ser- 
vice-department personnel,’’ the 
manager of a dealer association in 
a Southern state reported last 
month. “We suggest you keep your 
eyes open for such activity. 

“It will pay you to know each 
employee personally, to know his 
family situation and problems and 
to be understanding. Be sure that 
your employees are happy and are 
loyal to you. Do not hire new em- 
ployees without checking their com- 
plete background. 

“Unions can do nothing that you 
can’t do, so beat them to the 
punch.” 

What was said by this manager 
for the dealers can be of benefit to 
garagemen, fleet operators and job- 
bers also. 


SMITH WAS HERE 


When Art Smith, who formerly 
handled battery repair service for 
Young Brothers Garage at San 
Antonio, Texas, recently paid a 
visit to that city, a lot of his old 
customers remembered how he used 
to leave his mark around town. 

Whenever Smith went to a house 
on a service call, he would put up 
a sign on the wall of the person’s 
garage: “If you have a flat or 
your car won't start, phone Young 
Brothers.” 

How could they overlook it! 


IS THIS THE LARGEST? 


It’s not hard to guess which state 
might claim the largest car-sales 
force, but in what Texas city do 
you think it could be found? El 
Paso, according to officials of Cas- 
ner Motor Co., Studebaker dealer- 
ship there. All of their car sales- 
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AGH RESISTANCE 
-# FOR 
' dinseraite STRENGTH 


REINFORCED UNIFORM 
SECTIONS FOR 
EXTRA RUGGEDNESS 


BRIGHT MIRROR 
FINISH FOR 


CLEAN EFFICIENCY . 
STEEL LOCK SPRING 


PRECISION MACHINED — APPLICATOR 
TERMINALS FOR 


GREATER ACCURACY 
BRAZED TUNGSTEN 
TIP FOR LONG 


COMMERCIAL BRONZE 
TERM FUNCTION 


INSERTS FOR 
PERMANENT CAPACITY 
NICKELED STEEL 
TONGUE FOR 
DEPENDABLE 
PERFORMANCE 


INSERTS LOCK 
MOULDED FOR 
EVERLASTING SERVICE 


ELECTRICAL PROPERTY 
MATERIAL FOR 
ASSURED INSULATION 


PRODUCED BY 
HEAVY PRESSURE FOR 
DENSE TEXTURE 


ee. Stands alone in any comparison of quality! 


service and performance. A careful inspec- 
tion of these twelve “gems of quality” will 
show you why Filko stands alone in any 


The twelve gems of quality found in Filko 
Distributor Caps and Rotors are twelve 
reasons why Filko stands first in perform- 


ance and profits. It is the combination of 
these matchless gems that give “the Crown 
Jewels of Ignition” this extra measure of 


comparison. It will show you why it pays to 
standardize on “the Crown Jewels of Igni- 
tion”... Filko Ignition Replacement Parts! 


F, & B. MFG. CO., 4248 W. CHICAGO AVE., CHICAGO 51, ILL. 


Waret c gele 


New York, E 





SSeS 


aes: 


men are over six feet tall, with the 
average height something like 6’, 
2”. Step right up if you want to 
dispute the claim! 

All joking aside, it’s not the size 
of employees that gives the firm a 
good sales record in every depart- 
ment. In neon lights at the en- 
trance to the service department 
and on floor mats in the showroom 
is the greeting, “Howdy friend.” It 
takes only one visit to the dealer- 
ship for customers or strangers to 
be convinced that the spirit behind 
the greeting is sincere. 


THIS LISTS THEM 


Under the guidance of Henry 
Darling, Chevrolet dealer at Au- 
gusta, Ga., and chairman of the 
1951 Community Chest Campaign 
of that city, the Chest has published 
a Leadership Directory, designed 
to give recognition to business and 
civic leaders and be a handy refer- 
ence as well. 

The book lists officers, addresses 
and telephone numbers of business, 
civic, religious and social organiza- 
tions in the city, as well as giving 








TWIST OF 
THE WRIST 


MINUTES’ 
TIME 


QUARTERS 22> 
IN THE TILL 


CHECKING BRAKE FLUID in the master cylinder... to see 
that fluid is up to the “Safety Level” (14-inch from the filler 
plug opening) ... returns an average of 75¢. Think of it! For 
a 2-minute job, 75¢! Cash in on this big new source of extra 
earnings. Let customers know you're concerned about their 
safety. Give them the extra protection of PURITAN... the 
only brake fluid that’s made ALL-MISCIBLE* for instant, 


dependable pedal action! 


yz *The only brake fluid that mixes with all other types. 
Tube at left shows dangerous “layer” effect in hy- 
draulic system when fluids do not mix. Tube at right 
shows Puritan's all-miscible action. Mixes with and 
thins out fluids already in system—even absorbs water 
—to assure safe braking! 


PURITAN 
BRAKE FLUID 


PURITAN COMPANY, INC., Rochester 6, N. Y. 


Qs 
25%) 


The fastest, easiest, most profitable service in your shop! 


Puniian 

BRAKE FLUID 
72, ~~ 4 
Spey Sewel 


h 5 
wPéCrion st8N\G 


This striking poster con 
Order 


increase your sales. 
from your NAPA jobber. 
‘ 





a listing of the business and civic 
affiliations of a number of leading 
citizens. It’s a handy guide that 
tells folks the proper person to con- 
tact for information about various 
aspects of civic life in the city of 
Augusta. 


AMARILLO DRYNESS 


Clayton Rand, Gulfport, Miss., 
publisher and lecturer, was telling 
members of the Louisiana Automo- 
bile Dealers’ Association about his 
trip to Amarillo, Texas. 

“Amarillo is so dry,” said he in 
his Will Rogers type of delivery, 
“that when a dog goes by, the little 
trees lean toward him.” 


Everybody in Shop Sells 


(Continued from page 66) 


front end, 15 per cent; body and 
paint, 35 per cent. Wash jobs, en- 
gine diagnosis and similar work 
run low compared to these, he 
stated. 

“We evaluate our operations 
board weekly,” Paretti said, “and 
the results are shown our service 
salesmen. Any drop in a phase of 
the work is discussed and the sales 
staff assists in working out a solu- 
tion for it. 

“We may decide on a sales-incen- 
tive program for the month. What- 
ever step is taken is done in co- 
operation with the sales staff. 
Awards generally are made to the 
service salesman and mechanic re- 
sponsible for the greatest increase 
in volume. 

“At the general service meetings, 
usually held monthly, with beer, 
sandwiches, movies and other en- 
tertainment, we really let the 
punches go. If a customer card has 
been returned with some complaint, 
the man responsible has to answer 
for it. 

“All the details of a smooth shop 
operation help us carry out more 
effectively the four objectives I be- 
lieve are necessary. These are 
courtesy, confidence, promptness 
and personal interest of all our ser- 
vice personnel in all of our cus- 
tomers. 

“We try to make the customer 
feel he is calling at the place of 
business of a relative or close friend 
in whom he has the greatest con- 
fidence. We believe our records 
show this policy pays fine divi- 
dends.” 
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ANOTHER ONE OF BLUE STREAK’S 
36,000 BOOSTERS! 


Have you ever seen a coil with high blood pressure? 
Low-speed truck engines bring on that excess heat 
and strain, and p-f-f-t, the coil is out like a light. 


Here’s Blue Streak’s solution: a super air-cooled 
coil that dissipates heat as fast as it’s generated. 
The coil case is made of aluminum, which quickly 
conducts the heat from the coil winding to the outer 
surface. The fins are extra large to provide the 
greatest possible cooling surface, and they are 


arranged horizontally, so th 2 air currents fro : 
g 7 tall; that the air cur ts from “Blue Streak Ignition Parts outlast the 
the fan swirl around them. ae ; 

competition, and give better perform- 


ance to boot!" So says Dan Hanlon, 
(shown above, right) of Waterbury, 
Conn. “It’s sure worth the few cents 
extra to make certain my customers 
get that Blue Streak performance.” 


Pair up this coil with the heavy duty Blue Streak 
condenser that’s made for it, and you have a team 
that’s good for your reputation. Standard Motor 
Products, Inc., Long Island City 1, N. Y. 


Befher your BUSH7ESS... 
Buy Elde Srreak 


COILS * POINTS * CONDENSERS * VOLTAGE REGULATORS * HEADLIGHT RELAYS + DISTRIBUTOR HEADS & ROTORS + DIMMER SWITCHES + WIRE & CABLE 
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“Jou wer a Did pee gon q ‘al & N UT B U S$ a E R WR ITES 
oO all the mechanics lately, and you VAY BUD DY 


aren’t the only one. 

Lots of people would like to know 
about the why and wherefore of 
their folding their tents and silently 
stealing away, for there has been 
a general exodus of knuckle-busters 
every place, it seems. 

The situation sort of creeps up 
on you. There is always a certain 
amount of shifting about in the 
trade. One mechanic leaves for 
greener pastures, another pops in 





to take his place and you think 
nothing of it. Then all of a sud- 
REPAIR ELECTRICAL SYSTEMS FASTER WITH THE den another leaves for greener 

pastures and no one comes in look- 
ing for the job, and there you are 
with an empty stall at home sweet 
home. Most of them are entering 
the rearmament program in one 
way or another, we think. Any- 
way, we’re doing everything we can 
to make it a tough decision for 
them to make when they think 
about moving. 

If they have good working con- 
ditions, make a good income and 
can stay among friends, they aren’t 
going to tear up their roots for 
Here's a practical, time- questionable living quarters at lit- 
saving tool for tracing tle or no increase in pay. 
electrical failures in auto- ‘V5 \a People have been showing more 
motive electrical a. y : interest in horsepower and engine 
Locates shorts quickly and i \ 4 : performance lately than I’ve seen 
easily. Get a Turnco a in a long time. They not only want 
Tester from pe’ auto power and performance—they like 
jobber or too salesman \ \ to talk about it. First time in a 
today . «. it'll save your \ long time I have had to brush up 
time and temper. \ 4 on all the rated horsepower specs 
on all the new cars in order to hold 
up my end of a conversation with a 
customer. 

I find it a lot more satisfactory 
than when the deal was simply a 
dollars-and-cents proposition. Th 
customer felt you were doing him 
some vague service that should in 
the long run prevent troub!e and ex- 
pense, and seemed just a bit sus- 


"We have 20 of these test lights here picious that maybe it wasn’t at all 
... it is the best test device that | have necessary. If they really know 


ever used.” P. R., New York. what you are doing—and appre- 
ciate a good job—you feel like you 


“| repair all light and electrical wiring sie edi: uae Wee, Ok fe 
on all my company trucks. It has helped F ; selling intangibles 
me a good deal.” F. R., Illinois. ONE HALF SIZE selling intangibles. 
PATENT PENDING Ride control through use of new- 
*Names supplied on request. type shock absorbers and springs is 
' also coming in for some interest 
and is not altogether unprofitable 
either. It’s a good sign when they 
District Representatives: begin to understand the importance 
C. P. (Abe) Lincoln M. M. Gee TURN Se IGN of shock absorbers to ride and 
5818 Buffalo Speedway 2712 Main Street — safety. It wakes up our boys to 


Houston 5, Texas Dallas 1, Texas ‘ 
MANUFACTURERS OF AUTOMOTIVE ACCESSORIES watching for bad shocks when there 


Philadelphia 44, Penr is a good possibility for selling 














400 East Rittenhouse S 
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DESOTO 
Hire Dome 3 


With its mighty 160 h.p. V-Eight 
Engine... Power Steering... Power 
Braking ...and No-Shift Driving... it 


is the most revolutionary new car 
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of 1952. See and drive it! 


DE SOTO-PLYMOUTH Dealers present GROUCHO MARX in “You Bet Your Life 
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“ every week on both RADIO and TV.. 


L y UC... KS WEVER BEFORE! 


This Fire Dome engine with famous 


dome-shaped combustion chambers 
vets more power from every drop 


of fuel. Terrific acceleration and 
cruising performanc 

*#eee Smart, practical Air- Ve nt 
Hood directs a stream of cool ait 
to the cacbupcter . for maxi 


me m engine powell 


ter. WITHOUT EFFORT! 


Res r Steering is easy as dialing a 


nt arlene you can turn whee 
with one hnget Hy draulic px 
Paap work. Parking is cary 


| 


NBC networks» 


MW 











them when it’s mentioned. 

It’s always been my contention 
that many of the wrecks we picked 
up had bounded out of control in an 
emergency because of poor control 
of vehicle lurch, etc., by weak 
shocks. Engineers tell me that 
we've only begun to see what can be 
done by new-type shocks. 

What with this upsurge of in- 
terest in power and ride, coupled 
with the high first-cost of vehicles, 
it’s my humble opinion that we 
should have an unprecedented field 
for quality service in bringing elder 


vehicles up to new-car (or better) 
standards of performance and ap- 
pearance. 
Yrs, 
Ed. 


Closing Tough Deals 


(Continued from page 72) 


move a low-priced unit as we are to 
move a late model. That is another 
reason for hiring green men. The 
experienced used-car salesmen of- 
ten have a tendency to try to sell 
only the late models. 








... Say service 
men who have used 


Kayclean 
GASOLINE 
FILTERS 


The easiest filter to install. Can be hooked 
up in less than 20 minutes without special 
tools. Just cut the fuel line any place and 
connect fittings. No brackets or support 
needed, the fuel line tubing holds the filter 


secure without vibration. Use one 
on your next job and see how easy 
it is to install. 
The Rayon filtering element does 
a perfect job of filtering out rust 
and fine dirt particles, traps water 
and sediment. No by-passing. 
Large flow capacity makes frequent 
cleaning unnecessary. 
TRY ONE TO-DAY 
Make gasoline filter installations 
profitable jobs. 


Installation on Oldsmobile Rocket, a tough 
job for anything but a Rayclean. 


See your jobber salesman 


SPARKLER MANUFACTURING CO. Mundelein, Illinois 


Makers of industrial filters for petroleum and chemical products for over twenty-five years 


aiiaeetiaiestiactiass 








“Cheaper models, they may feel, 
carry too low a commission for 
them to bother with. As a conse- 
quence, they attempt to sell every 
prospect up and lose the sale of the 
cheaper models. The dealer, then, 
is left with his cheap units, which 
represent his profit on the over-all 
operation.” 

There is a demand for the 
cheaper models and the salesman 
who peddles them often is surprised 
at the amount of his commission 
when it is totaled. 

“In our make-ready,” said Jordt, 
“we try to hold each unit’s expense 
to the bare minimum. Our reason 
for this is to hold the asking price 
within reason. According to cur- 
rent regulations, the down payment 
is based on the selling price. The 
customer must conform to this. 
However, after he has bought the 
car, he can have it overhauled and 
pay for it on the budget plan. This 
service work builds up our shop 
volume.” 

Jordt does not do much advertis- 
ing. He will go a week at a time 
without as much as a single classi- 
fied ad. 

“T have found that when I take 
this money and put it in a contest. it 
brings greater results,” he said. “A 
little extra incentive pens up mv 
men. About 70 per cent of our sales 
are made to prospects who didn’t 
visit our lot. It is obvious that our 
men have found it profitable to find 
their own prospects.” 


“Touch Test” Sells Hose 
(Continued from page 74) 


for the shop is usually 40 per cent 

Installation time varies from 15 
minutes to 45 minutes. “Tt’s really 
tough to put belts on some models,” 
commented Gomez. The usual in- 
stallation charge is 50 cents. 

A fan-belt inventory that takes 
care of most passenger cars runs 
around $200. As is true of the 
hose, stock can be kept overhead 
and does not take up display or 
working space. 

Replacing radiator hose and fan 
belts is no get-rich-quick scheme. 
But it can provide a regular profit 
for almost any shop that goes after 
the business. 

About all the service man has to 
do is take a few extra seconds to 
inspect the hose and belt, and be 
sure he has the proper numbers in 
stock to take care of the car model. 

No lengthy sales talk is needed. 
The hose and belts almost speak for 
themselves to the customer. 
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Valve or ring jobs, because they come between 
general overhauls, are frequently referred to as 
semi-major operations. Regardless of their rank, 
they run into money, and it isn’t uncommon for 
four or five of these jobs to be done between 
overhauls. 


The majority of these semi-majors wouldn’t be 
necessary if you took the time to explain to 
your customers exactly what Sludg-Master does. 
They'd appreciate your sound advice, and you'd 
find the invested time highly profitable to you. 


NO FUSS NO MUSS 
JUST POUR NO MORE 
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PC THE SILENT 


REPAIRS 


LAT & 


SLUDG-MASTER 


Probably you've been a friend and booster of 
Sludg-Master (formerly Six Master) for years. 
And you know — from experience — that it 


dissolves carbon-sludge, gums and varnish; that * 


it frees sticky valves and rings, and keeps them 
operating flexibly. But do you know how 
and why? 


It’s a really interesting story — one which your 
customers will thank you for telling them, And 
it’s presented briefly and clearly in our new 
booklet: Engine Deposits and How They Grow, 
a copy of which is yours for the asking. 


PROOUCTS WORK Wine you mt 


56 CREIGHTON ST., CAMBRIDGE, MASS. 


- 
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QUAKER 
STATE 


SUPERFINE 
LUBRICANTS 


For 
Extra 


@ In order to withstand the constant pounding a tug- 
boat takes in tight harbor work, rugged hemp 











bumpers are used for protection. 

In much the same way, Stabilized Quaker State 
Quadrolube affords complete protection to trans- 
mission and differential systems. No detail is over c—— 
looked to make it the finest gear lubricant on the “ly ; 
market. Special refining techniques build into ‘i | 
Stabilized Quaker State Quadrolube a stubborn re- {| bak P j 

a { 


sistance to pressure, heat and cold...an amazing 


—— 


ability to withstand moisture, rust and corrosion ha a 


It’s smart business to give your customers the 
extra protection of complete Quaker State lubrica- 
tion service. 


A COMPLETE LINE OF FINEST QUALITY LUBRICANTS 


@ Quaker State Super Quadrolube 

@ Quaker State Super Quadrolube X-SCL 

@ Quaker State Viscous Lubricant 

@ Quaker State Wheel Bearing Lubricant 

@ Quaker State EXPP2 Lubricant 

@ Quaker State Universal Joint Lubricant 

@ Quaker State Waterproof Lubricant 

@ Quaker State Quadrolube 

@ Quaker State Quadromatic Automatic 
Transmission Fluid Type A 


= 
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“Let’s Go in Your Car” 
(Continued from page 77 


front one was born irregularly. We 
inspected the left and found there 
too that the wear was not even. 

Krouse showed this to Mr. C 
but he shrugged it off, said it was 
minor and did not want to do any- 
thing about it. 

While Krouse drove him back to 
his office, he talked to him again, 
pointing out that the steering was 
affected. 

Krouse warned him that the tires 
soon would be worn out if he let it 
go. Finally the customer admitted 
that he had hit a rock, and agreed 
to let Krouse carry out a front-end 
job that came to $4.50. 

Now, if Krouse had not had the 
opportunity of talking to Mr. C—— 
during the few minutes’ drive into 
town, he could not have sold him 
that job. 

Here’s another instance that took 
place recently. Mr. B——— came by 
and told us he wanted his driveline 
cleaned. That was all he wanted 
done because there was a tick in his 
motor and he was sure it was his 
driveline. 

’Twasn't the Driveline 


Krouse got into his car, drove 
him over to the factory, heard the 
tick and knew at once it wasn’t the 
driveline. Having the customer 
right beside him, he explained 
diplomatically where he thought the 
trouble lay: the universal joint 
needed repacking and the manifold 
gasket needed replacement. By the 
time he left the customer, he con- 
vinced him his driveline didn’t need 
servicing. 

If they had not had those few 
minutes together, Krouse would 
have had to call him by telephone 
and talk to him at length on his 
findings to get his consent to pro- 
ceed on his own diagnosis. It was 
much simpler straightening the 
customer out during the short 
drive. 

The few minutes of courtesy in 
delivering a customer to his desti- 
nation may appear like time that 
could be well-spent in other chores 
around the shop. I am pointing out 
that the short drive together pays 
off well in added volume, time actu- 
ally saved and better relations with 
our customers. 

That short drive may be used for 
selling washes or waxes. One of our 
women customers had her repair 
work done in our shop but took her 
car elsewhere for waxes. 

On several occasions when we 


drove her back to her home, Krouse 
detailed to her how we went about 
a waxing—how the grime and dirt 
were removed and the surface made 
absolutely smooth before a fresh 
application of wax. If she did get a 
waxing cheaper elsewhere, it was 
likely that one or two processes 
were omitted. 

By the repeated talks, we finally 
convinced her that she would get a 
first-rate wax job for her money 
from us. Now she brings her car 
here regularly for waxing. 

During such rides brake, clutch, 


speedometer readings—any number 
of things can be watched for fu- 
ture volume—are checked. Krouse 
mentions to the customer a brake 
adjustment will be due in another 
1,000 miles, or front-wheel bear- 
ings will have to be repacked or 
spark plugs replaced. 

We keep this same personal rela- 
tionship with the customer who be- 
comes dissatisfied. If records show 
no work from a customer in 30 
days and the customer fails to re- 
spond to our postcards, Krouse 
drops by his place of business to 














NO EMBARRASSINGDELAYS... 


when you put service jobs on a 


CLOCK-SURE schedule 


@ You can put an end to a major cause of service delays —awkward ex- 
planations —and unprofitable man-minutes by installing a new Brunner 


Air Compressor of adequate capacity 
made Brunner units famous for their ability to stand the gaff. Day after 
day, year after year, Brunner dependability enables you to schedule jobs 
with greater confidence that they'll be completed on time. There's less 
grief and more profit in “Clock-sure” shop schedules. Let Brunner 
equipment help you enjoy them. Write now for our 1952 catalog. 


Built-in engineering quality has 








Single “i 
Vg hp. to 2 hp 
Two Stage 
1% hp. to 15 hp 


Displacement 37.7 CPM at $10 RPM 
motors have automatic reset overload protection, in- 
surance against motor failure caused by overloading, 
low voltage, ete 
to the lower cost of Brunner ownership. 


RUNNE 


SINCE 1906 


AIR 


MODEL H-1217—2 stage—4 cylinder—7'2 hp 
1/1 Brunner 


one of many features contributing 


@ SRUNNER MANUFACTURING COMPANY, UTICA 1, NEW YORK, U. S. A. 
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learn what is causing the trouble. 
Sometimes we get wind of a dis- 
satisfaction through an acquain- 
tance or by grapevine. 

One of our new-car_ buyers 
stayed away and complained around 
town that the paint on her year- 


after which time we would give it 
a paint job at a reduced price. This 
satisfied her and she returned. 

We like keeping close watch on 
all our cars, and in close touch with 
all our customers. There is no 
better way of doing it than through 


a short drive taking them wherever 
they want to go. 


old car was peeling and that we re- 
fused to replace or repaint the car. 
Krouse went around to see her. We 
had offered to spot paint the car 
for her but she was afraid of an 
uneven paint job and refused. 
After much discussion she agreed 
to run her car another six months 


A Pair Beats One 
(Continued from page 70) 


initial elastic limit in a testing ma- 
chine or ‘bull-dozer,’ they are less 








Where the 


STEAM 
CLEANER 


it’s clean 


Wherever the driving spray of properly 
balanced cleaning solution is directed by 
the Clayton Steam Cleaner gun...it’s clean, 
instantly. Large surfaces or inaccessible 
corners surrender grit, grease and grime. 
Clayton cleaners lead the field in construc- 
tion refinements and operating simplicity. 
The coupon invites comparison with any 
other equipment, or in competitive demon- 
stration of performance, 


* Rinse as you clean, with one machine 
* Do more cleaning per hour at less cost 


* Safe, simple and trouble-free operation 


Two reasons for mailing the coupon: Get a free 
copy of the book that tells you how to make 
real money on the wash rack, and arrange a 
demonstration of the Clean and Rinse Model 
HR Clayton Steam Cleaner. 





CLAYTON MANUFACTURING CO. 

BOX 550, EL MONTE, CALIF. 

Without obligation on our part, mail us a copy of your book 
on WASH-RACK PROFITS. 

NAME 
FIRM 








ADDRESS. 
CITY 











apt to sag than coil springs. While 
it is customary to replace the rear 
springs of passenger cars in pairs 
for the sake of a better ride, it is 
not customary with bus and truck 
springs, where the chassis and 
springs receive regular mainten- 
ance attention. As a result, truck 
and bus springs are often replaced 
or repaired individually unless a 
change in the load-carrying capacity 
is desired.” 

Be on the Lookout 

For This Buyer 


T° ONE of his recent bulletins to 
members of the Florida Auto- 
mobile Dealers Association, General 
Manager Walter C. Mallory passed 
along this warning from a member 
in Lake City: 

A young man gave the dealer- 
ship a bank draft drawn on a bank 
in Pompano, Fla., to hold a car 
until the next Saturday, when he 
was to come back and pay the bal- 
ance. On that particular day, the 
dealership closed at noon. 

The man went to several firms 
in town and cashed a check at one 
under the guise of having done 
business with the dealer. As the 
dealership was closed, the merchant 
could not verify this. The draft 
and check were both returned 
marked “no account.” Since the 
draft was just a deposit, the dealer- 
ship did not suffer any financial 
loss. The man listed Pompano, 
Fla., as his home. 


27,000,000th Chevrolet 
Made at Kansas City 


HE 27,000,000th Chevrolet came 
off the assembly line at Kansas 
City March 19. 

The milestone was reached eight 
months and 22 days after produc- 
tion of the 26,000,000th, according 
to T. H. Keating, who is general 
manager. 

To mark the event, W. J. Scott, 
general manufacturing manager, 
and R. G. Ford, manager of assem- 
bly plants, headed a group of Chev- 
rolet officials from Detroit to watch 
with Kansas City officials assembly 
of the car. 

The Chevrolet plant there is one 
in a production network that in- 
cludes 25 manufacturing and assem- 
bly plants, plus three government 
plants which the company operates 
wholly on defense. 

Of the 27,000,000 Chevrolet pas- 
senger cars and trucks, more than 
2,000,000 have been built in Kansas 
City, officials declared. 
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MILLIONS 


OF CAR OWNERS 


KNOW 
MARFAK 


Sell the chassis lube jobs 
that keep them coming 
back ... to you! 





MARFAKTeally does a job—and 
millions of car owners know it! 
Continuous national advertising 
keeps telling them and selling 
them. They can feel the difference 


after Marfak lubrication — in 
This cant happen to YORE | seen racy tae ierc 
customers cars with MARFAK eae) Barak hops them 
” e ° coming bac to you... (2) i 
chassis lubrication ccrqputatntadve 
TBA sales! 


Talk to a Texaco representative 
about the increased profits that 
Marfak can build for you. 


THE TEXAS COMPANY 








That cushiony feeling 
lasts longer with- 
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“Don’t tell me you were practicing A-bomb alerts again. I heard you 


snorin’. 


. 


NADA Slaps Regulation W: 
Easier Terms Soon on Way? 


EGULATION W_ creates class 

buying and threatens to re- 
duce America’s standard of living, 
Charles C. Freed of Salt Lake City, 
chairman of the National Affairs 
Committee of the National Automo- 
bile Dealers Association, told the 
Senate Banking and Currency Com- 
mittee last month. 

He asked Congress to repeal pro- 
visions for controlling automobile 
credit — Regulation W because 
stringent and harsh controls had 
not accomplished the purposes for 
which they were designed. He said 
that they were not factors in pro- 
viding materials for defense and 
are no longer a factor in curbing 
inflation. Regulation W has merely 
kept many low and moderate in- 
come wage earners from buying 
adequate and needed transportation, 
he stated. 

“One of the most significant fac- 
tors in the economic growth of 
this country has been installment 
credit,” Freed told the committee. 
“Term buying has made it possible 
for Americans to buy such essen- 
tial products as the family automo- 
bile. It has played an important 
part in U. S. economic growth in 
that it has created jobs and mar- 
kets, as well as to provide a means 
for improving living standards for 
thrifty Americans. 


“Regulation W_  strangles this 
freedom,” he added. “The product 
exists and someone will buy it, but 
the man who needs it most just 
cannot purchase under today’s 
terms. Regulation W does not take 
money out of circulation; it merely 
designates that the average man 
will not be able to acquire needec 
and adequate transportation. 

“Price increases and increased 
federal excise taxes have virtually 
nullified any benefits anticipated in 
the slight relaxation granted by 
Congress last summer when it 
raised the maximum number of 
months allowable for automobile 
time payments from 15 to 18 
months,” Freed said. “The vast 
number of families who must use 
time payment methods to _ pur- 
chase needed and essential automo- 
bile transportation have not been 
helped.” 





Longer Terms Coming? 


Reports from Washington 
at press time early this month 
hinted that terms might be 
announced soon for 21 or 24 
months on new cars where 18 
months’ payment is presently 
required. 
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SUNAEN 
BUSHING 
EXPANDER 


AL-50 Expender Set handles populor range 
of pin diameters from %" to Ie". Other 
mandrels available up to 1° in diameter 


It will pay you to use the 
Sunnen Bushing Expander— 
like Mr. J. E. Sawyer—to be, 
sure your service jobs sta 


“comeback,” an 
of your profit. 
This Bushing Exp@der 
keeps bushings from pounding 
loose... assures 100% contact 
for better heat transfer 
gets full life from bushings 
.. is fast and easy to use. 


Add this service to the 
long list of profitable jobs 
you can do on your 
Sunnen Honing Machine. 


ynnen Jobber 
k him 


Call your § 
NOW...and as 
to arrange @ 

demonstration. 


RA RE 96 IO Tate IE et RE 





AUTO-LITE ‘STCE 


LOOK HOW AUTO-LITE WIRE AND 
_ CABLE HELPS YOU SELL 4 WAYS 


’ Packaged to sell 

. beautifully packaged in silver foil. 
Sells « on sight. 
Meets every car need 


. . from battery cable to spark plug wire 
—for every car and truck on the highway. 


Colorful displays 


. - an ample supply of posters, counter 
and window material. 


Backed by promotion 


. . the best advertised name in the auto- 
motive after-market. 


Check on this fast-moving line today. 
See your jobber. 


THE ELECTRIC AUTO-LITE COMPANY 
Merchandising Division 
Toledo 1, Ohio Toronto, Ontario 


rie 





Spark Plug Wire 


Auto-Lite “Steelductor”, a Silver-sheathed high tension 
ignition cable, employs a seven-strand conductor of 
Stainless Steel, instead of the conventional nineteen 
strands of copper wire. Gives remarkable improvements 
in performance when employed in shielded circuits. 


Primary Wire 


Highly resistant to attacks of 
heat and oil. Auto-Lite Silver- 
sheathed Flextrand primary 
wire permits easier stripping 
and soldering . . . gives long 
life ... and is easy to install. 


Battery Cable 


Auto-Lite Battery Cable, 
complete with the new 
Power Line Terminal that 
resists corrosion... assures 
excellent contact . . . com- 
plete customer satisfaction. 








BIG Body Volume 


(Continued from page 71) 


As the work-load increased there 
just wasn’t enough room to take 
care of both operations in the same 
building. And it was obvious that 
the body work required more space 
than there was on the entire third 
floor. 

“When we decided to build a new 
body shop,” Wilkins said, “we made 
sure of two things: That the build- 
ing would give us space to increase 
the volume of work and that it 


would be designed especially to fa- 
cilitate body work.” 

The building provides about six 
times as much space for body work 
as was available at the old location. 
The shop is 220 feet long by 71 feet 
wide. It only awaits the installation 
of some additional equipment be- 
fore maximum production can be 
obtained. Everything has been in- 
stalled with the exception of equip- 
ment on order for the radiator de- 
partment and for the frame pit. 

What Wilkins believes to be a 
couple of new wrinkles have been 





enitenieeniaiinaaae 





Here’s a Sure Way for You to... 


GET FLEET BUSINESS 





READ WHAT THESE EXPERIENCED MEN SAY: 


"...Such outstanding fleets as the Olson 
Transportation Co., 
Co., Northern Transportation Co., L. C. L. 
Van Stratten 
would never think of installing 





Transit Cc., 
many others 
any other 
International 


Expansion clearance 
built in between threads. 
No pressure, no warping, 
heat corried away fast. 
Stays round, cools valve. é 


the val 


cools 


the seats wi 
a up. The pres 
needed much 
. "We j ~ 
in the las 


torted seats 


doubled our valve 


a i — TRANSPORTATION, INC. 
a C/ PAA / Omaha, Nebraska 


seat, 


G.M.C, 


W Wrprhy. 


¥ . 
"...Your seat stays round and definitely 
ves 


SELL FLEET OWNERS ON 


SCREW-IN 
VALVE SEAT 


... AND YOU WILL DOUBLE THEIR 
VALVE MILEAGE AND ELIMINATE 
VALVE BURNING AND BREAKAGE! 


Wheeler Transportation 


Trucking Co and 
in the exhaust of the 

or Auto Car." 

MOJOR PARTS & MACHINE COMPANY 
Green Bay, Wisconsin 


when we touched 
hey cleaned right 
seats were egg shaped and 

I to true them up. 
any valve failures 
cracked or dis- 
seat has more than 


better: 


a stone t 


1...your 
mileage 


Heavy duty portable 
equipment machines off 
top of seat to exact 
height with special cutter. 


@ Once a fleet owner sees the savings in down-time for his 
truck he’s your customer for life! P-B Screw-In Valve Seats 
end 90% of valve burning and breaking and give double 
the valve mileage fleet owners have been used to. Because 
P-B valve seats stress-relieve the hottest part of an engine— 
the exhaust valve port area—they prevent 75% of com- 
bustion chamber cracks. Write today for full information! 


Make Profits grinding heads. Peterson Surface Grinder levels 
heads, Ay manifolds, clutch siéten, Taseinai etc,, to 0.001 
eceuracy in 10 minutes. Anyone can use it. Profit guaranteed or 
money back, Write for full information. 








added in the body-shop operation. 
Both were designed to better serve 
the customer. 

Wilkins had incorporated in the 
designs of the building what he 
calls a special customer and insur- 
ance adjuster consultation room. It 
is located at the rear of the body 
shop’s attractively-decorated office. 

“Now a customer and adjuster 
don’t have to stand around to work 
things out,” Wilkins says. “We give 
them a comfortable place, all to 
themselves, to talk things over.” 

The consultation room, separated 
from the main office by an opaque 
glass partition above a black tile 
parapet, provides for their use two 
desks and a typewriter, and other 
office material. 

Office Offers Full View 

The office itself is located near 
one end of the long building. It has 
been treated with soundproofing 
material. It is glass on three sides 
to permit a full view of the entire 
operating area. 

Since moving into this body shop, 
Wilkins has created a new job. 
What it amounts to is a parts 
trouble-shooter. 

“It’s his job to see that we've got 
the parts,” Wilkins says. “And if 
we haven’t it’s up to him to get 
them. He’s got full authority to call 
all over the country trying to locate 
parts in order to turn the job out 
on time.” 

It makes for satisfied customers. 
Wilkins tells the story of a young 
man in the Navy who left his car 
to be repaired while he was out to 
sea. A scarce part was holding up 
the job, but the sailor wasn’t ex- 
pected back for some time, so there 
apparently was no hurry. 

Then came word he would be back 
the following week, and would get 
leave that Saturday. 

“Our trouble-shooter got on the 
telephone and tried parts dealers in 
Philadelphia, New York, Detroit 
and Memphis, before he finally 
found one in Chicago who had the 
needed part.” Wilkins “He 
got it in bv air express the next day 
and we had the sailor’s car ready 
for him on time.” 

This extra effort impressed the 
sailor so much that after his leave 
trip he brought his family by to 
thank the Wilkins crew for getting 
his car ready for him. 

“This trouble-shooter job is one 
of the smartest moves we've ever 
made,” Wilkins says. 

The shop has work space for 
about 25 cars. It employs 18 body 


Says. 
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“Pappy" Hough wins again! Look for the GLEEM speed cars at your local race-way 


The Magic Silicone Treatment — 
Coats Cars With Liquid Glass-like 
Protection In Less Than One Hour! 


The fastest moving polish in town! 
The first can of Gleem you sell will help sell more and 
more... Everyone wants to drive the brightest car in town! 


§ 
8s 


\ 3 - ; 


Gleem’ 
saat ... ADD UP TO 


This distinctive Dealer 
attractive price These eye-catching 
space-saving Siliconizing PROFITABLE GLEEM 
and convenient sales aids 

display carton Service Plans SALES FOR YOU! 
package 


ORDER GLEEM FROM YOUR JOBBER, OR WRITE 
AUTOMOTIVE CHEMICAL DIVISION DREW 
E.F. DREW & CO., INC. 
15 East 26th Street, New York 10, N. Y. PRODUCTS 


CHICAGO « BOSTON « PHILADELPHIA 
Factories: BOONTON, N. J. 
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men and four paint men. Each stall 
has water and electricity outlets. 
About midway and on one side of 
the shop are two baking ovens for 
painting operations. Next to the 
ovens is the radiator department 
and between it and the employee 
locker rooms is the wash rack. 
Across from the locker rooms are 
the office and the frame pit, which 
is between the office and one end of 
the building. There are large lift 
doors at each end of the shop. And 
at one end Wilkins already is add- 
ing to the building to provide a 57- 


by-71-foot lubrication department. 
It will have four hydraulic lifts. 

The entire structure is of steel, 
solite block and brick veneer. The 
lubrication addition will have solid 
brick walls. The floor is of red- 
tinted concrete throughout. 


Davis Dies at Clearwater 


William M: “Bill” Davis, 46, 
founder of Davis Oldsmobile Co., 
Clearwater, Fla., died suddenly last 
month. He moved from St. Peters- 
burg to Clearwater in 1938. 





LEATHER TIRES! 





(from the July 1906 issue of a leading automotive magazine) 


1tW ould nt Have Happened 


if ithad Been a 


HEALY LEATHER TIRES 


CTURE 


HEALY BUILE 4 ) COLD 


> 


C+ 


SKIOD 
OuUT RIM CUT 


Because THEY Are Buitt Nort to 
HEALY LEATHER TIRE CO. 


ST NY 


 taich 
KARVISOR 


also increases the com- 
fort and safety of the 
modern car. 


ASK YOUR DISTRIBUTOR 
about this smart, low 
inventory, high profit 
accessory that sells! 


A 


; 
) 


—/ Yen 


DIETERICH PRODUCTS CORPORATION 


MICHIGAN CITY 


INDIANA 





School-Bus Production 
Will Be Increased 


© MEET the growing need for 

transportation of school chil- 
dren, the National Production Au- 
thority has authorized production 
of 6,000 school buses during the 
second quarter of 1952, the highest 
quarterly output in the industry’s 
history. 

The program for the second quar- 
ter is an increase over the 5,146 for 
the first quarter of 1952 and 5,623 
for the fourth quarter of 1951. 
Average quarterly production of 
school buses in 1951 was 4,845. In 
1950 it was 4,278. 

The body builders stated that out- 
put of bus chassis will lag behind 
the authorized school - bus - body 
schedules. An industry spokesman 
reported that motor-truck manufac- 
turers have planned production of 
8,653 school-bus chassis for the first 
half of 1952, compared with 11,146 
bodies. 

Truck makers are permitted to 
produce chassis according to their 
own order boards for trucks, buses, 
ambulances, hearses and other mo- 
tor vehicles within that gross- 
weight category. 


Surface Gauge Reveals 
Exactly How Smooth 


i bw Surfagage, an instrument 
that can detect scratches as 
small as one millionth of an inch, 
has been developed by General Mo- 
tors Research Laboratories and pre- 
sented before the American Society 
of Tool Engineers. 

Although it is sensitive te surface 
variations as small as a millionth 
part of an inch, the unit is rugged 
and portable. It can be plugged into 
an electrical outlet anywhere in 
shop or factory. It measures eight 
inches by ten inches and stands 
eight inches high. 

It records degree of surface 
roughness of a machined part, such 
as an automotive piston, gear tooth, 
transmission-clutch facing, crank- 
shaft, cylinder lining or other parts 
with a machined, ground, honed or 
lapped surface. 


Dodge Gets in the Scrap 


Dodge dealers supplied 9,423,367 
pounds of scrap metal during the 
first ten weeks of a special national 
campaign, E. C. Dock, general sales 
manager of the Dodge Division, re- 
ported. This was in addition to the 
regular scrap activities conducted 
in the division’s factories. 
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Cadmidyne 


Sl uth Yd Cal REM aad (i : 





OMLY ONCE admidyne 


ADD way 
ER Q 


Yessir, when you tell your customers that YOU offer them the 
most amazing advancement in battery history—the battery that 
needs water only ONCE a year—you'll be talking about a time- 
saver and trouble-saver! And you'll clinch the sale with the 
written guarantee for 27,000 miles or 27 months under normal car 
use. Help your motorist friends to end nuisance, end worry—give 
them this PREMIUM quality at an attractive price—AND MAKE 
A GOOD PROFIT FOR YOURSELF! 


The regular Bowers line of 
batteries has been famous for 
TOP QUALITY FOR OVER 30 
YEARS. Get the money-making 
picture on both these lines 


DWERS 


BATTERY & SPARK PLUG CO. 
READING, PA. 
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no/ . all it needs is 


LAMSON FASTENERS 


Any skilled repair shop could make a brand new truck 
out of this “wreck” — just by using Lamson Fasteners. 


This dramatically points out how important it is for 
garages and service shops to choose carefully 
the brand of fasteners they use. 
Lamson & Sessions is the world's largest manufacturer 
of automotive fasteners . . . which is another 


way of saying “you can’t go wrong choosing Lamson”! 


The LAMSON & SESSIONS . 
1971 West 85th Street + Cleveland, Ohio 





= 
Plants at Cleveland and Kent, Ohio + Chicago + Birmingham 


WORLD’S LARGEST MANUFACTURER OF AUTOMOTIVE FASTENERS 








Dealers representing each of the 
24 sales zones of the Oldsmobile 
Division met with factory represen- 
tatives recently at the quarterly 
meeting of the division’s dealer 
council. Left-hand photo shows (I. 
to r.) P. N. Froelich, Central Caro- 
lina Motors, Inc., Winston-Salem, 
N. C., and E. W. Tomlinson, Capital 
Automobile Co., Atlanta, Ga., talk- 
ing with Harold N. Metzel, Olds 
chief engineer. Right-hand photo 
shows (1. to r.): William F. Roun- 
tree, Rountree Olds-Cadillac, Inc., 
Shreveport, La.; M. J. O’Connor. 
Jr.. executive assistant to Olds’ 
general manager, and Jim Austin. 
Jim Austin Motor Co., Baton Rouge. 


Parts Rebuilders to Meet 
This Fall in Chicago 

OHN Lacy of Bruton and Brown 

Co., Dallas, Texas, president of 
the Automotive Parts Rebuilders 
Association, will present prelimi- 
nary plans for the annual conven- 
tion to the executive committee at 
a meeting in Nashville, Tenn., 
April 25-27. 

The 1952 convention will be Oct. 
$1-Nov. 2 at the Conrad Hilton 
(Stevens) Hotel in Chicago. 

As in previous years, clinic meet- 
ings will be held for the various 
units that are rebuilt. An all-day 
meeting is scheduled for engine re- 
builders. 

Regional meetings will be held at 
Atlanta, Ga., Dallas, Texas, and 
Little Rock, Ark., as well as other 
points throughout the country, to 
discuss convention plans and aid re- 
builders in complying with the new 
price regulation for rebuilt engines 
and parts. 


Willys Bui'ds Millionth Jeep 


The 1,000,000th Jeep built by 
Willys-Overland Motors, Inc., since 
the first Jeep rolled off its lines in 
1941, was completed March 20. The 
red and gray civilian Jeep was 
shipped to a dealer in Texas. 
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Pick the RIGHT jack 
for the job from the 
No. 1 jack line 


after 21 years, the $4 


STILL LEADS "EM ALL 


Here’s why... 


This brute was years ahead when introduced in 
1931. No other jack has ever caught up to it. 
Blackhawk has continually added outstanding, 
exclusive refinements . . . so that today, as be- 
fore, S-4 is the best all-purpose jack you can 
roll onto your floor. Order from your Black- 
hawk jobber .. . with full confidence! 


To lift both wheels of a car to 
convenient working height, every 
shop needs the S-23 curb jack. 
Stand-up safety handle detaches 
for cycle service. 


ONE-PIECE POWER UNIT 


has no seams or pipe 
plugs to leak. Ideal for 
wash rack use. Speed 
and power pum are 
combined to speed jack- 
ing time, eliminate parts 
and wear. And the ex- 
clusive floating plunger 
allows power unit to re- 
main Stathonary, prevents 


SEE WHAT FINGERTIP 
CONTROLS DO FOR YOU 


(1) Press a button and 
flash a light on the lift 
spot. (2) Turn a key 
and lock or unlock the 
valve. (3) Twirl a knob 
for positive release valve 
action. (4) Pull a trigger 
and set the handle tor 
any one of three conven- 


distortion and leakage. ient positions, 


Modern fenders offer no prob- 
lem when you use LIFT-POST. 
For wheel service . . . for wash 
rack use — LIFT-POST gets cars 
and fenders up faster . . . exposes 
the entire wheel. 


BLACKHAWK 


A product of BLAACKHAWK MBG. CO., Dept. J-442, Milwaukee 1, Wisconsin 
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TO OWNERS OF VETERAN S-4 JACKS 


Factory-rebuilt power units are available from 
country-wide stocks. Liberal trade-in allowance 
for your old unit. And you can install a mew one 
yourself in 20 minutes! 


All-purpose 
4-ton Capacity 














Yes, 
Arco Color Machines are Champions! 
Champions since 1935...when Arco 


gave the refinish industry the first color machine. 


They'll always be the Champions... 
Because Arco, alone, gives you the 
patented features which assure 
efficient, economical operation. 


You'll get... 


PERFECT COLOR MATCHES —because Arco’s patented agitators 
scrape the bottom of the can...stir upevery bit of the pigment... 
give you consistent 100°; tinting strength from each basic color. 


SCIENTIFIC ACCURACY — because Arco’s patented triple-alarm 
measuring gauge is pin-point precise. 

FASTER TO USE—because Arco’s patented pouring spouts with 
knife cut-offs give you trigger-quick control of pouring... 
automatic air vents insure fast, even flow. 


EASIER TO USE—because cans pull down to pour. No lifting, 
stooping, stretching. No loose cans. All colors quickly available. 





What does this mean for you? Your choice of thousands 
of always-fresh colors...for any car or truck... ready 
to spray in five minutes. The result...faster shop operation; 
greater refinish profit! 





1935: Arco originated color matching equipment! 


TODAY: Arco leads the field 
with 3 color machine Champions! 





THE COLOR CADDY 
Ideal, low-cost color machine. 
Electric agitation optional 

at slight extra cost. 








THE COLOR BAR® 

Greatest Champion of them all! 

Last word in fast, accurate, 

all-electric color matching. THE COLOR WHIZ 
Perfect for any size shop. 
Electrically agitated. 


AR CO Points, Lacquers, 
PAINTS Varnishes, Enomels, 


: Protective Coatings 
ality... SINCE 1881 seine chuai 
| 


THE ARCO COMPANY, CLEVELAND 27, OHIO 
ARCO COMPANY OF CALIF. LTD., LOS ANGELES I, CALIF. 
A subsidiary of American-Marietta Company 








Keep Up To Date. . . 
Send In The Card For. . . 


@ more information about NEW PRODUCTS on following pages 
@ copies of these new FREE CATALOGS AND BULLETINS 


102. TWELVE PAGE BOOKLET IN 
COLOR illustrating two specialized materials 
for ODOR CONTROL in industrial house- 
keeping and plant sanitation work. Oakite 


Products, Inc., 22 Thames St., New York 6, 
ms 


103. FOUR-PURPOSE AUTOMOTIVE 
CLEANER—12-page booklet on Oakite Pene- 
trant describes safe, economical way to (1) 
degrease engine parts, blocks, transmission 
and differential parts; (2) clean radiators and 
water jackets; (3) steam detergent method of 
cleaning chassis, motors, underparts; (4) clean 
floors, grease pits, areas around lifts—all 
with one four-purpose cleaning material. 
Oakite Products, Inc., 52F Thames Street, 
New York 6, N. Y. 


104. FACTS ABOUT SPARK PLUGS AND 
ENGINES-—-To say that spark plugs are alike 


differ 
ts. The 


u facts 


and that it doesn't make much 
which you buy is mistaking fa 
of this booklet is to give y« 
you how vitally impertant good spark 
plugs are to efficient operation. Champion 
Spark Plug Co., 900 Upton St., Toledo 1, 
Ohio. 


1065. WAGNER AIR BRAKE AND RO- 
TARY AIK COMPRESSOR BULLETIN, Dis 
detail straight air and air-over 
air braking systems. Contains an 
of the operation of the Wagner 
Compressor complete with dia- 
section drawings, and photo- 
graphs. Lists by catalog numbers compon- 
ent parts as well as field installation kits 
Write for Catalog KU-201, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. Louis 
14, Missouri. 


cusses in 
hydraulic 
explanation 
Rotary Air 
grams, cross 


106. $100.00 REWARD—available to em- 
ployees of authorized new car dealerships. 
Turn to page 166 for details and write Dept 
330, Southern Automotive Journal, 806 Peach- 
tree Street N. E., Atlanta 5, Ga 


PROTECTS—a phamplet 
in which Pyrol 
Pyrol 


107. HOW PYROL 
describing in detail the way 
protects the moving parts of engines. 
Co., La Crosse, Wis 


110. THE PERFECT CROWN-—Earle Estes 
Mfg. Co. is offering a 4 page booklet in color 
illustrating and describing how the CROWN 
original valve pad SILENCES clicking noise 
and LUBRICATES ker arms in all valve 
in head engines. Earle Estes Mfg. Co., U 
City, Ga 


Union 


114. AUTOMOTIVE MAINTENANCE 
TOOLS—New OTC Bulletin A-47 shows the 
easy, SAFE way to handle many automotive 
repair ‘‘tuffies’’—such as pulling bearings, 
bearing races, fan pulleys, axle shafts, pin- 
ion shafts, stub pinions, ete., without dam- 
age. Shows many new OTC Special Tools 
designed to make life more pleasant for me- 
chanica For a free py. write to Owatonna 
Tool ¢ 
Minn 


ympany 889 Cedar 8S Owatonna 


115. THREE SERVICE MANUALS 
ing service operations on International Trucks, 
Diamond T trucks, and Four Wheel Drive 
Trucks. Illustrates tools in action. Owatonna 
Tool Co., Owatonna, Minn. 


cover- 


119. RAMCO SERVICE MANUAL—5th edi- 
tion. Illustrated. Gives complete data on pis- 
ton ring installation—also hints on locating 
engine trouble—causes of oi) loss—pitfalls of 
motor overhauling and how to overcome. Ram- 
sey Corp., 3698 Forest Park Blvd., St. Louis 

0. 


BOOK and technical 
data on automotive wheel alignment, frame 
straightening, wheel straightening, and wheel 
balancing. Other books and pamphlets avail- 
able on tire conservation methods and steer- 
ing adjustments. Bear Manufacturing Com- 
pany, Rock Island, Il. 


130 


122. INSTRUCTION 


123. PERMATEX TOON-OYL is a scientifi- 
cally developed product. It is a combination 
engine-carbon solvent, sludge preventative and 
film pressure-resistant. Its use produces 
smooth engine operation and gives protection 
against the formation of acid sludge and film 
breakdown. Permatex Co., 1720 Avenue Y, 
Brooklyn, N. Y 


124. MecCORD RADIATOR-CORE CATA- 
LOG—Replacement radiator cores for popular 
cars, trucks and tractors are listed in alpha- 
betical order, along with a size chart showing 
dimensions of McCord cores. It also lists com- 
radiators for Ford and Chevrolet. Me- 
Cord Corp., Riopelle at E. Grand Blvd., Detroit 
11, Mich. 


127. HYDRAULIC BRAKE FLUID 
VICE—HOW TO CHECK, DRAIN, F 
REFILL, BLEED--Easy reference book 
contains helpful service instructions as well as 
letailed descriptions and illustrations of the 
atest methods and procedures for profitably 
servicing hydraulic braking systems. Send for 
sulletin HU-17H, Wagner Electric Corpora- 
tion, 6362 Plymouth Avenue, St. Louis 14, Mo. 


131. BURD HANDY HANDBOOK FOR 
MECHANICS — Information on piston ring 
installation; also “No Job for a Dub” for dis- 
tribution by garages to their customers. Burd 
Piston Ring Co., Rockford, IIl. 


134. STREAMLINER CATALOGS on Moog 
Coil action front and parts, coil springs, 
chassis parts and electrically heat-treated 
springs for cars and trucks. Moog Industries, 
Inc., 6651 Easton Ave., St. Louis 14, Mo. 


136. MeCORD MUFFLER CATALOG—Con- 
tains a complete listing of mufflers, tail and 
exhaust pipes and merchandising suggestions 
on how to make more money replacing muf- 
flers and pipes. McCord Corp., Riopelle at E. 
Grand Blvd., Detroit 11, Mich. 


142. IGNITION — Catalog on Automotive 
ignition parts, wire and cable backed by 
customer satisfaction since 1921. Guaranteed 
by Andrews ba Co., 924 S. Theresa Ave., 
St. Louis 3, o. 


plete 


144. AUTOMOTIVE SERVICEMEN’S HAN- 
DY HAND BOOK — a simplified reference 
book for the operation, checking, tune-up and 
repair of auto, truck, and tractor engines. 
Burd Piston Ring Company, Rockford, Ill. 


149. NEW PAMPHLET DESCRIBING UNIT 
CONSTRUCTION OF Drive Shaft Bushing 
anc eal Assemblies, Housing Repair Kits, 
Repair Units, Transmission Case Ball S 
and Special Pinion Bearing Assembly 
Chevrolet cars, pick-ups and most G — 
ips. National Machine Works, A 
4305, Oklahoma City 9, Oklahoma. 


160. NEW BLACKHAWK ar ee POWER 
CATALOG No. P-50, AND PRICE ‘HEDULE 
Includes “‘catalog of uses,” covering Porto- 
Power service in repairing, rebuilding and 
reconditioning Write Blackhawk Mfg. Co., 
alog Dept., P. O. Box 613, Milwaukee 1, 


WHIZ CATALOG NO. 48-C—Describes 
complete line of Whiz Automotive Chemi- 
designed to make cars run better and 
R. M. Hollingshead Corp., 840 
Camden, New Jersey; Toronto 


MONEY 
Describes, 


5. HOW TO MAKE MORE 
REBUILDING CARBURETORS 
for the first time, how an average mechanic 

become a carburetor expert in one week 

the revolutionary “‘Hygrade Fingertip 

System of Carburetor Rebuilding.’ Tells how 

75 per carburetor 

time Hygrade 

Motor Products 
Y 


P roducts Division, 


work 
Standard 
Inc., Long Island City 1, N 


180. The LAMSON NO. 50-A AUTOMO- 
TIVE CATALOG—A complete reference book 
on the most popular sizes of cap screws, nuts, 


lock wash- 
studs, s 


lock nuts, cotter pins, stove bolts, 
ers, flat washers, expansion piugs, 
ter bolts and washers, ring gear, 
tor bolts, high nuts, U bolt rods, spring clip 
and spring center bolts, battery bolts, license 
plate bolts. List prices, weights, dimensions, 
and package quantities are given. Tne Lam- 
son & Sessions Co., 1971 W. 35th St., Cleve- 
land 3, Ohio. 

185. SERVICE MANUAL 
TOR OF MOTORS — A comprehensive and 
thorough reference book which puts special 
emphasis upon the diagnosis of excessive oil 
consumption and the proper procedure for 
piston ring installation. It includes special 
instructions to follow when working upon 
certain makes and models of cars, a listing 
and description of recommended ring tools, 
and an interesting, informative account of 
the development of the modern automotive 
piston ring. It is a non-technical explanation 
of a technical subject. Perfect Circle Co., 
Hagerstown, Indiana. 

186. BATTERY SERVICE MANUAL—Pre- 
pared by Association of American Battery 
Manufacturers as an authentic reference and 
guide for everyone interested in automotive 
storage batteries. It is complete in its cover- 
age of the subject and so simply written and 
so profusely illustrated that service men and 
car owners will find it easily understandable. 
Distributed by Auto-Lite Battery Corporation, 
P. O. Box 931, Toledo, Ohio. 

193. WIRE & CABLE CATALOG--A 24- 
page catalog covering every automotive use of 
electric wire and cable, complete with specifi- 
cation data—Electric Auto-Lite Co., Merchan- 
dising Division, Champlain & Chestnut St., 
Toledo 1, Ohio. 

197. SPARK PLUGS—Condensed four page 
specification folder for passenger cars, includ- 
ing 1951 models. “Plug Chek” Indicator and 
Data Book also available. This service tool is 
designed to assist service men in diagnosing 
spark plug heat range problems. The Electric 
Auto-Lite Co., Merchandising Division, Cham- 
plain & Chestnut Sts., Toledo 1, Ohio. 

214. THE WHYS AND HOWS OF VOLT- 
AG REGULATORS — Explains in simple 
language, every detail of Voltage Regulators 

how they work, why they are important, 
how to adjust and service them In 16-page 
handy pocket size edition, with many work- 
ing drawings to clarify and illustrate the 
text Standard Motor Products, Inc., Long 
Island City 1, N. Y¥ 

233. NEW 40-PAGE BLACKHAWK WRENCH 
CATALOG NO. W51 — Lists socket, box-type 
and open end wrenches and sets, including 
new Nuggett” double-duty drive socket 
wrenches. Blackhawk Mfg. Co., Milwaukee 1, 
Wisc. 

249. CATALOG NO. 47-A AND SUPPLE- 
MENT describes car application data on gen- 
erator and starter armatures and field coils. 
Contains valuable interchangeability data on 
all passenger cars through 1950 listing gen- 
erator and starter armature applications for 
the popular trucks. Arrow Armature Co., 
15 Fordham Road, Boston 34, Mass. 

250. CATALOG NO. 50-G 
complete line of generator and starter mo- 
tors. Complete car application data is in- 
cluded in this booklet for all passenger cars 
and popular trucks through 1950. Arrow 
Armatures Co., 15 Fordham Road, Boston 34, 
Mass 

257. RUBBER PRODUCTS — A condensed 
catalog designed for parts reference work 
just released. It contains handy simplified 
identification and illustrations of floor mats, 
pedal pads, motor mounts, and rubber bush- 
ings Anchor Rubber Products, Inc., 1725 
London Road, Cleveland 12, Ohio 

262. OIL FILTER MERCHANDISER — 
Those Extra Dollars and how to get them in 
oil filter service sales. All the facts on new 
Wix sales tools . The Cabinet Merchan- 
diser and Wix Dirtector. Wix Accessories 
Corp., Gastonia, N. C. 


FOR THE DOC- 


describes our 
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MOTOR CRACK REPAIR is fully de- 
in Tineber Products Company's new 


22-page manual. This manual contains specific 
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TING COM- 
R START- 


General sme 


IGNITION AVAIL- 
Socoketay Oo., Inc. New York 11, N. 


LINE OF switches 1 
peavest. 


ABLE ON B8 


403. HOW TO GET FASTER, MORE PLOF- 


ITABLE AUTO REFINISHING—An 


402. CATALOG 


te. 


Chicago 1, Illinois. 


of 


zi ‘ 


Ine., Sioux 


416, TAIL waite 


of SIOUX yg te 
tive repair 
Company, 


i 


Tear Out and Mail 


List Items You Want. 
Attached Card 
Now! 

Please be sure to fill in your Firm‘s 


Name and your position on the Cou- 
pon. This service cannot be extended 
to you unless this information is 





Send me these FREE Catologs and Bulletins . . . 
BCCI ICICI CIES 


i want details on these New Products . . . 























AND 


500—Brake Debonder 


An E-Ven-Heat debonder that will 
accommodate up to 15 passenger-car 
shoes in a single load has been added 
to the line of Barrett Equipment Co., 
21st & Cass St., St. Louis 6, Mo. 

It will handle shoes 8” to 16” in 
diameter and has a reported capacity 
of 120 popular-size brake shoes an 


f it, SONS 


hour. A sliding shoe rack moves for- 
ward for convenient loading and un- 
loading outside of the hood. The ma- 
chine operates on local gas supply 
and has stack connections to fit stand- 
ard stove pipes. 

Want more information? Use cou- 

pon on page 132 and you'll get it 


501—Steam Generators 


A booklet on its line of automatic, 
self-contained steam generators has 
been issued by Clayton Manufactur- 
ing Co., El Monte, Calif. It includes 
operational data and application sug- 
gestions, as well as charts and draw 
ings on the forced-recirculation sys- 
tem that gives greater efficiency. 

Want more information? Use cou- 

pon on page 132 and you'll get it 


502—Oil Drainer 


A remote-control] unit for draining 
motor oil, operated by a flex-cable 
leading to a lock and release button 
conveniently placed under the hood, 
has been introduced by Filtaire Prod- 
ucts, Inc., 1705 Peoria Road, Spring- 
field, Ill. 

A positive-action valve replaces reg- 

_- 





without having to go under chassis, 
the manufacturer stated. 
Want more information? Use cou- 
pon on page 132 and you'll get it 


503—Lamp Catalog 


A 36-page catalog on its line of 
miniature lamps, featuring more than 
50 lamps for specific automotive ap- 
plications, has been issued by General 
Electric Lamp Division, Nela Park, 
Cleveland 12, Ohio. 

In addition to listing applications, 
information is given concerning the 
size, life, voltage and cost of each 
lamp. 

Want more information? Use cou- 

pon on page 182 and you'll get it! 


CATALOGS 


ular crankcase drain plug on car or 
truck. The Oil Drain-O-Matic, as it 
is called, permits a complete drain 





Cin 
CLEAN UP THIS SPRING 


with ttae\W0 GREAT 
CLEANER-UPPERS 


WAX-TREATED 


POLISHING CLOTH 


The original wax-treated polishing 
cloth — outstanding sales leader in its 
field. Big size; heavy flannel, with 
stitched edge. In hand metal t 





MIGHTY MITT 


Another Las-stik hit. 

with a big market ready 

and waiting. For car 
washing and dozens of 

uses in the home. Top- 
quality chenille, strongly 
made, put up in a substantial 
clear plastic bag. And, for pro- 
fessional use on wash racks, a 
companion item—the Las-stik 
BIG BILL MITT. 


prighty mitt 


QUICK DELIVERIES NOW ON ALL ITEMS. 
ORDER FROM YOUR JOBBER TODAY. 





GOOD BUSINESS FOR YOU, TOO, ON 
THESE FAST-SELLING LAS-STIK PRODUCTS 


eoeeeeeeeeeeeeee 
THE LAS-STIK MANUFACTURING CO., 


DISTRICT REPRESENTATIVES: Southwest — Lynn & Hemphill, 
301 North Market St., Dallas 2; Southeast— Wesley O. 
Aaron, 843 Memorial Drive, S.E., ATLANTA; Kansas & Missouri 


*eeeee 
HAMILTON, OnIG 





— E. G. Craft, 804 W. 48th St., KANSAS CITY 2. 
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504—Brake Lining 


A brake lining designed to handle 
the extra work for brakes of cars 
equipped with automatic transmis- 
sions has been introduced by Gatke 
Corp., 228 N. LaSalle St., Chicago 








Easy-rolling... 
RALCO ROLLERS 


for Lube Equipment, 
Benches, Dollies 


A-T .42, as the lining is identified, 
is a development of the company’s 
grooved brake lining. It is said to 
provide increased holding power and 
maintain smooth, controlled decelera- 
tion, as well as resisting wear. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 


505—Ring Compressors 


Two piston-ring compressors, Model 
214 for passenger cars and Model 215 
for trucks and tractors, have been 
added to the line of Zim Manufactur- 
ing Co., Chicago 12, Ill. 

The two-band passenger-car model 
has a capcity of 2%” to 5” rings. 
Compressor band is 3%” wide and 
. | 


Lifetime Model C 


Practically indestructible. 
Comfortable headrest. 
Low-slung. America’s most 
popular creeper. 


LISLE CORPORATION, Box 1028, Clarinda, lowa 


gs 400d to), i 


SOLD BY MOST GOOD JOBBERS 


takes all rings at once, including skirt 
ring. It features a self-locking, heavy- 
duty ratchet pawl to prevent prema- 
ture release. 

The heavy-duty model has a com- 
pressor band 6%” wide and handles 
rings from 3%” to 7”. It has four 
tension bands and double self-locking 
ratchet. 

Want more 

pon on page 


information? Use cou- 
132 and you'll get it! 


506—Convertible-Top Manual 


A manual on the installation of con- 
vertible tops, with 31 large drawings 
to show the step-by-step method for a 
first-class job, has been issued by 
Atlas International Co., 1545 N. Fair- 
field Ave., Chicago 22, Ill. 

The manual is written in simple, 
easy-to-understand language that is 


said to make procedure clear to those 
who have never installed convertible 
tops. A cartoon character, illustrated 
in miniature, points out specific de- 
tails of installation. 
Want more information? Use cou- 
pon on page 132 and you'll get it! 


507—Signal Lamps 


A series of Class “A” directional- 
signal lamps, including a two-face 
lamp that is 2” wide and operates on 
a single bulb, has been introduced by 
Sparton Automotive Division, The 
Sparks-Withington Co., Jackson, Mich. 

The two-face lamp provides 12 sq. 
in. of lighting surface. The Stimsonite 
lens does away with reflectors inside 
the lamp. The combination of a plastic 
lens and reduced surface area makes 
the lamp less likely to be broken. The 
600 Series, as it is identified, includes 
six lamp combinations, each with self- 
cancelling switch. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 
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TAKE AN OIL FILTER’S 
TEMPERATURE TO TELL 
Y HOW “HOT” IT IS! 


This fast, easy test will tip you off on the condition 
of by-pass type oil filters. First make sure engine is 
running warm. Then feel the oil filter on the side 
that faces away from engine block. If it’s hot, it’s 
OK; if it’s cold, it’s plugged and needs replacement. 


FOR SURE PROTECTION, 
USE MoPar OIL FILTERS AND 
FILTER ELEMENTS 


Genuine Chrysler Corporation Parts for 
Plymouth, Dodge, De Soto, Chrysler 
Cars, and Dodge “Job-Rated” Trucks. 


You can count on real engine protection and dependable 
performance with MoPakr oil filters, filter elements, and 
other lubrication system parts. 

They’re factory-engineered . . . factory-inspected .. . 
and supplied by Chrysler Motors Parts Corporation. 
Small wonder, then, that they offer assurance of finest 
quality and complete customer satisfaction! 


Furthermore, you can get the MoPar parts and acces- 
sories you need fast! Just see your nearest Plymouth, 
Dodge, De Soto or Chrysler dealer. 


Display this sign to let people know you 
recommend and install MoPar parts. For 
details, write Advertising Dept., Chrysler 
Motors Parts Corporation, Detroit 31, Mich. 





CHRYSLER MOTORS PARTS CORPORATION + DETROIT, MICHIGAN a 


508—Motor Oil 


“New RPM” motor oil, a heavy- 
duty oil for passenger cars that is said 
to reduce engine wear, is now being 
marketed by California Oil Co., Bar- 
ber, N. J. 

Radioactive piston rings were used 
in testing the oil to determine how 
much metal was worn off when dif- 
ferent types of oil were used, accord- 
ing to the manufacturer. 

Want more information? Use cou 

pon on page 132 and you'll get it! 


snow away from the windshield has 
been placed on the market by Sinko 
Manufacturing & Tool Co., 3135 W. 
Grand Ave., Chicago 22, III. 

The deflector has a plow-type de- 
sign, said to be more efficient in set- 
ting up proper air current for deflec- 
tion. It is available in red, blue, green, 
amber and clear. Mounting clamp is 
of stainless steel. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 


510—Mileage Gauge 


The Mile-O-Meter gauge, which is 
mounted near the steering wheel so 
driver can tell at all times whether 
he is getting good gas mileage, is now 


509—Bug Deflector 


A plastic deflector that mounts on 
hood of car and directs bugs, dust and 








being marketed by Gale Hall Engi- 
neering Co., 107 Northampton St., 
Boston 18, Mass. 

The unit is a vacuum gauge with 
special dial markings to be read di- 
rectly in terms of gas mileage and 
engine condition. By watching the 
dial, driver can accelerate more 
smoothly and overcome the natural 
tendency to apply too much foot pres- 
sure, wasting gasoline which cannot 
be burned. 

The speed with which the needle 
changes position and the way it fluc- 
tuates also give an indication of 
ignition timing, fuel-pump condition, 
valve condition and other units affect- 
ing efficient engine operation. Instal- 
lation instructions furnished with the 
unit tell how to interpret readings. 

Installation of the unit is easy and 
in most cases requires no drilling, a 
company announcement said. It is 
adaptable to current models. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 





WERRITESET MEG. CO. 
REPRINTS OF THIS 
CARTOON 
AVAILABLE ON REQUEST! 
CHARGE 


BRAKE 


RAE | A 
SHOP Bf” 











511—Cam Knurler 


The Kam-Knurl, a machine designed 
to provide a precision method for ex- 
panding piston cam diameter, has 
been introduced by Tillis Manufactur- 
ing Co., P. O. Box 59, Elkhart, Ind. 

The machine features a self-align- 
ing knurling head with two roller 
knurls controlled by an air cylinder. 
One roller knurl is on the outside of 
the piston and the other, acting as a 
roller anvil, is on the inside. Even 
spacing of knur! patterns is controlled 
by a gauge on the bed, while the 
length of the knurl patterns is gov- 
erned by adjustable stops on the 
lathe-type headstock. 


If you're having trouble getting new business, you 
might try Heine's idea of having his shop at the bot 
tom of a steep hill. Pretty rough deal sometimes, though 
—especially when your prospects don't have any brakes. 

A better idea than this, and one that will really build 
your business, is to feature RiteSet long /Jasting lining. 
Your customers will appreciate those extra thousands Want more information? Use cou- 
of miles and will always come back to you for the next - pon on page 182 and youll get it! 
job. Isn't that the way you'd feel about people you buy —_—,: i 
things from? "a 

The RiteSet deal is the best deal in town. It'll make = 
you more money—and bring you the happiest, jolliest, 
laughingest, gayest, swellest bunch of lifelong cus- 
tomers you ever cast a glimmer on. Try it! MANUFACTURING CO. 

- HOME OFFICE AND PLANT 
2435 Enterprise Street 
Los Angeles, California 
RiteSet products are sold thru Jobbers 


@ FRICTION + LONG WEAR 

| e FADE RESISTANCE 

[ © OIL-WATER REPELLENCE 
RITESET WAREHOUSES ATLANTA 
MINNEAPOLIS PHILADELPHIA R 





HOUSTON 
SEATTLE 


8 TON H AGO DETROIT 
SAN FRANCISCO 








Ls ere Rae 
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“Dont take chances , 
with unknown service parts’ 


“If there’s one lesson I’ve learned in this The outstanding customer satisfaction Auto- 


business, it is—don't take chances with Lite Original Factory Parts afford service men 


unknown service parts. The moment you . . 
think every replacement part is the same is proved by this fact: more than half of 


quality — you're asking for trouble. The America’s car makers specify Auto-Lite. Make 
boys that work for me are trained to give the wise choice of original f s an 

the best service work possible, but no man 8 oe actory pares d 
can give his best unless the part he uses protect your honest workmanship . . oe 
backs him up. That’s why I insist they use build your profits and your business. For full 


the same parts the car maker specifies .. . information, write direct to 
Original Factory Parts.” 
Charles Morvec THE ELECTRIC AUTO-LITE COMPANY 


3916 West Fullerton, Chicago, III. Toledo 1 Parts & Service Division Ohio 


TESTED QUALITY” 


HELPS YOU DELIVER AMERICA’S 
FINEST ELECTRICAL SERVICE 


SERVICE PARTS 


TUNE IN “SUSPENSE” . . . CBS RADIO MONDAYS . « CBS TELEVISION TUESDAYS 
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512—Screw Assortment and 30” lengths has been introduced 
by J. E. Fricke Co., 40 N. Front St., 
No. 485 assortment of Phillips-head Philadelphia 6, Pa. 
sheet-metal-type screws for cars and Handles are corrugated for firm grip 
trucks has been added to the line of when wet. All washers are equipped 
Champ-Items, Inc., 6191 Maple Ave., with corrosion-resistant fitting for at- 
St. Louis 14, Mo. tachment to standard hose. A wooden 
The hardened screws are designed display stand that holds 12 washers 
to replace standard trim and body of assorted sizes is available. 
screws. The assortment includes 648 Want more information? Use cou- 
screws of 30 types. They are con- pon on page 132 and you'll get it! 
tained in a strong metal box 
Want more information? Use cou 
pon on page 32 and you'll get it! 


514—Hot-Spray Heater f “ 
Model 202 hot-spray heater, de- pon | 
/ 


signed to heat lacquer or enamel in 
the original one-gallon container, has 

A line of car washers with yarn been announced by Spee-Flo Co., 3603 
heads and plastic handles in 12”, 20” Harrisburg Blvd., Houston, Texas. 4 


513—Car Washers 


An automatic thermostat is an in- 
tegral part of the heater. This heater 
is recommended by the manufacturer 
for refinishers who use up to three 
gallons an hour. Lacquer or enamel] 
is poured from the heater into regu- 
lar spray cup for application. For 
spot work, small amounts of enamel 
or lacquer can be heated in conven- 


Ag Ae 6 sd ie Sena 
OF CUSTOMER GOOD-W Siete aia 
ing unit. 


eS EE, , > . 
igi. ‘ Want more information? Use cou- 





pon on page 32 and you'll get it! 


915—Battery Chargers 


A fast-slow battery charger and a 
slow charger, both featuring full-wave 
selenium-rectifier circuits for greater 
economy and efficiency, have been an- 
nounced by Sun Electric Corp., 6323 
Avondale Ave., Chicago 31, Ill. 

Model FBC (top photo) is a fast- 
slow charger with automatic switch- 
Every time you install an Airtex over for long-lasting finish-charging. 
This feature is said to prevent weak 








Fuel Pump with the 50,000-Mile Guaranteed 
Diaphragm, you give a motorist the three 

things he wants most . . . easy starting, quick get-away, 
greater mileage! That’s why one satisfied 

customer tells another, why you build steady 
business through good-will . . . why 


you make more sales and profits with Airtex! 





ORDER FROM YOUR JOBBER NOW! 


Also ask for Airtex Anti-Pulsation Fuel Filters. Self- 
cleaning, porous metal filter disc removes dirt, lint, water. 
Equipped with the patented shock absorber 
Diaphragm, guaranteed for 50,000 miles! 


and temporary surface charging. 
There are four settings for fast- and 
medium-charge rate, as well as four 
for slow overnight charging. 

Model BC (lower photo) is a slow 
charger that is said by the manufac- 
turer to charge the average battery 
for less than two cents’ worth of cur- 
rent. It is available in models for 
charging 6-volt and 12-volt batteries. 

Want more information? Use cou- 

pon on page 182 and you'll get it! 
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FEATHER 3 RS 7 - 


YOUR 7 ...WITH 
NEST... , 7 
2 ee FAST-SELLING 


CASCO 


ACCESSORIES 


j 
— 
‘a 
SNS a CASCO INNER-CONTROLLED 
> tae SPOTLIGHTS 


vs 
. FINEST MADE! THRU-THE-POST OR 

CASCO VIS-O-LITE CASCO “SPOTLIGHT” MIRROR THRU-THE-DOOR MOUNTING 
AN ILLUMINATED CIGARETTE LIGHTER. FITS MOST SPOTLIGHTS Powerful sealed beam light controlled from 
THE FIRST AND ONLY LIGHTER A inside the cor, turns in o complete circle up 
WITH AN ILLUMINATED WELL! design... heav- 
Terrific demand for this most modern and 
sofest of automatic pop-out lighters. Light 
from dashboord well guides hand back i 
swiftly ond sofely. Neo. $-10 — List Price $3.00 

No. L-31_ List Price $2.85 








ADVERTISING 


NEW On-The-Post SPOTLIGHT in great mass 

Mounts completely on outside of cor. magazines like the 

Bigger sales with this chrome beouty that makes CASCO a 
inner familiar name to 


owner. Fits the new cars with posts foo nar- 
row for mounting. 


No. $-240 List Price $14.00 





DEPENDABLE PRODUCTS FOR OVER A QUARTER CENTURY CASCO PRODUCTS CORP. BRIDGEPORT 2, CONNECTICU 


+ 


Southeast Repr.: LAWRENCE M. HIRSIG G CO Southwest Repr.: HIRSIC-FRAZIER COMPANY 
American National Bank Bidg., Jacksonville 7, Fla Box 1140, 807 Cotton Exchange Bldg., Dallas, Texas 
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516—Antenna Leads 


A series of 15 automobile-radio re- 
placement antenna leads varying in 
length from 12” to 96” has been intro- 
duced by National Electronic Manu- 
facturing Corp., 42-08 Vernon Blvd., 
Long Island City, N. Y. All leads are 
of well-insulated, weather-resistant 
shielded cable and are fitted with 
standard plug-type terminals. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 


517—Starter Booster 


A self-contained vibrator-type elec- 
trical unit, developed for use where an 
electrical self-starter cannot crank a 
very high compression engine fast 


enough to energize a Vertex magneto, 
has been announced by F. T. Griswold 
Manufacturing Co., W. Lancaster 
Ave., Wayne, Pa. 

The booster is said to provide a hot 
spark at the plugs even at zero r.p.m. 








... Feaddvwd ti lV 952 
Cer Cee Clde 


The American public is being told today that motor 
mounts are a vital factor in controlling engine vibration. 
The motorist is promised smoother performance from 

new type engine mounts in many 1952 models. 

What does this mean to you? Simply that your customers 
will be more aware of the important part motor mounts 
play in a smooth-running engine. It means Mr. Average 
Motorist will be pre-sold before he enters your shop. 

And it means more motor mount business on late as well as 


early model cars. 


Be ready to meet the challenge of an even greater market. 
Anchor is ready to back you up with the finest, most 
complete motor mount line in America. 


STEELASTIC MOTOR MOUNTS ARE BRASS-PLATED AND MADE TO ORIGINAL EQUIPMENT SPECIFICATIONS 


1725 LONDON RD., CLEVELAND, OHIO 





SZ 





It is connected between a 6- or 12-volt 
battery and the magneto is ener- 
gized usually by an ordinary push- 
button switch. 
Want more information? Use cou- 
pon on page 182 and you'll get it! 


518—Armature Tester 


The Short Finder, a device to locate 
the shorted coil in generator and 
starter armatures, has been developed 
by International Products Co., 1450 S. 
Michigan Ave., Chicago 5, Ill. 

To operate, armature is placed on 
the tester and the power is turned on 
by a foot switch. When switch is re- 


leased, armature is said to rotate so 
it stops with pointer indicating the 
closest slot in which one of the two 
shorted coils is found. Rocking the 
armature by hand with the power on, 
the operator can determine the slot 
containing the shorted coil by the re- 
sistance it offers. 

The tester will handle armatures 
from 2%” to 4” in diameter. It oper- 
ates on normal AC line voltage and is 
designed for attaching to work bench. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 


519—Lift Catalog 


A catalog on its Aerol line of lifts 
has been issued by the Automotive 
Division, The Cleveland Pneumatic 
Tool Co., 3781 E. 77th St., Cleveland 
5, Ohio. 

Features include a stand selection 
guide and reproductions in color of 
brackets, frames, plates and other 
parts for clearer understanding of 
their use. Adapters and lift kits are 
described and pictured. The Aerol line 
includes engine stands, dollies and ac- 
cessory equipment formerly made by 
Clayborne Manufacturing Co. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 


520—Truck-Color Chart 


A wall chart containing color chips 
of 54 popular, ready-mixed colors for 
commercial vehicles is now available 


from the Automotive Division, The 
Sherwin-Williams Co., 101 Prospect 
Ave., N. W., Cleveland 1, Ohio. 

The chart helps sell more truck-re- 
finishing jobs, the manufacturer said, 
since owner can see and compare ac- 
tual colors. Intended as a wall display, 
the chart may also be used in catalog 
or file folder. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 
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521—Electrical Extensions 


A series of portable branch circuit 
extensions that make it possible to roll 
light and power outlets to places 
where they are needed has been an- 
nounced by National Electric Prod- 
ucts Corp., 13th Floor, Chamber of 
Commerce Bldg., Pittsburgh 19, Pa. 

The NE Rolla-Duct, illustrated, pro- 
vides a power and light head, light- 
ing head with four sockets or four- 


socket infra-red spreader. It carries 
an approved rating for 20-ampere 
loads for 115- or 120-velt operation. 
Cable and wheels are resistant to oil, 
grease, water, acid and abrasion. 
Want more information? Use cou- 


pon on page 132 and you'll get it! 


522—Signal Lamps 


A line of directional-signal lights, 
in three kits with reflector-faced 
lights and two kits with sealed-beam 
lights, is now being marketed by K-D 
Lamp Co., 1910 Elm St., Cincinnati 
10, Ohio. 

The double-faced lights are said by 
the manufacturer to eliminate glare- 
back from sun or oncoming head- 


lights, increasing the on-and-off con- 
trast of the flashing light. Designed 
to minimum size that conforms to 
Class “A” specifications, the kits are 
available in  flush-mounting and 
bracket-mounting types. 


523—Aerial Catalog 


A catalog on its “Top-Flyte” line 
of automobile aerials, featuring the 
“Magic-Ball” model that reportedly 
can be installed in a few minutes by 
one man, has been issued by The 
Gabriel Co., 1523 E. 45th St., Cleve- 
land 3, Ohio. Available promotional 
material for the line is also described 
in the catalog. 

Want more information? Use cou- 
pon on page 182 and you'll get it! 


524—Rubber Mat 


A heavy-duty synthetic-rubber mat, 
designed for workshop floors, runners 
back of counters, door entrances and 


applications, has been an- 


Monkey Grip Sales Co., 
Hines Blvd., Dallas, 


similar 
nounced by 
5320 Harry 
Texas. 

Three sizes are available: 12%” by 
18”, 16” by 23” and 18” by 36”. The 
mats help insulate against shock, re- 
lieve foot fatigue and provide safe 
footage on slick floors. 

Want more information? Use cou- 
pon on page 132 and you'll get it! 





GENERATE Sa/24 REGULATE 


THIS 


AMERICAN BOSCH 
GENERATOR REGULATOR 


AMERICAN BOSCH 
IGNITION COILS 
he precision cher- 
aerorloties of these 
famous Coils ore 
the result of ona, 


techniques 7 
we more 
~ perience 


rs’ expe e 
Tate prodecne 


electric Squipment. 


se ATOR : 
a §=RGD 6-1 


Most every car can be handled with this 
“3 for ALL” Generator Regulator Kit! 
It’s complete with replacement data and 
installation instructions in a shipping con- 
tainer that converts to an attractive coun- 
ter display. Use it to keep service sales 
UP and inventory DOWN. 

The progressively improved perform- 
ance of American Bosch Generator Regu- 
lators has been demonstrated in millions 
of these precision units used as original 
equipment. Here’s the best Regulator 
money can buy—longer life and more 
permanent stability—yet priced right for 
replacement volume. Ask your Jobber 
about the “3 for ALL” KIT. American 
Bosch Corporation, Springfield 7, Massa- 
chusetts. 


ae 





Want more information? Use cou- 


pon on page 132 and you'll get it! (sams Roputarere agin wrnaeninad wipers wae : 
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525—Wiper Catalog 


A 20-page catalog on its wiper mo- 
tors has been issued by The Ander- 
son Co., Gary 40, Ind. It includes 
many illustrations and a listing by 
make, model and year of correct wiper 
motor, wiper arms and blades for 
popular makes of cars and many com- 
mercial vehicles. 

Want more information? Use cou- 


pon on page 182 and you'll get it! 


526—Silencing Muffler 


A muffler with “fenced-in” silenc- 
ing, using air between the double 
shells of the muffler instead of a com- 
pound wrapper, has been developed by 


AP Parts Corp., 1731 AP 
Toledo l, Ohio. 


x Me 
Building, 


The outer shell, as shown in illus- 











METALLIC 
SEAL 


Repairs 90% of 
all block and head 
cracks immedi- 
ately. 


KEW Products, Inc. 


WHITTIER, CALIFORNIA 


BLOOMINGTON, INDIANA 








tration, is ribbed to allow air spaces 
between shells. ests show that the 
various frequencies of sound are ab- 
sorbed by the air channels to full 
satisfaction, the manufacturer stated, 
while tinny vibration is also elimi- 
nated. Since there is no silencing 
material to hold moisture, the ten- 
dency to rust is said to be reduced. 
Want more information? Use cou- 
pon on page 132 and you'll get it! 


52 7—Tie-Rod Di splay 


A colorful, three-color display for 
its line of Master Brand tie-rod ends, 
featuring a cut-away view to show 
construction, is now available from 


Chefford Master Manufacturing Co., 
Inc., Fairfield, Ill. 

The display is mounted on heavy 
board and equipped with an easel, 
making it suitable for use on counters, 
shelves or in windows. It features 
the firm’s guarantee on tie-rod ends. 

Want more information? Use cou- 


pon on page 132 and you'll get it! 


528—Part Push-Cart 


Push-cart carriers for parts, simi- 
lar to those used in super markets, 
are now being produced by Continen- 
tal Fixtures Co., 1248 W. Main, Okla- 
homa City, Okla. 

The Nest-Karts, as they are called, 
have a large top basket and a built- 
in lower basket also, if desired. 
Baskets for small items can be at- 
tached inside the standard baskets 
without interfering with the nesting 
feature that permits storage in a 
small place. The baskets have ball- 
bearing casters with non-marring rub- 
ber wheels so they can be rolled 
through salesrooms without damage 
to floor. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 


529—Automotive Enamel 


No. 1001 automotive enamel, de- 
signed for interior or exterior use on 
construction equipment, trucks, trail- 
ers, farm equipment and industrial 
use when durability is of importance, 
has been added to the line of Bruning 
Brothers, Inc., 4209 E. Chase, Balti- 
more, Md. 

The enamel is reinforced with alkyd 
resin for added washability and du- 
rability. It may be applied by either 
spray or brush. Popular truck and 
tractor colors are available, as well as 
individual fleet colors on special order. 

Want more f cou- 

pon on page 


information? U'se 
132 and you'll get it! 
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5930—Fuel Regulator 


The Milesmaster fuel-pressure reg- 
ulator, designed to even the flow of 
fuel when it enters the carburetor and 
reduce fuel pressure to a _predeter- 
mined factory setting, has been de- 
veloped by Schneider Carburetor Co., 
Inc., 620 Chestnut St., St. Louis, Mo. 

The regulator lessens wear on 
needle valve and seat of the carbu- 


retor, lessens gumming of pistons and 
valves, makes it easier to start hot 
motors, reduces so-called vapor lock, 
promotes smoother operation of the 
motor, prevents flooding of the car- 
buretor and gives better fuel economy, 
according to an announcement from 
the manufacturer. It can be installed 
on cars and trucks. 

Want more information? 

pon on page 132 and you'll get it! 


Use cou- 


531—Jack Catalog 


A catalog on its line of push-and- 
pull hydraulic jacks and attachments 
has been issued by Hein-Werner Corp., 
Waukesha, Wis. The catalog features 


a new open-shelf stand and starter 
sets for the automotive field, as well as 
a new portable kingpin press and 
other attachments for body, frame and 
axle repair. 
Want more information? 
pon on page 132 and you'll get it! 


Use cou- 


532—Directional Light 


A directional-signal light, built with 
a Magnalume plastic lens that elimi- 
nates the need for a reflector and per- 
mits a narrower light, has been in- 
troduced by Arrow Safety Device Co., 
Mount Holly, N. J. 

The Class “A” light is suitable for 
trucks, trailers and buses, according 


The protectors 
One type 1s 
systems of 
rain, 


tion made as before. 
are said to resist oil rot. 
said to protect ignition 
popular cars from condensation, 
snow, road splash, dirt and dust. 

Want more information? Use cou- 

pon on page 182 and you ll get it! 


to the manufacturer. The light is 
available in three models: single-faced 
for bracket mounting, double-faced 
for front fenders and flush-type for 
body mounting. A pressure snap ring 
makes it easy to replace bulb. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 


534—Chrome Cleaner 


A liquid cleaner that is said to re- 
move rust and corrosion from chrome 
and stainless steel has been added to 
the line of S. C. Johnson & Son, Inc., 
1525 Howe, Racine, Wis. The liquid 
is poured on a soft cloth and the metal 
rubbed until clean. 

Want more information? Use cou- 

pon on page 182 and you'll get it! 


533—Plug Protectors 


A vinyl-plastic spark plug protector 
that reportedly can  be_ installed 
quickly without tools of any kind has 
been announced by Endlaco, P. O. Box 
2134, Milwaukee 1, Wis. 

To install, the Sparkap is slipped 
over the cable end, then slipped back 
over the spark plug and the connec- 





DURA-BOND 
Cle round cambhaft- bearings 


The only true round—no split or interlock to 
cause distortion. Lifeguard performance—perfect 
tolerance assures maximum engine protec- 

tion. Uniform wall thickness eliminates high 

and low spots, assures proper shaft action 

and maintenance of oil pressures. Easy to insert 
—no loose ends to match and hold together. 
Undersizes available to eliminate align boring. 


wy A e 9) 
Unauctionale Y 


the Ke node cam bea tisiged 


WE made ‘ 





SEND FOR “FACTS ILLUSTRATED” 


Free booklet gives you picture-proof of the all round 
. slog (the only complete 


i's higher 


»rofita, su; 
[ ompany your copy of 


ine for gas 


| “Facts I strat d' r te 


| DURA-BOND ENGINE PARTS COMPANY + 725 Loma Verde Avenue, Palo Alto, California 


PLEASE SEND ME "FACTS ILLUSTRATED", AND YOUR COMPLETE CATALOG 


NAME FIRM NAME 


ADDRES CITY 
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535—Dash Tray 


The “Champion” dash tray, which 
attaches to the dash of cars and trucks 
with two high-flux magnets to hold a 
variety of small objects needed by 
driver and passengers, has been an- 


nounced by Glass Laboratories, Inc., 
407 Douglass St., Brooklyn, N. Y. 
The tray is available in three metal- 
lic colors to blend with interiors of 
vehicles: gold, maroon and gray. 
Want information? Use cou- 
pon on page 132 and you'll get it! 


more 


536—Wheel Weights 


A line of wheel-balance weights 
with seven types covering 57 sizes for 
trucks, buses, passenger curs, motor- 
cycles and aircraft is now being mar- 
keted by Mid-Western Auto Parts, 
Kokomo, Ind. 


A spring-steel clip is dove-tailed on 
the inside and outside of the lead, with 
the lip of the clip curved to fit curva- 
ture of rim flanges. Beveled edges 
allow easier application. 

Want more information? Use cou 

pon on page 132 and you'll get it! 
537—Exhaust Extension 


The “Caddy” exhaust extension, 
styled to add beauty to car as well as 
protecting rear bumper from exhaust 
stains, has been placed on the market 
by The Wilson 959 Common 
wealth Ave., Boston 15 ass. 

The model is said to fit all cars, in- 
cluding those with oval exhaust pipes. 
It bolts on quickly and securely. Two 
models are available: one in chrome 
plate throughout and the other with 
two jewel reflectors. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 


538—Wheel Bearings 


Wheel-bearing assortment FW849, 
containing 26 front-wheel bearings 
and component parts that are said to 
give coverage of 85 per cent of pas- 
senger cars now on the road, has been 
added to the line of L & S Bearing 


Co.., 


144 


1015 Oklahoma 

i Okla. 

The kit covers cars built by Gen- 
eral Motors, Ford, Chrysler an 
others. Packed in an easel-type dis- 
play, it contains a quick-reference ap- 
plication chart. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 


N. Broadway, 


539—Clutch Catalog 


A 180-page clutch catalog and five 
supplements to its engine-bearing and 
chassis catalogs have been issued by 
Replacement Sales Division, The 
Cleveland Graphite Bronze Co., 6545 
Carnegie Ave., Cleveland 3, Ohio. 

Containing information on the Mon- 


mouth line of clutch plates and parts, 
the catalog is divided into quick-refer- 
ence alphabetical and numerical sec- 
tions. Supplements to the chassis cata- 
log include front-wheel-suspension 
parts, steering, king-bolt sets and 
spring shackles. 

Want more information? Use 

pon on page 132 and you'll get it! 


cou- 


540—Wheel Spinner 


A wheel spinner featuring a repro- 
duction of a Confederate flag has 
been added to the line of Sinko Manu- 
facturing & Tool Co., : W. Grand 
Ave., Chicago 22, Ill. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 
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541—Spray-On Paint 


Twelve implement and _ tractor 
shades to match standard colors of 
major farm-implement manufacturers 
have been added to the Sprayon line 
of Champion Bronze Powder & Paint 
Co., 2536 W. Van Buren St., Chicago 
12, Ill. Colors are sprayed on directly 
from aerosol cans without any other 
equipment. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 


542—Cylinder Catalog 


MERCURY 


HYDRAULIC BRAKE 
CYLINDERS 


The 1952 edition of its hydraulic- 


brake-cylinder data book has been 


issued by Mercury Brake Products 





Here's startling news for the muffler industry! Our engineers 
have developed a revolutionary muffler with a ribbed 
outer shell which does an outstanding job of silencing 
the new high compression engines. The ribs create a 
dead air space between inner and outer shells. They act 
as fences which "fence-in" the sound vibrations and keep 
them from reverberating around the shell. 


This muffler, which is now being made for original 
equipment on several 1952 models by our subsidiary, 
Oldberg Manufacturing Company, is available to AP 
dealers. The new design will also be used whenever this 
type of silencing is required for modern high compression 
engines. Here is ther example of why AP leads 
the field. 








THE Mp PARTS CORPORATION 
1786 AP Building « TOLEDO 1, OHIO 
Manufacturers of: MUFFLERS * PIPES © MIRACLE POWER © dof 123 
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Co., 1582 W. Fulton St., Chicago 7, 
Ill. Besides displaying the line of 
master and wheel cylinders, the book 
contains identification lists and cross- 
indexed listings of parts numbers for 
popular cars and trucks. 

Want more information? Use cou- 

pon on page 132 and you'll get it! 


543—Oil Dispenser 


An oil dispenser that opens oil can 
by finger pressure on a handle-lever 
after dispenser is in place in the oil 
filler pipe has been announced by 
Stanley D. Bowles Co., 1910 S. Lamar, 
Dallas, Texas. 

The dispenser rests in the filler pipe 
without support, so attendant is free 


to go about other servicing duties 
Two cutting blades are said to as- 
sure proper venting for fast and com 
plete drainage of opened can, avoid 
ing waste and making a hit with car 
owners. The unit is of 18-gauge steel. 
Want more information? Use cou- 
pon on page 132 and you'll get it! 


544—Take-l Ip ‘Display 


A display card for its brake-cable 
take-up, containing 12 take-ups, has 
been announced by Champ-Items, Inc., 
6191 Maple Ave., St. Louis 14, Mo. 

The take-up is said to take the 
slack out of emergency brake on pas- 


CHAMP items 


BRAKE CABLE TAKE-yp 


for ALi Cans 


senger cars. It can be installed in a 
few minutes without disconnecting 
cable and using only a screwdriver, 
according to the manufacturer. 
Want more information? Use cou- 
pon on page 182 and you'll get it! 
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buretor. Simply loosen the nuts of Stopping Pointer Waver 


GOT A GOOD 
$ IDEA? 

will be paid for every 

time - saver or shop 

short - cut accepted 
for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be considered. 
Send them to: Southern Auto- 
motive Journal, 806 Peachtree 
Street, N. E., Atlanta 5, Ga. 


the two rear mounting studs. If 
the exhaust gas can be heard or felt 
at this point, the passages can be 
assumed to be okay.—Lynn F. 


On Some Speedometers 


_ STOP pointer waver on speed- 
ometers at low speeds and sell 
more cable, remove the old cable 








Snoddy, 1622 Vivian Street, Shreve- 
port, Louisiana. 





and place on end in a vise. 

Turn the other end with finger 
pressure. Some will give as much 
as two turns. Compare this with a 
( N CARS such as the late-model From Oldsmobile Cars new cable so the customer can see 
Mercury, the carburetor idle the difference—Hal C. Hawkins, 
i & REMOVE the steering-gear plug Hawkins Speedometer Service, 

from an Oldsmobile, use this Memphis, Tennessee. 
system: 

Put on a cotton glove and dip in 
water. In this way you can remove Relining Riveted 
the plug without burning the back Brake Shoes 
of your hand on the manifold. It 
will save a lot of time.—Ernest F. Wwe relining brake shoes, espe- 
Godiove, 3521 Douglas Street, El cially Bendix shoes, instead of 
Paso, Texas. starting in the center and working 


Checking Idle Heat System 


In Late-Model Mercurys p : ; 
Removing Steering Plug 


system is prevented from freezing 
up on cold mornings by heat from 
the exhaust system. When a com- 
plaint is made of poor idle when 
cold, it is possible the exhaust pas- 
sages bringing heat to the car- 
buretor have become restricted with 
carbon. 

This condition often can be 
checked without removing the car- 





GRINDS THE TOUGHEST JOBS...iN THE CAR! 





PORTABLE * EASY TO USE * ACCURATE « FAST 


handle all crankpins with lengths 
of from 1%” to 2%” and diame- 
ters of 1.6” to 2%”. Extra Equip- 
ment available to increase the 
dependable precision tool for diameter range from 2%” to3%”. 
grinding hard, battered and out of For in-the-car work crankshaft 
round crankpins. Maintains origi- may be turned with rear wheel 
nal alignment with main bearings. drive unit shown below, or with 
Positive control. Every pincan be new flywheel drive (not shown) 
ground to same size if desired. for Fluid Drives & Hydromatics. 
Crankshaft may be pulled and 
turned in lathe with lathe attach- 
ment or may be turned in crank- 
shaft grinding Stand (both shown 
below). 





Grinder can be set up and attached 
to crankshaft in 10 minutes. No 
need to raise car if oil pan can be 
removed without raising car. A 





SPECIFICATIONS: Grinder complete 
in carrying case with stabilizer 
and one each %” and 1%” grind- 
ing wheels. Standard models will 





REAR WHEEL 
DRIVE 























WINONA TOOL MFG. CO. 


WINONA, MINN., U.S.A. 


Export Office: 238 Main St., Cambridge, Mass., U. S. A. 
Cable address: McKim, Boston 
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out, put a rivet in each corner. Press 
it only enough to keep it from fall- 
ing out and then start in the center 
and work out. 

The last rivets at each corner will 
let the lining work out as before and 
all the holes will line up and prevent 
redrilling. This means a quicker 
and a nicer job.—Hugh K. Williams, 
570 Boulevard Place, N. W., At- 
lanta, Georgia. 


Loosening Piston Pin 
From Connecting Rod 


0 LOOSEN extra-tight piston pin 

from connecting rod when rod 
is changed with piston in cylinder 
on Chevrolet cars, we do this: 

Loosen cap screw holding piston 
pin half way. Use 3¢”-drive socket 














| 


NUT —, 
BOLT ——> 


and short extension and long 5/16” 
threaded bolt and nut and flat 
washers, as shown in illustration 
By turning nut, this makes an ex- 
cellent press to open eye of rod. 
C. Kernaghan, 2324 Harris, Inde- 
pendence, Missouri. 


Installing Radio Antenna 
On the 1952 Mercury 


O* THE 1952 Mercury, the radio 
antenna is placed in the right 
front fender by working from bot- 
tom side. To make this possible, 
a removable plate is provided in the 
fender splash shield but, unfor- 
tunately, the upper bolts holding 
this plate are very difficult to get to. 

A great deal of time can be saved 
on this job by removing only the 
two lower bolts and bending the 
plate outward, which will allow suf- 
ficient room to work the antenna up 
through the fender. When the in- 
stallation is complete, it is an easy 
matter to bend the plate back into 


shape and replace the two bolts.— 
R. D. Hudgens, 2814 Lillian Street, 
Shreveport, Louisiana. 
Correcting Defective 
Distributor Cap 


‘HOULD you have a defective dis- 

tributor cap and be unable to 
locate a replacement immediately, 
try this method: 

Drill a hole through the cap. This 
will break the circuit.—Bill Rich, 
Rich Motor Sales, Fort Lauderdale, 
Florida. 


DRILL 
HOLE TO BREAK CIRCU/T 





Here's the patch that has 
EVERYTHING! Faster- 
firing SIZZLE BOARD... . 
FILLER TABS which give 
you added protection for 
tire injury — faster sales, 


more profits. ow 
sae = 
— 


li, FRICTION 
Feather Flex TAPE 
FLOOR MAiS Non-ravelling 
5 Colors! 
3 Sizes! 
2 Designs! 


VULCANIZING 
CLAMPS 


Firm-gripping, per- 
manent, yet non- 





For shop and 
motorist kits. All 
sizes. 
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FAN BELTS 


All the profitable, 


fast-selling sizes. 


All fine quality 
automotive hose. 


MONKEY GRIP 


SIZZLE PATCHES 


The ‘Blunt Diamond” Patch is as 
long as an “oblong” and wide os o 
“round” and does the work of both. 
Fits all clamps. 


~ 


) 


_ 


Feather Flex = ¥ 
CASING COLD PATCH 
REPAIRS All sizes of kits. 


(Boots) Rubber cement. 


RADIATOR TRUCK 
HOSE SPLASH GUARDS 


All new rubber rib 
reinforced. 


MONKEY GRIP SALES Co. 


5320 


HARRY HINES 
DALLAS 


BLVD 


TEXAS 

















IGNITION PROFITS 


SORENSEN 
VOLTAGE REGULATOR 


Incorporates all improvements of reg- 
vlator design and exclusive Sorensen 
features with built-in quality that 
creates customer confidence and re- 
peat business for you. 


The Basic 48 is the famous 
Sorensen Plan that brings 
peak profits in ignition busi- 
ness to thousands of service 
managers everywhere. It’s 
simple—you concentrate on 
the Basic 48 items that pro- 
duce 91% of total sales volume 
in ignition parts. It simplifies 
selling and stocking, bring- 
ing you maximum profits 
with minimum inventory. 
Call your Sorensen jobber to 
get you started on this amazing 
profit-producing program. 





P. Sorensen Manufacturing Co., Inc. 
Woodside, N.Y. 
IGNITION PARTS - CARBURETOR KITS - CABLE & WIRE 








These 20 division managers of the 
Automotive Division of Van Nor- 
man Co. convened at the home 
office in Springfield, Mass., recently 
for a meeting conducted by J. Y. 
Scott, president; C. R. Crowder, 
vice-president and general mana- 
ger, and George Dickinson, who was 
recently appointed sales manager. 


Jobber News 
(Continued from page 85) 


purpose is being organized by A. A. 
Swank, vice-president of Beard and 
Stone Electric Co. 

Swank and his associates claim 
that the Sam Houston Coliseum 
provides more floor space than is 
available in Atlantic City and more 
than is provided by either one of 
the Chicago piers. 


Southwest AAR Group 
Meets at Houston 


brane new members, to be an- 
nounced later, were elected at a 
meeting of the Southwestern Group 
of AAR at the Ben Milam Hotel in 
Houston, March 18. 

This meeting, an annual pre- 
Southwest Show function, was ad- 
dressed by both E. D. Newfield, 
president, of San Francisco and 
Ed L. Lee, executive secretary. 

Southwestern Group members in 
attendance were John Brocken- 
brough, Frank Brogan, John Mc- 
Evoy, H. M. Cree, P. H. Ebeling, 
W. M. Foster, John Harvey, Leo 
Kennedy, John W. Lovelady, Ted 
E. Lynn, W. R. Hemphill, George 
Sanderson, E. L. Shipp, E. Gordon 
Payne, Robert C. Smith, Jack 
Tuttle and A. A. Ways. 

Members from other regions at- 
tending were Stanley Tull of 
Minneapolis, Herman Shields of 
Memphis, George Andrews of St. 
Louis and George Wooster of Mil- 
waukee. 

The business meeting was fol- 
lowed by a cocktail hour and din- 
ner for which there were three 
guests, N. McK. Kneisly, president, 
and Ray Barnett, editor, of Jobber 
Topics and Baron Creager, South- 
western editor, SOUTHERN AUTO- 
MOTIVE JOURNAL. 


Ahlberg Bearing Moves 

Ahlberg Bearing Co. is now op- 
erating from its new warehouse at 
1362 Spring St., N. W., Atlanta, Ga. 
The firm also maintains stocks for 
Lempco Automotive, Inc., and Tut- 
hill Spring Co. 
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all Powerglide models. Use Rochester 
ROCHESTER CARBURETORS all re 


A GENERAL MOTORS PRODUCT [in 





Designed, tested and proved by Rochester and 
General Motors engineers at General Motors 
proving grounds! That’s one good reason why 
Rochester carburetors give top performance. Tests 
were conducted right on the new cars themselves 
—the only way to insure economy and perform- 
ance. Built by Rochester, these proved designs 
are manufactured to General Motors standards. 





Look at this ever-expanding 
replacement market! 


s 
Original equipment on wes seen 
i ~placement market tha 
nsures a replacemen at gro 
slags each year. Owners of millions of 

te built in the last 20 years are 
ROCHESTER Chevrolets built - an robs os 
ell oe tie for standard 

1952 Chevrolet carburetor— ma a 
i shift passenger Cars, light truc . = 
the new automatic-choke carburetor 


a! sve y yur 
carburetors with confidence—give an 
customers 1952 carburetor performance. 
A UNITED MOTORS LINE 














DISTRIBUTED BY WHOLESALERS EVERYWHERE 


ROCHESTER PRODUCTS 


DIVISION OF GENERAL MOTORS, ROCHESTER, NEW YORK 
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HERE'S AN AMAZING NEW 
SALES and PROFIT MAKER 
~ Yas-o-lator 
The Independent Fuel System and Engine Trouble-Shooter 
for Vehicles Stalled with Gasoline Difficulties 


SAVES TIME AND TROUBLE — A REAL MONEY MAKER 


Gas-o-lator is 100% starting insurance for  vapor-proof and backfire-proof, it is abso- 
vehicles stalled with fuel system breakdown lutely safe in storage, transit or use 

such as—frozen or leaky lines, faulty fuel As a trouble-shooter it indicates imme- 
pump. vapor lock or out of gas. Operating diately the existing difficulty. If car does = 
independently of the regular fuel system start, the ignition system or some mechanica 
the Gas-o-lator, by injecting the proper fuel part other than the fuel system is faulty 

le Gas-o-lator controls flow of top lubri- 
moving under its own power immediately cants during motor tune-up. Also used for 
< n. It eliminates the breaking in new and rebuilt engines. It 


1ir mixture into the engine gets the vehic 


with normal acceleratio 
dangerous method of primin g the engine by guarantees instantaneous start to any car 


pouring gas into the carburetor by hand yw truck (having down-draft type carbure- 


risking * gh or fatal accident. Leak-proof tor) with fuel line breakdown 


Many Other Useful Applications — Write TODAY for Price Lists and Information 


‘woe 4 A Product of 
THE VIKING TOOL & MACHINE CORP. 
2 MAIN ST., BELLEVALE 9, NEW JERSEY 








These men were elected to head the 
Automotive Electric Association at 
a recent meeting in Chicago (1. to 
r.): L. T. Dobey, L. T. Dobey, Ine., 
Bridgeport, Conn., vice-president 
and chairman of Service Distribu- 
tors Division; E. A. Wildermuth, 
E. A. Wildermuth, Inc., Brooklyn, 
N. Y., secretary-treasurer; President 
J. W. Potter, King-Seeley Corp.; 
H. Desenberg, Beard & Stone Elec- 
tric Co., Houston, Texas, vice presi- 
dent and chairman of Central Dis- 
tributors Division, and G. Z. 
Spencer, Trico Products Corp., vice- 
president and chairman of Manu- 
facturers Division. 


Sealed Power Purchases 
Koppers Ring Business 


= Power Corp. has acquired 
the automotive replacement pis- 
ton ring business of the Koppers 
Co., Inc., Metal Products Division 
of Baltimore, Md 

Included in the sale are all con- 
signed, branch and factory inven- 
tories of piston rings, all lease 
agreements to Koetherizer piston 
resizing machines and all rights to 
the trade name “American Ham- 
mered,” according to Paul C. John- 
son, executive vice-president of 
Sealed Power. 

Sealed Power will continue to sell 
American Hammered rings through 
a new American Hammered Auto- 
motive Replacement Division of 
Sealed Power, it was announced 

The rings will be manufactured 
and packaged in the Muskegon 
plant of Sealed Power. 


Koppers Discontinues Making 
Automotive Piston Rings 


FFECTIVE April 1, Koppers Co., 
Inc., will confine its piston-ring 
manufacturing operations to air- 
craft and industrial rings, Walter 
F. Perkins, vice-president and gen- 
eral manager of the Metal Products 
Division, announced. 
The plant had been producing au- 
tomotive piston rings as well 


Pappas Heads Curtis Ads 


Alex G. Pappas has become ad 
vertising manager of Curtis Manu- 
facturing Co., St. Louis, Mo., 
maker of air compressors, air- 
conditioning and refrigeration 
equipment. He is a graduate of 
Missouri University and formerly 
was with another company in St. 
Louis. 


SOUTHERN AUTOMOTIVE JOURNAL for APRIL, 1952 








Its a great time 


to be a HUDSON DEALER ! 


a new version of car that sparked tremendous public 


enthusiasm from the moment it was introduced. 


Hudson Dealers have a fabulous 
new HUDSON HORNET to sell — 


It offers you many exclusive selling points. For here’s 
power and stamina that made the Hudson Hornet na 
tional stock-car champion. Here, America’s safest 
ear, with Hudson's exclusive “step-down” design 

the lowest center of gravity . . . greatest road-hugging 
ability . . . and the most room. 


too, Is 








And the fabulous Hudson Hornet has 
a new, lower-priced running mate, 
the spectacular HUDSON WASP 


all of Hudson’s 
design, Monohbilt body-and-frame*, 
Brakes. and high 


engine 


This new favorite has exclusives: 





“step-down” 
Triple Safe 


compression H-127 





a power-packed, 


eer Check these advantages! 


“NAY Vi ls*Hi 4A 


e Hudson Dealers have four great series: the Hud- 


Rin son Hornet, the Commodore series, the Hudson 


Ww 


Wasp and the Pacemaker. 


AAA 


COMING SOON 
a new, lightweight wonder car 


5 


@ Hudson has more sales points than any other car. 


e Current independently made surveys show Hudson 


To sell for hundreds of dollars less than at the top of the list for owner loyalty. 


the lowest-priced current Hudson model. 
lt will be new from stem to stern—and 
will have more power than anything 
ever seen in its class. It's a car made 
possible by Hudson's exclusive “step- 
down” design. It will boost Hudson Deal- 
ers’ already broad market coverage to 
93.7% of the total new-car market. 


© Because Hudsons are so durable, they are easy to 
recondition, give remarkable buyer satisfaction 
and represent exceptional used-car valves. 

A few dealer franchises are still open in choice 
locations for those qualified. Your communication 

will be treated as confidential, of course. Write, 

wire or phone C. A. J. Hadley, sales manager, 


Oryn PTAA 


Wr, JPTEAN Wn, 
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Hudson Motor Car Co., Detroit 14, Michigan. 


151 





Board members of the Automotive 
Wholesalers Association of Ala- 
bama, shown at a recent meeting, 
are (clockwise): J. R. Williams, 
Williams Auto Parts, Decatur; Carl 
A. Davis, Davis Motor Supply, Mo- 
bile; M. D. “Buck” Taylor, Taylor 
Parts & Supply, Andalusia; Leon 
Jones, Selma Parts Service, Selma; 
P. J. Sawyer, East Alabama Auto 
Parts, Anniston; President E. D. 
Henley, Birmingham Electric Bat- 
tery, Birmingham; Lee W. Meri- 
wether, Genuine Auto Parts, Mont- 
gomery; Nathan M. Roberts, execu- 
tive secretary, Montgomery; Ear 
Slye, Slye’s Auto Parts, Birming- 
ham; A. Harper Johnson, Johnson 
Tire and Supply, Montgomery; W. 
H. Metcalf, Auto Parts and Tool, 
Montgomery. 





a A M S H A T om Count on Buyers’ Market, 
bad ES A & + Mi G 4 Henley Tells Alabamians 


Just like th e * “A LWAYS count on a_ buyers’ 
and you won't be 


ee : market 
original equipment = caught off your guard,” advised 
genta te mney om E. D. Henley, president of the Au- 
ened tomotive Wholesalers Association 
of Alabama, in planning for the 
@ Johnson Automotive Bearings you spring meeting of the association 
sell are “twins’’ with those furnished the car in Montgomery April 27-28. 

“Some orders will naturally fall 
manufacturer. They are produced to the in your lap,” he continued, “but no 
same rigid specifications and are given the —— business ever ge oo 
. ° ollowing any precept other an 
same tests and inspections. They are easy es cB Sm panel right to 
to install and fit perfectly. Sell Johnson serve again.’ ” 

Bearings with complete confidence. The spring meeting is loaded 
with practical, down-to-earth sug- 
JOHNSON BRONZE COMPANY gestions to jobbers. It will open 
565 So. Mill St.. New Castle, Pa. with a general meeting Sunday 
, . afternoon for owners, executives, 
credit managers, purchasing 
agents, office managers, account- 
ants, bookkeepers and other key 
personnel and their wives. Repre- 
, sentatives from business, com- 
Packed in . merce and geo-politics will present 
an interesting program with the 
aid of films, maps and other visual 
aids. 

Sunday evening will be devoted 
entirely to fun, fellowship and good 
food, with a “Kids’ Party” high- 
lighting the events of the evening. 

Monday’s program is all business 
with special stress on the practical 
side of operating with today’s con- 
flicting views. 

The ladies have a special pro- 
gram planned under the leadership 
of Mrs. W. G. Woolfolk, Montgom- 
ery. They will hear a jewelry expert 
explain “The Romanticism of the 
World’s Precious Gems.” 


EARINGS Joe Greiner, Jr., of Greiner Auto 


oo 
C 
? C ) pe si Reling Winds Parts Co., New Orleans, La., is the 


quarters Since 1901 proud father of a six-pound, eight- 
ounce baby girl. 











JOHNSON 
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DON'T HOLD WATER 


Much confusion has been created in the automotive 
filter field by conflicting claims about filter per- 
formance . . . claims involving everything except 
the ability of a filter cartridge to get oil clean. It’s 
time for a clear statement of facts! 
@For most every make oil filter, on any car or 
truck, there’s a Fram Replacement Cartridge that’s 
custom-engineered in both size and type to do a 
better job. 
@All Fram Cartridges will keep detergent oil 
physically clean without removing vital additives 
. a fact backed up by tests made not only by 
Fram, but by leading oil companies, independent 
laboratories and car factories. 
@Fram Cartridges filter oil cleaner, clean it faster 
and keep it clean longer. For proof see Fram’s new 
book, ‘Filter Facts,” available on request, or your 
Fram Distributor has a copy. You'll find it proves 
conclusively that... 











FRARESEST 


by scientific tests 


chandising support makes Fram 
your most profitable bet. Sign up 


In identical scientific laboratory 
tests, Fram Cartridges removed 


more dirt, and removed it faster, 
than all other popular brands tested. 
The chart below shows the results 
at a glance. It’s positive proof that 
Fram Filters Brest! 

This product superiority coupled 
with gigantic advertising and mer- 


now, if you haven’t already, as a 
Fram Dealer. Cash in on Fram’s 
Western Union Operator 25. 


FRaM CORPORATION, Providence 16,R.1. 
In Canada: J.C. Adams Co., Ltd., 
Toronto, Ontario 





T T 
Science Proves Fram Filters Best! In actual! labora 
tests Fram was compored to four other popular 
-——~ under identical test conditions. Here ore the omaz 
sults . . . measured in terms of actual dirt trapped. 


—y 





»\ 
wo 
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Representatives of World Bestos 
Replacement Sales Division met in 
New Castle, Ind., recently for a 
four-day sales conference. Among 
the company officials participating 
in the meeting were D. H. Spicer, 
president and general manager; W. 
F. Rogge, replacement sales man- 
ager; W. Nanfeldt, vice-president. 


Wipe Away Those Blues, 
You Parts Salesmen 


F SALESMEN would carry along a 

wiping rag when they go out to 

AMERICA’S MOST VERSATILE POWER WRECKER egg tens. 0 heey pronoun 

need a handkerchief to wipe away 

—ONE MAN DOES THE WORK OF TEN...OR MORE! the tears because of low sales 
volume. 

That’s the opinion of William A. 
“Bill” Shope, Jr., well-known fac- 
tory representative in the South- 
east. And he’s prepared to back it 
up with some facts. 

Always on the lookout for ways 
to obtain a greater volume—like all 
factory representatives and jobbers 

he hit upon the wiping-rag idea. 
He carries a common wiping rag 
with him on calls—a clean one, of 
course. 

The very first time he tried the 
idea, he obtained a good order 
Here’s what he did: 

He said hello to the boys on the 
counter and to the sales manager, 
then took off his coat, rolled up his 
sleeves and went back to the brake- 
lining department. He wiped every 
piece of brake lining in stock to 
clean it, wiped out the bins and re- 
arranged the stock. 

Both the sales manager and the 
purchasing agent commented on 
what he had done. He explained 
that sales would tend to be higher 
if the merchandise was clean, prop- 
erly arranged and easy for the 
countermen to handle. This re- 
minder helped him to obtain a good 
order, Shope said 

Since then he has tried the same 
method with other accounts, both 





The r BOOM TRUCK AND -ewemaaas 
New Ash OPM. WRECKER COMBINATION [eo 
Here is an automotive unit which efficiently serves the dual Pro 
purpose of a power wrecker and a mobile crane or boom ; 
truck. 

For wrecking work, towing or retrieving cars and trucks 
the Ashton Model 19-51 EXB extension boom (patented ) 
wrecker is an outstanding performer. Safe, fast, simple and 
reliable. No complicated rigging. 

This modern wrecker constitutes an all purpose, one-man 
boom truck that fully meets the constant demand for count- 
less heavy lifting jobs. The extension boom lifts from 0° 
to 80°—fully elevated the boom head is 16’ above the 
ground—an added 5'%’ is gained by a special extension kit. 


Get the facts and you will get an Ashton. 


LOADING STEEL 
OR STONE 


CONTRACTORS 
LAYING PIPE 





OR ERECTING 
STRUCTURAL STEEL 








FEATURES POWER COMPANIES 


SETTING POLES 


. Solid “A” Frame of heovy structural 
steel, oll-welded, gives maximum 
strength. 

. Hend Winch, 2 Ton Cap. Ratio 4 to I, 
22 to 1. Lifts the boom with 6 ton lood 

. Extensi Boom (p d) odjust- 
oble to six positions. Normal to a 
moximum boom length of 14 ft 

. Beom Head Assembly. New Ashton 
design (patented). Self-aligning head 
swings on o 120° arc. 

. Cable Guerd to prevent cable cross- 
ing drum flanges. (opt. at extra cost) 





6. Power Winch, 7'4 Tons safe load. 
Worm and gear drive. Free reeling 
clutch control. Automatic brake. H. D. 
reversable power take-off and drive. 
Bedy, Ashton streamline design. All- 
steel, all-welded. Stondord Model, 
length 96° inside width 68". Extended 
fenders and running boards. Hand 
rails; floor, heavy sofety tread steel! 
plate, Special body width 92° or 
over, Flush sides, Recessed steps 

. Remote Centro! Levers for clutch 
ond power take-off 

. Spacer and lift bar Ashton design, 
provides rigid towing connection, pre- 
vents lash or side sway 


AND COUNTLESS 
OTHER HEAVY 
LIFTING JOBS 


Ashton. POWER WRECKER EQUIPMENT CO., INC. 


701 W. LAFAYETTE AVE 


° DETROIT 


16 MICHIGAN 





jobbers and independent garages 
The extra service is appreciated and 
it gives him a better chance to talk 
with the customer and do some sell- 
ing, Shope reported. 


“Buck” Talman with Mogul 


R. G. “Buck” Talman of Atlanta, 
Ga., formerly with The Timken 
Roller Bearing Co., is now working 
in the Southeastern states for Fed- 
eral-Mogul under direction of Dis- 
trict Manager Harry Gee 
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Friction Fighter, eh!.. whats in it for me? 


4 


tialrossanseds,- 
crevrye 


Darn Smart Salesman, this fellow from 
Alemite Had a swell presentation, too, on 
how “Friction Fighting” was proving good 
business, BIG BUSINESS for car dealers. But 
me—I wanted figures, proof of results. And 
I wanted my organization to help me decide. 
So when he offered to hold a meeting, 
bring along a movie with ail the facts, I 
didn’t refuse (Frankly, I was interested.) 


— pis case is typloal ! 


One more 


are “cashing-in” on the Alem 


LEMITE ma : 


xample of how dealers all over the country 
“Magnet Plan.” Making their Service and 
Parts Department pay as much as 84% of their overhead with Alemite 
“Magnet Plan” features. Want the facts? Call your Alemite 
distributor. Or mail this coupon now! 


it Was a Good Meeting. My men are plenty 
tough to sell, but the features of the Alemite 
“Magnet Plan” made sense to them. Fighting 
friction through frequent, proper lubrica- 
tion offered a solid link with customers 

could bring them back, keep them coming 
back again and again for consistent sales 
and service. Would it pay-off for us? The 
boys voted to give it a try right away 


Ss 
ANDREWS MOTOR SALE 
UBRICATION DEPARTMENT 


We Got Results—Fast! Our customer re- 
turn has already increased 
climbing. What's more the plan has given us 
a healthy increase in TOTAL SERVICE BUSINESS 


not just lubrication and oil changes. And 


and is still 


every two weeks—in Post and Collier's. Ale 
mite advertising acts as an “extra” follow up 
system. Costs us nothing, yet keeps us in the 
picture constantly with our customers! 


MAIL THIS COUPON—NO OBLIGATION 


& PRODUCT OF 


Address 


Judge for yourself how the Alemite “Magnet Plan 
your fixed overhead 
Alemite, Dept. M-42, 1826 Diversey Pkwy., Chicago 14, Illinois 


C] Send us complete information on the “Magnet Plon” 


con help you cover 
- improve your trading position 


We would like to arrange a showing of your Hollywood movie 
It's The Come-BACK That Counts! 








AERA Convention in Texas 
Offers Well-Balanced Menu 


a registrations for the 
30th annual convention of the 
Automotive Engine Rebuilders As- 
sociation, to be held May 5-7 at San 
Antonio, Texas, are arriving in 
large numbers and reports from the 
Plaza Hotel, convention headquar- 
ters, indicate an excellent atten- 
dance. 

A variety of subjects has been 


lined up for the convention pro- 
gram. The _ addresses include: 
“Quality Control in Machine-Shop 
Operation,” by H. B. Eldridge, Uni- 
versal Parts and Service, St. Louis, 
Mo.; “What a Factory Expects from 
the Automotive Engine Rebuilder,” 
by Al Lindsley, Waukesha, Wis.; 
“Crankshaft and Cylinder Plating,” 
by Fred J. Britz, Kelly Air Force 








...én the SATURDAY EVENING POST this Spring 


ant th 
a” po 
ginger’ "°° ym PR 


SILLY, 
SERVICE 
CLEANER 

YIYAY, ve COeHiNG mt 

RADIATOR 

CLEANER 


a Gee 


A famous name... top quality 
products...and powerful pro- 
motion—adds up to a sure-fire 
PROFIT OPPORTUNITY for 
you and your dealers. Be sure 
that stocks are complete... ready 
for the Spring selling season! 





WARNER-PATTERSON COMPANY ~~ 
Warner-Patterson Company of Canada, 


920 SOUTH MICHIGAN AVENUE, CHICAGO 5, ILLINOIS 


Messages 


telling—selling complete 
cooling system care 
to motorists across the 


nation! 


Large-space consumer 
advertising running 
consistently to tie-in with 


Spring tune-up time. 


L/AtM71€2 


Ss ~ 
p FAMOUS NAME IN AUTOMOBILE HISTO™ 


Limited, 191 Queen Street East, Toronto 








Base, San Antonio, Texas; “What I 
Have Learned about Machine-Shop 
Management,” by George P. Hen- 
derson, Philadelphia, Pa.; “Sched- 
uling Jobs,” by H. B. Truslow, 
Richmond Auto Parts, Richmond, 
Va.; “Hot Rod Engine Rebuilding,” 
by Fred Wacker, Ammco Tools, Inc., 
and “Blue Plate Special,” by Robert 
E. Phelps, Phelps-Roberts Corp., 
Washington, D. C. 

“Financing as a Means to Busi- 
ness Development” will be discussed 
by a speaker to be announced later. 

More than 80 conference booths 
will be set up for manufacturers of 
automotive replacement parts and 
machine-shop equipment. Confer- 
ence periods are a part of the sched- 
uled program. 

To make the meeting a well-bal- 
anced affair, entertainment is being 
planned for those attending. “Texas 
Night” entertainment is planned 
for May 6 and the annual banquet 
for May 7. In addition to dancing, 
entertainment at the banquet will 
include gondola trips on the San 
Antonio River. 

Special entertainment for the 
ladies includes a sight-seeing tour 
and luncheon and style show. 

Arrangements are being made 
for post-convention tours through 
Mexico. 

Serving on the local convention 
committee are: Howard E. Camp- 
bell, Howard Campbell Co., chair- 
man; Francis J. Bowen, Bowen 
Auto Parts; Cory Mountjoy, Mount- 
joy Co., all of San Antonio, and 
Robert Flato, Motor Supply Co., 
Corpus Christi. 


Truck Parts & Equipment 
Expands in Houston 


rp\RucK Parts & Equipment, Inc., 

has moved from 4027 Old Span- 
ish Trail, Houston, Texas, to larger 
quarters at 3409 Washington Ave. 

The company’s San Antonio op- 
eration, Mills Brothers Truck & 
Equipment Co., has been closed and 
all business will now be handled 
from Houston, Randolph T. Mills, 
president, announced. 

Art and Martel Mills, who han- 
dled the San Antonio operation, are 
now with the Houston operation. 


F-M Advances Atlantian 


Thomas J. “Andy” Anderson, for 
18 years with the service branch of 
Federal-Mogul Service at Atlanta, 
Ga., is now in charge of the western 
district headquarters in Calgary, 
Canada. 
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SURFACE FLUSH 


TYPES OF MOUNTING 


meet every S. A. E. requirement 


WRITE for CATALOG 





SEALED BEAM « CLASS 1, TYPE A AMBER 


SIGNAL LIGHTS 


for trucks, tractors, trailers and busses 
conform with all 
S.A.E. Specifications 








SAFETY LEGISLATION IS SPREADING! DISPLAY AND SELL 
THESE EASY-TO-INSTALL, PROFITABLE TURN SIGNAL LIGHT SETS 


® 12 square inches of illumination flash 
bright signals. 
All lamps are Class 1, Type Awith amber 
lenses for front, red lenses for rear 


Sealed-beam (all glass units supplied 
ty General Electric Co.) constructed 
tor long, bright lamp life. 


Moisture, dust and fume-proof 


Weather-resistant, sturdy black en- 
amel finish. 


Available with 6 or 12 volt lamps 
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All sets complete with steering post switch 
ond beam indicator, harness, inline fuse and 
mounting clamps; Tungsol flasher and all 
necessary wiring 

















FOR SMOOTHER 
ADMINISTRATION 
OF YOUR CAR... 


vote for 


X | PYROIL 


Here’s the Pyroil platform — with a 
promise to bring you greater driving 
satisfaction for years. 


x] Eliminate “high taxation” on 
~~ your motor, caused by ex- 
posure and condensation. 

x] Assurance of “grime preven- 
~~ tion.” Pyroil cleans your 
motor, and keeps it clean. 

x] Prevent friction of piston 
rings and cylinder walls. 

x] Reduce the high cost of re- 

pair bills. 
X) Improve lubrication. 














Pyroil contains the special property of 
making ordinary oil cling to expose 
metal surfaces. It keeps your motor 
lubricated at all times. 

For ther iministration of sour 
car—add Pyroil—add miles to your car, 


PYROIL FOR AIRCRAFT ENGINES 


Use Aircraft Pyroil B for lubricating oil, 
Aircraft Pyroil A for gasoline. 








An attractive Pyroil metal savings 
GIVEN J bank—takes coins up to 50c pieces. 
e@ MOTORISTS, it’s yours for the 

asking—sent postage paid 


PYROIL 
COMPANY 


133 Pyroil Bldg. 











La Crosse. Wisconsin 


Canadian Distributors 
Centro! Purchasing Agencies 
Ltd., Toronto, Ontario 





FOR PROFITABLE 
ADMINISTRATION 
OF YOUR BUSINESS... 


sell 


X | PYROIL 


Yes, Mr. Jobber, your vote for PYROIL 
will mean: 














[x] Consistent year ‘round 
profits. 

[x] Offering a product of proven 

“~ ability. 

[x] Building Good Will and fu- 
ture prosperity. 

[x] Being on the band wagon with 
the winner. 

ix] Lining up with the “Com- 

ion of Ch i Qe 


Pr » 





Have you investigated the Pyroil 
greater profits offer? 


DROP US A LINE AND WE’LL 
HAVE OUR FACTORY REPRE- 
SENTATIVE BRING YOU THE 
COMPLETE PYROIL MERCHAN- 
DISING AND PROMOTION PRO. 
GRAM. 


REPRESENTATIVES: 
Southeast—McDonald & McPherson Co., P. O. Box 452. Atlanta, Georgia 
Southcentral—John T. Jolly Sales Co., 1916—34th Ave., Meridian, Miss. 
Southwest—Hirsig-Frazier Co., 807 Cotton Exchange Bldg., Dallas, Texas 
West Coast—M. L. (Bud) Cohn, 1323 Venice Blvd.. Los Angeles 6, Calif. 
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This stone-and-tile building is the 
new home of Hirsig-Frazier Co., 
Dallas, Texas, manufacturers’ 
agent. Air-conditioning and 450 
square feet of parking space are 
features of the building. The firm 
travels six men in Texas, Okla- 
homa, Arkansas and Louisiana, 
where it has been established for 
20 years. “We are all just sales- 
men,” said Walter Frazier, presi- 
dent, when asked for names of com- 
pany officers, Bob Givens is vice- 
president and Harley Willey is see- 
retary-treasurer. 


Texan To Head Up Sales 
For Champion Ignition 


PPOINTMENT of J. C. Stimson otf 
Dallas, Texas, as general sales 
manager was announced at conclu 
sion of a visit to the Texas city by 
C. V. Chermendy, president of 
Champion Ignition Points, Inc. 

Stimson, said Chermendy, will 
have the responsibility of selecting 
and appointing eight division sales 
managers and about 45 district 
sales managers in preparation for 
the company’s entrance into the 
market. Stimson, whose home has 
been in Dallas for a number of 
years, has had wide experience in 
the automotive ignition field. 

The new point to be marketed 
nationally has been in the process 
of perfection for the past three 
years, according to Chermendy. 
The company president says the 
point introduces the greatest ad- 
vance in operation and design since 
1903 and that a set of the points 
installed increases vehicle horse- 
power by 15 per cent. 

Distributors have already been 
appointed in Jackson, Miss., and 
Shreveport, La. The firm’s assem- 
bly plant is located in Grand 
Rapids, Mich. 


Memphis Boosters Make 
Bike Riding Safer 


UTOMOTIVE Booster Club B-25 at 
Memphis, Tenn., has worked 
with Boy Scout Troop 57 of that 
city to make bicycle riding safe) 
for youngsters. The club furnished 
reflective tape that was installed 
on the first 1,000 bikes brought by 
the safety booth at the Chickasaw 
Council Boy Scouts Exposition 
March 21-22. The tape can be seen 
from about 400 yards at night. 

If the experiment works in Mem- 
phis, the club will encourage in- 
dividual Scout troops to continue 
the program. Fred C. Stovenour, 
president of B-25, said. 








This is Spring Tune-up Time 


KRYLON-2z" 


ignition systems 
Seal, protect, water- 
proof them with 
Krylon Acrylic Spray 


Charles R. Crowder (above), vice- 
president and general manager of 
the Van Norman Co., Springfield, 
Mass., has been elected first vice- 
president and a director. George 
H. Dickinson, sales manager for the 
Automotive Division, was elected a 
vice-president. 





Leach Supply Opens 
Dallas Building 


—— Auto Supply held the for- 
mal opening of its new building 
at 2910 Commerce, Dallas, Texas, 
on March 15. Several hundred 
guests, including factory men, were 
on hand to inspect the facilities. 

The modern building provides 
5,500 square feet of floor space. Air 
conditioning will be installed in the 
office and counter area before sum- 
mer, according to Owner Hyman 
I each. 


Harold Taggart of Indianapolis, 
Ind., has been added as a salesman 
by Perryman Sales Co., Dallas, 
Texas, J. R. Perryman announced. 





Norman B. Levine has been named 
district manager in the Kentucky 
and western Tennessee area for 
Chefford Master Manufacturing Co. 
He will headquarter in Nashville. 





ACRYLIS notive Ost 
ome 
where 
“navio w vce enc? 


15 MINUTES CAN 
EARN YOU DOLLARS 


Heavy-duty automotive Krylon seals ignition systems in a 
waterproof blanket; prevents battery-current leakage and spark 
plug shorting; insures quick starts under all atmospheric con- 
ditions. It’s the kind of money-saving preventive maintenance 
to push now when everyone wants to protect what he has. 
Spray Krylon right from the can on wiring, battery terminals 
and cables, spark plugs and spark plug wells, distributor head, 
ignition coil, starter and generator connections. First clean, 
then spray—that’s all you do! 

The new 3-can Krylon kit gives you everything you need to 
get started, including valuable sales helps. It costs you only 
$4.78 can bring you back as much as $39.60. That’s a profit 
story worth cheering about! 


“Krylon-izing'’—regularly advertised in big national magazines! 





New Krylon Chrome Protector 
with Silicone 


Sell it in the 8 oz. applicator-top bottle—apply it yourself 

os a service. It's protection the “flash chrome” of today’s 

cars can't do without! 

¥ Contains silicone for hardness y Stands up under salt, calcium 

y Has higher luster than glass chloride, antifreeze, nitric 

won't discolor, becouse of acid 

Acrylic base 

¥Can be cleaned with deter. yWon't crock or peel ond “Se 
gents is Va os hard as glass 


KRYLON, INC. 


Dept. 1704 2601 N. Broad St. Phila. 32, Pa. 
Made by the makers of famous WINDSHIELD SEALZIT 
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Can't MEWA and NSPA Wed? 
Texans Ask at Houston Rally 


'P\HE Automotive Wholesalers of 
Texas would like to see a merger 
involving the two principal national 
associations—NSPA and MEWA 
and, meanwhile, if such a merger 
appears to be improbable, the Tex- 
ans will consider mass affiliation 
with one of the two national groups. 
Decision to deliberate on affilia- 


tion resulted after tabling of a 
motion which would have put the 
Texas association on record in favor 
of alignment with one of the two 
national groups. A course of action 
will be recommended to Texas mem- 
bership by a committee consisting 
of the entire board of directors. 
Viewpoint and intent of the 














Yankee's No. 917 Ap- 
proved Truck Turn Signal 
Set: 2 double-face lamps in 
front, 2 single-face lamps 
in rear, switch, flasher, 
wire, hardware. 


IT LASTS / 


7 APPROVED CLASS A DIRECTIONAL SIGNAL STOCK SETS 
TO MEET ALL VEHICULAR AND MOUNTING REQUIREMENTS 


Write for catalog today. 


Yankee Metal Products Corp., Norwalk, Conn. 








Texas association became clear dur- 
ing an association meeting held 
March 18, one day before opening 
of the Southwest Automotive Show, 
in Houston. 

The association was considering 
its five-point program of objectives 
for the year, as outlined by Presi- 
dent J. B. “Burney” Wilson, when 
discussion reached point No. 3, 
affiliation of local organizations 
with the state group and state af- 
filiation with a national body 

Member comment made obvious a 
strong sentiment in favor of a mer- 
ger by the two national groups 
which, it was pointed out, would 
eliminate duplication of effort and 
financing. 


Too Gutless to Suggest? 


L. W. Barnett of Cogdell Auto 
Supply, Fort Worth, commented 
that “we haven’t had the guts to 
make this suggestion” (for a mer- 
ger). He then moved that the Texas 
association make a choice between 
the two national associations and, 
being a director of NSPA, indicated 
a preference for that group. 

This brought Frank Meyer to his 
feet. Meyer, of the Jos. F. Meyer 
Co. of Houston, is a former presi- 
dent of MEWA. He pointed out 
that a single association “didn’t 
work 15 years ago” and expressed 
the opinion that if a merger were 
effected, “MEWA members would 
immediately withdraw and organize 
another similar association.” 

Pointed, but friendly debate 
developed between Barnett and 
Meyer. M. W. “Marty” Bazner, 
vice-president of Ammco _ Tools, 
Inc., told the convention that the 
proposed merger would have the 
blessing of the Equipment and Toul 
Institute, of which he is a past 
chairman, 

Fred Pinkston of Ferguson Auto 
Supply, Lubbock, said the problem 
had existed for 20 years and said 
he thought the Texas wholesalers 
should affiliate with a wholesale or- 
ganization. A number of others ex- 
pressed opinions, influenced largely 
by their own national affiliation. 
Among these were Joe Ward and 
A. J. McDonald of Waco, Kindel 
Paulk of Wichita Falls and Stanton 
Thatcher of Amarillo. 

Meyer had asked that the Barnett 
motion be tabled and Barnett, mind- 
ful of comment that the controversy 
would require days of discussion, 
finally withdrew his motion. 

Both national associations in- 
volved in the discussion were well 
represented, NSPA by “Jack” Wig- 
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THERE’S 








Everything you need from one jobber— means eco- 
nomical one-stop service. See your KING jobber for 
precision parts that are priced right for profit. 


PISTONS + PINS + VALVES + BEARINGS + WATER PUMP PARTS + BOLTS 
BUSHINGS + SILENT-U SHACKLES + SLEEVES + WHEEL SUSPENSION PARTS 
“Building for the future on a 32-year record” 


KING QUALITY 


SAINT LOUIS 10, MISSOURI 
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ins, executive vice-president; Se- 
nior Vice-President Charles A. 
Klaus and “Jack” Brand, field repre- 
sentative. MEWA factors attending 
were President Harold E. Pirson, 
General Manager B. W. Ruark and 
Howard Reed, management and 
legislative counsel. 

Later in the one-day program, 
President Wilson laid before the 
convention the suggestion that the 
Southwest Show be held in alter- 
nate years only and that in off 
years, equipment clinics be ar- 
ranged and presented in geographic 


centers removed from show sites. 
Wilson said it was not his intention 
that the convention take any action, 
adding that the suggestion was ad- 
vanced only because it had been 
voiced by so many persons. 

The morning program of the con- 
vention was devoted principally’ to 
membership discussion of the five 
objectives of the association. The 
other four points in the program, as 
enumerated by Wilson, were: 1.- 
Get strong by increasing member- 
ship. 2.—Affiliate local associations 
with the state group. 4.—Continue 














Outstanding performance due to quality and 
workmanship makes Andrews Ignition Parts, 
Wire and Cables the dependable line. These 
three reasons appeal to the replacement trade:— 


1. Complete Line. 


2. Fast Turnover for Profit. 


3. Guaranteed for Customer Satisfaction 


ORDER 
FROM 
YOUR 

JOBBER 


Leadership 
in QUALITY and VALUE 


ST. LOUIS, MO 








publication of a monthly bulletin. 
5.—Provide sponsoring jobbers for 
the Southwest Show. The associa- 
tion resolved to shoulder that un- 
dertaking, thus minimizing the bur- 
den for the show staff and officers. 

President Wilson paid tribute to 
the accomplishments of Ed _ L. 
Stacey of Houston, who at conven- 
tion time had served less than six 
months as association executive 
secretary. Stacey’s report to the 
membership revealed that since the 
fall convention last October, mem- 
bership had been increased from 91 
to 152. Of the increase, 71 members 
were new, 81 were renewals. 

In the discussion of local associa- 
tion progress, reports were made by 
jobbers for their respective commu- 
nities as follows: Carl King for 
Amarillo, Alden Davis for Austin, 
J. C. Davis for Corpus Christi, Jack 
MecMinns for Dallas, George Leiser 
for Fort Worth, Ed Neumeyer for 
Houston, James L. Quicksall for 
Lubbock and the South Plains, Er- 
vin Gabbert for the Rio Grande 
Valley, Harry Gibbs for San An- 
tonio and A. J. McDonald for Waco 


Klaus Discusses Trade Outlook 


One of the featured speakers was 
C. A. Klaus, director of sales for 
Maremont Automotive Products and 
senior vice-president of NSPA. 
Using slides, Klaus illustrated his 
address, with the topic, “Market 
Curve—Up or Down in 1952.” 

With President Al Swank (Beard 
and Stone Electric Co. of Houston) 
presiding, the Highway Safety 
Council of Texas had a spot on the 
program at a luncheon meeting. 
Swank introduced Grover C. Morris, 
former state senator from Green- 
ville and executive secretary of the 
council, as principal speaker 

One feature of the meeting was 
the initiation ritual of the Auto- 
motive Booster Club, demonstrated 
by prominent Texas Boosters. These 
were H. M. Cree, first vice-president 
of International; R. C. Ricke, re- 
gional International vice-president, 
and A. L. Barnett, president of B-4, 
all of Dallas, and S. N. Steed, presi- 
dent of B-30 in Houston. 

Edwin Phillips spoke for the 
OPS; Cory Mountjoy, San Antonio 
jobber, discussed entertainment for 
the AERA convention in San An- 
tonio in May; J. A. Young discussed 
the “Parade of Progress” theme of 
the Southwest Show and the con- 
vention adjourned after one of the 
principal addresses, by Ruark. The 
title of his address was, “The 
Dream Was True.” 
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<i 1 REACHED FOR A CHANGE 
Wipers henge sr meta _ INSTEAD OFA CINCH, - 


wholesalers will attend a day-long a. 
meeting during the annual Credit ° > 9 
Congress of the National Associa- And it paid off 
tion of Credit Men, to be held in i> % 
Houston, Texas, May 11-15. says Ken Adams 
The program will include a ’ : 
credit work-shop seminar, with a . When Ken Adams left his 
discussion of eight credit subjects , father’s farm, the word “automo- 
presided over by chairmen from all bile” spelled adventure. 
parts of the country. The discus ~ — “*T headed for the ‘Motor City’,” 
sion will be summarized by Gilbert Saal . Ken recalls, “and enselied ia 0 
N. Purvis, treasurer of Atlantic trade school there. When I gradu- 
Steel Co., Atlanta, Ga. ated, I got a job with an automobile manufacturer.” 
Three speakers have been sched —_ = . 
uled for the afternoon: W. E. Im- : Ken's so ta Mt eat ag he oy 6 om oS tenn 
hoff, vice-president, McCord Corp.: tion to production inspector. In the shop, he se ——— 
Frank R. § gape fey ~ who shared his hopes of having a car dealership, and who, like Ken, 
ran - Somers, vice-president, was willing to work and save until a chance presented itself. 
Willard Storage Battery Co., and 
Milton M. Somers, general sales 
manager, Fram Corp. 


Reading Time: | minute, 25 seconds 


Opportunity’s knock came when a small farm implement com- 
pany in a rural area, also handling sales 
for an inexpensive automobile, sold out. 
a It wasn’t “big” business, but the challenge 
of selling cars appealed to Ken. They 
went to work with a will. 


“We did pretty well, I guess,” says 
ene King Motor Supply, Ken modestly, “because when the new 

which formerly operated on Chrysler was announced, we were given 
South Ervay and in Oak Cliff, have a chance to handle sales in our territory.” 
combined the two Dallas, Texas. Over the years Ken met changing 
operations in a modern building a‘ conditions and turned them into oppor- 
1845 Levee Street, in the Industrial tunities. During the war years he concen- 
District. trated on the job of keeping the com- 
munity’s cars in good running order. Many of his customers later 
bought cars from him on the basis of his good reputation for honest, 
friendly service. 

When a disastrous fire wiped out his establishment at a time 
when it was almost impossible to obtain construction help, Ken and 
= his employees took the initiative and went to work themselves. To- 


Wagner Transfers Texan gether they built one of the most modern showrooms and service 
departments in the Midwest! 


Robertson and King 
Move Operations 





The firm will specialize in fleet 
business and have diesel-testing 
equipment, according to Yancy Rob- 
ertson and Harvey King, owners. 


M. B. Moncrief, formerly with Recently Ken was awarded 
the Dallas, Texas, branch of the a the Chrysler Corporation's Medal 
Automotive Division of Wagner of Merit for “expert service and 
Electric Corp., has been appointed y , workmanship.” Ken's comment 
“The way I see it, in the automo- 


manager of the Denver service 
bile business, success comes to those 


branch. He joined the organization 


in 1987. - who prefer adventure to a rocking 
chair . .. and look for 
rans opportunity rather 


Voit Advances Larson than the easy way!" T 
j hs lé5 


Herb Larson, assistant advertis- Write for our free booklet 
ing manager of the W. J. Voit Rub- containing a number of these 
. ° . stories of accomplishments by 
ber Corp. for the past four years, enterprising men. Chrysler 
; : oe < atic 341 M bu- 
has been advanced to advertising ee ae "Highland Park 3 
manager. He will be in charge of Mich. 
advertising and publicity for the 
various departments. 


Radiator Names Southerners 


Radiator Specialty Co., Charlotte, 
N. C., has named two representa- 
tives for its Solder Seal line: Wil- 
liam C. Pruett for the Charleston, Chrysler Corporation 
W. Va., district and Ralph L. Win- PLYMOUTH # DODGE « DE SOTO ¢ CHRYSLER * DODGE "“‘Job- Rated” TRUCKS 
ter for the St. Louis, Mo., area. Fine Cars of Great Value 
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News Briefs 
(Continued from page 81) 


timated 488,000,000,000 miles, com- 
pared with 456,000,000,000 miles in 
1950. 

In addition to the national com- 
mittee, there are dealer safety com- 
mittees in 48 states and the District 
of Columbia. Nineteen states have 
organized local committees and 
others are in the process of organi- 
zation. 

Shops may obtain additional in- 
formation on the campaign for 


May, 1952, by contacting Operation 
Safety, National Safety Council, 
425 N. Michigan, Chicago 11, Ill. 


Goodyear Sales Exceed 
Billion-Dollar Mark 


‘or the first time, The Goodyear 

Tire and Rubber Co. passed the 
billion-dollar mark in sales during 
1951, with a 30 per cent increase 
over 1950 to a total of $1,101,- 
141,392. 

Record net income of $36,628,296 
compared with $35,109,355 in 1950 





Bus Company Official 
says: + 


peel 


- Sucreases 
OF OUR 


The operator of a fleet of city buses says, *’’You 
have a valuable product... without doubt the 
use of SHEELD prolongs the life and increases 
the efficiency of our batteries. It also reduces our 


labor costs.’ Bus 
coast to coast ar 


job.... STOPS corrosion. Every car that stops 
at your station is a likely prospect for SHEELD. 
Just raise the hood, call the motorist’s attention 


to the corrosion 


- 


anTi-corrosive 
FOR 
BATTERIES 


P. O. BOX 6208 


SITCO @ P.O. BOX 117 @ DALLAS 1, TEXAS e U.S.A.. 


Folongs 


é + 


De 


BATTERIES” 


, truck and auto operators from 
e proving that SHEELD does the 


on his battery and recommend 
SHEELD. He'll buy! You can 
recommend SHEELD with con- 
fidence. Cash in on this fast- 
selling popular product. Get 
SHEELD today! 


DALLAS, TEXAS 
For Export 





and amounted to $8.18 per share of 
common stock outstanding. One- 
fourth of the 900,000 tons of syn- 
thetic rubber produced in the 
United States and Canada in 1951 
came from Goodyear-built plants, 
the annual report stated, with the 
plant at Houston, Texas, the larg- 
est producer. 


Midwest TBA Group 
Meets May 19-20 
PRACTICAL program of subjects 


A and speakers, keyed to current 
conditions and problems in TBA 
merchandising, is expected to set 
new regional attendance records 
when the Midwest unit of the Oil 
Industry TBA Group meets in the 
Hotel Peabody, Memphis, Tenn., 
May 19-20. 

Details of the agenda, worked 
out at a meeting in St. Louis, are 
under the direction of a committee 
headed by F. A. Pfeffer of Lion Oil 
Co. Art Sweet of Humble Oil Re- 
fining Co., chairman of the Mid- 
west Group, will conduct the meet- 
ings. 

Oil company representatives and 
TBA suppliers are invited to at- 
tend. Requests for hotel reserva- 
tions should be sent to W. C. Spitz- 
nagle, The Mid-South Oil Co., 1237 
Riverside Drive, Memphis. 


Buick Plans to Double 
Power-Steering Output 


UICK could sell twice as many 
cars equipped with power 
steering if the power-steering units 
were available, Ivan L. Wiles, gen- 
eral manager of Buick and vice- 
president of General Motors, said. 
“Production of cars with power 
steering is running about 35 per 
cent of Roadmaster output,” Wiles 
said, “but we could easily sell twice 
that many if we had the power- 
steering units.” 

Facilities for producing power- 
steering units are being doubled at 
the present time, Wiles said, but it 
will be a few months yet before 
that goal is reached. 


They Like "Em Red 


Apache red, which was “devel- 
oped primarily for show purposes 
and not particularly for our more 
conservative customers,” out- 
selling all other colors on Buick’s 
convertibles and two-door Rivieras, 
Albert H. Belfie, general sales man- 
ager, reported. It has been the 
choice of more than 20 per cent of 
the customers for those models. 


1s 
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J. Saxton Lloyd of Daytona Beach, 
Fla., president of the National Aato- 
mobile Dealers Association, took 
the problems of dealers directly to 
the top men in Washington last 
month. Left-hand photo shows 
Lloyd (right) conferring with 
Governor R. M. Evans of the Fed- 
eral Reserve Board on the impact 
of Regulation W on the abilities of 
Americans to purchase needed and 
adequate transportation. He asked 
the board to remove all automo- 
biles from the regulation. Right- 
hand picture shows Lloyd with 
Ellis Arnall, director of the Office of 
Price Stabilization, as they discussed 
problems created for automobile 
dealers by OPS regulations. 


Packard Names Blount 
For Atlanta Zone 


R” A. Blount, former assistant 
zone manager, has been pro- 
moted to manager of the Atlanta 
zone of Packard Motor Car Co. He 
succeeds Alex L. Davis, who has 
been transferred to the factory as 
assistant national used-car man- 
ager. 

Harry G. Ash, formerly at the 
Buffalo and Syracuse zones, has 
been named assistant zone manager 
at Atlanta. The zone includes 
Georgia, North and South Carolina, 
Florida, Alabama, Mississippi, 
Louisiana and Tennessee. 
Jackson Used-Car Dealers 
Elect James Fowler 


AMES Fowler of Fowler Aut: 
J Sales has been elected president 
of the new Jackson (Miss.) Used 
Car Dealers Association. Joe Mc- 
Phail is vice-president and Johnny 
Lowry is secretary and treasurer. 

Directors include: Bob McKin- 
non, Bill Langley and Rodney Hen- 
derson. 


There have been 2,833 engineers 
graduated by General Motors Insti- 
tute in the past 25 years. 














Spray or wipe Jarrett's Bug-Solv on windshields, cowls or 
grills, wait a minute, and the “bug juice” or road film... 
and even bug stains, can be wiped off without rubbing 

. and without any effect on the finish. Oh Happy Day! 


Jarrett's Bug-Solv is a beautiful glass cleaner 
and a windshield washer anti-freeze as well 
as a bug solvent. When used in squirt type 
windshield cleaners it will keep b-gs and 
film off the windshield all the time. The 
market for pints of Bug-Solv is tremendous 
and will net you a nice profit. 


Save time and money by ordering Bug-Solv in gallons for 
your pump island and wash rack use. Make money by 
selling pints to customers for use in their squirt type cleaners. 


(You mix concentrated Bug-Solv with four parts water— 
cost: 70c a gallon ready for use.) 


A Product in the Famous Jarrett Line of 


Jarrett’s Wite-Wall — Jarrett's Blak-Wall 
Jarrett’s Kwik — Jarrett’s Tire-Brite 
Jarrett’s Kolor-Nu 

Jarrett’s Super-Duper Car Wash 


Jarrett’s Golden Concrete Cleaner 


farrell Satisfaction Given - Met Promised 


Cecil H. Jarrett Co., Inc. « Newton, N. C. 
Wash Rack Products 
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General Motors Dollar Sales 
Decline One Per Cent in °5!I 


OTAL dollar sales of all General 

Motors products were only one 
per cent lower in 1951 than in 1950, 
but net income was off 39 per cent, 
C. E. Wilson, president, and Alfred 
P. Sloan, Jr., chairman of the 
board, disclosed in their annual re- 
port to 479,000 shareholders. 

Net income amounted to 6.8 per 


cent of sales, compared with 11.1 
per cent in 1950. Because of higher 
tax rates, taxes took a substantially 
larger proportion of GM’s income 
in 1951 than in 1950. 

Earnings on the common stock 
were $5.63 per share in 1951, as 
against $9.35 per share in the previ- 
ous year. 








Enter Herbrand’s 


“900” Contest! 
is Free: 


Every driver in the 1950 and 1951 races 
used and endorses Herbrand Tools. 
Herbrand’s dynamic leadership is evi- 
denced by their appointment, again, as 
official tool supplier to the Indianapolis 
500-mile race. 


Indianapolis 


NO SLOGANS TO WRITE 
- - « NOTHING TO BUY 


Herbrand will give away 5 big tool 
layouts as prizes to the mechanics 
who estimate the average speed of 
this year’s Indianapolis 500-mile 
winner. Time must be indicated 
in M.P.H. to three decimal 
points (Example: Lee 
Wallard averaged 126.244 

M.P.H. last year). 


Closing date for this big contest is 

midnight May 24, 1952. Get entry 
blank and full details from your 
nearest Herbrand distributor NOW! 
In case of ties, earliest: postmarked 


entry wins 





A TOOL-OF-THE MONTH 
SELECTION FOR MAY 


tools, nuts, 
The 18° handle 


extreme flexibilit 
drawing steel w 


new Pick-Up is 


your Herbrand distri 


can be adjusted 
y by unscrew! 


i from 
apnog mechanic's tool, durobly 


made to highest quality *' 


amazingly strong 
2% Ibs. ; 

from medium to 
otha top ond with- 
handle. Herbrond’s 
tandards 
ibutor oF 


See it at 
write us 
Mechanic's N 


et $1.75 








Ne eeciodamertamr in 
VAN-CHROME TOOLS 
the fincat money can buy! 


Herbrand Tools, Fremont 8, Ohio 
THE BINGHAM-HERBRAND CORPORATION 





Other factors in the decline in 
profits, in addition to increased tax 
rates, were government restrictions 
on civilian production, higher costs 
without compensating price in- 
creases because of price controls, 
and an increasing volume of de- 
fense production at a lower profit 
margin than that earned on civil- 
ian products. 

“Under conditions that existed in 
1951 it was difficult and at times im- 
possible to maintain a balanced rate 
of operations and a desired level of 
employment,” the report declared. 

What happened to the $7,522,- 
000,000 GM took in during 1951 
from sales and other income is 
shown by the following: 

49% per cent was paid to suppliers. 

26% per cent went to employees for 
payrolls, ete. 

15% per cent was earmarked for 
federal, state and local taxes. 

1% per cent was set aside for de- 
preciation. 

% per cent was set aside for recon- 
version, 

4% per cent was distributed to GM 
shareholders. 

2 per cent was retained in the busi- 
ness. 

Dollar sales amounted to $7,466,- 
000,000 in 1951, compared with $7,- 
531,000,000 a year earlier, a decline 
of $617,000,000 in civilian sales be- 
ing largely offset by a $552,000,000 
increase in defense deliveries. The 
1951 sales were divided into $6,- 
705,000,000 of civilian products and 
$761,000,000 of defense materials. 

In spite of a substantial decrease 
in net income, General Motors pro- 
vided the largest taxes in its history 
in 1951. Provision for United 
States and foreign taxes on income 
totaled $983,000,000, including 
$177,000,000 for excess-profits 
taxes. Provision of $158,000,000 
for other 1951 taxes, including state 
and local taxes and the company’s 
share of social security taxes, made 
GM’s total 1951 tax bill $1,141,000,- 
000. 

Sales and excise taxes on prod- 
ucts sold by GM amounted to $407,- 








$100.00 REWARD 


A $100.00 Reward will be paid to the first 
employee of any authorized new car deal- 
ership, anywhere in the United States, who 
has his boss write this magazine on his 
business letterhead giving the important 
facts about Three-Thirty and identifying 
the company sponsoring the program. 

In case of tie, winner will be decided by 
date of postmark. Write Dept. 330, 
Southern Automotive Journal, 806 Peach- 
tree St., N. E., Atlanta 5, Ga 
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These Houston Chevrolet men were 
all up in the air recently for a 
television program. They posed 
atop one of downtown office build- 
ings in that Texas city to be photo- 
graphed for “Houston Today,” a 
newsreel of city happenings. Shown 
(lL. to rv.) are: R. R. Paulk, city 
manager; A. B. Smith, Knapp Chev- 
rolet; A. A. Smith, Smith Chevrolet; 
D. E. Snelling, Downtown Chev- 
rolet; J. M. Richardson, Richardson 
Chevrolet; W. H. Highams, Dow 
Motor Co.; R. E. Robertson, Bob 
Robertson Chevrolet, and J. R. 
Roach, zone manager. 


000,000, bringing total ascertain- 
able taxes for the year to $1,548,- 
000,000, or the equivalent of $17.69 
per share of common stock. 

GM’s passenger car quota was 
established by the government at 
41.35 per cent of industry produc- 
tion for the second half of 1951 
and the first quarter of 1952. It has 
been further reduced to 41 per cent 
for the second quarter of 1952. In 
1950 GM accounted for 45.7 per 
cent of total U. S. industry pas- 
senger car sales. 

Similarly in July GM’s truck 
quotas were set at percentages that 
averaged 38.1 per cent of total] in- 
dustry production. These were re- 
duced to an average of 37.7 per 
cent for the first quarter of 1952 
and 37.5 per cent for the second 
quarter. In 1950 GM sold 45.4 per 
cent of all trucks sold in the U. S. 
North Carolinians to Hear 
Gray and Alexander 


IRDON GRAY, president of the 

F Consolidated University of 
North Carolina, and The Rev. Wil- 
liam H. Alexander of Oklahoma 
City will he two of the speaker 
the convention of the North Caro- 
lina Automobile Dealers Associa- 
tion, to be held April 27-29 at Pine- 
hurst. 

A discussion of interior decora- 
tion by Mrs. E. Ruth Bladworth of 
New York is another feature. 

Songs by the “Green and White 
Quartet,” which sings with the 
Cities Service Band of America, an 
Old-Timers dinner and dancing are 
among entertainment plans. 


Kansans Meet Sept. 25-26 


The annual convention of the 
Kansas Motor Car Dealers Associa- 
tion will be held Sent. 25-26 at the 
Hotel Broadview, Wichita. Secre- 
tarv-Manager Roscoe YTambric an- 
nounced late last month. 








by 


[/, vy, 
NALA, 


help restore that FiRST YEAR” pep... 


aldol eld eel 


MANLE 


“dome 
VALVES 
and 


VALVE SPRINGS 


Manley Valve Corporation 
Philadelphia 30, Pa. 
District Sales Representatives: 
Lawrence M. Hirsig Co. 
Jacksonville 
J. S. Connell Co., Dallas 
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CHEVROLET 


IDLER ARM ADJUSTER 


For center point steering assemblies on 1949- 
50-51-52 passenger cars and sedan deliveries. 


The new IDLER ARM ADJUSTER is 
easily installed in one minate! By 
taking up the slack in the steering 
assembly, it eliminates unnecessary 
road shock, front end noise, excessive 
wear on assembly, and car weave. It’s adjustable and .. . 


IT NEVER WEARS OUT! 
GUARANTEED TO DO THE JOB! 


D&V MANUFACTURING CO. 


905 28TH ST. NORTH BESSEMER, ALABAMA 














© Easy to install. ..1 minute! © Stops valve clicking noise. 
© Lubricates rocker arms. © Protects against condensation. 
© Strains out dirt and grit. © Sizes for all vaive-in-heads. 
Mechanics approve Crown Valve Pads because they 


are easy to install, need no mechanical adjustment, 
and make satisfied customers. 


We manufacture overhead valve pads for: Chevro- 
let cars and trucks, GMC trucks, Buick, Nash, Stude- 
baker, International trucks, Olds 88 and 89, Ford 6 
and Lincoln. 


the original OVERHEAD VALVE PAD 
manufactured only by 


EARL ESTES Manufacturing Co. 


UNION CITY, GEORGIA - 








Alabamians to Highlight 
Automotive Progress 


oe meetings have been sched- 
uled by the public relations and 
safety committee of the Automobile 
Dealers Association of Alabama to 
display the growth, development 
and importance of the automotive 
industry to the welfare, economy 
and citizenry of Alabama. 

J. Eustace Wolfington of Phila- 
delphia, Pa., immediate past chair- 
man of the NADA public relations 
committee, and Norman Damon, 
vice-president of the Automotive 
Safety Foundation, Washington, D. 
C., will participate. 

The meetings will be at the 
Thomas Jefferson Hotel, Birming- 
ham, April 29; Jefferson Davis Ho- 
tel, Montgomery, April 30, and 
Battle House Hotel, Mobile, May 1. 


Will G. Price Dies 
At Wichita, Kan. 


Wu G. Price, Sr., 74, founder 
of Price Auto Service Co. 
(Ford), died recently in Wichita, 
Kan. 

He was a past president and 
director of the Kansas Motor Car 
Dealers Association and _ helped 
organize the Wichita Automobile 
Dealers Association, serving as 
president for several years. He was 
NADA director for Kansas from 
1935 through 1943. 

He is survived by two sons: Will 
G. Price, Jr., general manager of 
Price Auto Service, and Dick Price, 
president of Dick Price Motors, 
Inec., Wichita. 


James Named at St. Louis 


J. Rush James, Sr., has been 
elected president of the Greater St. 
Louis Automotive Association. 
James W. Mueller is vice-president 
and G. M. Berry who reelected 
treasurer. Joseph A. Schlect is 
secretary-manager of the group. 





really something cooking with 
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Service and parts managers of 
Lincoln-Mercury dealers in the Dal- 
las, Texas, district met in Dallas 
recently. After the meeting, the 
men toured the new Dallas parts 
depot. Company officials and presi- 
dents of the service and parts man- 
agers clubs in the district, shown 
in right-hand picture, are (1. to r.): 
Front row, H. L. Stanley, Jr.. dis- 
trict service manager; J. F. Giles, 
Jr., district sales manager; E. D. 
Longenecker, national service man- 
ager: R. L. Bigham, Lubbock, and 
P. E. Wallace, Waco; back row, 
O. L. Carlson, Southern regional 
service menager; M. E, Withers, 
district parts and accessories man- 
ager; T. E. Lowry, Dallas, and M, J. 
Canafax, Wichita Falls, Texas. 


What Is Shop’s Liability 
In Case of Car Theft? 


oe is the liability of a shop 
to a customer for the theft of 
a car while in the custody of the 
shop? Or the theft of personal be- 
longings from the car? 

At the request of a member of 
the New Mexico Automotive Deal- 
ers Association, Executive Secre- 
tary William Randolph published in 
a recent bulletin the following in- 
terpretation by Owen B. Marron, 
general counsel of the association: 

“You request opinions on three 
questions, namely: (1) Liability of 
a garage keeper to the owner of a 
ear for its theft while in the cus- 
tody of the garage. (2) Liability 
of the garage keeper for theft of 
personal belongings from the car 
when the car is in his custody. (3) 
Effect upon liability of a_ sign 
stating ‘Not responsible for fire and 
theft.’ 

“The first two questions are 
treated together. It is assumed for 
the purpose of this ovinion that the 
garage keeper is a hailee for hire 
due to the automobile having been 
left with him for repairs or storage 








KD 778 


Cless “A” 


TWO BULBS 
with Complete 
Reflectors; 
Amber-Red 


KD 714F-2 
KD 714F-3 


KD 779 


TaD awn Gown 


1910 ELM STREET 
WAREHOUSES: 
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40% more light 
from K-D's new 
turn signal 


This new K-D two-bulb double face lite design with 
doubled initial candle power assures ultimate turn 
signal protection. Experimental designs convinced us 
that our two complete reflectors and two-bulb lite 
produced 40% more light thon our design using two 
reflectors with a single bulb. Increased reflector area 
plus bulb actually attached to reflector give more 
light output and permanent control of beam pattern. 
The new design eliminates glore-bock from the sun 
and oncoming headlights . . . intensifies “on-ond-off 
contrast. 


IMPROVED SWITCH FLASHES 
2 OR 3 BULBS 


KD 714F-3 with inbuilt flasher ond fuse .. . 
with audible click flashes two or three 21 cp. 
bulbs or two or three sealed beam turn signal bulbs 
on eoch circuit. KD 714F-2 flashes two bulbs on 
each circuit. 


SEALED BEAM AND REFLECTOR- 
BULB TURN SIGNALS 


K-D's newly designed Turn Signals . . . double face, 
bracket and flush mounting single foce . .. ore 
available individually or in kits. Minimum size to 
house sealed beam signal bulbs . meets State and 
SAE Class “A” specifications. Heavy duty bonderized 
steel construction. 

Single Face Double Fece Flush Mounting 
Reflector Bulb KD 777 KD 778 KD 779 
Sealed Beam KD 787 KD 788 KD 789 
THREE REFLECTOR-BULB KITS .. . TWO SEALED BEAM KITS 


CINCIN 











NAT! 10, OHIO 
CHICAGO. + LOS ANGELES - NEWYORK 
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© AND TUBE PATCHES -_- 


TIRE AND TU 


neon . . OVER ONE BILLION 


Over a billion 
tube repairs will 
be made this year-- - 
and a good part of this 
big business can be yours with 
Buxco’s Dual-Duty - - - 
the new, quick way to perfect 
repairs. No fire, no 
apparatus, no experience 


needed ! 


AUTOMOTIVE PRODUCTS Diviston. 


Over 200 million 
tire patches. will 
be sold this year! 
Your best bet to get 
your share is with Buxco’s 
Double Cushion Tire Patch 
---the best for the job 
at the best price 


on the market! 


* Buxco’s Perma-Patch (criss- 
cross) and Oval Gum Covered 

tire patches are sure sellers, 
too, in the giant tire repair 

market! Carry 

co line for BIG BUSINESS! 


the whole Bux- 


++ BONTOs t, one 





TRU -TORQUE 


TT-095 PISTONS and CUPS 
are GUARANTEED 
TO STOP 


wheel cylinder leaks 


spongy pedal 
fade-out 
diving brakes 


PROVED BEST IN SERVICE 

BY BRAKE SERVICE MEN 

thru 4 years of continued use 
for 

1946-47-48-49-50-51 Plymouth, 

Dodge, Desoto and Chrysler cars. 








LIST PRICES: 
$1.92 
per wheel set 


OVER 3,000,000 IN USE 
Most economical—Never a Come- 
back. Ask anyone who has used 
as them. 
GET THEM 
FROM YOUR 
JOBBER 


OTTO-ITEMS, INC. 4390 Olive St. St. Louis 8, Mo. 


YOUR JOBBER HAS THEM or will get 
them for you. Just clip this ad and give 
it to your Jobber with your order. 


ee ee ee oe 
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IN STAINLESS STEEL 











HOSE CLAMPS 











Aero-Seal is the largest 
selling quality hose clamp 
in the world. And with good reason. Just Compare an Aero- 
Seal with any imitation. The wide band is made of corrosion- 
resistant stainless steel that conforms to any shape — not 
stamped of narrow carbon steel. There are no spot welds, but 
an interlocked joint between band and exclusive, curved, 
hose-protecting saddle. The hardened steel worm-drive screw 
always locks in position, will never work loose, never bind. 
Your customers will agree that Aero-Seals are well worth the 
few pennies more ... and you make more on every sale. So 
next time you order, insist on Aero-Seals! 











ANOTHER 


BREEZE CORPORATIONS, INC, 


41 S. Sixth St., Newark, N. J. Peoouct 





\. 
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106,194 Shareholders 
Now Own Packard 


| gory Motor Car Co. is now 
owned by 106,194 shareholders, 
nearly 60 per cent of whom own 
less than 100 shares of stock, ac- 
cording to the firm’s 1951 annual 
report. 

No single holding exceeds two per 
cent of the total stock. The average 
is 141 shares for each investor. Out 
of every 100 Packard shareholders, 
59 own fewer than 100 shares, it 
was stated in the report. 


Buick Steps Up Dynaflow 


With production controls lifted 
on automatic transmissions, Buick 
will increase Dynaflow output from 
82 to 88.7 per cent of total produc- 
tion to meet the demand, Ivan L. 
Wiles, general manager of the divi- 
sion and vice-president of General 
Motors, reported late last month. 
Output will be boosted to 97 per 
cent for the Super series and 70 
per cent for the Special. The unit 
is standard on the Roadmaster, the 
factory pointed out. 


Regardless of how tires are stacked, 
the sizes can be read right-side-up 
with this new identification system 
used by The B. F. Goodrich Co. 
Tires are embossed in three places 
with six different stampings. This 
reduces errors in shipping. 





to be paid for by the owner. The 
theft of the automobile or its con- 
tents arising out of the negligence 
of the garage keeper will result in 
recovery by the owner of the vehicle 
against the garage keeper. 241 Am. 
Jur. 487, et seq. Sections 16, 20, 26. 

“The same measure of liability 
exists in case of loss by fire. Id. The 
burden is on the garage keeper to 
prove that the loss was not occa- 
sioned by his negligence. Id. In 
summary, the garage keeper would 
be exposed to an economic loss, 
arising at best out of his obligation 
to defend a suit, in the event an 
automobile or its contents suffered 
injury or loss while in his custody. 

“The mere posting of a notice on 
the garage keeper's premises limit- 
ing his liability for the loss or in- 
jury to property bailed for hire is 
not sufficient to exempt him from 
liability. 24 Am. Jur. 494, Section 
82. Notes, 15 A. L. R. 683, 42 A. L. 
R. 136, 65 A. L. R. 488. 

“On the other hand, the liability 
of a garage keeper can be limited 
by contract. Id. And if each car 
owner signs a form to the effect 
that the garage keeper is not liable 
for loss occasioned by theft or fire, 
the agreement will exempt garage 
keeper from liability. This agree- 
ment could be included as part of 
the work order or storage receipt, 
and would read: ‘The owner of the 
vehicle agrees that the garage is 
not liable for loss caused by fire or 
theft.’ ” 








OZ £ ron 
2 
OPEN THROAT PORTABLE 


PEDESTAL PRESS 
ONLY $1 9995 


TI caraces, IMPLEMENT 
SHOPS, FLEET SHOPS, 
SERVICE STATIONS 


An unbelievable low price for this 
amazingly efficient Portable Pedestal 
Press and 17!4 ton Power-Twin 
Hydraulic Puller... 
available power than any other Hydraulic 
unit on the market. Every garage and 
maintenance shop will find this unit a 

must for auto, tractor, bus or truck work... 
first few jobs pay for it in time, tools 


costs less per ton of 


and money saved. 

Use it for pressing bearings, bushings, 
collars, pins, shafts, for bending, 
straightening, compressing, spreading, etc 
Move it where you want it—it’s PORTABLE 


STRONG... will handle 95% of all pulling or 
installing jobs. 


COMPACT... Bose is only 20” x 21" —34'12" 
from top of press plate to floor. Press Plate 
throat is 72" deep, 6" wide, 10/2" clearance 
between uprights; 11" from Rom to press plate 
with olmost unlimited vertical adjustment 


( If your jobber does not have the OTC Power- | 
Weighs less than 200 Ibs. | 


Twin Hydroulic Portable Pedestal Press, write 
us for complete information | 


ee 


VERSATILE .. . POWER-TWIN Hydraulic Unit 
may easily and quickly be detached for field 
service or other pulling jobs. 


COMPANY ___ 


| 
OWATONNA TOOL CO. 
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ADDRESS ___ 


city : ZONE STATE......u 


INEXPENSIVE . . . dollar for dollar . . . ton for 
ton... The lowest priced, most rugged ond 
efficient Hydraulic Press on the market. 








Hudson’s Light Automobile 
Scheduled for Summer 


‘ HIPMENTS of the light car that 

Hudson Motor Car Co. had an- 
nounced it would build are expected 
to start during the coming summer, 
according to A. E. Barit, president 
and general manager. 

The car will feature “step-down” 
design, he reported. 

The company’s operations for 
1951 resulted in a loss of $1,125,210 
after all charges, including interest, 
depreciation and income taxes, and 


after a tax carry-back of $2,183,485, 
Barit said. This compares with a 
profit of $12,002,274 for 1950. 

Sales volume totaled $186,050,832 
in 1951, compared with $267,219,- 
749 for the previous year. The com- 
pany also reported that dividends 
paid last year amounted to $1 a 
share, compared with $2.50 a share 
in the previous year. 

Three problems handicapped the 
business in 1951, Barit stated: 
shortage of sheet steel at mill 
prices, delays by the Office of Price 
Stabilization in the approval of 














Super Springtime 
Motor Service 
use the complete 


MOBO RADIATOR 


MOBO 





place your order 
for the 
MOBO line today! 











MOBO MAKES DEPENDABLE PRODUCTS 


JOHN T. STANLEY CO., INC. 


642 West 30th Street, New York 1, N. Y. 


For 
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price increases to cover rising costs, 
and strikes that occurred intermit- 
tently in company plants during the 
summer. 

The company is again operating 
on a profitable basis and results this 
far in 1952 are very satisfactory, 
Barit said in releasing the 1951 
annual report. 


Chrysler Makes Changes 
In Southern Force 


NEVERAL changes in its Southern 

field force have been announced 

by Chrysler Division of Chrysler 
Corp. 

Alfred J. Morrison has been 
transferred from regional manager 
at St. Louis to the same position at 
Jacksonville. He succeeds George J. 
McCarthy, who has been named a 
executive at Detroit head- 
quarters. 

Roger “Rod” Welch, formerly dis- 
trict manager at Chicago, has sue- 
ceeded Morrison at St. Louis. 

Charles E. Sumrall has been pro- 
moted from district manager in the 
Memphis region to regional man- 
ager in Washington. He succeeds 
Charles B. Neely, regional manager 
there since 1947, who has also been 
transferred to Detroit headquar- 
ters. 

Lehan B. Paulin, formerly dis- 
trict manager in the Washington 
region, has been named regional 
manager at Atlanta. He succeeds 
Cornelius R. Curtan, who has been 
Detroit head- 


sales 


transferred to 
quarters. 


Saunders Represents Turner 


J. Paul Saunders of Bowling 
Green, Ky., has been appointed dis- 
trict representative for Turner 
Manufacturing Co. He will repre- 
sent the D & T Weights line in Ken- 
tucky and Tennessee. 
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Western Auto Plans 
20 New Stores 
pa plans of Western Auto 
Supply Co., Missouri, call for 
the installation of approximately 
20 company-owned retail stores and 
the addition of 200 dealer outlets 
during 1952, P. E. Connor, presi- 
dent and chairman of the board, 
informed stockholders at the annual 
meeting, held recently in Kansas 
City, Mo. 

At the end of 1951, he said, the 
company operated 267 company- 
owned stores and served 2622 dealer 
outlets. In addition to the units 
planned for the current year, some 
25 stores will be modernized during 
1952. 

“Our sales continue in substan- 
tial volume, although under the in- 
flated levels of early 1951, when 
volume was substantially above 
normal due to scare-buying follow- 
ing the Chinese entry into the Ko- 
rean War,” he said. “For instance, 
our sales in the first two months of 
1952 totaled $19,445,000 against 
$24,980,000 in the January-Febru- 
ary period of last year, a decline of 
22.2 per cent. 

“However, it should be noted 
that such sales in the first two 
months of last year were 50.6 per 
cent higher than sales of $16,- 
578,000 reported for the first two 
months of 1950. Hence, while our 
sales for the first two months of 
1952 are under last year they are 
well above the volume reported for 
January and February two years 
ago.” 

The supply of consumer goods in 
the lines sold by Western Auto 
during 1952, he said, is expected to 
be sufficient “to meet the demands 
of our customers.” 


Van Norman Man Dies 


Willard Vander Veer, 54, division 
manager of the Kansas City, Mo., 
territory for the Van Norman Co., 
died last month. He had worked in 
the automotive field since 1936 and 
with Van Norman at Kansas City 
since 1949. He was well known to 
the trade in that area. 


Tipps Succumbs at Dallas 


Mike W. Tipps, 54, veteran Dal- 
las, Texas, automobile man and first 
president of the Texas Used Car 
Dealers Association, died last 
month. At the time of his death he 
was associated with Vandergriff 
Chevrolet Co. in Arlington. 





EQUAMATIC INFLATION 


- Equalized pressure in all 4 tires 
automatically 


for only *14”° 


WITH 
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Fastest, easiest you've 
ever used —just dial 
the pressure! 





2 MODELS 


For Passenger Tires 
For Truck Tires 


(Passenger model with Nelson Handichuck as 
shown—$14.95. Also available with 12” hose 
and single or dual chucks; for models and 
prices, see your jobber.) 


NELSON SPECIALTY CORPORATION 


440 Peralta Avenue, San Leandro, California 


Send me literature and prices on: 
(-] NELSON Automatic Inflators [_] NELSON Airline Accessories 


Name 





Address 





City State Pt 
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VMC* ARMATURES 


REMANUFACTURED BY FACTORY METHOD 


The demand for factory duplicate parts is in- 
creasing. VMC armatures, made with preformed 
coils, duplicate the appearance, wire size, and 
number of turns of the original equipment. 
They are remanufactured to factory specifica- 
tions to give original performance. Eliminate 
comebacks, increase your profits . . . always 
specify VMC generator NATIONWIDE 


Speed Motor Overhaul armatures to your jobber. 


HE cleaner you get your torn-down engines the *Ventilated Matched Coils 


easier you can detect fractures, excessive wear. Your 
mechanics then can see at a glance what needs to be done. BUY THROUGH YOUR JOBBER 
They can get their repair work off to a quick start. You 


can rush more work through the shop. Carter Coil Company, P. O. Box 43, Sta. D, Atlanta, Ga. 














There are Oakite cleaning compounds designed especially 
for use in hot or cold tank degreasing, cold-spray or steam- 
detergent cleaning. Each specialized cleaning compound 
has built-in reserve cleaning power. Solutions stand up 
under all kinds of heavy-duty cleaning. These hard- 
working, long-lasting qualities spell economy for you on 
all your overhaul and repair work. 


FREE Booklet 4401 tells all about 
motor overhaul—also gives details 
of time- and money-saving Oakite 
methods for iis 
* Degreasing parts The ONLY RECIPROCATING SANDER 
* Descoling moter blocks Powered with an ELECTRIC MOTOR 


* Cleaning motors and chassis 
Now TWO full-size — positive drive —genuine recip- 


© Radister conditioning rocating, (STRATE -LINE)) action sanders — Electric 
* Paint stripping and Pneumatic (air) Powered DETROIT EASY FINISHERS 


Booklet discusses all service-shop 
jobs. Write for your copy today! 





STRATE-LINE reciprocating action works up to right angles 
—no abrasive scratches, no hand clean-up—does the complete job! 
POSITIVE DRIVE—plus rugged, powerful air and electric 
motors—insures power for the really tough jobs. Try to stop an Easy! 
OAKITE PRODUCTS. INC. 52-F Rector St. NEW YORK 6 N WET SANDING with Model AF's new No-Surge mist type 
automatically controlled water applicator for wet work maximum 

prizeo INDUSTRIAL Cleay, efficiency and operator comfort. 


FULL SIZE—single pad, proven most convenient —uses 
3%" x 9". Convince yourself —try 


standard abrasive sheet, : 
an Easy! Write for bulletins describing Model DF (electric) 
and Model AF (air). 


Y 


% 


yct 
i aaa aimee s j S (¢ 
«Tachi Seve Reroetatiesin Principal ie of US nad e,' DETROIT SURFACING MACHINE COMPANY 
at 1245 E. EIGHT MILE RD., DETROIT 20, MICH. 
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and dealers’ showrooms by the 
American Automobile Association 
and placed in impound to assure 
their being regular stock models 
without modifications. 

A special class for lightweight 
four-cylinder and six-cylinder cars 
has been added this year. 


Oklahoma City Schedules 
“Care” Service Meeting 


MEETING for dealers, independ- 
ent garagemen, service-station 
men and fleet operators in the Okla- 
homa City area will be held June 
16. Featuring the “Care Will Save 
Your Car” program, the meeting is 
sponsored by 32 Oklahoma City 
jobbers 
This meeting is expected to be 
even more of a success than a sim- 
ilar meeting last October, which 
was attended by more than 3,200 
tradesmen, the jobbers said 











“When I worked in the shop, hoods used to occasionally fall on my , . 

head, too, Hugo, but... ” Brown of Kem Succumbs 

J. D. Brown, president of Kem 

Manufacturing Co., died last month 

29 Automobiles Enter mileage and divided ty the number at Fair Lawn, N. J. A native of 

1952 Economy Run of gallons of fuel consumed. Rumania, he came to this country 

‘ Cars were selected without warn in 1900 and started his business in 
[rant -ane cars, representing jing from factory assembly lines 1920, it was stated. 

11 “price” classes, have been 
entered in the 1952 Mobilgas Econ- 


omy Run, to be held April 14-16 be- ° 

tween Los Angeles and Sun Valley. 8 | G D 6 M A N D 1 n th e 4 0 U T be fo r 
The route this year is a 1,415.4- i 

mile trek across four states, the TIBLE TOPS 

longest ever attempted by the run. CONVER 

rhe exact route was kept _ Secret nets $7,500 to $10,000 for Ae é 


until the 29 cars were placed in final 


un a =a. meni 
impound so there would be no op- CAR TEST d | 
. H . 
re ea ers FLYING SCOUT 


portunity to practice on the course. 
Each automobile will compete 
within its own price range for yg SELL, EASY TO 


trophies and all will vie for the 

sweepstakes championship, which is — delivery from our $50,000 Dallas 
determined by the “ton-mile” sys- 
tem. Under this system the gross EASY TO INSTALL— 

weight of the vehicle and its allow- NO SEWING REQUIRED! 

able load is multiplied by the official Tailor made—ready to install. Every top 
fits right, looks right. All necessary fittings 
and trim supplied 


ij i] 
e A) TOP” FABRIC for long wear 
SiS zz wt “x Scientifically treated 3-ply cotton fabrics, 
twice-shrunk. impregnated with live, ad- 
hesive rubber. Exclusive Weather-Wax 
finish. 
Get YOUR share of “TOP” profits! 
MAIL COUPON TO DALLAS 

















New INSTALLATION MANUAL 
makes installations faster, easier 


FREE ON REQUEST. 


Witness obligation send me new INSTALLATION 
ANUAL that shows how to make convertible top 
installations easier and faster INTERNATIONAL COMPANY 


ao Mies 
It all adds up toa 
mighty good thing for dealers 


' 
> 
' 
t 
' 
' 
' 
0 a ADDRESS 
L 
hea : CITY ZONE STATE 
Se ee SS SF SS SSS SS SS SSS See eeeeececaece 
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MORE PROFIT 


In Drive-Line Repairs 


oy 'Na bi J 


UNIVERSAL JOINT 
BALL HOUSING KIT 
Saves Buying A New 
Drive Shaft Housing 


Keeps correct 
Shaft align- 
ment. 


Prevents oil 
leakage 
around 


Ball Hovsing. Longer life due te 
oversize construction. No machine 
work or special tools 
required to install. 
Strengthens Housing 
15%. 


P.O. BOX 4305 MmMaANUFACTL 


ALL-IN-ONE KIT 


TRANSMISSION 
CASE BALL SEAT 


Saves Buying New Trans. Case 


DRIVE SHAFT BUSHING 
& SEAL ASSEMBLY 


Saves Buying A New Drive Shaft 


‘ 
\ 


Cut Away Showing Bronte Bushings (Patented) 


Provides new bearing surfaces. Elimi- 
nates oil leaks from Transmission. Pre- 
vents dilution of Differential lubricant, 
due to Transmission oil leak. Stops ex- 
cessive vibration and 
in Drive Shaft caused by loose 
bearing. install Without Tearing 
Down Differential. 


RER AUTOMOTIVE PRODUCTS OKLAHOMA CITY 9, OKLA 





In this air-conditioned building, J. 
B. Sampson, representative for 
Graco lubricating equipment at 
Houston, Texas, has on display and 
in actual operation every piece of 
equipment he sells. There are no 
stocks but a jobber may take a 
dealer or garage owner there and 
show him just what the equipment 
will do. The 50-by-75-foot building 
is at 1913 Leeland. 


NPA Amendment Rewards 
Extra Scrap Effort 


A’ AMENDMENT which removes 
purchase restrictions in the 
following quarter by automobile 
wreckers who, in any given quarter, 
wreck out all 1939 or older cars thev 
had at the beginning of the period 
has been announced by Edward W. 
Greb, director of the Salvage Divi- 
sion of NPA. 

The amendment rewards wreck- 
ers who have cooperated in keeping 
up the flow of scrap during the crit- 
ical winter shortage and gives an 
added incentive to help raise the 
iron and steel scrap inventories of 
steels mills and foundries to a safe 
operating level, he said. 

Unless he has wrecked out a num- 
ber of cars equal to the total number 
of pre-1940 vehicles in his inven- 
tory at the beginning of the pre- 
vious quarter, no wrecker may 
acquire a greater number of ve- 
hicles during any quarter than he 
has junked in the preceding quarter. 


Du Pont Rounds Up Scrap 


Du Pont rounded up enough iron 
and steel scrap last year to make 
the steel for a 45,000-ton battleship, 
a naval aircraft carrier, 2,000 Sher- 
man tanks and 440,000 five-inch 
shells, according to a recent report. 
The 1951 scrap drive in the firm’s 
plants and_ installations netted 
132,371,000 pounds, or more than 
59,000 gross tons of all scrap 
metals. 
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Factory Sales of Cars 

Rise 22 Per Cent 

F ACTORY sales of passenger cars 
totaled 333,885 units in Febru- 

ary, an increase of 22 per cent over 

January sales, the Automobile Man- 

ufacturers Association reported 

late last month. 

Although February factory sales 
of automobiles were the highest 
since last November, they fell 171,- 
980 units short of equaling car 
output during the same month last 
year. 

Factory sales of 101,231 trucks 
and buses brought the month's total 
motor-vehicle output to 435,116 
units, an increase of 16 per cent 
above the January total, but 30 per 
cent below the 618,321 units sold in 
February, 1951. 

Motor-vehicle factory sales for 


the first two months of the year 


totaled 810,526 units, as compared 
to 1,225,154 vehicles built during 
the first two months of 1951. 


181.672 Now Own GM 


Ownership of General Motors 
Corp. has increased by about 48,700 
since its common shares were split 
two-for-one in October, 1950, and 
there were 481,672 owners of com- 
mon and preferred shares during 
the first quarter of 1952. This com- 
pares with 477,206 in the fourth 
quarter of 1951. Ownership of com- 
mon shares reached a new high of 
451,635 in the first quarter of 1952. 


Jacobs Named at Galveston 


Roger Jacobs, Pontiac dealer of 
Texas City, has been elected presi- 
dent of the Galveston County 
(Texas) Automobile Dealers Asso- 
ciation, succeeding F. Pequigney. 
M. C. Kennard of Galveston is vice- 
president and John Nichols of 
Galveston is secretary - treasurer. 
Directors include: Wiley Denton, 
Galveston ; G. C. Myrick, Galveston; 
Henry Schilling, Dickinson, and 
Claude Thomas, LaMarque. 


Perry Dies at San Angelo 


E. Gordon Perry, a former presi- 
dent of the Texas Automotive Deal- 
ers Association, died last month at 
San Angelo, Texas. He is credited 
with establishing the first Dodge 
agency in Texas and also the first 
Ford dealership in E] Paso. He was 
president of TADA in 1936, when 
he was engaged in a Dodge dealer- 
ship in Dallas. 





BALANCE 
os needed ! 


WHEEL WEIGHTS 


@ “‘U" TYPE 

A favorite in the 
industry. Fits ALL 
rims having fac- 
tory trim rings ex- 
cept late model 
Cadillacs. 


PERFEC 


804Ww M 3 


T EQ 


The Wheel Weight 
that lives up to its name 


@ “Cc” TYPE 

The ""C” type 
weight (new style) 
in six sizes will 
give most satisfac- 
tory results on pas- 
senger cars with 
“Kor L" type rims. 


KOKOome 


@ “SPECIAL” TYPE 
Made for late mod- 
el Cadillacs with 
hub caps covering 
entire wheel, ex- 
cept 1951 model 
for which “'C” type 
weight is recom- 
mended. 6 sizes. 


UIPMENT COR 


P.O Box 706 


Manufacturers of Wheel Weights for Trucks and Passenger Cars 
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Maintenance 
Equipment 


K403 REFACER SEAT GRINDER 


Fr vers 


RESEATER 


R55 RESEATER 
POWER DRIVE 


oe 

NO. 22a STANDARD 

Valve Seat Rings 
2*2: 


2 comne ey 


INSERT 
RINGS 


HORIZONTAL 
ROD ALIGNER 


See Your Authorized K. O. Lee Distributor 
Or Write Factory For Complete Literature 


K. 0. LEE COMPANY, ABERDEEN, SOUTH DAKOTA 


WET VALVE REFACERS + VALVE SEAT GRINDER SETS + VALVE SEAT INSERTS 
RESEATER SETS * ROD ALIGNERS © STUD WRENCHES © DRILLS + SANDERS 
POLISHERS « HAND GRINDER SETS + REAMER DRIVES © A. C. WELDERS 
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Correctly Balanced Wheels are a Mecessily — Not a Lurury 


THE CHALLENGER 


WHEEL BALANCER 


if COSTS YOU OnLY 


‘39% 
—yet— 
# Returns your original in- 


vestment immediately 


* Gives a greater volume of 
future profits per dollar 
invested than any other 
piece of equipment used 
in a service station or 
garage 

* Extremely simple to oper- 
ate 

* Minimum of your time re- 
quired to balance wheels 


* Guaranteed to compete for 
accuracy with any other 
balancer on the market 
regardless of price 


* Enjoys exceptionally fine 
nation-wide reputation 


For details write to: 


PRECISION ENGINEERS COMPANY 


701 Heinz Avenue, Berkeley, California 


MORE JOBS...MORE PROFIT! 
Dry with NALCO cert’ ~ Portable Units 





DRITHERM 








NALCO STRIP UNIT 





NALCO carbon filament unit an do for YOU—in 15 


@ Entire fender jobs of synthetic enamel dried, ready for polishing @ Putty 
glaze dried @ Color coats dried hard for polishing @ Drying time and 
space cut to a fraction 


nutes 


Here what 


NALCO units also available in pairs, groups, strips, banks and for tunnels 


Write for your free copy of Factory Methods in Your Shop.” 


NORTH AMERICAN 
Electric Lang Ca. 


1074 TYLER ST. ST. LOUIS 5, MO. 
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Some Arkansas Shops Organize 
As Others Vote Against Union 


| Ppa ges at three of eight auto- 
mobile agencies in Fayetteville, 
Ark., where National Labor Rela- 
tions Board elections were origi- 
nally scheduled last month voted to 
join a union. 

Two groups of employees rejected 
representation by the International 
Association of Machinists, AFL. At 
the last minute the union withdrew 
petitions for elections in three other 
shops. 

Elections were not scheduled at 
four other agencies in Fayetteville. 

Employees at Green Chevrolet 
Co., Goff-McNair Motor Co. and 
Lyle Bryan Motor Co. favored af- 
filiation. Employees at Whitfietd 
Motor and Houston-Taylor Motor 











Stands Alone 
—Has no Equal 


The original liquid metallic preparation for 
repairing cracked engine blocks, cylinders and 
valve ports. 

MILLER MANUFACTURING CO. 


Dept. 5A Camden 5, N. J. 











» Dineen 4 
If they can fish for your 
vote—so can we! 


0 





Co. rejected the union proposal 

Petitions for elections at Hatfield 
Pontiac Co., Modern Motors and 
Phillips Motor Co. were withdrawn 
by the union. 

Employees 
cluded mechanics, 
men, radiator men, 
greasers. 

If the union loses an election, it 
must wait 12 months to petition the 
NLRB for a second vote. Where the 
petition is withdrawn, only 30 days 
need elapse. 

Before the March 
motor-company employees in Fay- 
etteville were affiliated with a 
union. 


vote in- 
body 


eligible to 
painters, 


washers and 


elections, no 


Packard Sports Car 
Displayed at Show 


; im Pan American, a sports con- 
vertible built on a Packard 
frame and styled by Richard Arbib, 
consultant to Henney Motor Co., 
Inc., was unveiled at the recent In- 
ternational Motor Sports Show in 
New York. 

The three-passenger convertible 
Packard 327 


with  in- 


is powered by a 
“Thunderbolt” engine 
creased carburetion and revised cy]- 
inder head to give 175 horsepower. 
An air-scoop on the hood is both 
functional and adds to sports ap- 
pearance. 

The car has a 122-inch wheelbase 
and an over-all length of 221 inches. 
Height with top raised is 53 inches. 

Packard is investigating the pos- 
sibilities of building a productien- 
model sports car and the Pan 
American is one of several samples 
being considered, officials stated. 


Battery Men Go to Louisiana 


The Association of American 
Battery Manufacturers will hold its 
spring meeting at the Roosevelt 
Hotel, New Orleans, La., May 21-23, 
President R. L. Sommerville has 
announced. 


Signa-Craft Names Braun 


Lionel H. Braun has been ap- 
pointed director of advertising and 
public relations for Signa-Craft, 
Inc., manufacturer of car mono- 
grams. He will coordinate all sales 
promotion activities. 
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a Silver linixg ... 


IN TRAFFIC IT'S 
SAFER WITH 


7a rikel. 7-45 


£ aman? eth a teas ORS 


SUPERIOR 

BRAKE LININGS 
ENGINEERED FOR 
EQUALIZED FRICTION 





NATIONAL SEG-MOLD 
(Fully cured seg- 
ments) Boxed 


resistance under 

tough braking condi- 

tions. For riveting 
and bonding. 


NATIONAL 
BRAKE BLOCK 
(Semi - cured 
wire-back) For 


boxed, in bulk 
and in 25 ft. 
rolis. For riv- 
eting and 
bonding. 


NATIONAL SF 
Clutch Pocings 


NATIONAL has been a leader in the manvu- 
facture of automotive friction materials for 
@ generation . . . is always ahead with the 
most modern developments. Depend on 
NATIONAL Brake Block and NATIONAL 
Seg-Mold for quality and performance . . 
For complete trade coverage . . . For a 
better profit picture! 

We'd like to send you our latest, easy- 
to-read catalog and complete information. 
Write now to Dept. C. 


NATIONAL BRAKE BLOCK 
CORPORATION 


Dependat 








CXTEIT is the 
HOTTEST NEWS 


POL-FLO 


IS THE ONLY 

HEATED PAINT CUP 

WITH A FIXED TEMPERATURE 
SETTING OF 


af P] 


(ACCEPTED AS THE IDEAL TEMPERATURE 
FOR HOT-SPRAY PAINTING OF 
LACQUER OR SYNTHETIC ENAMEL) 


PAINTERS GO FOR POL-FLO 

because it gives top results with no changes 
in air pressures or nozzles . . . because it's 
the only unit on the market today complete- 
ly suitable for both “completes” and spot 
work .. . because it really delivers savings 
in time and materials and improved quality 
of finish! 


JOBBERS GO FOR POL-FLO 
because it’s the fastest-selling heated paint 
cup in the industry, making new friends 
and satisfied customers wherever it’s used! 
(Note: Some choice jobber territories still 
available. Send coupon for information.) 


LIST PRICE... 


WRITE TODAY FOR INFORMATION! 


POL-FLO PAINT SPRAYER CORPORATION 
1412 - 16th St., Sacramento, Calif. 


e Please send names of Jobbers in my area. 


C] Please send information on jobber territories available 


NAME____ 
ADDRESS: 


Manufactured by 
POL-FLO PAINT SPRAYER CORPORATION 
1412- TU STREET SACRAMENTO, CALIFORNIA 


This Paint Cup Approved by CSA Approvals Laboratories and 
Now Available in Canada 
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The Plant Behind AMKO Products! 
Automotive Man’t’G Co., INC. - a 


556-570 W. FULTON STREET CHICAGO 6, ILLINOIS 











RAJAH PAT. HAND CRIMPING TOOL 


NOTE—The simplicity of this Tool 
It strips and also crimps Rajah Terminals to 
Ignition Cable 


Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, Bloomfield, N. J. 











Don't Settle 
For Less 


When You Can 
Get 


THE BEST! 
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Two exhibits in the traveling brake 
clinic sponsored by Puritan Co. and 
United Parts Manufacturing Co. are 
shown here. Left-hand photo shows 
the glass working model of a hy- 
draulic brake system, which allows 
automotive service man to see in- 
side a brake and observe its func- 
tions. Right-hand picture shows the 
model of an air brake as it is found 
in conventional tractor, semi-trailer 
installation. Air over hydraulic is 
used on the tractor, straight air on 
the semi-trailer and independent 
braking on trailer. Note the handle 
that makes for easier carrying of 
the portable model. The clinic is 
scheduled for a tour of eastern sea- 
board areas in the near future. 


Willys Awarded Largest 
Postwar Jeep Order 


N ORDER for $149,000,000 for 

military Jeeps, with options to 
$178,000,000, the largest contract 
for Jeeps since World War II, has 
been received by Willys-Overland 
Motors, Inc. 

“This order is approximately 
three times larger than any post- 
war order previously received from 
the Ordnance Corps,” said Ward 
M. Canaday, president. “The 110- 
000 Jeeps ordered at one time dur- 
ing the last year was the only order 
in the Jeep’s history larger than 
this one.” 


AMA Promotes Williams 


Harry A. Williams has been ap- 
pointed manager of the public re- 
lations department of the Automo- 
bile Manufacturers Association, 
succeeding William H. McGaughey, 
who has joined Nash-Kelvinator. 
Williams has been a member of the 
association’s public relations staff 
for ten years, editing the organi- 
zation’s monthly publications, Auto- 
mobile Facts and Automotive War 
Production. 


UNITED 

















SMOOTHER 
ENGAGEMENT 


The flat-top construction of the Ac- mayrcpse era 
curate Powerflex cushion distributes POWERFLEX 
the wear evenly over the entire facing 

surface. High-spot contacts are ae CLUTCH PLATE 
pletely eliminated. Effective cushion- Self-Aligning 

ing action is assured for the entire life Hub Splines 

of the plate. And this exclusive Ac- 
curate design is a vital factor in making 
the Powerflex engage more smoothly © Spring Supports 
and more efficiently than any other 

clutch plate made. © Safety Stops 


WRITE FOR DETAILS 


@ Flat-Top Cushion 


There’s a New Powerflex Clutch Plate 
in Every ReNu-Accurate Clutch Set 


Parts Mfg. Co. 
12435 EUCLID AVENUE - CLEVELAND 6, OHIO 
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dear—the man said to be sure an 
—_ Pilot Replacement Parts. 
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> MOTIVE EQUIPMENT 
' MANUFACTURERS, INC. 


5253 W. Roosevelt Rd., Chicago, Ill. 




















TRU -TORQUE 


TT-095 PISTONS and CUPS 
are GUARANTEED 


TO STOP 


wheel cylinder leaks 


spongy pedal 
fade-out 
diving brakes 


PROVED BEST IN SERVICE 

BY BRAKE SERVICE MEN 

thru 4 years of continued use 
for 

1946-47-48-49-50-51 Plymouth, 

Dodge, Desoto and Chrysler cars. 








TT-095 
LIST PRICES: 
$1.92 
per wheel set 
$7.62 
per kit 
(one car set) 


OVER 3,000,000 IN USE 
Most economical—Never a Come- 
back. Ask anyone who has used 


cer THE | **°™ 


FROM YOUR 
JOBBER 


YOUR JOBBER HAS THEM or will get 
them for you. Just clip this ad and give 
it to your Jobber with your order. 


OTTO-ITEMS, INC. 4390 Olive St. St. Louis 8, Mo. 
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TYPE and SIZE for EVERY APPLI 


TALOG 
ur JOBBER or write FOR CA’ 


a 


see vO 
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Power Steering Predicted 
Finally for All Cars 
4 ipo question about whether 
power steering would expand or 
stay put was asked of Auto-Lite’s 
engineers and “the consensus of 
our engineers was that power steer- 
ing will eventually go down to the 








DON T LOSE THE BULL! 
1F YOU CAN'T STOP, 
UST DEPEND ON MY 
fiat SOUTHERN “FIBER BLOCK 
wok WHOA ow )| 
yo<——— ee 


pss 


FRICTION MATERIALS CO.- CHARLOTTE, N.C. 








gee you to 
te like a baby 


ors Sibir 





cheapest vehicle on the market.” 

That comment came April 2 from 
L. H. Middleton, vice-president and 
director of engineering for The 
Electric Auto-Lite Co., Toledo, 
Ohio, in the first press interview 
ever held by him. It was staged 
at the Waldorf-Astoria Hotel in 
New York City during A-L’s 
“Parade of Stars” Automobile 
Show. 

Aluminum wiring appears to be 
a good substitute for copper, he 
told editors of SAJ, although the 
electric-conductivity capacity of 
aluminum is, roughly, only about 
60 per cent of copper. It therefore 
requires larger aluminum wires. 
The cost of fusing connectors where 
aluminum is being used can be pro- 
hibitive, he pointed out. 

Equipment on cars is likely to 
get more complex, because Amer- 
ican car buyers influence this push- 
button trend, Middleton asserted. 
He cited the growing demand, on 
some luxury cars, for electric seat 
movers as an example. 





Ralph W. Doherty has been ap- 
pointed sales manager of the Re- 
placement Division of Wilkening 
Manufacturing Co., maker of Ped- 
rick piston rings. He was formerly 
divisional sales manager of the 
west north central states, with head- 
quarters at Kansas City. 


“We actually see that five years 
ahead” the demand for electricity 
on motor vehicles will double the 
present needs, the engineer de- 
clared. Previously his department 
has been able to revamp the six- 
volt system to meet this need, he 
said. 

Is the 12-volt ignition system 
likely to come about? he was asked. 
That matter is in a “state of flux 
everybody is evaluating it,” he said 
“We have not reached the limita- 
tions of the six-volt system as we 
see it today.” 








NEW PORTABLE 
CRANE 


a real labor saver 


New irder type construction adds structural 
strengt without added weight Triangular 
shaped legs spaced wider at extremities insure 
greater stability on slopes cr where load swings 
pendulum fashion. Can be pushed or pulled into 
many tight spots with little effort New design 
provides more stability and more maneuverabi! 
ity. Serves os ao cor hoist, places dual wheels 
and transmission into position. Also used as a 
lift to tier crates or drums, etc. One and two 
ton models and dock type. Write for Bulletin on 
™ Mobilcranes Lempco Products inc 90 
Dunham Rd., Bedford, Ohio 


En 


LEMPCO EQUIPMENT 
+ lt pays its own way 











It Pays To 
Buy The Best 
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MEET ALL YOUR NEEDS | 
standard or special with 


PLANET 


the complete line of — 
BRASS FITTINGS - COPPER TUBING 
GREASE FITTINGS + FUEL LINES 
AIR AND GREASE 
LINE ACCESSORIES 
..and @ sparkling line of 
fast-moving occessories. 
ATTRACTIVE PACKAGES 
BALANCED ASSORTMENTS 


PLANET METAL PROD. CORP 


966 Dean Street « Brooklyn 16, N.Y 








a YS ee 
on the Market! 


TTL aa 
= © NO DUPLICATIO 
OF SIZES 


Sold only through 
authorized jobbers 


METAL ENGINEERING CO. 


PLANO, ILLINOIS 








SINCE 1929 


A 50% DEALER 


DISCOUNT LINE 
ASK YOUR JOBBER 
SODRIN MFG. CO. 
Kansas City 8, Mo. 














AUTOMOTIVE 
PRODUCTS 
BURD PISTON RING COMPANY 


THE GABRIEL COMPANY . Tole 420) 1 Mma ain te 





st CHOICE of Motorists! 
st CHOICE of Dealers! 
st CHOICE of Jobbers! 


st IN SALES! 
st IN PROFITS! 
HEAVYWEIGHT “Plyotron” st IN THE SOUTH! 





FILTERZONE AUTO VISION CO., 641 Lexington Ave., Brooklyn 21, N.Y 
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This fleet of trucks recently was 
leased by Plaza Express Co. from 
Dixie Drive-It-Yourself System at 
Memphis, Tenn., in what is <aid by 
Carl Carson, vice-president and 
manager of Dixie, to be the first 
large-scale rental of this type of 
equipment in the territory. 


W. H. McGaughey Joins 
Nash-Kelvinator Corp. 


| frwnry H. McGaughey has 
joined Nash-Kelvinator Corp. 
as assistant to George Romney, 
vice-president and chairman of the 
Operating Committee. 

A member of the staff of the 
Automobile Manufacturers Associ- 
ation for 13 years, McGaughey had 
been manager of its public rela- 
tions department for the past ten 
years, including four years as head 
of the Automotive Council for War 
Production public relations staff. 


McKay Names Willingham 


A. J. Willingham, Jr., has been 
appointed district sales representa- 
tive for the Chain Division of Mc- 
Kay Co. in the Southeastern states. 
He will handle sales of automotive 
chains and other chains in Ala- 
bama, Georgia, South Carolina, 
Florida, Mississippi and Tennessee 


Hamilton Heads Products 


Abbott K. Hamilton, vice-presi- 
dent of Commercial Solvents Corp.., 
has been placed in charge of Prod- 
uct Divisions, succeeding H. J 
Henry, resigned. Hamilton has 
been with the firm since 1946, 
when it purchased Pennsylvania 
Alcohol and Chemical Corp., of 
which he was vice-president. 


Reddy Goes to Kansas City 


John J. Reddy, formerly sales 
manager of Western Battery and 
Supply Co., has been appointed di- 
rector of sales to distributors, 
TBA accounts and mass buyers for 
American Battery Manufacturing 
Co., Kansas City, Kan. 


LOF Promotes Schenck 


L. J. Schenck, formerly field rep- 
resentative for Libbey-Owens-Ford 
Glass Co. in the Charlotte, N. C. 
area, has been appointed regional 
sales promotion manager. 








Compound does not pass through coils > 
Trouble-free Turbine-type Water Pump » 
Low initial cost—Lowest operating cost = 


Simple enough for unskilled labor to P 
operate 


A Heavy Duty precision built cleaner 
that produces steady high pressure 
steam and an unlimited supply of hot 
water suitable to handle the toughest 
cleaning job in any field. 

Shown at right, Mode! QSP. Portable Oil Fired cleaner 
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EQUIPPED WITH: 
4 individual Cell Tester 


4 Electrical Time Clock & Circuit Breaker 
4 siow Charging Feature 

4 Automatic Cycling 

The low original cost of Model Q-250, 
shown at left, plu. its economical opera- 
tion and low up-keep odd up to a real 
profit making piece of equipment. ideal 
for garage, service station, car dealers 
and fleet operators. Many other models 
available. 
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Lawrence M. Hirsig 


Mrs. Lawrence M. Hirsig 


B. T. Brantley 


B. W. (Larry) Hirsig 


IT’S EASY to understand why Hirsig Ser- 
vice means complete service for manufac- 
turers and jobbers in the South. A quick look at 


the Hirsig organization is all that is necessary. ... 


AUTOMOTIVE EXPERIENCE. . . Hirsig Service 
is complete because of the many years of auto- 
mobile experience behind this organization . . . 
an average of over 13 years per man! These 
years of experience bring know-how to the crea- 
tion and maintenance of the kind of service that 


builds business. 


SMALL TERRITORIES ... Hirsig men have small 
territories so they can make more frequent calls 
on their customers and serve them better. From 
headquarters in 17 Southern cities, information 
brought to customers on Hirsig lines is timely and 
complete. 

CAREFUL PLANNING . . . The work of the 
Hirsig men in the field is planned and directed 
from Headquarters by men with long and suc- 
cessful experience in the automo- 


tive field. A fully staffed home 


office promptly handles the nec- 


essary details as required by an 


efficient sales organization. 
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HASTINGS CHROME SETS 


FOR EACH MAKE AND 
MODEL OF ENGINE 


There’s no guesswork, no confusion when you specify Hastings 
Chrome Sets. They're Motor Engineered to give you the right 
combination in any engine. In every Motor Engineered com- 
bination, Hastings uses chrome where experience has shown 
it does the most good. So when you get a Hastings Chrome Set, 
you can be sure it has been designed to do the very best job in 
that particular engine—regardless of the number of chrome 


rings in the set or their location on the pistons. 


HASTINGS MOTOR ENGINEERING gives you specific ring types and 
ring combinations for specific engines. Each set is individually Motor 


Engineered to the operating characteristics of one particular engine, 


ALL HASTINGS HEAVY-DUTY SETS are Chrome Sets. For more than 
five years, Hastings has supplied the best chrome combination for 
trucks, buses and tractors operating under all conditions. Thousands 
of installations prove it! 

HASTINGS PROVIDES FULL COVERAGE in chrome sets for passenger 
cars, too—to cover every service need, every engine and operating 


condition. 


UT OH So 
,ouck ° SENT, HASTINGS MANUFACTURING COMPANY, Hastings, Michigan * HASTINGS LTD., Toronto 


Piston Rings « Spark Piugs e Oil Filters « Casite « Drout 


HASTINGS Piston eines 





new engine advancements increase the importance 


of RAMCO’S advanced design teleal King for the 


Chutstanding Byy 


bal vate pbal-Ib dS oley cia bale fl 





















With every increase in compression ... in 
horsepower . . . with every advance in engine 
design. . it 1s more important than ever that 
Lf you rely on Ramco’s advanced design Spiro- | 
\ i Seal steel ring 


Because this ‘‘years-ahead’’ design anticipates 

every advanced engine requirement, it as- 

sures: 
Vv 
Vv 


v 


RING RECEIVE Ramco’s Double-Life Principle is one of the 
vA ACTION OF many exclusive Ramco 10-Up features made 
\ ) ssa pees dg possible by this advanced design ring. Give 
_ your customers what they want by giving them 
the outstanding buy in engine RE-POWERING - 
as nationally advertised in Ramco ads in the 
SATURDAY EVENING POST and COLLIER’S. See 
your Jobber today. 





Rem yd St. Louls 8, Missouri, \ 
i =. ae 4 subsidiary of 


——_————- Thompson Products, Inc. 


RAMCO Ly, 


ty Ronco 10.Up. Ofer youre NOTHING LIKE IT FOR 
foaly advertised by puTTING Yue Sing INTO ANY ENGINE 
9D FROM THE OLDEST TO THE NEWEST TYPE! 
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